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A CREDIT TO THE COAST. 


In the minor trades, and as well, too, in many of the 
more important, the ‘‘shoemaker sticks to his last’’ as 
a rule from the day he inaugurates his industrial career 
until he taps his last sole. In other words, the trades- 
man is a tradesman, and that only, to the end of his 
breadwinning days. The baker but transforms the con- 
tents of the flour barrel; the farrier confines himself 
to the work of the forge, the carpenter to the hammer, 
plane and saw, the butcher to the block and cleaver, the 
farmer to the plow, the storekeeper to 
the disposition of the goods on his 
shelves. But by the very nature of his 
calling the lumberman broadens out, ac- 
quires a smattering—not infrequently 
considerably more than a smattering—of 
trades and even of professions distinct 
from that pertaining strictly to the 
manufacture and distribution of forest 
products. So distinctly manysided do 
members of the fraternity become that 
they transform their calling into what 
without too great stretch of accuracy 
might be called a profession—or a fair 
composite of trades and professions. 

Acquisition of this kind generally is 
signalized by the attainment of knowl- 
edge more prominently in one useful line 
than in others—an attainment often, in 
quality and scope, a distinction. A no- 
table instance is that of a lumberman of 
the far west who, while he has dabbled in 
much that is disassociated from the lum- 
ber trade proper, has reaped in almost 
minute detail another, liberal calling—an 
acquisition, to his everlasting credit be it 
said, due largely to his loyal efforts in 
behalf of his immediate friends in the 
lumber trade. Versatility of this kind is 
perhaps, in proportion to their numbers, 
more evident among lumbermen of the 
west coast than among their brothers of 
other sections. An exemplification of 
this, the man under immediate review, is 

\lgernon Cyrus Dixon, lumberman first 
and practically a railroad official next. 

Recent events of moment to the lum- 
ber fraternity of the entire country have 
brought well into view Mr. Dixon’s per- 
sonality and into but secondary promi- 
nence his ability as a student of 
railroading generally and of freight rate 
application particularly. A. C. Dixon is 

a native of Illinois. He was born on a 

farm in Sangamon county, a few miles 

from the state capital, in May, 1875, 

and he remained a resident of Illinois 

intil he was about 14 or 15 years of age. His parents 
were Richard and Elizabeth Eleanor (Logan) Dixon. 

Richard Dixon, a farmer, died when his son was but 
> years old, leaving to the widow the burden of sup- 
port of herself and child. She moved to the little town 
of Buffalo, in Sangamon county, Ill., and shortly after 
to Auburn, this state. A good mother’s influence is 
evident in the character of a good son, who pays the 
tribute to her in his recent assertion that ‘‘she worked 
hard to support me until I became old enough to sup- 
port myself and her.’’ In the Illinois village young 

Dixon began, at the age of 10, his experience as a 

breadwinner, selling Chicago and St. Louis newspapers, 

and here, too, he had his first schooling, through the 


inadequate facilities at that time and in that small com- 
munity provided for the enlightenment of aspiring youth. 

When the boy was about 15 years of age his mother 
moved with him to Ashland, Ore., where she married 
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James Norris, who operated in Ashland a small retail 


lumber yard, the basis of young Dixon’s first acquaint- 
ance with the line of industry destined to become his 
life’s work and in which later he has become so favor- 
ably conspicuous. The young man continued his studies 
in the publie schools of Ashland, supplementing his edu- 
cation at the State Normal School, Monmouth, Ore., 
where he studied the ‘‘teachers’ ecourse’’ and, later, the 
advanced course, comprising the higher mathematics, 
Latin ete., absorbing eagerly the studies presented to him. 

A presumably good lawyer was spoiled in the making 





ALGERNON CYRUS DIXON, OF EUGENE, OREGON 
A Power in Telling Work of Lumber Manufacturers’ Associations of the Far West. 


of a better lumberman. Young Dixon’s early and strong 
inclinations were toward a study of the law, predisposed 
doubtless by the prevalent atmosphere of a section 
charged with memories of Abraham Lincoln, Springfield 
having been the scene of the early struggles and some 
of the later triumphs of the great emancipator, who was 
young Dixon’s earliest ideal. That ‘‘ divinity that shapes 
our ends’’ had, however, a plan for the young student’s 
future wiser, as later circumstances have proven, than 
the trend of adolescent ambition. 

Mr. Dixon’s active connection with the lumber business 
arose from the fact that his stepfather, while young 
Dixon was at school at Monmouth, died suddenly and 
the young man was called home to take eare of the busi- 
ness. His first disposition was to sell his patrimony and 
devote the proceeds to the prosecution of his law studies, 


but the advice of older friends and his inability (since 


proven to have been providential) to dispose advan- 
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tageously of his property forced him into a continuance: 
of the business of a retail lumber yard, under the style 
Norris & Co., his mother and himself respectively senior 
and junior of the firm name. 

From this point of his career Mr. Dixon’s life story 
is a series of successful steps in the lumber business. 
His first step beyond the confines of the lumber yard was 
the leasing of small planing mill for a short time. Later 
he bought a half interest in a small saw mill, which 
afterward developed into a concern of considerable im- 
portance and is now operated under the name of the 
Ashland Manufacturing Company. The 
mill property was conducted by Hicks & 
Dixon, respectively Horace J. Hicks and 
A. C. Dixon, a firm of short tenure. 
Mr. Hicks died several years ago. 

While operating in Ashland Mr. Dixon 
became acquainted with R. A. Booth 
through purchases of lumber from the 
Sugar Pine Door & Lumber Company, of 
Grants Pass, Ore., of which Mr. Booth 
was manager, an acquaintanceship un- 
broken to this day and which has proven 
to be mutually profitable in a persona! 
and a business sense. Through his new 
acquaintanceship Mr. Dixon became con- 
nected with the Booth-Kelly Lumber 
Company, in 1899, as a stockholder, he 
having relinquished his Ashland interests 
through dissatisfaction with the business 
prospects offered there. His funds from 
the sale of his Ashland property he in- 
vested in stock in the Booth-Kelly Lum- 
ber Company and the Sugar Pine Door & 
Lumber Company, concerns affiliated 
through similarity of ownership. ; 

In the fall of 1899 Mr. Dixon went to 
Grants Pass, Ore., where he lived until 
the spring of 1900, assisting Mr. Booth 
in the office of the Sugar Pine Door & 
Lumber Company and filling also a posi- 
tion in the First National bank of 
Grants Pass. About that time the Wend- 
ling (Ore.) mill of the Booth-Kelly 
Lumber Company having been partially 
constructed under the management of 
George H. Kelly, Mr. Dixon went to 

Wendling and became foreman of the 
Jumber yard and shipping department of 
the Booth-Kelly company. In August, 

1901, he was transferred to Coburg, Ore., 
as manager of the company’s mill at 
that place. Here he continued as man- 
ager for three or four years, and while 
under his direct charge the Coburg prop- 
erty was developed into a considerable 

plant until it became generally regard- 
ed as one of the best paying properties 
that the company owned, considering the investment and 
opportunities. In June, 1905, Mr. Dixon was transferred 
to Eugene, Ore., the headquarters of the Booth-Kelly 
Lumber Company, and became its sales manager, which 
position he has held continuously to this time. He is 
also a director of the company. 

It may here be said appropriately with reference to 
Mr. Dixon that his opportunities have been great. For 
a number of years he has been identified with one of 
the greatest and most successful lumber manufacturing 
concerns on the Pacific coast. The personnel of that 
company have very largely been of the same character 
as that of its head, the Hon. Robert A. Booth, who is 
not only one of the most eminent lumbermen of the 
country but a man of highest character, extraordinary 
ability and faithfulness to his responsibilities. Those 
close to him through business relationships have imbibed 
(Concluded on Page 45.) 
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OF SPECIAL INTEREST TO 
ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid .subscription list ! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
ai, 1907, was 13,744! ? 

i The average number of copies dis- 
tributed weekly during the six months’ 
ended December 31, 1907, was 13,961! 

The average number of copies distrib- 
uted weekly during October, November 
' and December, 1907, was 13,981 
' The average number of copies distrib- 








;; uted weekly during January, February 

'; and March, 1908, was 14,080! 

ty This is a circulation more than double 

}: that of any other lumber newspaper and 
; greater than the combined subscription 

,\ lists of any three other lumber news- 

‘. papers. 

i¢ State of Illinois, County -of Cook, ss. 


I. J. E. Defebaugh, publisher of the AMERICAN 
LUMBERMAN, do solemnly swear that the above 


er seems 





; figures are correct. 

j J. E. DEFEBAUGH. 

j Subscribed and sworn to before me this 15th day 
of April, 1908, 

HENRY S. LOVELY, Notary Public. 
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CANADA’S GREAT FIRE 
* 4 

The most startling news_since our last issue, so far as 
the lumber trade is concerned, was that regarding 
forest fires in southeastern British Columbia. Early 
reports were alarming, but while results were deplor- 
able in the destruction of towns and the loss of life 
later advices indicated that the loss of timber and 
lumber was not so great as feared, although while pres- 
ent dry conditions continue in that district there is a 
chance for a disaster of enormous proportions. 

It is reported that for several weeks fires had raged 
in the hills west of Fernie, British Columbia. Satur- 
day morning they appeared over the summits, driven ‘by 
a strong west wind, and swept down upon the mining 
and lumber town with its population of about 3,500. 
Thence they spread along the Elk river and up the 
slopes of the hills and mountains, following generally 
the valley of the river, which through that section is 
paralleled by the Crow’s Nest line of the Canadian 
-acific. 

The towns north and east of Fernie are Hosmer, Spar- 
wood, Michel and Crow’s Nest, the last. being at the 
pass over the main line of the Rockies and on the 
boundary line between British Columbia and Alberta. 
The Elk river is a branch of the Kootenai which empties 
into the latter about twelve miles north of the Montana 
state line, The Kootenai from this point flows into 








northeastern Montana, where it makes a cireuit into 
Idaho; thence north through Kootenai lake and west to 
the Columbia. Other towns in the Elk river valley are 
Coal Creek, Morrissey and Elko, all south of Fernie 
the last named being the junction of the Canadian Pa- 
cific and a branch of the Great Northern. 

The section is very rich in minerals, especially coal— 
hence the number of lines that have penetrated the ter- 
ritory—and was formerly rich in timber also, but the 
demands of the territory east and the local require- 
ments, caused especially by the mining development, 
have nearly if not quite exhausted the timber adjacent 
to the Elk river and Michel creek, on which the town 
of that name is located, and along which the railroad 
passes on its way from Crow’s Nest Pass to the Elk 
river. The fires are, therefore, referred to by Canadian 
correspondents as ‘‘bush’’ fires. 

At present only about eight lumber concerns are in 
the affected territory. Of these the most important are 
the Elk Lumber Company, the Fernie Lumber Company, 
the North American Land & Lumber Company, the 
Wood-MeNab Lumber Company, all of Fernie; the 
North Star Lumber Company, of Elko, and the Hosmer 
Lumber Company, of Hosmer. At Sparwood is located 
the Sparwood Lumber Company, Limited, a concern of 
small capital. 

Elko, so far as advices go, was not affected, but the 
Fernie interests were all wiped out, except for some 
fireproof warehouses and stores. It is understood that 
the Hosmer and Sparwood concerns were also destroyed. 
Close by Fernie is Coal Creek, which was burned. 

Altogether the fire extended a known distance of 
about fifty miles by from two to ten miles wide, though 
some reports indicate that it was following up the Elk 
river valley to the north, in which case it might reach 
the divide at Kananasgis pass. With another direction 
of the wind it might follow down the mountains into 
Montana and the national forest lately established there, 
which stretches from just east of the Kootenai river to 
east of the continental divide and from the international 
boundary to the Great Northern railway. 

The Elk Lumber Company, of Fernie, is chiefly owned 
by F. B. Lynch and O. A. Robertson, of St. Paul, 
Minn., and 8S. H. Bowman, G. F. Piper, F. E. Kenaston 
and E. C. Warner, of Minneapolis. Two of their five 
logging camps were destroyed. Their loss was esti- 
mated, so far as the plant was concerned, at between 
$300,000 and $400,000, well covered by insurance. The 
timber owned by the company lies well back from the 
Elk river and escaped with slight damage. 

The loss at Hosmer is not so complete as at Fernie 
and Coal Creek, which were practically wiped out; 
but the Hosmer Lumber Company lost a large mill with 
1,000,000 feet of lumber in pile. It is believed to have 
been burned with other property there. Sparwood seems 
to have escaped, but Michel was destroyed by a revival 
of the fires after the danger was supposed to be passed. 

The loss of life is variously estimated at from less 
than 100 to 400 or 500 and property damage upward 
of $5,000,000. This, of course, does not take into 
account standing timber. As stated above, the good 
timber had been pretty well cleaned out along the lines 
of the Canadian Pacific, but up the tributary streams 
and toward the headwaters of the Elk were large areas 
of valuable timber. If the fire has extended into this 
territory it is feared the loss will run into tens of mil- 
lions, with consequent damages to the prosperity of that 
section much more serious than any present estimate of 
stumpage values would indicate. 

One of the most regrettable facts is that this great 
fire should ever have been allowed to start. If, as has 
been said, it originated from small fires that had been 
smoldering for days and weeks that had been neg- 
lected, although their existence was known, the facts 
reflect seriously upon the forest administration of the 
province. Such a condition would have been practically 
impossible south of the international boundary, where 
every fire is looked after promptly and thoroughly, and 
where it is only under, exceptional conditions that a 
forest fire of magnitude can occur, such as existed in 
western Washington early this week. A conflagration 
once thoroughly under way can not be checked but it 
can at its beginning. It would seem that ordinary pre- 
cautions were neglected in the Fernie district, although 
one report has it that the fire was directly due to an ill 
considered attempt by lumbermen to protect their in- 
terests by back firing. 

This fire will undoubtedly be a lesson to the lum- 
bermen of British Columbia, who have, on the whole, 
been remarkably free from fire damage. They should 
organize, as have the tumbermen of Washington, for 
mutual protection and be assisted by the provincial 
government. 
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ADVANTAGE OF FOLLOWING THE WHOLESALE MARKET AT RETAIL. 


Perhaps in the last ten years the majority of the 
retail dealers of the country have suffered financially 
by not following the wholesale market. At intervals 
during this period, since lumber began to advance at 
wholesale, the retail dealer, who has adopted this re- 
gardless-of-the-wholesale-market idea, has set his prices 
declaring that his customers would not pay more, only to 
ascertain that in order to save himself, as prices at 
wholesale advanced, he was obliged to ask more, and that 
when this was done his customers paid it. The fallacy 
of the reasoning of the retail dealer was thus proven. 

There is no other line of trade in which all mer- 
chants do not consider that whdfesale values should he 
a basis for retail prices. To hear a grocer assert that 
his customers would not pay an advance on sugar, tea 
or coffee when the prices of these articles had advanced 
at wholesale; a dry goods man that he should not right- 
fully add a cent a yard to sheeting or calico when he 
was obliged to pay that much more at the wholesale 
house; a hardware merchant that his customers would 
not pay more for nails and other articles in his line fol- 
lowing a higher price for steel and iron; a clothier that 
he must sell his goods at the same old price notwith- 


standing woolens may have advanced 25 percent; a 
dealer in shoes that he could get no more for his goods 
following a heavy advance in leather—these would 
really be a curiosity in the mercantile world. The 
lumberman of all the retail merchants is the only man 
,who has taken this unbusinesslike position. 

It is argued that lumber is unlike other articles of 
merchandising inasmuch as building can be postponed 
but that people must eat and wear clothes no matter 
what the price of food and clothing may be, yet the 
retail lumbermen who have used this argument have 
learned that having made their first advance building 
was not checked; wholesale prices forced them to ad- 
vance the second time and building kept right on. To 
illustrate that it is not the price of lumber at retail 
that retards building operations it may be noted that 
not until lumber declined 25 percent last fall did the 
volume of building materially decrease. So long as 
there is confidence in the financial world, and a pros- 
pect of good crops, it has not been shown that the price 
of lumber appreciably affects the building industry. 

The retail dealers are to have another chance. They 
will enter the coming year with the prices of many 


items about on a par with those of four or five years 
ago. Many of these dealers are selling lumber at a 
reduction of 20 percent as compared with their prices 
of a year ago; and, as the wholesale market is sure to 
advance, will the retail dealers say as they have said in 
the past that their customers will pay no higher prices 
than they are paying now, and consequently permit 
these prices to remain where they are? 

Should they do this they certainly will be unwise, as 
a new era in the lumber industry is approaching. Pro- 
vided the country shall be blessed with a 10-year period 
of prosperity, as sc many believe it will be, what will 
be the condition of the lumber supply at the end of 
that period? - With an approximate per capita con- 
sumption of 500 feet of forest product, with our popu- 
lation rapidly increasing and the timber supply as 
rapidly decreasing, there can be but one result. 

This is a question that confronts the retail dealer. 
Will he be alive to the situation? Will he pay more 
and more for his lumber at wholesale and put a brake 
on his retail prices, or will he not? It,is for him to 
decide, and it will be well for him financially if he 
decides wisely. 





CHRONIC KICKERS AND KICKEES OF THE LUMBER TRADE. 


There are two sides to every question, and between 
the two sides is usually a whole lot of median ground 
that those who take sides know nothing about and in 
which they are not interested. The relations between 
shippers and receivers of red cedar shingles present 
such a case. 

The majority of shippers and receivers get along 
all right. together. Good stock is shipped and is paid 
for according to the terms. But some people seem to 
be born into this world under an unlucky star. They 
are always getting the worst of it. If they are retail 
lumbermen, they are always getting offgrade stock and 
short measurements—at any rate, that is the way the 
stuff looks to them. If they are shippers, it is their ill 
fortune to ship to people who are thieves or kickers, 
no matter how good or how well in accord with orders 
the stock may be. 

Some of all this trouble may be attributed to the 
regrettable fact that in every line of business there are 
people who are not good business men and some who 
are not strictly honest. Some are natural-born kickers, 
as others are kickees. Some shippers try td crowd in 
a little offgrade stock sent ‘‘on suspicion’’ in hope 
that the buyer will not detect the offness of the grades 
or shortage in the measurement and will pay in full. 

We believe it to be a. fact that most of the com- 
plaints on either side are made by comparatively few 
people who simply are the victims of pursuing fate. 
They have their lightning rods up for ill luck, and get 


a stroke as regularly as they receive a shipment. 

If they are retailers, they have gotten so in the 
habit of getting cars in bad order, or short count, or 
off grade, that they can not help receiving that kind 
ot stock. Any such stock shipped is sure to reach 
them, whether intended for them or not. On the other 
hand, there are shippers whose consignments invariably 
reach consignees who are dishonest, or ignorant, or 
malicious kickers. 

We are reminded of these phenomena in the lumber 
trade by a communication to the Herald of Bellingham, 
Wash., which recently appeared in that paper. It is 
as follows: 


Many of the wholesalers owning a lot of retail:yards in 
the east have put a manager in charge and instructed him 
when he receives a car of shingles to write back that they 
are rotten and narrow, worm holes, schimm, full of knots 
and every other known defect, and to remand a reduction 
of from 25 to 40 cents a thousand, at least. Last summer 
when they paid a high price for them, before they sold them 
the price dropped, and they then docked them enough to 
cover the difference. Now they have formed a trust and 
will pay but 90 percent of the price. keeping 10 percent 
so as to have something visible in hand that they can steal. 
If the manufacturers get satisfactory terms on their busi- 
ness it is on shingles that they have paid for dollar for 
dollar. But now that the dealers have all agreed to pay 
only 90 percent, they find enough fault to keep from paying 
the other-10 percent, which amounts to about $40 a ear. 
If the manufacturer gets the 10 percent it is from some 
individual dealer who has a streak of honesty in his sys- 
tem, and maybe there are some honest wholesalers, but 
they are all in a bunch and tightly pressed and bound and 


nailed so that they can not drop out, good and bad 
together. R. H. WATERMAN. 

There is no sense or justice in denying that there 
have been, and are, evils in the shingle business and 
that there are dishonest, incompetent or chronically dis- 
gruntled manufacturers, wholesalers and retailers. But, 
after all, most of them, in every department, are 
honest. The other sort are in a very’small minority, 
yet in sufficient numbers to require attention. 

That was one of the purposes of the Minneapolis con- 
ference. It wasa‘‘get together’’ meeting. It was de- 
signed not only to devise methods by which the real 
evils might be lessened or done away with but quite as 
much to demonstrate to every honest man that his 
competitor, or the man on the other end of the deal, 
does not necessarily wear hoofs and horns. 

A good many people thought that that conference 
was to be the meeting of an irresistible force and an 
immovable body; but it was discovered that such 
things do not exist in the lumber trade any more than 
they do in nature, and that, partly by mutual conces- 
sions and partly by just a matter-of-fact realization of 
the inherent decency of most men, it was possible for 
interests so diversified to get together. Not all was 
accomplished up there that was desired, but great head- 
way was made; and, if the recommendations of that 
conference are adopted and carried out in good faith, 
it will be easy to settle the remaining questions that 
have seemed and have been difficult to handle. 





RELATIVE VALUES OF STANDING TIMBER. 


New ORLEANS, LA., July 31.—Editor AMERICAN LUMBER- 
MAN: Will you kindly advise us of the present prevailing 
basis of stumpage values of the following woods: White 
pine, white oak, cypress, hemlock, fir, redwood, red oak, 
poplar and yellow pine? 

We are aware this is rather a broad question. What we 
desire Is just to have some statistical information, as ques- 
tions frequently arise as to comparative values in the dif- 
ferent sections, Krauss Bros. LUMBER COMPANY. 


The above is decidedly a broad question and one that 
is impossible of exact answer. The value of any kind 
of stumpage depends upon five principal factors: Qual- 
ity, density of growth, character of ground in relation 
to logging, accessibility in relation to transportation, and 
distance from average point of consumption. 

Minor factors also influence it, as pureness of stand. 
For example, white pine often includes in the estimate a 
percentage of norway, tamarack or jack pine. Another 
minor factor—in some woods and sections a prime one— 
is the size of available tracts. For example, in yellow 
pine 1,000,000 feet in a body is worth much less a thou- 
sand than 500,000,000 feet. 

Quality is determined by soil, climate, exposure and 
age. A tract of ycung pine cutting almost entirely com- 
mon, if allowed to grow for twenty-five years, might run 
to a good percentage of uppers. 

Density of growth has much influence on value. Usu- 
ally commercial timber is best’ developed where the 
growth is reasonably dense. If a tract runs heavily to an 


acre it is more cheaply logged than if lighter. Yellow 
pine that runs only 3,000 feet to an acre is much less 
valuable than if it runs 10,000 feet, even though the 
quality be the same. In the hardwoods the average 
density of growth is very important. Oak or poplar 
may grow in a certain section of a very fine quality, but 
if there are only scattering trees a tract can not be called 
either an oak or a poplar proposition. 

Character of the ground in relation to logging has 
great influence on value, particularly in the hilly and 
mountainous countries. Availability to transportation by 
rail or water for either logs or mill product is another 
controlling factor, the reason for which is obvious. 

Distance from the average point of consumption deter- 
mines very largely.the value of stumpage. If the freight 
rate to the average market be 50 cents, the stumpage— 
other things being equal—may be worth almost nothing 
in comparison with timber so located that the average 
freight rate on the product is only 25 cents. 

We will attempt, however, to give an approximation 
of the minimum and maximum values and the average. 
We do so with some reluctance, because the minimum is 
sometimes so small—even in firstelass timber—owing 
to its location that the quotation is almost misleading. 
The minima we give, therefore, are not perhaps 
actually such, but are what might be called the lowest 
averages. The same is true with the maximum prices 
we give. Thus forestalling criticism, we would present 


the following figures, with an invitation to our readers 
to criticize them to their hearts’ content, preferring, 
however, that their criticisms should be based on facts 
coming within their own knowledge: 


Timber. Range. Average. 
Northern white pine......... $6.00 to $15.00 $9.00 
Western white pine.......... 1.00to 4.00 2.25 
MEE - nb caw deren tdotwsd 1.50 to 15.00 4.00 
a Serer re tren Tee 3.50 to 10.00 6.00 
Northern and eastern hemlock. .50to 6.00 2.50 
rT ere ye 50to 5.00 1.25 
OE 05.65 0 5 SEE 1.00 to 5.00 2.50 
SE NE 6520 o occas caver ea ews 1.00 to 10.00 3.00 
S| OAS ee re ras gees 1.00 to 15.00 6.00 
ONO: QING. 4.4.54 243 see we 2.00to 6.00 3.50 


Substantiating the above, it should be said that 
white pine has changed hands recently at the lowest 
figure given for timber of not a very good quality, 
with considerable of a mixture of other woods and 
where logging cost will be heavy. A compact body of 
good timber in the northern peninsula of Michigan has 
been going begging at $8.50 a thousand, with river im- 
provements, booms and mill thrown in. On the other 
hand, Canadian timber has recently been sold at auc- 
tion for $12 a thousand, and there is timber in Wis- 
consin and Michigan that could not be bought for $15, 
or perhaps for $20. 

Genuine white oak is usually an individual tree 
proposition. A fine body of this timber, averaging 
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three or four trees to the acre, could easily bring the 
maximum quoted, while inaccessible, scattered growth 
might with difficulty be sold at the minimum. 

Cypress varies also considerably, according to quality 
and accessibility, but its average is high because of the 
fact that most of it is now accessible and the market 
for the product is ample. 

Hemlock has a wide range in value. Some of this 
timber in Wisconsin and Michigan, poorly located and 
otherwise not very desirable, can be bought as low as 
50 cents a thousand, while in Pennsylvania $6, or even 
more, is not uncommon. 

Redwood has about as small a range as any wood, 
although the present inaccessibility of considerable of 
it, reducing’ such property to a holding proposition, 
makes the minimum much lower than current sales 
would indicate. 

Red oak is much more abundant than white oak and, 
to a certain extent, is a more definite commercial propo- 
sition; yet its varieties and qualities are many, and so 


the range of its territory and usefulness is large. 

Poplar resembles oak in that there are no poplar 
forests—simply sections of country in which it grows 
with greater of less frequency. A fine cove accessible 
to railroad or logging stream may sell at a very high 
figure; whereas, if an operator has to build a logging 
railroad or drive the logs 150 miles down a rocky 
stream, it may even today be worth very little on the 
stump. 

The value of yellow pine stumpage is determined 
more by density of growth than anything else, though 


locality has something to do with it. On the average, 


the yellow pine of the south Atlantic coast is not rated 
as high as that in Mississippi, Louisiana and Texas, 
even if its quality be as good. Density of growth is 
the principal controlling factor. In the southeast the 
holdings are more scattered and it is more difficult to 
get together a good tract than it is in the west, even 
where the density of growth is the same, because the 
number of titles that have to be acquired is so much 


greater, with corresponding difficulty in reaching results. 

Fir is similar in the influences that govern it to red- 
wood, though it is so much more abundant that no such 
anticipatory value has been given to it as is the case 
with redwood. Timber bought from homesteaders, or 
from claimants under the timber and stone act, that 
is located at a distance from transportation, where 
there has been no logging railroad or saw mill develop- 
ment, can sometimes perhaps be bought at less than 50 


cents a thousand. Timber that will cut 40,000 or 50,-' 


000 feet to the acre, perhaps 100,000 feet, can some- 
times be bought as low as $20 an acre, owing to its pres- 
ent inaccessibility or to being in too small bodies. On 
the other hand, desirable tracts, well located, have been 
sold for $5 a thousand and some small bunches at even 
a higher figure. Such are nice, compact, heavy tracts 
located near the mill on good logging water, like some 
of the oldtime properties on Puget sound that have not 
yet been cut. It is doubtful if they could be bought at 
the maximum figure quoted. 





PROFITS TO RETAILERS IN NEATNESS AND ORDER. 


To have the kind of goods a customer wants, and 
to furnish it in style, quality and attractiveness that 
will please him, are among the cardinal principles in 
merchandising. Then if the price is right, and he is 
treated well otherwise, the customer is tied to the mer- 
chant to stay. 

These remarks are suggested by the description in 
the ‘‘Realm of the Retailer’’ last week of the methods 
adopted by an Iowa retail concern. 

Lumber is a bulky commodity, which to many people 
does not seem to warrant the expenditure upon it of 
much pains and taste. As a matter of fact there is 
as much difference between retail lumber yards as there 
is between general stores, notion stores or groceries. 
The store which has uptodate goods, properly arranged 
and taken care of and attractively displayed, does the 
business, and it is the same with a retail lumber yard. 

As to price, the merchant who keeps goods that ap- 
peal to his customer can charge a higher price for the 
same quality than his competitor of slovenly methods. 
Once in a while there is a customer who may know 
that a piece of lumber is just as good for his purpose, 
even though it may be smoky, dusty or otherwise de- 
faced on the surface; but most men will buy clean, 
bright looking lunrber more quickly and pay a better 
price for it. : 

A retail lumber yard need not have elaborate and 
ornate sheds, nor a gorgeously appointed office—these 
things perhaps sometimes pay, but not always—but it 


should keep its stock in firstclass condition and the 
yard about it should be neat, the office should be pleas- 
ant ‘to enter and do business in, and nothing should be 
neglected which will maintain the quality and add-to 
the appearance of the stock. 

There are a hundred points that might be mentioned 
in this connection. One little matter suggests itself 
which is so apparently insignificant that most dealers 
do not think of it. Every yard is visited almost daily 
—perhaps several times a day—by someone who wants 
some odd or end of stock, or a piece of board. In the 
average yard there is a sort of rubbish pile out of 
which such a customer may perhaps be accommodated. 
Usually this collection of odds and ends is tumbled in- 
discriminately into some corner—perhaps not even 
under cover—and either the yard man or his customer 
has got to haul it over and see if there is anything 
there that the latter wants. It would pay any yard 
to pile neatly away m an accessible place uuder cover 
all these odds and ends which accumulate in the course 
of business. Perhaps it is a broken board that the 
man saw, or, if the yard be fortunate enough to have 
it, a power driven saw can trim up and make a clean 
looking piece of odd length stock which some time will 
come in play and can be sold for a price instead of be- 
ing almost given away. 

The same applies to odd pieces of moldings, corner 
beads, quarter round, and the like. No particular 
expense need be put upon this matter, but if this debris 


be put where it will be protected, yet be seen and be 
accessible, regular customers will be pleased and the 
occasional caller for such an accommodation may be 
made a regular patron. 

Dust and smoke and dirt generally are the enemies 
of retail lumber prices. It would not pay to build air- 
tight glass cases or to send a housemaid around every 
day with a feather duster; but if lumber be properly 
piled, so that it will not warp, and be protected from 
the weather so that it will keep bright, it will sell for 
more money than if neglected. 

Especial pains may be put upon sash, doors, mold- 
ings, flooring and all forms of finished lumber. The 
side issues of the business, like cement, building paper 
ete., should be given the same attention to maintain 
quality and attractiveness. A dirty cement barrel 
suggests that its contents may be old and have dete- 
riorated. Dirt and disorder in any line of goods sug- 
gest poor quality. 

What we wish to urge is that attention to these 
little and often neglected details pays in dollars and 
cents. If any reader doubts this fact, let him pick 
up last week’s issue of the AMERICAN LUMBERMAN 
and read the ‘‘Realm of the Retailer.’’ Not all can, 
if they would, go to such lengths in this direction as 
are there described; but too often in the retail yards 
the country over there is a lack of appreciation of the 
fact that neatness and attractiveness have their money 
value, 
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TWO-YEAR CLAUSE IN THE INTERSTATE COMMERCE LAW. 


The 2-year clause in the Hepburn law, which requires 
that claims of a certain character must be filed with 
the Interstate Commerce Commission within two years, 
has apparently been misunderstood hy many shippers 
and railroad claim agents. In some cases it appears 
that industrious claim agents have tried to convince 
the shipper that claims of every character against a 
railroad are outlawed after two years by this clause, 
and that it would be illegal, after the two years have 
elapsed, to pay a claim. 

Advantage has been taken of the fact that the com- 
mission, in rule 81 of Tariff Circular 15-A, has said that 
the commission ‘‘ will not recognize the right of a car- 
rier to waive the limitation provisions of the statute.’’ 
This clause in the law, however, and rule 81, refer only 
to claims of a particular character, where the shipper 
has paid a rate that is technically legal but which he 
believes to have been excessive, unreasonable or dis- 
criminatory. In such ‘cases section 16 of the law gives 
the commission the power to order reparation to ship- 
pers who have filed complaints. 

In the recent Memphis ease, for example, the com- 
mission not only established a reasonable rate for the 
future but it made this rate ‘‘retroactive,’’ and or- 
dered the carriers to refund what they had collected in 
excess of it on business transacted during a period 
specified in the order. In any similar case the com- 
mission can exercise this ‘‘retroactive’’ rate making 
power on all shipments made within two years of the 
date the complaint is filed. 

This is drastic power for Congress to give to any 
commission, and the 2-year clause is a reasonable lim- 
itation, Section 16, which confers this power on the 
commission, follows section 15, which gives the com- 


mission power to establish rates applicable to future 
business. In different language the same limitation is 
found in section 15. An order of the commission es- 
tablishing a rate ‘‘shall continue in force for such 
period of time, not exceeding two years, as shall be 
prescribed in the order of the commission, unless the 
same shall be suspended or modified or set aside by the 
commission or be suspended or set aside by a court of 
competent jurisdiction. ’’ 

The United States Supreme Court, in Texas Pacific 
Railway Company vs. Abilene Cotton Oil Company, 204 
U. S. 426, has held that ‘‘a shipper seeking reparation 
predicated upon the unreasonableness of the estab- 
lished rate must, under the act to regulate commerce, 
primarily invoke redress through the Interstate Com- 
merce Commission, which body alone is vested with 
power originally to entertain proceedings for the alter- 
ation of an established schedule, because the rates fixed 
therein are unreasonable. ’’ 

Levy Mayer, general counsel for the Illinois Manu- 
facturers’ Association, who has a national reputation 
as an expert in traffic law, has recently written an 
opinion in which he reviews the 2-year clause. He 
takes the view that it applies only to those cases which 
require action on the part of the commission and which 
relate to claims on account of unreasonable and unjust 
charges, discriminations or preferences, or involving re- 
funds from lawfully published charges for the route 
over which the shipment moved ete. In Mr. Mayer’s 
opinion this clause ‘‘has no application to claims for 
loss and damages to shipments, or for delay in trans- 
portation, or overcharges above the lawfully published 
rate applicable to the shipment, or other claims of sim- 
ilar character which require no action on the part of 


the commission.’’ He also expresses the opinion that 
the 2-year limitation does not apply to claims for mis- 
routed shipments. 

After the Hepburn law became effective the commis- 
sion took the ground that claims for misrouting could 
not be settled by a railroad without authority from the 
commission, in an informal reparation order. Recently, 
however, the commission has receded from this inter- 
pretation of the law, and in Tariff Circular 15-A it 
authorizes the railroad which made the error or caused 
the misrouting to pay a claim without submitting it 
to the commission, on any shipment which moved since 
March 18, 1907. Such a claim is in fact a ‘‘damage’’ 
claim, for a loss sustained by the shipper by the mis- 
take or wrongful act of the railroad, and is therefore 
not a refund from a lawful rate. The railroad merely 
settles on the basis of the lawful rate which would 
have applied if the shipment had been properly 
handled. 

It is generally conceded by railroad attorneys thai 
where a shipper has paid an overcharge in excess of 
the legal rate, or in excess of the actual weight, the 
claim is not barred or outlawed in two years. Such 
claims are subject to state laws, and usually are not 
barred until five years. This applies also to claims for 
loss or damage to property in transit. The Hepburn 
law makes it a misdemeanor for a railroad to charge 
more than the legal rate, making the railroad or its 
agents liable to prosecution at any time within three 
years. It would be an absurd state of law if it were 
illegal for a railroad to refund an overcharge after 
two years when a year would remain during which the 
company or its agents might be prosecuted and fined 
for taking the money. 
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QUEER EXPORT LOGIC IN HANDLING AMERICAN LUMBER. 


Following the slump in the domestic lumber market 
last winter because of the panic there was a natural en- 
largement of exports, and not only did those who had 
been exporting more or less of their stuff abroad seek 
for more extensive trade to relieve the situation at 
home but many who had not heretofore paid much at- 
tention to the export market began seeking foreign out- 
lets and dumping both lumber and logs on the Euro- 
pean market. Certainly but one result could follow 
such a procedure, and that was demoralization of the 
foreign market as well as the domestic market and a 
beating down of prices abroad that was worse than 
the decline at home. 

This was so self evident that it is a wonder the trade 
did not realize earlier what was being done and let 


‘up. on it. Yet it is a queer fact that in the face of 
actual demoralized conditions abroad—probably worse 
there than they are at home—there are men who still 
prefer dumping abroad to selling on the home market. 
For example, one man argues that it is better to stand 
a loss abroad than to demoralize the domestic market. 
This’ may be offered as the ostensible reason, but there 
is another reason that has influenced some in shipping 
abroad during the stringency, and it is found in the fact 
that they can draw against the export invoice to the ex- 
tent of, say, 75 percent of its value. This enables the 
shipper who may be in a pinch for ready money to raise 
a little for temporary needs even if he has to pay tbe 
penalty in the end of loss of profit on the stuff. The 
fact that people do these things, however, suggests des- 


perate conditions among some members of the trade, who 
by taking this means of raising a little ready money 
pay heavier toll than they would be charged by the loan 
sharks with whom the poor pawn their valuables, 

It would be much better to let the stock stay at the 
mills until a proper market is found for it, at home or 
abroad, and not resort to indiscriminate dumping, which 
means trouble eventually not only for the man doing it 
but for everybody else who has lumber to offer. It is 
a good idea to protect the home market and keep it in 
good shape and as free as possible from the glutting 
that will result from a continual dumping of stock that 
is not wanted at the time, but to save the home market 
by demoralizing the foreign market and by losing money 
on lumber and log shipments is a questionable procedure. 





PROMPT PAYMENT AS A BOOSTER OF THE LUMBER BUSINESS. 


Complaints are frequent in the lumber trade about 
slow collections, and in many instances they are about 
people who are well to do and highly rated. With the 
yard trade generally the time of slow collections should 
be past. The trade had its hard time with collections 
last winter, and at present, money being plentiful, 
trouble of this kind should not be encountered. There is 
plenty of money to loan, we are told, and many of the 
banks are anxious to have it out earning interest. It is 
possible, however, that as a result of the financial depres- 
sion of last winter and spring the banks are more cau- 
tious and do not advanee money so liberally to some in- 
stitutions as they did formerly. This may account to 
some extent for the slowness of some concerns that are 
rated highly in meeting their obligations. They may 
be short’ on working capital because the banks do not 
encourage heavy individual borrowing, considering it a 
safer policy, perhaps, to have their loans scattered. 


This may explain why collections are somewhat slow 
just now in some quarters. Another reason that meets 
with some acceptance is that people who habitually delay 
payment of bills as long as possible are still using the 
recent panic as an excuse for delay in settling accouats. 

It would seem doubtful that reputable business 
men would resort to a pretext so flimsy and thread- 
bare. It passed current last winter when currency 
was held tightly by the banks and difficult to get, but 
now, with no restraint on the currency except that 
dictated by good business policy in loaning, it is far 
from plausible. 

General business has suffered much from the late 
depression and profits have been reduced and surplus 
cash has diminished materially, resulting in conserva- 
tive retrenchment which no doubt has impeded the 
general flow of the cireulating medium of inter- 
change; but it is time that the business world should 


throw off the oppressive influence of a moribund con- 
dition and make way for the influx of commercial 
activity which so surely is coming. Tardiness in the 
discharge of business obligations is a handicap which 
seriously retards the progress of prosperity. The 
prompt payment of bills, even though it involves the 
borrowing of money, will do much toward revivifying 
the business spirit and encouraging the approach of 
the good times for which we all hope and which 
surely are coming. 

Delaying the payment of bills is not curtailing ex- 
penses at all, but it is curtailing the other fellow’s 
ability to push his business forward, so do not do it. 
Remember the injunction sent forth some time ago, 
the substance of which was ‘‘ Pay and be paid.’’ Pay 
promptly and ask the other fellow to pay you prompt- 
ly and through this means relieve the wheels of the 
prosperity wagon of some of their burdensome drags. 





COMPETENT EVIDENCE WHERE CARRIER DELIVERED LUMBER WITHOUT COLLECTING DRAFT. 


The case of Stearns and others vs. Grand Trunk rail- 
way (111 Northwestern Reporter, 769), the supreme 
court of Michigan says was brought to recover of the 
defendant railway company the amount of a sight draft 
on J. P. Seranton & Co. attached to the bill of lading 
of a carload of lumber consigned to the plaintiffs’ or- 
der and shipped by them over the defendant railway, to 
be delivered to said Seranton & Co. upon payment of 
the draft. “The defendant delivered the lumber to 
Seranton & Co. without payment df the draft and de- 
fended this action upon the ground that Seranton & 
Co. were the true owners. The draft was for $116.68, 
which was about half the value of the lumber in the 
car. and, according to the plaintiffs, represented the 
balance due on four cars of lumber. ‘The plaintiffs 
succeeded to the rights of Andrews & Stearns, with 
whom the contract for the lumber was made by Scranton 
& Co. It was agreed that Mr. Scranton came to the 
place where the lumber was, from time to time, made an 
estimate of the amount of lumber in the piles purchased, 
wrote his name on the piles, paid the amount of the 
estimate and had the lumber insured in his name. 


The defendant sought to show that the lumber was so 
inferior in grade, quality and value to the lumber con- 
tracted for that the payments made covered the value 
of the entire amount shipped, and there was therefore 
no balance due the plaintiffs. The trial court excluded 
this testimony. The court also refused to permit the 
defendant to show a general custom to inspect lumber 
at the place of reception by the consignee when the 
contract was silent as to the place of inspection. The 
court. excluded the testimony as to grade ete. of the 
lumber for the reason ‘‘that the title of the alleged 
true owner can be shown only by testimony of a clear, 
direct and positive character as to the title and owner- 
ship by testimony that does not involve a collateral 
issue before the title can be determined. It is believed 
to be against public policy to allow a carrier, contrary 
to the terms of the bill of lading, to deliver property 
to every or apy consignee who claims the quality or 
quantity is not as agreed by the consignor, because it 
will create great uncertainty as to shipments and bills 
of lading and greatly increase litigation should car- 
riers frequently avail themselves of such a privilege.’’ 


The supreme court thinks it was error to exclude this 
testimony. It says that the essence of the defendant’s 
offer of proof was a showing that Scranton & Co. had 
paid in tull for all the lumber purchased, even if the 
contract required such payment before title passed, as 
claimed by the plaintiffs. The mode of proving pay- 
ment is no different in a case like this than in a case 
between the parties to the original contract. As said by 
the Supreme Court of the United States, the shipper 
‘fcan not confer rights which he does not himself 
possess, aml if he cannot withhoid possession from the 
true owner one claiming under him can not.’’ 

{f there was no balance due the plaintiffs they were 
not entitled to recover. If they had sued Seranton & 
Co. for such balance or had replevied the property from 
them the proof excluded would have been competent in 
their behalf, and it was equally competent in behalf of 
the defendant. The court did not err in excluding testi 
mony offered to show a general custom. Each party testi- 
fied to an express contract which excluded such eustom and 
the testimony was therefore justly declared immaterial 
and irrelevant. 





ATTITUDE OF THE RAILROADS ON THE INTERSTATE COMMERCE COMMISSION’S RATES. 


Just before it was announced that the railroads had 
agreed with the Interstate Commerce Commission tem- 
porarily to accept its decisions on lumber rates east- 
bound from the Pacific coast, but reserving the right to 
bring suit to contest the reasonableness of the commis- 
sion’s rates and to resist the repayment of excess 
charges, one of the leading citizens of the north Pacific 
coast in a persona! letter to the editor of the AMERICAN 
LUMBERMAN said: 

From what I hear, it is uncertain whether the railroads 
will appeal the eastern cases, although I am _ inclined to 
think they will. It has been announced, semiofficially, how- 
ever, that they will appeal the Willamette case. I do not 
know whether or not their actions in these cases will make 
democrats or not [the writer is a strong and active repub- 
lican}, but I do know tiat they ‘are making advocates of 
public ownership by the thousands. It is, | think, generally 
recognized that the saloons, more than any other one factor, 
created the prohibition and local option sentiment, although 
they were the first to snffer; and the railroads are the most 
potent factor in bringing about public ownership, although 
professing the utmost abhorrence of such an idea. 

Perhaps publie ownership is not so abhorrent to the 
railroads as they pretend it is. Perhaps there are a 
good many railroad men who would not object to the 
government taking over their securities and then paying 
them big salaries for running the roads. But however 
that may be, it is certain that the railroads are unneces- 
sarily antagonizing the people. They have had an un- 
fortunate faculty of opposing. anything in the way of 
regulation, regardless as to whether the regulation was 
ostensibly or really in opposition to their interests or in 
favor of them, 

it is admitted that in many particulars the Hepburn 
act has been beneficial to the roads, yet most railroad 
men oppose everything in the way of regulation, simply 
because it is regulation. They are opposed to being 
forbidden to cut their own throats if they feel inclined 
so to do. During the last session of Congress it was 
railroad interests that defeated an amendment to the 
Hepburn act by which the Interstate Commerce Commis- 
sion should have the authority upon complaint to suspend 
proposed advances until their reasonableness could be 
investigated. This amendment was not at all antagonis- 
tic to the railroads and could not injure any equitable 


railroad interest. It was simply a measure in support of 
business stability. 

In the eastbound lumber rate cases the commission 
handed down a decision which was not entirely pleasing 
either to the shippers or to the roads. It has been called 
a ‘‘compromise decision,’’ but it does not deserve that 
name, because apparently there is in it no balancing of 
influences, no such give and take as is usually implied 
by the word ‘‘compromise.’’ It was, on the other hand, 
very evidently an attempt to do justice to all parties. 
The shippers gained the major part of their contentions, 
but the railroads were placed by it in a better position 
than they occupied before the advance. 

The justice of some of their claims was admitted by 
the commission, while some of the claims of the shippers 
were flatly denied, and the reasons in each case were 
given in a way which should convince the unbiased 
reader that the commission was occupying an impartial 
attitude and simply trying to do justice. The railroads 
secured by this decision what they asked two or three 
years ago and with which they would then have been 
satisfied. Yet now they propose to contest the decision 
of the commission and to attack certain phases of the 
Hepburn aet on the ground of alleged unconstitution- 
ality. Such is the statement made by one of the leading 
counsel of the transcontinental lines to a representative 
of the AMERICAN LUMBERMAN, though this test of con- 
stitutionality comes in the so-called Willamette valley 
case, 

The people of this country do not want government 
ownership of the railroads. There is a socialistic ele- 
ment which is in favor of. it, but that element is yet 
small and unimportant. The great parties are opposed 
to it, though the leader of the democratic party pro- 
nounced himself in favor of government ownership of 
the interstate railroads and state ownership of state 
railroads only a year agc; but there is no question that 
the rank and file of his party are opposed to that idea, 


- which he has abandoned or for the time being has set 


aside. 
The republican party is totally opposed to the idea, 
and one of the strongest arguments President Roosevelt 
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has made in behalf of railroad regulation was based 
upon the proposition that regulation was necessary to 
avoid the alternative of public ownership. 

To go further, there is no general disposition on the 
part of the people to be unfair to the railroads. They 
recognize the risk in new railroad enterprises and that 
the assumption of this risk by builders of railroads 
should be recognized and rewarded. They wish capital 
invested in railroads to have suitable remuneration; 
they wish officers and employees to be well paid, and 
do not object to rates of freight or passenger service 
which they can see are necessary to these ends, 

On the other hand, they recognize, which many rail- 
road men are not willing to do, that the people are a 
partrer in all these enterprises, and that this partner- 
ship is expressed and financially recognized through the 
people’s governments in oversight of the roads, so as 
to secure good service and as low rates as are consistent 
with proper remuneration of the other member of the 
partnership. 

Happily, some railroad men are beginning to appre- 
ciate the strength of this theory regarding the railroads 
—the actual, equitable interest of the people in them— 
and their responsibilities to the public. Therefore such 
railroad men are seeking to present to the people their 
claims regarding rates and the conditions under which 
their business is conducted. 

The transcontinental lines are to be commended for 
accepting the new rates and thereby allowing business 
to be resumed; but the proposition that they ‘will carry 
the cases into court. for a judicial review—thus going 
beyond the commissioners in respect to a decision which 
distinctly meant to be fair and which the shippers feel 
unduly sacrifices their interests—arises, we believe, from 
a mistaken policy. 

The Interstate Commerce Commission was instituted 
as a tribunal which should do justice as between ship- 
pers and railroads and which should with equal im- 
partiality represent the whole people and all interesis, 
which include railroad men and railroads. It will tend 
to an era of better feeling and will better subserve the 
interests of the railroads if they will accept the de- 
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‘isions of the Interstate Commerce Commission as cheer- 
fully as they may, except where they feel that their legi- 
timate interests are seriously jeopardized, and refrain 
from technical objections and unnecessary and revenge- 
ful appeals to the courts. 











In regard to advances in freight rates: The people secure its opinion before they proceed to put them into 


will not object to such as are needed, but are in no effect. By such a course they would secure all that is 
position to reach a conclusion or to announce it. If the due them and avoid the turmoil and prejudice breeding 


roads feel that increased rates are necessary, let them disputes which inevitably arise from arbitrary, ex parte 


present 


their arguments before the commission and methods. 





ADVANCED RAIL RATES ON MILLWORK AND LUMBER TO SOUTHERN POINTS. 


Although no prominence has been given to the fact, 
the new Texas tariff No. 1-FF of local, joint and pro- 
ortional rates on classes and commodities from St. 
Louis, Omaha, Davenport, Memphis, Little Rock, Nash- 
ville, Louisville, Chicago, Cincinnati, Milwaukee, De- 
roit, Cleveland and Pittsburg to all Texas common 
ints makes an advance on sash and door rates less 
than carloads amounting in some instances to almost 
10 percent. The advance ranges from 5 6/10 to 93/10 


and junction points in Arkansas and ean be used as a weight 30,000 pounds, from Merrill, Wis., “to Fort 


guide in determining the extent of the advance to Smith, Ark., 40 cents a 100 pounds; a reduction of 2 


SASLT AND DOORS, L. C. L. TO TEXAS COMMON POINTS. 


From— 
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various parts of that state. cents. 

In addition to these special class rates which are to Sash and doors glazed with common window glass or 
be put into effect to certain points the railroads have unglazed blinds, carloads minimum weight 24,000 
also named a number of special commodity rates affect pounds, from Chicago, IIL, to Fort Smith, Ark., 341% 
ing sash and door. The principal of these are as fol- cents; an advance of 2% cents. 
lows: Sash, doors and blinds, giazed or unglazed, blinds, 

Sash, doors and blinds, straight or mixed, minimum carloads, minimum weight 24,000 pounds, from Clinton, 

TARLE SHOWING PROPOSED ADVANCES. Davenport and Muscatine, lowa, and Rock Island, IIL, 

Gtasen- Unglazed to Camden, Fort Smith and Van Buren, Ark., 30 cents. 

Old Vew Percent of Old Vew Percent of These are the only exceptions announced of the 
rate. rate, advance. rate. rate. advance. — gnecial class rates given in the table below. 
red ger ~ po an “a What action the sash and door manufacturers will 
1.16 1.24 6.8 1.06 1.12 5.6 take in opposing these advances in rates is not yet 
1.16 1.24 6.8 1.06 1.42 5.6 known but there has been considerable discussion of 
1.14 1.21 ‘ 1.08 +69 #8 the matter and the probability is that the advance will 
ne ho a gor aps . be opposed by the manufacturers. 
1.04 1.12 7.6 96 1.02 6.2 . 


SASH AND DOORS, CARLOADS ‘PO ARKANSAS POINTS, SHOWING PROPOSED ADVANCE.* 


From 
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*The first column of figures under each Arkansas point 


gives the old rate, the second the new rate, and the 
third the percentage of advance. 





Texas. d 

This tariff, No. 1-FF, which becomes effective August 
1), was issued by all the southwestern lines and is the 
one which started the agitation against a general ad- 
vanee in freight rates throughout the courtry. 

According to this tariff no attempt was made to 
change the commodity rate on sash, doors and blinds 
and therefore full carloads can be shipped at the old 
rate from northern and western sash and door mills. 
The advanee on glazed sash averages about 8 cents a 
hundred pounds and 6 cents on unglazed sash and door. 
Lumber in less than carloads will take practically the 
same elass rate as unglazed sash and door and the 
a/vanee on lumber shipped in less than carloads in 
tis territory ‘amounts to 6 cents. The accompanying 
table shows the advance from various territories to 
Tcxas common points together with the percentage of 
ance in each instance, 
‘he term Texas common points ineludes practically 
t entire state, taking in Paris, Sherman, Dallas, 
(orsieana, Waco, Austin, Houston, Tyler, Palestine, 


| 


ksonville, San Antonio, Sabine, Corpus Christi and 

(.)' veston. 

n addition to this advance in sash and doors in less 
n earload lots there has been a horizontal advance 

*% cents a hundred pounds on lumker shipped froi 
north to Texas points, making the new carload 
her rate 35 cents from St. Louis territory, 30 cents 

m Memphis territory and 41 cents from Chicago 

ritory. Inasmuch as the traffic in lumber into Texas 

’m the north and west is not extensive lumbermen 

ll not be affected to any great extent by this ad- 

nee in the rate. The principal objection to the 

cing of the new sash and door rate in effect seems 

be among manufacturers in the central west, that 

will permit Pacifie coast sash and doors to come into 
‘rect competition with those manufactured in Iowa, 
lissouri, Illinois and Wisconsin. 

The southwestern lines have also issued their tariff 
No. 45, effective September 1 of this year. 

The advance on sash and door rates in this tariff, 
No. 45, which covers a large number of points through 
otu. Arkansas, ranges from 44/10 percent to 30 percent. 
\ number of advances of over 20 percent are shown 
and in one or two instanees no change has been made. 
This advance will be felt more severely by the sash 
and door manufacturers of this and neighboring sec- 
tions, as it applies to shipments in full carloads, with a 
minimum of 24,000 pounds. The accompanying table 
shows the advances to a number of important cities 
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en, Meaieaclie July 14, 1908. 
J. E. Defebaugh, Editor, 
American Lumberman, 
Chicago, Illinois. . 


My dear Sir:- 


Returning home a few days ago after a long absence I found on 
my desk Volume II of the History of the Lumber Industry of America. I want 
now to express my appreciation of this volume, which I have looked over 
rather hastily, as well as my appreciation of the first volume. I find in 
both these volumes a great deal of valuable information which is very 
interesting to me, though perhaps I have been too long on life's journey 
to make it of very great advantage. It is to me very pleasing to note the 
rise and progress of the lumber industry in the United States, and I ob- 
serve especially that what they considered very great things in the early 
days are counted but little things now. The facilities for manufacturing 
and handling large products have greatly increased, and some of us are 
amazed at the amount of business that can be conducted these days with 
even less wear and tear than our earlier friends had to combat with. 


The History of the Lumber Industry of America, as I have it 
before me now, shows a large amount of patient work, and I am surprised 
at your ability to get so accurately a complete outlook of what was done 
in those early days, both in the Canadian provinces and in our own country. 


I.am glad to write this expression of my appreciation of what 
you have done, and I shall take great pleasure in giving both volumes a 
very careful reading. 


I am , Sincerely yours, 
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COTTON CONDITIONS AND PROSPERITY. | 


This week rumors came in as to the unfavorable effect 
of the heat upon the wheat, corn and oats crops, and 
presumably of other cereal crops, in the central west 
and north. Enough credence was given these reports 
to cause an advance early in the week on the grain ex- 
changes. No such disquieting rumors were received re- 
garding the cotton crop—second of the great agricul- 
tural crops of the country and which figures more large- 
ly in international trade than any other. 

July 31 the bureau of statistics of the department of 
agriculture issued its monthly report on cotton. It re- 
ported that on July 25 the average condition of cotton 
was 83 percent of the normal as compared with 81.2 
percent a month previous, 75 percent on July 25, 1907, 
82.9 percent on July 25, 1906, 74.9 percent on July 25, 
1905, and 81.4 the average of the condition on July 25 
of the last ten years. The @ndition of cotton two weeks 
ago was, therefore, better than at a corresponding date 
of any of the three preceding years, and better than the 
average during the last ten years. 

The cotton crop means much to the welfare of the 
country, and to the south in particular. With all the 
diversification of crops that has taken place within the 
last few years, cotton is still the standby. With a poor 
crop the south can exist better than it could before it 


began to pay attention to other crops, but can not be 
prosperous. With a bountiful crop of the fleecy staple— 
particularly when it commands such price as it does 
today and will until the present crop is made and sold— 
the south will have a generally distributed prosperity 
which will have a far reaching effect. 

It puts money into practically every county and town- 
ship from western Texas to. the Atlantic and from the 
Kentucky-Tennessee line to the Gulf. Since the south 
has become a cotton manufacturing as well as producing 
section, a large crop means greater activity in the mills 
and a greater and more steady employment of labor. 
The returns from the cotton crép give the people a 
buying power which affects all other industries and 
every branch of trade. 

A large crop at big prices means a greater local con- 
sumption of lumber, leaving less of the product of the 
yellow pine and cypress mills that must of necessity be 
shipped elsewhere. It makes the south an active com- 
petitor for its own lumber produet with the consuming 
sections of the north. From this standpoint alone the 
lumbermen of the south, and of the whole country, may 
congratulate themselves on this cotton report. 

The great cotton states are Texas, with 30 percent; 
Georgia, 15 percent; Alabama, 11 percent; Mississippi, 


10 percent, and South Carolina with 8 percent of tie 
entire cotton acreage of the country. 

Texas shows a condition above the 10-year avera,:e 
for the country and equal to its own; Georgia shows a 
condition of 85 percent as against its own 10-year avcr- 
age of 81; Mississippi is 86 percent against its own 
average of 80; Alabama 85 percent as against its ovn 
average of 81; South Carolina 84 percent as against i's 
own average of 80. 

Thus, while the whole country shows a condition b::- 
ter than the average, the improvement is most notalje 
in the states of largest production. North Carolina, 
Louisiana, Oklahoma and Arkansas are the states next 
in importance to those named above. In every one of 
these states the condition is better than usual except 
in Oklahoma, which is a marked exception, its condition 
being only 66 percent as against 74 last year, 88 in 
1906, and a 10-years’ average of 85. But Oklahoma is 
going to make some amends for its cotton in its cercal 
crops, and all through the south the crops other than 
cotton are excellent. 

The south is entitled to look forward, therefore, to 
another year of extraordinary prosperity, provided ouly 
that the rest of the country will regain its nerve and 
go on with business. 





WHO MUST STAND SHRINKAGE OF: LUMBER IN TRANSIT? © 


An interesting question involving decision as to who 
should sustain the loss in size of dimension lumber due 
to shrinkage in drying while in transit was recently de- 
cided in Minneapolis. A lumber concern of that city 
bought from a Seattle house four cars of dimension 
lumber, the major portion of which was 2x14’s, for 
which the buyer refused to pay. One of these cars con- 
tained 126 pieces of 2x6 24’s and the balance 2x14’s 
of different lengths. 

When this car arrived at destination the price of lum- 
ber had gone down about $2.50 a thousand. The seller 
suspected that this was the real reason for the objection 
to the car, but that point need not be discussed. The 
objection of the buyers to the car was that the lumber 
was % inch less in thickness than the specified length 
and 1 inch less in width—that is, the 2x6’s were 114x5 
and the 2x14’s 144x13. Suit was brought by the sellers 
on the ground, first, that the lumber when surfaced and 
shipped was of the dimensions called for by the rules 
of the Pacific Coast Lumbermen’s Association, by which 
the order required the stock to be cut, and, second; that 
the buyers had accepted the lumber by selling part of 
it. Disposition of the other three cars was to follow 
the decison regarding the one on which suit was brought. 
The defense of the buyers was substantially as follows: 


That the lumber ordered was to “be of specified grades 
and dimension according to the specifications of the 
Pacific Coast Lumbermen’s Association and that the 
scant thickness and width of the lumber justified the 
defendant in refusing the stock. 

The plaintiff, the shipper, claimed that the material 
was properly surfaced in accordance with the rules of 
the association; that it shrank after being surfaced and 
that the buyer could not complain of shrinkage after 
it was cut and surfaced according to those rules which 
were part of the contract. 

The evidence introduced by the plaintiffs went to 
prove these claims as to the amount of shrinkage which 
would normally follow after surfacing, and that the ma- 
terial as delivered in Minneapolis measured as much as 
material cut and surfaced according to the association’s 
rules would measure after it had been exposed to the 
sun and had become dry. 

The court instructed the jury that they should find for 
the plaintiff if the material delivered to defendant con- 
formed to the order; that if it did not conform to the 
order the defendant was not bound to accept it unless it 
had done so with knowledge that the material delivered 
was scant in its measurements. Special questions sub- 
mitted were as follows: 1. Was the lumber shipped as 


2x14 of full size? 
of full size? 

With regard to the first question the jury found that 
the lumber was of full size. With regard to the second 
question the jury found that the defendant had so 
treated the 2x6’s after the lumber arrived, selling some 
of it, that in the eyes of the law it had accepted this 
lumber as being of the dimensions ordered and, there- 
fore, had waived its right of objection to the dimensions. 
The plaintiff, therefore, won the case, establishing, so 
far as this decision of a lower court could, the prin- 
ciple that loss in size of lumber through shrinkage while 
in transit must fall upon the buyer instead of the seller 
and that the latter by conforming to the rules of the 
association in surfacing the lumber at the mill had com- 
plied with the requirements of the order in every essen- 
tial particular. 

Incidentally the verdict would seem to proceed from 
the theory that delivery was made on board car at the 
mill, although no reference was made which would indi- 
cate this point. -As we understand it the price was a 
delivered price, but the verdict would imply that delivery 
was made when the lumber was turned over to the rail- 
road for transportation, and the bill of lading was for- 
warded to the buyer. 


2. Was the lumber shipped as 2x6 





TO BUILD NOW MEANS TO CAST BREAD UPON THE WATERS. 


The Micawber policy of waiting for something to 
turn up will not only fail to assist the return of pros- 
perity but will prolong any era of depression that may 
exist, and possibly increase it. To a large extent all 
men are producers and consumers and their prosperity 
depends entirely upon their consumption of each others’ 
products. 

The farmer is being held up as the man who has suf- 
fered the least during the last year by the general re- 
duction in the volume of commercial transactions. It is 
pointed out that he has his crops and that these crops 
will command good prices because people are compelled 
to eat, whether they enjoy any of the luxuries of life or 
not. 

Yet a general depression means general economy, and 
the people of the country can economize even in their 
purchases of farm products—an extreme to which they 
will be driven if they can find no market for their own 
‘ machine-made wares. 

The BUILD NOW compaign therefore presents two 
distinet and important aspects. The man who builds now 
has not only an opportunity to save money directly but to 
save himself money also indirectly. In creating a market 
for lumber and other building materials he is also creat- 
ing a market for that which he himself has to sell. 

George H. Maxwell, editor of Maxwell’s Talisman, has 
been inspired by the AMERICAN LUMBERMAN’S ‘‘ Build 
Now’’ campaign to publish in the current issue of his 
magazine a leading editorial emphasizing this feature 
of the ‘‘Build Now’’ idea. With capitals to give em- 
phasis, he asks some questions and makes some state- 
ments worthy of serious thought: 

WHAT ARE YOU DOING ABOUT PROSPERITY? 


Are you doing something yourself to bring it back, or are 
you just watching to “catch it when it comes round again?” 

Everybody should do SOMETHING, even if it is nothing 
but buying a new shirt, if you’ve the wherewithal to buy it, 
to help to start again the wheels of trade and industrial 
activity. 

* s + 

How many dwellers in the small cities, town and villages 
are there who are. willing to Do Something Themselves to 
end the industrial depression that has settled over the 
country ? 


An organized movement will bring prosperity in short 
order, provided the farmers are willing to lead that move- 
ment, e 

* e * 


You can’t restore prosperity by “hollering” prosperity. 

You can’t restore prosperity by starting factories and 
making things unless somebody uses them. 

‘The only way prosperity can be revived is by using things 
thut somebody makes, and EATING SOMETHING THAT 
SOMEBODY RAISES. 

When the farmer stops using things the factory must 
stop making them, and then the worker in the factory must 
stop eating, and the farmer must stop furnishing him his 
food. 

Now the farmer hasn’t been hit very hard yet in this 
present depression, merely because it hasn’t got round to him 
yet. 

If the farmers of the country will take time by the fore- 
lock, they can stop any downward trend of the times before 
it does get round to them. 

Prosperity with us is nothing but the result of industrial 
energy caused by an active exchange of commodities between 
producer and consumer. 

THE FARMER HOLDS THE KEY WITH WHICH TO 
REGULATE THAT ACTIVITY. 

* s + 


IF EVERY FARMER WOULD REALIZE that his own 
salvation depends on restoring prosperity to the entire coun- 
try and to alt classes of citizens, the farmers would have 
in their own hands the power to save themselves and the 
country from any continuance of the depression. 

If the movement could be made general with farmers, as 
soon as this year’s crops are ail harvested, to enter upon a 
great movement for FARM IMPROVEMENT, and the REPLEN- 
ISHMENT of all FARM SUPPLIES, RIGHT NOW, it would not 
be sixty days before the hard times would be over. 


* * * 


If you have been planning to build a new house, and have 
the money available, DO IT NOW. 

If a new barn, or a granary, or an outhouse, or a fence, 
or a gate, or anything else needs to be built to put the farm 
in the highest condition, DO IT NOW. 

Don’t just “get along” and do nothing until another year. 
If you have the money necessary to make any needed or 
desired or contemplated improvement, DO IT NOW. 

If the house needs painting, or will need it soon, don’t put 
off the work. DO IT NOW. 

lf the barn needs a new roof, or a_coat of paint or white- 
wash, or farm buildings need repairs, DO IT NOW. 

Go over the place from end to end and put everything in 
order; where the fence needs new wire or new posts or the 


gate a new hinge, don’t put off fixing it; DO IT NOW. 
* * * 

Let every farmer make it his business to wake up the 
people of the town where he trades, so they will get busy 
with the improvement of the town, and DO IT NOW. 

Wherever there are none now, build new sidewalks, better 
streets, pavement for the business stréets, a public library, 
a church, a town hall, a village room, a sewer system and 
sanitary arrangements of all kinds, and above all things 
“spruce up”; paint the schoolhouse and the church; let the 
merchant paint his store, the hotel keeper his hotel, the 
householder his house, and everybody paint the front fence, 
and everybody clean up; pull down every old shed and old 
fence and replace with new and DO IT NOW. 

The way to restore prosperity is to “GET BUSY” doing 
things that will have a permanent value when they are done. 
a * & 

Every farmer who joins the movement saves money for 
himself twice over. He gets the benefit of lower cost now 
prevailing and prevents the further spread of the poison of 
industrial inactivity. If it is not stopped the farmers will 
suffer losses aggregating uncountable millions when thei! 
turn comes, as it certainly will come if the tide is not 
turned. Starvation for the workers in the end means loss 
of market for the farmers. 

* » * 

Let DO IT NOW be the slogan of the movement. Sta! 
it good and strong and it will soon become a national mové 
ment. 


Mr. Maxwell’s editorial is addressed chiefly to the 
farming class, in which his magazine has chief circuls 
tion. It is predicated, however, on a truth that shoul 
appeal quite as strongly to men in other walks of life. 
Eliminating the question of direct financial benefit rea! 
ized from lower prices and cheaper cost of constructiov 
it points out the bigger and more utilitarian feature tha 
the BUILD NOW campaign represents. The AMERICA» 
LUMBERMAN, in its crusade for increased building activ 
ity, has laid special stress on the direct benefits to b 
derived in building at this time. But this has been don: 
because it seemed to be an argument that would appea! 
to the people of the country more effectively than on« 
based merely on altruism. It has not failed, however, 


to recognize this other phase of the question and it is 
glad that Mr. Maxwell has seen fit to point out the 


interdependence of men. : 
There are two axioms established by long experience: 
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‘hat one man’s injury is the concern of all; and that 
the good of one is the good of many. The farmer can 
uot BUILD NOW without helping the artisan and the 


manufacturer, and when he neglects to build at a time 
so favorable to himself he not only misses an opportu- 
nity for his own benefit but neglects a duty to his follow- 


men. Individual profit is the necessary inducement, but 
it may be fortified by the reflection that another shoulder 
at the wheel will the more quickly lift us out of the rut. 





THE HARVEST OF BARGAIN BUYING. 


The Scriptural admonition regarding the sowing and 
reaping of men is being verified in late reports concern- 
ing bargain hunters in lumber products who are begin- 
ning to reap disappointment. Much has been said, and 
not all that might be said, about the bargain habit to 
which a large portion of the human family is addicted. 
Junumerable instances might be brought forward in 
proof of the fallacy of the reasoning that there is any- 
thing in it. At rare intervals good fortune may attend 
the hunt, but in the majority of cases the result is dis- 
appointment. 

If these reports are borne out by facts and are, as in- 
timated, simply forerunners of others to come, arguments 
along the line of bargain buying being full of disap- 
pointment will not be necessary, the disappointments 
themselves will be in evidence all around’us. Lumber 
salesmen who are sticklers for what is termed list prices 
and whose mills enjoy the reputation of delivering the 
goods are beginning to rejoice over the discomfiture of 
some of their customers who have been turning them 
down steadily all the early part of the summer because 
somebody else came along with bargain offerings that 


beat their lowest prices and put them out of competition. 

In their rounds, they say, they come across yard men 
who have failed to get delivery on some of these ‘‘bar- 
gains,’’ and having reached’ the point of needing the 
stock they are constrained to place orders with their old 
standbys at prices $1 to $2 above former offerings from 
the same source. Instances of this kind have been re- 
ported right along in the yellow pine territory and in 
the red cedar shingle trade, and naturally the wholesalers 
and millmen who have been carrying the heavy end and 
losing business whue others booked orders at bargain 
prices feel that the men with the bargain buying mania 
are getting what is coming to them. And at times the 
wholesalers feel inclined to rub it in on former cus- 
tomers, gone astray for bargains, who have come back 
disappointed, and they tell them a few things that sound 
like ‘‘I told you so,’’ and hand out advice in a caustic 
manner about sticking to salesmen and concerns which, 
though they may not have so many bargains to offer, do 
make good and deliver what they promise. 

Much of the harvest that the bargain buyers may reap 
through the late summer and fall depends somewhat on 


conditions in the lumber market. If lumber continues to 
stiffen and the price advances steadily many of these un- 
delivered bargain orders will turn out disappointments. 
Naturally then the bargain buyers among the retailers 
take more kindly to the idea of promoting a stricter code 
of ethics in regard to cancelation and nonfulfillment of 
orders, and the millmen whose representatives have ac- 
cepted orders at bargain prices will be less enthusiastic 
about the rigid enforcement of a strict code of ethics. 

It is a little early to do more than forecast mildly 
what the harvest of the bargain buyers may be in the 
way of disappointment through the nondelivery of lum- 
ber and shingles, but the situation looks interesting and 
gives promise of lively developments soon if the lumber 
market continues to stiffen, as it shows every indication 
of doing. And if the crop of disappointment assumes 
the proportion that some of the bullish members of the 
wholesale fraternity think it will there will probably be 
many a lumberman who will in the future be inclined to 
leave the bargain buying for his better-half to do instead 
of taking a hand in it himself and mixing it up with 
his lumber business. 





INLAND WATERWAYS: THEIR 





It is said—and James J. Hill has said it—that the 
average freight charge per ton per mile on all the rail- 
roads of the United States is a trifle under 744 mills, 
while the charge for the same service on the great lakes 
is about 1 mill. 

It is also said that heavy freight is now carried on the 
Ohio river and its tributaries and the Mississippi at 
one-third of a mill per ton per mile, including the re- 
turn of empty barges; that on the Erie canal the cost 
of transportation is 1.9 mills, but that when that water- 
way is deepened to twelve feet the expense will be re- 
duced to approximately a half mill; that coal is brought 
down the Monongahela river at 3144 to 4 cents a ton, 
but when it has to move by rail the cost is 44 cents a 
ton; that cotton is shipped by water—where water is 
available—at one-sixth the rail charge. 

Yet we see nearly one-half of the existing canals of 
the United States practically unused or abandoned and 
river commerce decreasing. In 1880, 4,692 river craft 
arrived at St. Louis—the receipts and shipments by 
which amounted to 2,130,525 tons; in 1902, the arrivals 
were only 1,916, and the movement was only 641,182 
tons. 

What hope is there then of reviving commerce on the 
canals and rivers and making them play the part that 
is so indispensable to the welfare of the country, if their 
advocates are to be believed? How have the railroads 


been able to increase their business at the expense of , 


the waterways when their charge is so much greater and 
theix movement of heavy commodities so much slower? 

. recent writer on this subject said: ‘‘A dollar will 
carry a ton 130 miles of rail on the average, but on the 
Oi.:o-Mississippi river route 67 cents pays for shipping 
a ‘on 1,000 miles. On the great lakes a dollar’s worth 
0: freight is more than 1,000 ton-miles. Wheat goes 
by rail from middle South Dakota to Chicago, 775 miles, 
fo. $4.70 a ton; from Chicago it goes to Buffzlo, 975 
m les, for less than the 70 cents, to say nothing of the 
$-. Wherever any considerable traffic is carried by 
ter it goes at vastly lower rates than by rail. 

‘Moreover, the waterways carry it faster than the 
rilways. Freight cars go less than twenty-five miles a 
coy on the average. Fifty years:ago the steamers on 

now abandoned Missouri river made three times this 
Cistanee a day for 3,000 miles up stream. 

‘fA good river or canal is a surer and more depend- 

nle way for heavy freight than any railway, as any 

ipper who knows will tell you, and yet, in spite of 
the faet that railroads are obliged to charge from six 

) sixteen times the water rate and on the competitive 
‘onnage carry it Jess than one-fourth as fast, the rail- 
‘ays have put the waterways out of business a!l ‘over 
the United States.’’ 

The last statement is not strictly true, for the lakes 
are doing more business than ever, but it is true as to 
the ordinary canals and the rivers. The latter were 
once crowded with craft, and now they are almost de- 
serted. The reasons are principally two: The first one 
is that when the railroads began to cover the country 
and were looking for business, they entered into suc- 
cessful competition with vessel routes. They reached 
every factory door and almost every farm. The water- 
ways are limited as to the shipping territory they reach. 
The railroad man, moreover—and here we would dis- 





COST AND 
agree with Mr. Hill—has always been jealous of his 
predecessors—the river and canal boat men. He is get- 
ting over it now, but until a comparatively recent time 
he begrudged every pound of freight carried by a boat. 
He used, therefore, every means to cripple the water 
route and to divert freight to his own lines. 

Most of the rivers and canals are available only part 
of the year. During the remainder of the time the 
railroads have full sway. Moreover, most shippers 
would have to use the railroad to reach the waterway. 
These advantages craftily used, were sufficient to make 
the waterways unpopular with shippers who did not 
find it advantageous to antagonize the roads. 

But the time has come when that antagonism has 
largely disappeared, and the leading and the broadest 
and most farsighted railroad men of this country are 
now urging the utilization and, prior thereto, the neces- 
sary improvement of the natural waterways of the coun- 
try, supplemented to what extent may be necessary by 
canals. 

Another reason for the deplorable decline of business 
on the rivers and canals—especially on the former—is 
due to their neglect, resulting in unreliability. For part 
of the year there is a 9 or 10-foot channel from St. 
Louis to the Gulf, but there are liable to be times when 
it will be only 3%4 feet at certain points. Combining 
the ice obstruction in winter of the northern rivers and 
the low water of the summer time, investment in river 
carriers is not attractive. Any such investment must 
have dependable seasons and conditions. 

Transportation by the great lakes has grown steadily 
largely because there is a fixed depth which can be 
depended upon, and a vessel can do business the season 
through without interruption from any cause. Only so 
ean such a business be conducted in a satisfactory way. 

Now, then, with the attitude of railroad men toward 
the waterways so changed, if the government will do 
what is entirely practicable from an engineering stand- 
point—make such improvements in the Mississippi river 
and its tributaries and all other important streams that 
a given depth can be depended upon at all seasons when 
ice does not obstruct—there will be no difficulty in pro- 
viding the capital to build the carriers and to operate 
them. 

Mr. Hill says that it will cost. $5,000,000,000 to equip 
the railroads to do .the business of the country as it 
should be done. Fortunately, much of the heavy freight, 
the carriage of which clogs the railroads and limits their 
earnings, are largely produced in the parts of the coun- 
try that are directly tributary, or near to, the internal 
waterways that are capable of improvement. 

If a certain transportation route is a thousand miles 
long, it will pay to break bulk at half that distance, if 
the remainder can be covered by water. With the Mis- 
sissippi and Ohio and other connecting rivers properly 
improved, the lumber and cotton of the south, the grain, 
coal, iron and all the bulkier manufactured products of 
the north could be exchanged more economically than 
now, with profit to the people and to the railroads as 
well. 

The railroads of this country are fond of comparing 
the average freight rates they charge with those charged 
by the railroads of Europe. They forget that a good 
deal of this apparent saving to the people is an unneces- 


RESULTS. 


sary loss to themselves; that if they could get rid of a 
lot of their low-rate bulk tonnage, they could build up a 
business in higher class tonnage which would much more 
than repay them for the loss. The higher average of 
European rates is, to a certain extent—though not en- 
tirely—due to the fact that lumber, grain, coal and 
other like commodities are largely carried by water. 
Accomplish the same in this country and the average 
per ton per mile rail freight rate will greatly increase. 

This project of the improvement of our waterways, 
not only of the Mississippi river and its tributaries but 
of the rivers on the Gulf coast, the coasts of both oceans 
and the building of the intercoastal canals, and ¢anal 
connections between them, should not be allowed to 
drop. Education of the public and pressure upon Con- 
gress should be continued along lines which will bring 
appropriations adequate to the importance of the work 
properly carried out. 

Mr. Hill said regarding the Mississippi: ‘‘If we 
can spend several hundred millions on the Panama 
canal and benefit other commerce with our own, we can 
spend something to relieve and save ours. Suppose that 
such a canal or channel cost $100,000,000, what is that 
in comparison with $1,000,000,000 a year necessary to 
keep the railroads from falling behind in the work 
they now have to do?’’ 

Senator Frank G. Newlands, in a magnificent presen- 
tation of this subject in support of a bill which provided 
for a continuing appropriation of $50,000,000 a year for 
the improvement of our inland waterways said in answer 
to a question: 

‘*Tf we only contemplate spending $10,000,000 within 
the next five years, it is best for us not to begin the 
work at all. My expectation is that we will expend 
$50,000,000 a year for the next five years, perhaps even 
during the first year.’’ 

Question—‘‘ The senator does not mean that?’’ 

Mr. Newlands—‘‘I do.’’ 

Question—‘‘ Expend $50,000,000 every year?’’ 

Mr. Newlands—‘‘I do.’’ 

Mr. Beveridge—‘That would be a matter for dis- 
cussion, but perhaps the senator is right.’’ 

Mr. Newlands—‘‘ That is what I shall urge. My in- 
dividual view is that within the next ten years the 
United States should spend at least $500,000,000 in the 
improvement of its inland waterways; that we ought 
to enter upon this work contemporaneously in every 
section of the country; that we should enter upon the 
work on the rivers of the Pacific coast, upon the rivers 
of the Atlantic coast, upon the Gulf coast, upon the 
Mississippi river and its tributaries, and upon the coastal 
canals, on a waterway which will connect rivers of the 
Gulf and the Atlantic from Texas to Maine. All these 
works should be begun and prosecuted contempora- 
neously. I wish to say further that this is the sentiment 
of the people of the United States and Congress will, I 
have no doubt, give themselves to that view of the great 
public. ’’ 

Enormous sums have been wasted in half doing things, 
which time has undone, and in inadequate and isolated 
projects. The enormous importance of this work justi- 
fies the expenditure of any amount of money that is 
necessary to carry it forward in a businesslike and 
effective way. 
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During their period of waiting for the decision of 
the Interstate Commerce Commission in their cases 
against the transcontinental railroads the lumbermen of 
the Pacific northwest, suffering as they were, consoled 
themselves with the thought that when the decision was 
rendered there would be clear sailing and that business 
would revive with a snap. 

Their mills had been closed down so long, and for so 
long a time shipments had been practically nothing, 
that they felt confident that stocks east of the moun- 
tains must have been greatly reduced in spite of the 
panic and, if the decision were in their favor, nothing 
would be in the way of a quick resumption of business. 
The decisions were rendered about six weeks ago, but 
difficult questicns, aiways lurking in the background 
but which had not previously been given serious con- 
sideration, came to the front® 

Would the roads aecept the decision? If they did 
not, would they attack it? Pending acceptance of the 
rates and the issuance of tariffs, what would be the 
actual rates from the various territories? If the roads 
were to attack the decision, what form would that at- 
tack take? What was the status of the bonds drawn 
to protect the railroads, in case of a favorable decision, 
by those who had secured the injunction against en- 
forcement of the advanced rates? 

The commission named some of the rates and gave 
the methods of determining others, and ordered that 
they should be put into effect on or before August 15. 
This gave about seven weeks for the roads to revise 
and publish the rates from five states to all the rest of 
the country. The time seemed long enough if diligence 
had been used, but it is probable that the roads lost 
several weeks in making up their minds what they 
would do. 

Then they went before the commission with a request 
for a postponement of the effective date, promising to 
accept the rates and put them into force if a delay to 
October 15 were granted, though reserving the right to 
attack the reasonableness of the rates, either directly 
or ‘‘in suits which may develop out of reparation claims 
made by shippers who have been shipping under the 
advanced rates.’’ 

In the meantime, business had been delayed, shippers 
were in doubt where they stood, and it was just as 
hazardous to quote a rate as it had been any time since 
November 1. A good many of the concerns had given 
all the bonds that they felt their.credit would warrant— 
a large amount of money being tied up in that way— 
and to continue to pay the advanced rates was a handi- 
cap in competition with those who had given bonds and 
were shipping under the old rates, or those who might 
take the chance of the outcome and absorb the advance. 


TRANSCONTINENT RATE PROBLEMS BEING SOLVED. . 


There had been some slight revival of business in 
spite of all these drawbacks, but the statement quoted 
above as to the possibility of the railroads’ action 
implied that the railroads. were likely to resist repara- 
tion. The substance of this threat was pointed out in 
our last issue. 

As a matter of fact, however, some light was thrown 
on the attitude of the roads on July 25, in a semiau- 
thoritative way so far as all the roads were concerned 
and absolutely so in regard to the Northern Pacific. 
This was in the shape of x letter from Henry Blakeley, 
general western freight agent of the Northern Pacific 
Railway Company, dated at Tacoma, July 24, and ad- 
dressed to Everett Griggs, president of the Pacific Coast 
Lumber Manufacturers’ Association: 

This letter, after referring to the acceptance of the 
Interstate Commerce Commission’s decision to go into 
effect October 15, and the expectation of the railways 
to bring suit urging that rates were unreasonable and 
asking a ‘‘determination’’ to that effect, said: 

‘*This determination can not, of course, be had until 
final hearing and decision in court. In the meantime, 
we understand the only legal rate will be that fixed by 
the commission and, even should suit be determined in 
favor of railways in the end, that determination can not 
be retroactive and will operate only from that time on. 
Therefore, all uncertainty as to what lumber interests 
will be obliged to pay should be relieved. 

‘*We also understand that railway lines will settle 
for past business on basis of commission’s rates, and 
upon such settlements being made the security now up 
in protection of the suit before Judge Hanford will be 
released. ’? 

The above promises in effect that the roads will not 
resist claims for reparation,. although for the present 
they reserve the right to do so. It is also a promise in 
effect to settle on the basis of the commission’s rates 
as soon as those rates are determined and published. 

This letter greatly relieved the situation, and gives 
the shippers, who have been paying the higher rate, 
reason to expect reparation of excess payments without 
suit and that also, as soon as the necessary determina- 
tions as to the details of the commission’s order can 
be made, the bonds will be liquidated. The bonds will 
have to stand temporarily simply because the railroads 
will be entitled on the basis of the new rates to claim 
something on them, although not very much; and ‘what 
that something will be can be determined only after 
the new rates are figured up and applied to the ship- 
ments actually made during the existence of the ad- 
vanced rates. 

Eastbound business is still a little hampered by the 
lack of exact knowledge as to what many of the rates 


will be. As to the bulk of the distributing territory 
there is no doubt whatever, but as to some of it—par 
ticularly those sections to which varying differential: 
apply, or in which advances or differentials are graded 
up—no certzin delivered price can be made. But th 
lumbermen can take some chances on these things, and 
into the territory as to which rates are certain can d 
business with absolute freedom, paying, of. course, th« 
advanced rates, but with refund to come as soon as thi 
rates are published and the routine of adjustment ca: 
be gone through. 

The effect of this clarifying of the atmosphere is 
already seen in the Coast trade, as to which our reader: 
are referred to our Seattle and Portland correspondence 
A better feeling among the Coast people, a livelier d« 
mand from the east, some actual increase in movement 
and a tendency to firmer prices are there recorded. Th: 
troubles of the Coast people in regard to their eastboun:! 
rates seem to be over for a good while to come, for a 
final decision of the courts is likely to take at least 
the two years within which the commission ordered its 
rates to be maintained. 

One caution should be uttered, however: The shippers 
of the four states concerned should get together and 
stay together closer than ever. The appeal to the courts. 
which seems certzin to be made by the railroads, should 
be strongly and ably defended. The suits will undoubt- 
edly take the form of procedure against the Interstate 
Commerce Commission, but the parties concerned should 
uphold the commission through the best counsel. To 
do this, and to secure a complete line of evidence, re 
quires money and codperation on the part of the ship 
pers. 

The cases before the commission were somewhat con 
fused because of lack of coéperation on the part of those 
who thought they could gain some personal advantage 
by refusing to join with the original complainants, or 
who did not at first see that their interests were directly 
involved. Some of these were later forced in on their 
own account. Future action should be absolutely un 
animous, and the shippers of the different sections should 
bury for the time being any animosities they may have, 
or any jealousies arising from competition. 

The differential territory in eastern Washington and 
Oregon and in Idaho and Mentana should not stand 
by itself in this matter, if by any means common ground 
may be found as between it and the Coast shippers 
proper. Some delicate questions are involved as to ter- 
ritories and actual equity of the differentials ordered 
by the commission. But these differences should be 
waived in support of the commission, whose decisions 
were manifestly intended to be fair and which, in the 
main, were equitable and satisfactory to the shippers. 





WHITE PINE PRICES SIXTEEN YEARS AGO 


An interesting comparison as to white pine prices is 
made possible by three price lists lying befere us. All 
are f. o. b. mill prices at Marinette, Wis. The first 
bears date of April, 1892, the second of October 1, 
1907, and the third of July 1, 1908. The last two 
named are identical in form, having been issued by the 
same concern only nine months apart, but the first is 
so different in its items that no complete comparison 
is possible, 

or example, in 1892 thick clears and selects finishing 
lumber and 8, 10 and _ 12-inch stocks headed 
the list. In the present list common boards 
take the lead. In 1892 there were A _ selects, B 
selects and C selects; in 1907 and 1908 the quotations 
are on B select and better, C select and D select. The 
stock hoards of the eld list are represented in the inch 
finishing lumber of the new. In 1892 the headings were 
wide inch uppers, A select, B select and C select. In 


the new list the best grade is D select and better, and 


there is a division according to the: width which did not 
exist in the old days. 

Except as for a few isolated items, therefore, it is 
possible to compare only fencing, common boards, some 
items of flooring and piece stuff. The table thus made 
up-—not going into all the details of grades and dimen- 


sions—is as follows: 








FENCING— 1892. 1907. 1908. 
A a ae $15.00 $32.00 $31.00 
4-inch No. 30.00 28.00 
4-inch No. 26.00 24.00 
t-inch No. : 19.00 16.00 
eo eS Se a 12.00 29.00 27.00 
EE BU, chit asa 6a 0: 6) Skins da VE hn GaN 9.00 21.50 18.50 
COMMON BOARDS 
YS re ere re oe ee 12.50 30.00 28.00 
ee a, CRESS ere Oa WAN Sea 11.00 28.00 26.00 
OO” a FD re es eet 10.00 25.00 22.50 
ee SO Fe ee eee eae 12.50 31.50 $1.50 
TER a SR eee ea ee 11.00 28.00 27.00 
I LION Minds 95:8 a> and wt eee 10.00 5.00 23.50 
DEP EE, Beco ak.s aeid samp ag eee ts 14.00 7.00 37.00 
12-inch No. 2..... a arcane me 12.50 31.00 31.00 
12-inch No. 3....... i ve ee eee 9.50 26.00 22.50 
FLOORING 
RS A ee eee ere pee 16.50 23.00 52.00 
Oe MOT 9 iis fe Ta Rly an oie oe oD OER eo Kane 25.00 47.00 47.00 
PIECE STUFF— 
Bh. Ae, Se ORE BS. sn awe te eek 11.50 23.00 20.50 
Sx-@: ER, BS Bnd 16.4%. era ce os 10.00 27.50 25.00 


yo | ee rine 11.00 27.50 25.00 
eo Re ee eee 10.50 29.00 26.50 
po ee ee | eer eee 11.50 30.50 28.00 
le ey ae tt” eee 11.50 31.50 29.00 
WN ON Seren a asceciereies¥ie bas 2.00 5.00 4.00 


April, 1892, did not represent the top of the boom 
which ended with the panic of 1893. Prices continued 
to advance so that the figures given above can be in- 
creased from $1 to $3 a thousand. The advance con- 
tinued on most items until well into 1893, though warn- 
ings of that financial calamity were given some months 
before. October 1, 1907, however, witnessed the top of 
the lumber market prior to the panic of last year. July 
1, 1908, prices had somewhat recovered from the de- 
cline which reached its bottom in April. Still the dif- 
ference between October 1 last and July 1, 1908, is a 
considerable one. Inasmuch, however, as prices of last 
year are likely to prevail again within a year or two 
the list of 1907 should be contrasted with that of 1892. 

Almost invariably a pricelist is at least slightly above 
the average selling prices, and it is safe to assume that 
such is the case in the lists here quoted, but the com- 
parison is nevertheless a fair one. 

In 6-inch No. 1 fencing the advance was 113.3 per- 
cent; in 6-inch No, 2 it was 141.7 percent; in 10-inch 
No. 1 common boards 144 percent; in 10-inch No. 2 
common boards 154.5 percent; in 10-inch No. 3 common 
boards 150 percent. No. 1 fence flooring during the 
fifteen years increase in value 100 percent and C floor- 
ing 88 percent. 

Price of 2x4 piece stuff increased 100 percent; of 
2x6’s 175 percent; of 2x8’s almost 160 percent; of 
2x10’s 166%; percent; of 2x12’s 165.2 percent. 

In 1892 the price of 14-inch C selects was $26; in 
1907, $49; 2-inch C selects in 1892 were $27, and in 
1907, $51. 

It is evident from the lower ratio of increase on 
good Iumber that in 1892 that grade of stock had, to 
some extent, received the benefit of the advance which 
later’ was,to benefit the common grades also. 

Undoubtedly it is this sort of an advance which has 
aroused the ire of many people and led to talk of a 
lumber trust. An average advance of 100 percent in 





AND NOW. 


fifteen years in a commodity based on a natural re 
source seems enormous; it is merely the expression of 
inflexible economic influences. As any commodity in 
common use and needed by the community becomes 
scarce the pressure of competition is felt and prices 
advance. But the advance itself has to be divided 
among various factors, all influenced by this same pres 
sure of competition. 

White pine lumber is scarcer simply because timber 
is sezreer, and that scarcity has led to competition 
among the mills for its purchase and use, so that the 
advance in timber has been in greater ratio than that 
in lumber. 

In addition, prices of all materials and supplies have 
advanced. From the timbers and brick that go into 
the construction of 2 mill building to the machinery 
and belting and every last appliance and tool prices 
are much higher than they were fifteen years ago. 

Wages have shown a similar advance in every depart 
ment of the lumber business—-from the woods to load 
ing the lumber on to cars. One exception may be 
noted—the wages of bandsaw filers. In 1892 the band 
saw, while in general use, was ‘still a new tool, and those 
who knew how to put it and keep it in condition for 
work commanded fancy wages which later, as a larger 
number of men became expert, declined. Everyone, 
however, from the common laborer to the skilled crafts 
man, demanded and received higher prices, so that in 
1907 in many lines of work wages were double what 
they were fifteen years before, and in all, with the 
one exception noted, there had been a. substantial in 
crease. 

In spite of all the explanations that can be made the 
bald comparison is a startling one. It indicates how 
far the cutting away of our white pine resources ‘has 
progressed, and is significant of the future that con- 
fronts every other of our great commercial woods. Yel- 
low pine has already begun to feel the influence of re- 
strieted timber supply, and within a few years more 
the west coast’ woods—even fir, now so abundant—will 
testify in their prices for stumpage to the fact that 
they will be the last great resource of our timber users. 
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PACIFIC COAST LUMBER TRADE GREATLY 


After a long period of cloud and fog and rain, when 
the sun has not shown and everything mundane is en- 
veloped in a damp blanket of gloom, it is a joy to see 
the sun. 

For many months the reports coming from the north 
Pacific coast, and from all the lumber territory of the 
extreme northwest, have not been of an encouraging 
nature. It is a relief to find a different tone pervad- 
ing our correspondence from that section. There has 
been some lightening of the gloom for several weeks— 
in fact, ever since the Interstate Commerce Commis- 
sion’s decisions were handed out—but this week the 
sun is actually shining. 

Our Seattle correspondence starts with the announce- 
ment that in the week covered by it there was a marked 
improvement in business, which has resulted in a de- 
cided stiffening of prices, with indications that the 
days of cheapest lumber are now over and that buyers 
of the middle west and east are again becoming in- 
terested in Pacific coast rates. They recognize the 
abnormal depression in values, which has absolutely 
wiped out stumpage values, and also recognize that such 
conditions can not long continue; that indeed the ad- 
vanee has already begun and that if they would take 
advantage of present prices they must bestir themselves 
and get their orders in. 

Orders are much more numerous than they were with 


the Coast and mountain concerns, which, in turn, are 
encouraged to turn down some of the extreme low prices 
which a few months ago they would have accepted with 
gratitude. They have enough of these old low orders on 
hand without taking any more, and lumber that they 
sell hereafter will be figured on a basis which will, at 
least, return cost. 

Many manufacturers and shippers are now sending 
out lists advancing common dimension timbers $1.50 a 
thousand and flooring $1 to $3 a thousand. This is 
but the beginning of the upward movement. The higher 
prices are not being turned down by the buyers, either. 
The latter recognize the situation and are responsive, 
being well assured that, even if they have to pay $1 to 
$3 a thousand more for stock now than a month ago, 
a month or two hence -still higher prices will be in 
order and reasonable. 

The buyers are looking forward to another car short- 
age when the bountiful crops of the middle west and 
Pacific coast states begin to move. There is a demand 
for lumber today, for most of the interior cities—large 
and small—and country towns as well, are building and 
going to build. Easier money and bountiful crops are 
encouraging business. 

The domestic trade on the Coast is also in better 
shape. Since the panic San Francisco building has been 
almost at a standstill, for the banks, finding it neces- 





IMPROVED. 


sary to conserve their resources, ceased to make loans 
on building projects. Now they are relaxing their hold 
on their funds and building in San Francisco is being 
resumed on a scale which will mean a greatly increased 
demand within a few weeks for north coast lumber. 

All the shipping territories of the extreme north 
western states are following the improvement and for 
them the sun is shining, not strongly as yet perhaps 
but still it is shining, and the spirits of the shippers 
are reviving under its influence. 

On Tuesday of this week fifty pine lumber manufac 
turers of the Inland Empire attended the quarterly 
meeting of the Western Pine Manufacturers’ Associa 
tion at Spokane. Their unanimous report was that 
already there had been a marked improvement in the 
demand for their product, with every prospect of a 
brisk fall requirement and a car shortage imminent. 
They reported an outlook promising large business and 
higher values. Therefore with the mountain mills, as 
on the Coast proper, there is a revival of confidence 
based on substantial facts. 

Incidentally, a ‘‘Build Now’’ parade was held in 
Spokane on that day. In Spokane and all the cities of 
that section, as well as at all the centers on the Coast 
from north to south, there is a most buoyant feeling in 
building circles. Real estate improvements are being 
pushed and the local demand for lumber is large. 
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RAILROADS CONTEMPLATE ATTACK ON INTERSTATE COMMERCE COMMISSION RULINGS. 


A thoroughly posted Oregon correspondent, in a 
private letter regarding the present status and the 
outlook of the rate dispute between the lumbermen 
and the railroads, makes some suggestions that are 
interesting. 

He begins with a statement of the facts uptodate 
and says that in his opinion the railroads intend to 
contest the orders in all the cases, but will not follow 
the same line of action in each case. In the Willa- 
mette valley case the Southern Pacific Company has 
already brought suit against the Interstate Com- 
meree Commission in the circuit court of the United 
States for the northern district of California at San 
l’raneisco. 

This is the suit which attacks the constitutionality 
of the Interstate Commerce Commission’s act and 
imendments thereto, so far as it attempts to confer 
upon the commission power to make rates. The basis 
of the attack is that the commission is, contrary to 
the spirit of the constitution, given executive, leg- 
slative and judicial powers. The order of the com- 
mission in the Willamette valley case is, of course, 
ilso attacked, upon the ground that the rate fixed is 

nremunerative, unreasonable and noncompensatory. 

The railroads ask for the granting of a temporary 

junction suspending the enforcement of the order 
ending the determination of the merits of the case. 

\nyone familiar with the situation knows that the 

uspension of this order while the case is being tried 

ill have the most serious effect upon many of the 
mills in the Willamette valley. A large number of 

he small mills are dependent upon the San Francisco 

iarket, and the giving of a bond by the railroad 
ompany to cover damages sustained by shippers would 

e practically valueless. Our correspondent says: 

‘“TIt would be a good deal like cases I know of, 
where individuals are abused all through their lives, 
ut after death splendid funeral orations are recited 
for the benefit of the afflicted family. In other 
words, if these mills are put out of business they 
will not respond to the call when the time comes to 
colleet on a bond, even if you could secure reparation 
Within the lifetime of the average man. I have no 
idea as to whether or not the court would grant the 
temporary injunction, but it would seem that the find- 


ings of the Interstate Commerce Commission, after . 


due hearing and careful consideration, should counter- 
balance the allegations of a litigant, particularly 
where only the same issues that have already been 
tried are presented.’’ 

In the Portland gateway case it is understood that 
Suit will be brought and a temporary injunction asked 
for. In the eastern rate cases, while the rates will 
be put into effect, the roads will later ask for a 
permanent injunction and will contest the commis- 
sion’s decision most bitterly. 

Then our correspondent goes on to say: ‘‘By fol- 
lowing this policy the railroads will pretty effectively 


divide the different interests here on the coast, which 
is probably their plan. The great weakness of the 
shippers in these cases is their lack of homogeneity, 
and their failure to maintain their organizations and 
to follow up consistently and continuously a given line 
of action. They are very apt to let their individual 
interests outweigh the general good—a weakness which 
is taken advantage of in every case by the transporta- 
tion company. They nerve themselves to go through 
one fight and think when that is ended that all con- 


EDITORIAL SHORT LENGTHS. 


BUT no one else has grasped the BUILD NOW idea 
as heartily as the builders of political fences. 











IF THEY hear about Stowell, of Seattle, down at 
Memphis and Nashville, two delegations will soon be 
speeding to the Coast to engage him for the coming 
Memphis-Nashville game. 


AT THAT Hoo-Hoo concatenation at Toronto August 
15 it is hoped Vicegerent McBeth will not repeat on any 
of the candidates what he did to his friend Banquo. 


THE man who waits until next year to build is going 
to pay 10 percent for the privilege. 


AND the retailer himself might build that shed he 
has been thinking of so long. 


THE best charity in the world is putting someone else 
to work; BUILD NOW. 


THEY have named a 3-masted schooner in Maine 
after the president of a Boston lumber company. This 
is much more respectful than naming a cocktail after 
the vice president of the United States. 


IDLE money is earning 3 to 6 percent; building money 
is earning 10 to 25 percent. 


AS FOR relations between capital and labor, the Mc- 
Goldrick Lumber Company has found ice water much 
better than injunctions. 


OF COURSE, without the assistance of Chief Lummie 
the result of that Tacoma-Seattle baseball game might 
have been entirely different. 


CHICAGO will demonstrate itself with moving pic- 
tures at the Seattle Exposition. When Chicago has any- 
thing it is always something that moves. 


IT APPEARS that a grafter is a person who dis- 
agrees with President’ McCormick. 


IT SEEMS more certain day by day that a wide river 
will never be made by a narrow policy. 


THE BUILD NOW platform is gaining votes every 
day. 
MR. WATERMAN, of Bellingham, believes, no matter 


what the wholesalers say about the retailers or the re- 
tailers say about the wholesalers, they are both right. 


tests are ended, and “peace and harmony will there 
after prevail. They do not seem able to realize that 
these questions constantly arise and, in the very nature 
of things, that they are engaged in a never ending 
conflict. Therefore, they are often at a very serious 
disadvantage—a disadvantage which attaches to a mob 
as against a small, well disciplined force.’’ 

The danger last spoken of is not entirely lost sight 
of on the coast by others than our correspondent. The 
Portland Journal is one of the few papers on the coast 
‘which has shown an intelligent sympathy with the lum 
bermen. In a recent editorial, commenting on the 
Willamette valley case and its attack upon the law 
establishing the commission and giving it its power, it 
says: : F 

There is no use in blinking at the facts. The railroads 
resent and will contest to the bitter end any control. ‘Solo 
mon himself could not satisfy them. No human being or 
no number of human beings can ever convince the average 
railroad man that any control other than their own is safe, 
sane or reasonable. 

Professing a belief in control and regulation, they hate 
the very thought of it. No law was ever introduced or will 
ever be introduced in any legislative body for this purpose 
that their agents will not try to defeat or to make innoc 
uous. No effective law was ever passed or will be passed 
which they will not seek through the courts to destroy. 

So here, the forum created by law to pass upon the ques 
tion having decided it, they now seek to destroy that tribu 
nal. ‘They seek in this suit to have the act to regulat: 
commerce, the. Hepburn act, declared unconstitutional. If 
they succeed, all control will be gone—the work of years 
lost. Public ownership will ultimately follow, but in the 
meantime what protection would the shippers have? The 
difference in the rate on common rough lumber from valley 
points to San Francisco is not the real ‘issue. In their 
millions of revenue the difference never would be felt. They 
eare nothing for that. But if in a suit in which the great 
mass of shippers have no direct interest they can wipe out 
all laws of control or regulation they will have gained 
what they have been striving for, and this is the real mean- 


. ing of the suit brought against the commission on the order 


made in the valley case. 

While strongly worded, it is to be feared that the 
above does not exaggerate the seriousness of the situa 
tion. The deliberateness of this attack upon the law 
is indicated by the fact that before the San Francisco 
case was brought the eastern officers of the transcon 
tinental lines let it be understood that they purposed 
to contest the constitutionality of the interstate com 
merce act and do it in a particular way—in connection 
with the Willamette valley decisions. Their word has 
been made good. 

If the national administration fully appreciates the 
seriousness of this attack upon the interstate com- 
merce act, as probably it does, the suit of the Southern 
Pacific will be ably opposed; but the lumbermen di- 
rectly concerned, and all those who through organiza 
tion are able to assist, should join hands in support of 
the act under which it exists and exert their influence 
against a move which will do more to advance the 
much dreaded public ownership propaganda than any- 
thing else that could be conceived. 
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The sash and door trade in this section is closing one 
of the quietest weeks of the summer, trade in either 
stock or special sizes having been very light. Buying 
in the country districts is considerably lighter than 
usual at this season and until the outcome of the crop 
situation can be determined but little change is looked 
for. Factories are kept fairly busy with special work 
and are stocking up heavily on regular sizes and grades 
in anticipation of activity later in the fall. Com- 
petition throughout this section is probably more active 
than for several years, with the result that quotations 
are shaded on practically all desirable orders in com- 
peting territories. Manufacturers believe that an ad- 
vance in prices must come within the next few weeks, 
as lumber is advancing steadily and>glass is higher 
than for some time. During discussion of the situa- 
tion ‘by sash and door men wh® were in Chicago this 
week it was the opinion that the price cutting now 
prevalent should not continue and that all manufac- 
turers should adhere strictly to quotations that would 
give a reasonable margin of profit. 

Building appears fairly active in the country dis- 
tricts and none of the small yards have large supplies 
of sash and doors on hand. With the expected fall 
demand it will be necessary for these yards to order 
freely in order to replenish their badly broken stock. 

No change in discounts has been announced so far 
this month, but an advance may be expected soon, as 
the manufacturers feel that they will be unable to 
continue selling at existing prices. 

* % * 


Another advance in the window glass market went 
into effect last Saturday. The latest advance amounts 
to almost 20 percent through the list and makes a net 
advance of nearly 3714 percent in prices of window 


glass during the last thirty days. This advance, which 
was made by the American Window Glass Company, 
will, of course, be met by the independent manufac- 
turers. According to the circular sent out by the 
American company, not over 20 percent of double is to 
be in A quality. Freight is equalized with Columbus, 
Ohio. Demand for glass is improving slowly and some 
heavy orders have been placed during the week by the 
sash and door factories which were anxious to* secure 
their stocks before there were any further advances in 
quotations. 
* * * 

At the meeting of the Western Classification Com- 
mittee at Manitou, Col., July 21, the question of raising 
minimum car rates on sash and door from 24,000 
pounds to 30,000 pounds was discussed at considerable 
length, but no final action was taken, the question be- 
ing referred to a committee which is expected to report 
within the next few days. A number of the sash and 
door manufacturers say they have no decided objection 
to this increase in minimum weights. 

Manufacturers of millwork and trim in New York city 
and vicinity feel a little more encouraged than they did 
last, month. Several smaller mills have booked some 
good special orders, but there is not much activity 
among the larger mills. 

* % x 

Kansas City sash and door jobbers say that while 
there is more inquiry from the country than noticed 
several weeks ago the actual demand for stock goods 
has not improved to any extent, and they do not look 
for any heavy trade until the retailers have more busi- 
ness. Prices are weak, and the market is not such as 
to induce the dealers to place orders for much stock in 


THE DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


advance of their trade. There is no complaint regard- 
ing the special millwork trade. Building at Kansas 
City is active and the local demand, together with such 
contracts as are coming from other points, is keeping 
the planing mills there well supplied with orders. 

* * * 


There is still plenty to do in the door mills of Buf- 
falo, N. Y., and good prospects for the rest of the 
season. The city is in need of just such houses as give 
the mills most to do and does not seem to be catching 
up with the demand very fast. A better door is turned 
out than used to be the case and at a price no higher, 
so that the consumer is getting a benefit this year that 
he is not likely to get again after the general stir re- 
turns to all sorts of business. 

* * * 

Special work for city business blocks and dwellings 
continues to be the feature of the trade with Minne- 
apolis and St. Paul factories, which are behind in filling 
orders and have all they want to do in that line for some 
time. This particular season is naturally slow for 
country trade, but reports promise a good revival of 
demand from the retail yards for stock sizes within the 
next month or two. 

* * * 

Sash, door and blind factories at Baltimore, Md., are 
not obliged to put on pressure to meet the wants of the 
builders for their product. Construction work has been 
more restricted of late than during the three previous 
months, and the requirements in the way of sash, doors 
and blinds are reduced accordingly. Still, most of the 
plants are fairly active and the prices realized are suf- 
ficiently high to yield a margin of profit. A keen com- 
petition, however, tends to keep low the figures at which 
contracts are closed. 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


The steady forward movement, which began a few 
weeks ago and which has transported the lumber trade 
from the slough of despond to a notably optimistic 
feeling, has received added momentum during the last 
week, particularly on the Pacific coast and in the In- 
land Empire, although the evidences of increasing pros- 
perity in the yellow pine section are becoming more 
convincing day by day and proportionately there is 
more and more assurance of the safety of present values 
and the permanence of the newly developed general 
demand for all classes of lumber. On the Coast the 
trade is gradually adjusting itself and reducing to, 
order the condition of chaos which prevailed during the 
pendency of the eastbound rate litigation. Manufac- 
turers are taking a new start and at last are disposed 
to take advantage of their opportunities to secure busi- 
ness where the price is within reason. This state of 
affairs is different to a greater extent than is gen- 
erally realized from the condition which prevailed sixty 
or ninety days ago, when the general disposition was 
to take or leave the business and care little whether 
it was secured or not. 

The retail trade has been up to all expectations and 
in some sections has set a record for July. Crop con- 
ditions are perhaps a little less favorable than they 
were owing to the continued drouth in important terri- 
tory, but there still remains every indication of a satis- 
factory harvest and consequent prosperity in the rural 
sections, so that the outlook for the country trade is 
very encouraging. The building campaign which was 
inaugurated by the AMERICAN LUMBERMAN has reached 
an immensity entirely unlooked for and as the results 
of a plan of this kind are accumulative, many people 
and communities waiting for others to take the lead, it 
is perhaps safe to say that the returns will not all be 
in until the fall trade has ceased. 

During the last sixty days: the railroads have been 
quietly making important repairs to equipment and 
recently, for the first time, there has been external evi- 
dence in the way of official reports to indicate some- 
thing of the work which is going on in railroad shops. 
The last report of the American Railway Association 
states that during two weeks 3,000 cars were taken from 
the bad order list and by the making of necessary re- 
pairs were added to the equipment available for imme- 
diate use. This work in connection with right of way 
repairs and improvements and recently resumed exten- 
sions has consumed a quantity of yellow pine, some of 
which was bought at bottom prices, while some of the 
stock has been purchased since the market began to 
strengthen. The absorption of some of the surplus rail- 
road material on the market, even at the lowest prices, 
could not fail to prove beneficial. 


IN THE NORTH. 

In the northern pine field is found that condition 
which always must follow upon a sudden increase in 
demand at a time when stocks are abnormally low. Re- 
cent sales of large lots of white pine have reduced the 
available stocks in the north to an absolute minimum, 
and as retail stocks throughout the middle west are in 
about the same condition manufacturers are entirely 
justified in the course adopted by a number of them 
during the last week—that of issuing a new list, ad- 
vancing their prices on an average about $1. The 
volume of white pine business is not as great as it 
would be if mill stocks were more complete, but this is 
offset by the fact that the prevailing scarcity has 
strengthened the price to the extent referred to. Pro- 
ducers report a sudden. revival of railroad demand .as 
well as a call for lumber from other consumers of the 
larger class, and the upper grades particularly are being 


anxiously sought at any price which is not unreasonably 
removed from the prevailing market. Even in the east 
improvement is sufficient to bring the sales for July 
up to a point exceeding any previous month of 1908. 
Some accumulation of box lumber is noted at Buffalo 
and the Tonawandas, but not more than will be needed 
to care for the fall trade. 

Hemlock continues slowly in its convalescence but the 
improvement day by day is of the kind which may be 
expected to last and the millmen have at last become 
sufficiently independent so that it is not possible to buy 
hemlock at anybody’s price. In fact an advance of 
from $1 to $2 a thousand is generally adhered to and 
has in no way interfered with the volume of business. 
The lumber is needed, the retail trade must have it, 
and in the face of the prospect of a general advance 
of at least $2 more there is little occasion to quibble 
over prices. The white pine and hemlock trade in Chi- 
cago during July was surprising and the country dis- 
tricts are using their share. The mills are fairly well 
stocked, although much lumber was sold a few months 
ago at slaughtered prices which might now be dis- 
posed of at a reasonable figure. It should not be under- 
stood that the improvement in hemlock and white pine 
has put them back to a place where the prospective 
builder is at any disadvantage. The tendency of the 
market is upward, the conditions are auspicious for a 
continuance of the upward trend and therefore there is 
all the more reason why the dealer and the consumer 
should feel justified in taking on a reasonable amount 
of stock. 


YELLOW PINE STRENGTHENS. 

Yellow pine manufacturers are many of them sell- 
ing on the basis of the January list, which means an 
average of $2 or more a thousand better prices than 
were averaged for the first six months of 1908, These 
prices have as their basis a combination of circum- 
stances; the railroad demand of daily growing pro- 
portions is consuming lumber which during the earlier 
part of the year was thrown on the market to be 
bought at almost any price. Perhaps it is not gen- 
erally realized just how heavy a burden was laid upon 
the yellow pine mill operator by the removal of one 
of his principal sources of trade when the railroads 
ceased buying. Their entry in the market during re- 
cent weeks was performed so quietly that it was some 
time after they began buying before the fact became 
generally known. Today, however, there is a very 
fair railroad demand and developing about the same 
time has come a call for lumber from the factories 
which almost, if not fully, approximates that of 
normal years. The basis for any complaint which 
might exist today lies in the fact that the existing 
call for lumber does not seem to take care of all 
grades of stock in equal proportions and while some 
items are short others are accumulating in surpluses. 
In an eftort to reassort their stocks producers are in- 
clined to refuse mixed car orders, but the shortage of 
dimension stock looms up to the disadvantage of both 
buyer and seller to a more alarming degree every day. 
The indications are that some of the yellow pine mills 
will begin to suffer within the next thirty days or six 
weeks the car shortage which seems almost invariably to 
accompany otherwise favorable business conditions and 
the trade is beginning preparations to overcome this 
obstacle. 

The demand. for North. Carolina. pine has, strength- 
ened to an extent which seems to justify an increase 
in prices, although the rise has been very slight as 
compared with the fluctuation in other woods. North 
Carolina producers, however, anticipate a further 


strengthening, as there is a notable expansion in de 
mand from all sources and stocks are being reduced 
to an extent which presages a scarcity. In the east 
a number of large sales have been made and retail 
buyers have of late shown some activity. The volume 
of business transacted by the cypress mills during 
July proved to have exceeded that of June by a very 
fair margin. Reports of the conditions of mill stocks 
indicate a shortage at most points of upper grades, 
particularly clears. A quantity of car material has 
accumulated and for this stock the market remains 
somewhat sluggish, although some orders are being 
received. Generally speaking, from all sources the de- 
mand is slowly reviving but no effort is being made 
by the mills to force the issue and a continuation of 
the present policy, it is generally believed, will result 
in a material strengthening of prices on or soon after 
September 1. There is no inclination to increase the 
present output. 


GOOD NEWS FROM THE COAST. 

The Pacifie coast is looking forward to the harvest- 
ing of a good average crop in the middle west as the 
principal factor in bringing a return of normal con 
ditions in the lumber trade of Oregon and Washing- 
ton. The return of a feeling of security and the an- 
ticipation of a reasonable trade this fall have already 
been reflected in a strengthening of prices, slight, but 
general, which is reported from western territory. 
While the looked for improvement in retail demand is 
dependent upon the crops and therefore has not ma- 
terialized, the Coast is already enjoying a call for 
car material and ties which has proven a boon to 
mills catering to that trade. Inquiries are coming in 
and their nature seems to indicate that they are made 
in good faith rather than as attempts to find out what 
the disposition of the mill men is. The spurt in 
building in California has resulted in the development 
of a nice trade in that territory and where the coast 
wise business a few weeks ago was reduced to a min 
imum there is now a very satisfactory movement of 
lumber. The advance in prices has amounted to $1.50 
on common dimension and timbers and $1, $1.50 and $2 
on flooring. On the Coast, as well as in the south, a 
ear shortage is freely predicted and the general fear 
of the early arrival of this condition is expected to 
increase the volume of business greatly during the last 
two weeks of August. The change in conditions on 
the Coast has affected some sections to a far greater 
degree than others but all share in the optimistic fel- 
ing which has been referred to. 


ADVANCE IN SHINGLES. 

The shingle trade is enjoying its share. Stars have 
been advanced 5 and 10 cents and clears 5 cents over 
last week’s prices and the demand generally is in 
excess of the output. A continuation for two weeks 
would insure another advance of at least 10 cents. 
There being no surplus of transit shingles the eastern 
trade is apt to have difficulty in securing a supply 
adequate to meet the needs of the building demand 
unless heavy shipments begin within the next few 
days. Reports from San Francisco indicate an ex- 
traordinary amount of building but very little loca: 
strengthening of prices and it seems to be the gen- 
eral opinion that a bracing up would be pleasing not 
only to the manufacturers but to the retail trade as 
well. Such a change, however, must come from the 
manufacturing end as the trade in that part of the 
country is disposed to give the consumer the- benefit 
of whatever reductions are made by the wholesaler 
and manufacturer, 
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EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Competition Under Free Trade With Canadian Timber—Contrasts in Forest Conservation—English Solicitude for a Robust American City. 


Canadian Competition Under Free Trade. 

LesTEeR, ARK., Aug. 1.—Editor AMERICAN LUMBERMAN : 
Will you kindly give me your opinion relative to the Cana- 
dian timber when compared with our shortleaf yellow pine? 
What kind of timber do you find in Canada, and if it is ad- 
mitted free of duty into this country would it seriously com- 
pete with yellow pine in strength, durability and high grade 
timber? We have an argument here and need this informa- 
tion to settle the matter. H. P. GREEN. 

|The timber of Canada that competes with yellow pine 
is white pine, though spruce to a certain extent is a com- 
petitor of North Carolina pine and other pine products 
along the south Atlantic coast. 

The white pine of Canada is identical with that of 
Michigan and Wisconsin and that found in the old 
days in New York and Pennsylvania and the New Eng- 
land states. If white pine of Wisconsin or Minnesota 
is a competitor of yellow pine in any particular then to 
that extent would the white pine of Canada be a com- 
petitor if admitted free. 

It is not believed that in the upper grades of Cana- 
dian white pine the yellow pine would feel any serious 
competition except in siding, ceiling ete., but it is 
thought that with the encouragement to the manufacture 
of lumber in Canada which would be accorded by a 
removal of the duty would be a considerable increase 
in the output, which, as in the United States, is largely 
common and poorer. This product, which now under the 
$2 duty has to pay a charge of 10 to 20 percent of its 
mill value, would undoubtedly enter into competition 
with American low grade lumber for all common lumber 
purposes, such as sheathing, dimension ete., and prob- 
ably would affect the status of yellow pine in the north- 
ern markets. 

Competition is not merely a matter of mill price, of 
course, but involves transportation. A great deal of the 
Canadian product now reaches important American mar- 
kets by water and some of it has a short rail haul, but 
in locality it is far removed from yellow pine and so 
would probably not go south of the Ohio river. The 
other timber of. eastern Canada, which enters into com- 
petition with American woods, is spruce, but so far it is 
not much used except in the northeastern states. 

astern Canada pine stumpage has been put up to a 
value which renders it less formidable as a competitor 
than it was a‘few years ago, but in western Canada 
there is a large amount of timber which will come into 
direct competition with the products of our own Pacific 
coast and would under free trade have a marked advan- 
tage. 

There is some crown grant and fee simple timber 
which is subject to no restrictions, but the value of the 
British Columbia stumpage is fixed by the value of 
stumpage which is under license. This timber costs 
nothing to its holders except the small fees for procur- 
ing the license, the annual crown rent of $115 per section 
east of the Caseades and $140 a section west of the Cas- 


cades, and stumpage dues when cut of 50 cents a thou- 
sani. In the course of a ten years’ operation, which 
means an average rental of five years, the cost would 
amount on timber east of the Cascades that runs 20,000 
feet to the aere about 45 cents a thousand; add the 


50 cents stumpage and possibly 5 cents for incidentals, 
and we have the cost of the timber at the time it is cut 
of S1 a thousand—against which need be figured no 
interest except on plant and the small annual rental. If 
the operation be extended longer than that the cost is 
slightly higher, and it is a little higher west of the Cas- 
Ca s 

ince on the American side the initial cost today is 
at least $1 a thousand, it will be seen that the British 
( mbia manufacturers would have a decided advan- 
lage in ease the duty were removed. As to competition 
\ith yellow pine, in the event of the removal of duty, 
it would meet this competition from British Columbia 
Wherever it now meets competition from Washington, 
Idaho and Montana, but in a more strenuous way, be- 
cause the British Columbia product could be delivered 
heaper than that from the states.—EpIror. | 





European Afforestation, and American Timber Supply. 


inrF, ScorLanp, April 24.—Prior to seventy years ago 
th were very large virgin forests in Norway, Sweden, 
liniand, Russia, Canada and the United States, for which 
there was no demand, no machinery to manufacture and no 
ut s to transmit, but since then, with the introduction 
vl steam machinery, railways and steamships, and the open- 
‘ns out of coal and iron mines, we have had a great com- 
mercial and industrial expansion, and these countries have 
been busily engaged depleting their virgin forests at the 
hardest to supply the demands of the world and converting 
“amie into cash, without doing any replanting at all, and 
without having any respect for the future. 

Up to the end of 1905 the supply of manufactured timber 
Was greater than the demand, but at the end of 1906 the 
“onsumption for the first time during the last seventy 
‘ears was equal to the supply, and but for the American 
‘nancial crisis last year we would have now found the 
‘upply unequal to the consumption and higher prices than 
Ts before, for it can now be proved beyond question that 
oo virgin forests of Norway, Sweden, Finland and Russia 
nhs been practically exhausted, except the small growing 
wees which ought to be allowed to grow for the next fifty 
sears to reach maturity. Instead of that, however, these 
countries have heen everywhere building pulp mills, which 
tat Low using up the small trees, and it is ee cer- 
js that the future production of.these countries will go 
whit rapidly each year. The bulk of the Swedish saw mills, 
‘is ch fifteen years ago only cut logs 9 to 18 inches in 
ene at small end, are now only able to get logs 5 to 8 
phy in diameter at small end, and when I recently visited 
fe Mes _the largest saw mills in Sweden, which was supposed 
cuneiaee & very large supply of old forests and to be only 
inch “t the yearly growth, 1 found almost entirely 5 to 8 
asked oss being cut, with very few 8-inch among them. I 
were Why with such a large supply of old forests they 
allows ee yp! down the small trees which ought -to 
buildin to grow, and not only that, but why they were 

ng a large wood pulp mill which would have to be 


fed in the future with only small trees. The reply that 
1 got was that everybody in his own time and generation 
was anxious to make as much money as possible without 
respect to a future generation. 

It can further be indisputably proved that at the present 
rate of consumption the softwood forests of the United 
States will be entirely exhausted in twenty-five years, their 
hardweod forests in sixteen years, and that pitch pine, which 
is almost indispensable in this country at present, will be 
practically exhausted in fifteen years. 

Gifford Pinchot, chief government forester of the United 
States, stated last year after a 10,000-mile tour of inspection 
that in twenty years the United States forests at the present 
rate of cutting would be exhausted, although it was possible 
that the growth of that period might delay the arrival of 
the famine another five years. ‘The Canadian forests are 
melting like snow in summer, and if the Canadian people 
were alive to the future they would force their government 
to replant all the forests which have been devastated by 
fire or cut down during the last fifty years. The extensive 
and untouched forests north of Lake St. John, and which 
are looked upon as a future asset, are of such a nature 
that as soon as settlers or railways enter them they will 
all rapidly disappear with fire. I make this statement from 
my own personal knowledge oz these forests. Further, the 
quantity of commercial forests available in Canada have 
been estimated by competent government authorities and, 
according to these estimates in my possession, the Canadian 
forests, if placed at the disposal of the United States, would 
only satisfy the present United States consumption for a 
period of about eight years. 

It can therefore be clearly seen by all who are willing 
to look stern facts fairly in the face that an absolutely 
certain timber famine will take place in less than twenty- 
five years. 

In 1848 yellow pine was £6 6s a standard for first 
quality; the price is now £35. ‘Third quality was then £3; 
it is now £16 10s. A further fact is that the production of 
northern yellow pine in 1907 decreased by 500,000 Peters- 
burg standards as compared with the previous year’s. It 
required last year about 10,000 acres of best quality forests 
to supply the world’s matches, and about 1,000,000 acres 
for its pulp and paper. 

Last year we paid about £30,000,000 sterling for our 
imported timber, and I venture to predict that in fifteen 
years we may have to pay £50,000,000 sterling, and in 
twenty-five years probably £90,000,000 for our present sup- 
ply of timber—if it can then be got at all at any price. 

I hold there is no other question of such importance to 
the nation at present. I am, however, sorry to see the 
apathy in this country regarding it, and the trifling objec- 
tions raised by people who are evidently not able from 
their surroundings to take a broad and correct view of 
matters. The question is one which should, in fact, have 
been dealt with twenty-five years ago, because it takes new 
plantations twenty or twenty-five years before they can 
have any commercial value, and as we shall be faced with 
a serious timber famine before twenty-five years, it is 
necessary for the people of this country to take up the 
question and force the government in the interest of the 
nation to do something immediately. It is not a question 
of starting forestry schools and experimenting about how 
to grow trees, but of planting up immediately all the 
available land. 

I have planted in Scotland hundreds of acres successfully 
at less than £2 an acre, and if anyone will sell me 5,000 
acres of grazing land in Scotland suitable for planting, at 
a reasonable price, I will undertake to plant it up success- 
fully at £2 an acre. I am quite well aware that it has 
been customary for proprietors in Scotland to pay as much 
as £3 or £4 an acre for planting, but it is well known that 
proprietors’ workpeople are, as a rule, poorly paid, and 
they are not expected to do a big day’s work. It does not 
matter, however, though it cost £5, I maintain that all the 
land in the United Kingdom at present yielding under 10s 
an acre should be planted up immediately, as it would 
prove not only a splendid future investment, but would help 
to avert the timber famine that will inevitably take place 
in less than twenty-five years, while at the same time 
helping to protect our commercial and industrial prosperity, 
which would very seriously suffer if timber were to advance 
to twice or thrice its present value, or if it could not be got 
at all. I am.etc., LEWIS MILLER. 


[Mr. Miller is a man who speaks with authority in 
his letter to this timber trade journal. He is one of 
Scotland’s leading timber merchants, a man of forty 
five years of practical experience, who during the last 
thirty years has paid out over $25,000 a month in wages 
to working people and knows how nearly the question of 
the forest touches British prosperity. He has not been 
content merely to sound the alarm, but as may be seer 
by the above, is endeavoring to demonstrate to the 
people of his country that afforestation is within their 
grasp and is practically possible. Mr. Miller’s com 
munication will bear careful reading and it needs no 
comment except commendation.—EbDITOoR. | 
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What Has Happened to Memphis? 

LONDON, E. C., July 19, 1908.—Editor American LUMBER 
MAN: What has happened to Memphis? If you will refer 
to the enclosed full page illustration you will see the reason 
of my alarm. : : 

The central photograph appears to represent Memphis in 
ruins, the Mississippi run dry; while the Arkansas bank of 
the Mississippi can be recognized by anybody. The hiero- 
glyphics no doubt represent ancient Egyptian editions of 
the AMERICAN LUMBERMAN. 

Still more extraordinary are the speaking portraits of the 
gentlemen represented by the statuary. I am informed by 
Professor Flinders Petrie that No. 5 and 6 represent Ptolemy 
Taenzer. No. 11 is said to represent Sennecherib El Teb 
Bennett. No. 8 shows Josephus Sondheimer and No. 3 is 
believed to. be Nebuchadnezzar Alberta Thompson; whilst 
No. 1 and 4 doubtless represent other distinguished, amiable 
and prominent men of the ancient City of Memphis. 

Can you kindly explain these extraordinary circumstances, 
for, as a Hoo-Heo, I am deeply interested in the subject? 

G. T. B. Copperr. 

| We hasten to assure this London friend that nothing 
has happened to Memphis, the threats of the Nash- 
ville lumbermen’s baseball team to the contrary not- 
withstanding. Memphis is not in ruins but in Tennes- 
see, which is very far from being in ruins, as any son 
of that state will inform you. However, the Missis- 
sippi may have gone dry, as that is a habit into which 
the south has fallen lately, for other spots in the 
southern map have gone dry, and created as much as- 
tonishment thereby as if they were the Mississippi 
itself. 

The Arkansas bank of the Mississippi can be recog- 
nized by anybody but it should be remembered that 
not everybody can be recognized by an Arkansas bank. 

The hieroglyphics are not ancient Egyptian editions 
of the AMERICAN LUMBERMAN but are samples of the 
handwriting of one Bolling Arthur Johnson. It is 
well the portraits of the gentlemen mentioned are 
speaking portraits, as several of them appear much 
more natural in that kind of a portrait. 

We are indebted to Mr. Cobbett for the illustration, 
which was taken from the London Illustrated News 
and which, as a matter of fact, and as Mr. Cobbett 
evidently failed to observe, illustrates some of the 
archaeological curiosities recently dug up in the ruins 
of ancient Memphis, a city that is not on the banks 
of the Mississippi but in lower Egypt ‘‘Memphis’’ 
means ‘‘the good station,’’ a name which as accu- 
rately applies to Memphis, Tenn., as to the Memphis 
of old. The Arabs called it ‘‘Memf’’ but Americans 
are not so disrespectful.—Editor. | 
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THE TIME TO BUILD. 


Evidences of Progress in the Wake of the “Build Now” Propaganda—Results Not Confined 


A SOUTHERN CITY WELL IN LINE. 

New ORLEANS, LA., Aug. 1.—Something that closely 
resembles a “building boom” has hit New Orleans, and 
a good many local lumbermen are saying mighty nice things 
about the AMERICAN LUMBERMAN’S campaign. Of course, 
a number of big business byildings were already financed 
and under construction when the flurry struck us, among 
them the million dollar civil court building, the Maison 
Blanche building, now completed; the Carnegie library, also 
completed; the 14-story Grunewald hotel annex, occupied 
several months ago, and the American Sugar Refining Com- 
pany’s mammoth plant at Chalmette. Structures like these, 
early in the year, kept the average of monthly building per- 
mit reports pretty well up, the first five months of the 
year, according to the records of the Contractors and Deal- 
ers’ Exchange, exceeding in the aggregate those of the 
corresponding months of 1907. But this, it is conceded, 
is not a fair criterion, and on a 5-year average the building 
permit records showed a marked falling off this year. 
Just now, however, there is a visible revival of building 
activity, especially notable in the residence districts, where 
new homes. under construction are the rule rather than the 
exception. Several fine flat and apartment houses are going 
up. The Monteleone hotel is shooting skyward and the big plant 
of the Brooklyn Cooperage Company is nearing completion 
at Chalmette. In fact, a list of the homes and business 
blocks under erection, averaging over $10,000, would be 
too long for publication. 

The building and loan associations have more applications 
for building loans than they can well take care of, one 
association having recently reported twenty-eight applica- 
tions on the waiting list. The general consensus of opin- 
ion seems to be that building costs in New Orleans have 
declined comparatively little. Some of the big fellows 
who buy their lumber and other materials in wholesale 
lots are probably making a little closer figures than in the 
past, but as a rule the reductions in wholesale quotations 
appear to have been absorbed by the retailers, who prefer, 
with some reason, tc keep their prices as stable as possible 
rather than attempt to adjust them to the fluctuations and 
cause suspicious customers to believe that they were per- 
haps given the worst of it when somebody else secured a 
lower rate. It is notoriously easy to reduce figures and 
notoriously difficult to raise them when wholesale costs 
increase. 

The various members of the building trades unions are 
getting about the same scale as in the past: bricklayers, 
50 cents; carpenters, 45; plasterers, 50; painters, 3714, 
and plumbers, 564% to 62% cents. But there is here, as 
elsewhere, a saving in labor efficiency that is worth money 
and less delay in construction work, so the investors are 
taking advantage of an opportunity that may never be of- 
fered again. Normal conditions in the building trades have 
not yet, of course, been fully restored, but the activity de- 
veloped during the past few weeks has surprised the pessi- 
mists and delighted the “boosters.” 


IDEA HAS TAKEN FIRM ROOT. 

MILWAUKEE, WIS., Aug. 1.—The “Build Now” movement 
‘s daily gaining ground in Milwaukee and surrounding Wis- 
econsin points. The daily and weekly papers of the state 
are taking up the cry, and the result is that building is 
taking on a more active turn and inquiries are being doubled. 
Dealers say that without a doubt the idea has taken a firm 
root in the minds of buyers that building material of all 
kinds will never be cheaper in Milwaukee than at the pres- 
ent time. Dealers and builders alike are joining in the 
movement to impress upon the trade the importance’ of 
buying in July and August, and indications are that a 
record breaking number of building permits will be issued 
in Milwaukee for July. 

Investigation at the offices of the Milwaukee building 
inspector discloses some interesting statistics and proves 
conclusively that the people of Milwaukee are taking ad- 
vantage of the low prices of material and are building now. 
During June, 1908, permits for the erection of 160 frame 
houses were granted, for 279 cases of additions and altera- 
tion, for twelve brick cased buildings and for seventeen 
bri¢ki and stone structures, making a total of 468 permits 
witha total cost of $1,250,442. During June, 1907, per- 
mits for only 357 buildings were granted in the city, with 
a total cost of only $765,187. This means an increase of 
nearly 33 percent in Milwaukee building for June, 1908, 
as compared with the building for the same period in 1907. 
Still more convincing are the figures for the first six months 
of 1908 as compared with those for the same period in 
1907. During the first six months of 1907 permits to the 
number of 1,881 with a total cost of $5,646,343 were granted 
to the builders of the city, while from January 1 to June 
30, 1908, 2,157 permits with a total cost of only $4,165,521 
were issued by Inspector Koch. The difference of total cost 
for the building during the two periods is convincing argu- 
ment of the decrease in the cost of building material added 
to the fact that the cost of labor in Milwaukee has not 
decreased. 

In giving the decrease in the wholesale selling prices of 
lumber in Milwaukee for this season, as compared with last 
Season, dealers find some remarkable reductions. Hemlock 


is selling from $7 to $8 a thousand cheaper ; yellow pine, 
especially in the lower grades, from $8 to $10 cheaper; 
norway piece stuff, $4 lower: maple flooring, $4 to $5 
cheaper, and oak from $2 to $3 less. Dealers are beginning 


to Any Particular Section. 


to see signs of stiffening of prices and are urging buyers to 
buy now. Within the last two weeks there has been a rise 
of nearly $1 a thousand in yellow pine, and the general 
opinion is that the coming fall will see a perceptible rise in 
all lines. 

W. E. Cooper, president of the Cooper & Maxson Lumber 
Company, is one of the many Milwaukee wholesalers who is 
helping along the “Build Now” spirit. Mr. Cooper is espe- 
cially well qualified to express his views on the building 
situation, because in addition to being a wholesaler he is 
the part owner of many retail yards in various sections of 
Wisconsin. Says Mr. Cooper: 

“This is the proper time to build, because labor and all 
building material will never be cheaper, and I am daily 
pounding this fact into my customers—retailers and build- 
ers. It is a fact that people in most localities of the state 
are taking advantage of the low prices‘and are building now. 
Prospects are excellent for fall building and inquiries are 
coming in thick and fast.” 

Contractors and construction companies are unanimous 
in announcing that various other building materials are 
much cheaper and that as a result building is increasing. 
Cement, tile and brick have experienced considerable de- 
crease. There is a reduction of more than 10 percent in 
the selling prices of brick, 20 percent in the cost of cement 
and 15 to 20 percent in the prices of tile. Labor in Mil- 
waukee is about of an equal cost as last season, say con- 
tractors, but this fact is predominant, that labor is vastly 
more productive, because there is no shortage at any time, 
men being plentiful for all of the trades. This fact is 
another inducement to “build now,’ according to the leading 
contractors. 

One of the best known construction companies in the 
northwest is the Northern Construction Company, of Mil- 
waukee, with Henry Ferge as manager. This company now 


has under construction several factories in Milwaukee, tlie 
new Y.M.C. A. building in Milwaukee, new postoffices and 
additions at Sheboygan, Wis.; Watertown, S. D.; Mason 
City, Iowa, and at Duluth, Minn., besides the twelve build- 
ings at the new naval station, Chicago. Says Henry Ferge. 
manager of the company and a recognized authority on the 
building question : 

“The general building movement in Milwaukee and sur- 
rounding territory is exceptionally good. People are finding 
that there is an inducement to “build now,” because they 
are finding that everything is more reasonable in price. 
I can say positively that especially in the middle classes 
building at the present time is taking on active proportions. 
People tell me every day that it is one of the very best 
investments to build at the present time.” 


THE “BUILD NOW” SPIRIT IN INDIANA. 

EVANSVILLE, IND., July 28.—There is more activity in 
building circles in Evansville now than at any other time 
this season, and lumber dealers and ‘contractors say they 
look for a busy fall. One architect stated this week that 
he had more business this year than any other year since 
he embarked in business ten years ago. The demand for 
building material has increased and there is a great deal 
moving. Several good contracts have been let during the 
last month, and the number of building permits has gradu- 
ally increased. Several large business buildings are in 
course of construction and there is a great deal of repair 
work being done. Tie men are rejoicing over the announce- 
ment that the work on the branch of the Big Four railroad 
from this city to Mt. Carmel, IJl., is likely to start this fall. 
The road has been surveyed and most of the right of way 
has been secured by the company. The Evansville & Terre 
Haute Railroad Company has just completed a $100,000 
union station in this city. 





A MASSACHUSETTS BOOSTER SAYS “BUILD NOW.” 


Utica, N. Y., BRancn 
Rice & LOcCKwoop LUMBER COMPANY 
SPRINGFIELD, Mass. 


LESLIE ASHLEY, Manacer 
HARRY |. WHIFFEN, Sa.cewan 





-o- 


Maybe you've been buying lumber all your life, 
Bought it right, and never had a kick, 

But just the same, if you are wise; 

You know the price is going to rise, 

So get your order in for roofers mighty quick. 


"The Tally Boy." 


-O= 


Some of those Southern Manufacturers are "cuter" than we Yankees 
give them credit for. We've been having a “snap” the past few months. We've 
bought roofers at prices that have made us ashamed to take the goods. They 
have accepted the orders with a smile and laid low. Slowly but surely they 
have been piling the orders up for a rainy day, and before long, up will go 
the price and out of the bag will come the cat. "Oversold" all along the line 
will come the report and then we will be glad to pay the higher price to get 


the stock needed for the Fall trade. 


You don't believe it? Just you wait and 


see: That's when the fellow who puts his order in NOW, sits back and hands 
out the smile to the competitor who is scurrying around for quick shipments 
at higher prices just to meet the quotations made by the wise one who can 

undersell him and still make a nice mrgin while he is trading a new dollar 


for an old one. 


Take our advice and GET BUSY. 


but right NOW. 


Not next week or day after tomorrow, 


Send us your inquiries for what you are going to want. Give 


us the order if you can, for we will make the lowest prices possible and if 
our prices will not merit your order, then buy of the other fellow, but any- 


how, buy, and BUY NOW. 


We may not be able to hit you right on roofers, but what is true 
of roofers is true of a whole lot of other-items in N.C. Pine, and we can 
make some mighty favorable prices on some of these other things, if you will 


give us a chance. 


Jot down some of the items you are going to be in the 
market for, send it to us and let us quote you on then. 


We like orders the 


best of all, but it is always cheering to even receive inquiries and we'll 
try just as hard to make the price right on a little car of mixed stock as 


we would on a million feet contract. 


B/A , 


Utica, N.Y. 





Yours truly, ; 


DO IT NOW. 
UTICA OFFICE 


RICE & LOCKWOOD 0, 
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BUILDING NOW IN NEW YORK. 


New York, Aug. 3.—That -considerable new building is 
under way is evidenced, not only by a substantial increas 
in building permits over the earlier period of the year, 
but by great activity among the larger retail yards in the 
reémployment of help Jaid off during the depression. Three 
well known Brooklyn yards—Louis Bossert & Son, Cross, 
Austin & Ireland Lumber Company, and Hardy, Voorhees 
& Co.—employ 1,400 helpers and lumber handlers and at 
least half of this force was disposed of ‘prior to the first of 
ihe year. Since the middle of June all the men of these 
ihree firms have been taken back and the yards are having 
a busy time making deliveries to customers, who have been 
sending in orders at a rapid rate during the last few weeks, 
ind who are firmly of the opinion that prices have been at 
their lowest and that a smart recovery must inevitably 
result. 

In Manhattan and the Bronx the situation is fully as 
promising. Early this spring few building permits were 
issued, but recently they have come out at the rate of 
fifty or sixty or more a week and ‘the decrease under last 
year is being rapidly made up. In these two boroughs 
last week fifty-ihree permits were placed, estimated at 
$2,063,560, just twice what it was for the same week last 
year. That investors and men of means believe the present 
the most favorable time to build is shown by the numerous 
contracts under way for very large operations, and their 
example is fast followed by homeseekers and commuters who 
form a large part of suburban travel.’ A visit to the 
outlying sections reveals much building, and the improvement 
in transportation facilities is creating a big demand for de- 
tached houses now under construction. 


THE ADVANTAGE REALIZED IN DETROIT. 

Derroit, Micu., July 28.—The man who builds his home 
in this city this year will have an advantage over the 
fellow who built last year and the one who erects a house 
next year. This is the unanimous verdict of local con- 
tractors. Slackness of building operations has depressed 
prices so that there is a difference of about 10 percent in 
building new houses, particularly frame structures. 

The common varieties of lumber, such as siding, studding 
and flooring, are from $2 to $5 a thousand cheaper than 
they were last year. Yellow pine has been considerably re- 
duced in price but is going up again, as the effect of shut- 
ting down southern mills becomes apparent. 

Labor cost is the big factor in the building market, how- 
ever, Wage scales have been lowered all along the line. 
Carpenters who received 40 cents an hour last year and 
who were scarce at that figure are working at from 30 
to 37% cents and there are plenty of men. Masons have 
cut their scale of wages 5 cents an hour, and plasterers 
have also come down. A greater efficiency of labor is 
manifest also, the slackness of work, no doubt, inducing 
men to toil harder to retain their positions. 

In taking up the items that go to make up the cost of a 
house, lumber is from 5 to 20 percent lower, mill stuffs 
and hardwood have depreciated least; brick cost just about 
the same, but the labor cost is less; plastering is six cents 
a yard less than in 1907; painting is down 10 percent, 
carpenter work is fully 20 percent cheaper; fixtures are 
slightly cheaper and are put up at less cost. 

hat advantage is being taken of these conditions is evi- 
dent from the building operations going on. Although few 
arge structures were erected, the value of new buildings 
for the first half of the year in Detroit was in excess of 
$4,500,000. This is not up to the showing for the first 

lf of 1907, but is considered far from unsatisfactory. 


MOST OPPORTUNE TIME. 


\rLanta, GA., July 22.—In Atlanta and throughout Geer- 
via the general public is awaking to the fact that the 
esent, with its low prices for building material and labor, 
the most opportune time for building operations in a long 

m of years. 

Chis realization hus been forced home by the “Build Now” 
impaign of the AMERICAN LUMBERMAN and reflected in the 
‘ily press of the country. Lumber dealers, brick dealers, 
ione and cement dealers, paint dealers and dealers in build- 

s’ hardware all report that their business for several 
eks has been exceptionally good for this time of year. 

The records in the Atlanta building inspector’s office may 
© relied upon‘as an accurate indication of conditi@ns in this 

tion. These records show that the permits for the first 
wenty days of the present month exceed those of the same 

‘iod last year by $30,515. The permits for the first twenty 
ys of July, 1908, were $358,691; those for the first 
venty days of July, 1907, were $328,176. The figures for 
e first twenty days of July exceed those for the first 

enty days of June by $118,188. The permits for the first 
twenty days of June amounted to $240,503. The permits 
for June, 1908, were $464,393; those for June, 1907, were 
$419,147. The increase in favor of 1908 was $45,246. 
The building inspector states that a very large proportion 
of the permits granted were for dwellings. 
there are more and better dwellings being erected now than 
at any time in the city’s history. 

At the convention of the southern superintendents of the 
Bradstreet’s agency, held in Atlanta, Monday, interviews 
had with the superintendents brought forth the informa- 
tion that everywhere in the south business activity was 
being resumed and that building operations were feeling an 
unusual impetus, 


URGES BUILDING. 


Grays Harpor, WasH., July 16.—Architect Troutman, 
who is busy drawing plans for new residences, urges build- 
ing this summer—not especially for the benefit of the archi- 
tects, but because of the cheapness of all material. Mr. 
Troutman does not look for much improvement in the lumber 
business until after the presidential election, and for this 
reason he says. everybody should take advantage of the 
market. 


He says that | 


Mr. Troutman points to the new Carnegie library at Aber- 
deen as evidence of the difference in the cost of building 
this year and ‘that of last year and several years preceding. 
He says Aberdeen is getting a library building for $14,000 
that would have cost $20,000, perhaps more, a year or two 
ago. When material is cheap is the time to build, he says. 

A number of buNding projects, says Mr. Troutman, which 
have been contemplated are not going forward, as people seem 
to have the waiting spirit. It is not especially because of the 
lack of money, but it is impossible to get people away from 
the dull feeling that always precedes a presidential election. 
He urges all those who have any idea whatever concerning 
proposed building to go ahead while lumber, other material 
and labor are not costly. 

Other large contractors on the harbor say that while labor, 
the scale per day, has not noticeably depreciated, the amount 
one man will do in a day and the quality of work done 
make such a difference that labor is comparatively cheap to 
what it has been. 


AMPLE INCENTIVE TO BUILD NOW. 

INDIANAPOLIS, IND.—As an incentive to building now, 
local lumber dealers are citing the present prices on lumber, 
other building materials and labor. Brick are seJling at 
$7.50 per thousand, a reduction of from $1.50 to $2.50 from 
last year’s prices. Yellow pine is from $4 to $6 cheaper, 
cement is from 15 cents to 35 cents a barrel less, shingles 
are reduced from $1.25 to $1.75 a thousand and plastering 
is now 22 cents a yard as compared with 25 cents a yard 
last season. Hardware shows a reduction of from 20 to 
25 percent and hardwoods are down from 12 to 15 percent. 





THE LANDLORD. 


The landlord used to come around 

As regular as a clock. 
Upon the door we’d hear him pound— 
Oh, ’twas a glad and joyful sound 

To hear that landlord knock! 


He knocked upon the entry-way, 
He knocked upon the door; 

He came around the first of May 

And saw the puppies at their play, 
And then he knocked some more. 


That landlord used to hand us knocks 
Because we had a cat, 

A bird, a rabbit in a box, 

And half a hundred Plymouth Rocks— 

What think you, now, of that? 


Eut when he acted meanest yet 
Was over Gwendolen; 

When she was born, the little pet, 

He growled and said, ‘‘You mustn’t let 
This thing occur again.’’ 


We have another landlord now 

And he is different. 
We’ve bought a parrot and a cow— 
He doesn’t holler, anyhow, 

Or press us for the rent. 


Now Gwendolen has sisters four 

And she has brothers two; 
They pound the walls and pound the floor, 
And still this landlord doesn’t roar 

Like that one used to do. 


We’ve put that landlord mean to rout, 
And I will tell you how: 

We have a cottage farther out, 

With vines and roses ’round about, 
And I’m the landlord now. 











IN KENTUCKY. 


Sergent, Ky., June 27.—Editor AMERICAN LUMBER- 
MAN: E. Wilson Franklin, a contractor of Colly, Ky. 
says: ‘My work consists of nearly all kinds of buildings, 
churches, schools, residences and business houses, and, 
though | have not figured very closely on the cost, it 
seems to me that they are being constructed on, say, 
less than two-thirds of the cost when lumber material 
was ‘up.’ My wages, though, are much better than they 
have ever been before, but when all this is said there’s 
a big saving, and | would advise the building public to 
carefully consider the ‘Build Now’ plan as originated by 
the AMERICAN LUMBERMAN.” 

John Davis Bentley, lumber dealer, of Burdine, Ky., 
says: “The build now movement among those having 
buildings to erect should meet the universal favor of 
all, owing to the fact that lumber Is considerably off. 
Within a few months, it is safe to say, prices will mate 
rially advance, perhaps up to the standard and it will be 
too late to take advantage of the low building stuff. | 
shall advocate the ‘Bulld Now’ plan while the opportu- 
nity so favorably presents itself.” 


PRICES NEVER WILL BE LOWER. 


Bancor, Mg., July 27.—Opinions vary widely as to 
whether or not there has been any decrease in the cost of 
building in Bangor since last year, and it is evident that 
the cost depends largely upon the extent of operations and 
the circumstances in each case. One firm of real estate 
brokers and builders states that building of the ordinary 
kind can be done 20 percent cheaper than in 1907, but gives 
no figures to show wherein the saving can be made. Another 
firm, doing a much larger business, says that there is no 
difference whatever between the cost of building in 1907 
and this year, and produces contracts to sustain the asser- 
tion. A capitalist who deals in lumber and also owns 
much real estate says that in building operations con- 
ducted upon a large scale, or by a person of experience in 
such matters, a saving of 15 to 20 percent can be made 
over last year’s cost. This man says that rough lumber 
is 10 to 12 percent cheaper, and there has been a slight de- 
cline in some other materials, but that most of the saving 
is in labor. Wages are just as high as in 1907, but, he 
declares, the men, feeling that “flush times” are over and 
that they are not so sure of steady employment, are mote 
anxious to please, and for that reason do much more work 
in a day than they did when everything was booming and 
there were more jobs than men. 

A man who has speculated much in dwelling house prop- 
erty, and who builds many middle class houses, denies that 
there is any seving worth mentioning, and he gives a de- 
tailed statement of prices of materials and labor as com- 
pared with 1907, showing that the cost of erecting a house 
this year is but 2 percent less than in 1907. This man 
agrees, however, that the present is a good time to build, 
for he believes that, whatever prices may be now, they 
never will be lower and probably will be higher. 


FAVORABLE CONDITIONS IN PORTLAND. 

PORTLAND, ORE., July 28.—C. R. Webber, of the Colum- 
bia River Lumber Company, with offices in the Swetland 
building, expressed himself upon the subject as follows: 

“There is no question in my mind about the suggestion 
made not being only good but true and if people only look 
at it in the right light they can see for themselves that 
now is the time to build because material is cheap ang easy 
to get. When people are once gotten to realize that now is 
the time to build it will not take long to create a good 
demand. I have sent the circulars mailed me by the AMBRI- 
CAN LUMBERMAN to my customers throughout the country.” 

£. H. Meyer, local manager of Charles R. McCormick & 
Co., with offices in the Chamber of Commerce building, 
thinks every lumberman should codperate in the work of 
spreading the “Now Is the Time to Build” literature. He 
said: 

“Building material is at (if anything, below) producing 
cost, and anyone contemplating building will probably never 
have a more opportune time to build than at present. We 
will take pleasure in helping circulate this fact, and no 
doubt every lumberman will cojperate with you as well. It 
will, without doubt, have great effect for the speedy return 
of a more active market and a higher level of prices. We 
congratulate the AMERICAN LUMBERMAN for the move it has 
taken.” 

C. E. Russell, of Dant & Russeli, with offices in the Cham- 
ber of Commerce building, said: 

“In building now we can take up the old proposition, 
help the lumber industry and thereby help yourself, or help 
yourself and you help the lumber industry. It is not likely 
that a more favorable opportunity for cheap building will 
be offered for some time, if ever, for none of us expect 
prices to go lower. ‘The people who adopt the idea and 
build now will both benefit themselves and the lumber in- 
dustry as well as many other lines, while at the same time 
they will make times better by furnishing employment for 
mechanics.” 

F. C. Graham, of F. C. Graham, wholesale lumber dealer, 
with offices in the Chamber of Commerce building, said: 

“I think the agitation to build is proof of the fact that 
the AMERICAN LUMBERMAN is keeping abreast of the times. 
It is a very worthy object in which everybody should heartily 
coéperate or, in other words, everybody should push the 
good work along because I believe the effect will be bene- 
ficial.” 

G. A. Griswold, secretary of the Falls City Lumber Com- 
pany, with offices in the Corbett building, is heartily in 
favor of the agitation. He said: 

“I consider the agitation on the part of the AMERICAN 
LUMBERMAN a very wise plan, for if anything will stimulate, 
it will have a powerful influence. Everything figuring in 
the cost of building is at the lowest ebb in price and with- 
out a doubt it is only a question of time when the price of 
raw material as well as labor necessary for construction 
work will begin to recover from the depression which has 
existed for the past few months. Our advice would be to 
all parties contemplating building that now is the time.” 

W. J. Eareckson, of the Patterson Lumber Company, with 
offices in the Chamber of Commerce building, said: 

“I think there never was a better time to build than now. 
Lumber is edging a little higher and the general outlook 
I think is gradually improving. If a person wants to take 
advantage of low prices now is the time to build.” 

George B. Maxwell, of the Clatskanie Lumber Company, 
Clatskanie, said it certainly appears to him that those in- 
tending to build could never get a better opportunity for 
prices than at present, and that while they would be bene- 
fited they would incidentally assist in placing the lumber 
business on a more solid basis. 

A. Scott, of Blanchard-Scott Lumber Company, with 
offices in the Chamber of Commerce building, considers a 
revival of the building industry one of the best means 
whereby to place the lumber business on a new footing and 
considers the initiative taken by the AMpRICAN LUMBERMAN 
not only timely but vigorous and bound to bring good re- 
sults, 
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VIEWS ON “BUILD NOW” CAMPAIGN. 


Eloquent Editorial Expressions on the Importance of Owning a Home—“Build Now” Idea Receives Powerful Indorsement from 
Many Sources---Views of the Press and the Trade. 


(Editorial from the Detroit (Mich.) Times.) 


The Times has always 
stood for a ‘‘Detroit, the 
city of homeowners.’’ 

There was never a better 
day for the city to add 
that distinction to its 
miny attractive features 
than the present. 

There is need but for us 
to fall in line with a most 
commendable campaign in- 
augurated by the American 
Lumberman, which paper is carrying as its slogan of 
the times, ‘‘BUILD NOW.’’ 

From a careful and thorough canvass by means of 
correspondents throughout the country, the Lumber- 
man is able to present statistics which are convinc- 
ing in support of its claim that the golden oppor- 
tunity is presented right now for the man or woman 
who would own a home. 

In the first place, the cost of lumber and building 
material is cheaper; in many instances much lower 
than last year. 

When the money panic came in October proposed 
building operations for this season were dropped. 

The result was, naturally, a lesser demand for lum- 
ber and other materials and consequently an increased 
supply in the hands of the dealers. 

This, of course, has served to bring the prices down. 

The same is true in the labor market. 

In Detroit labor is quoted at 15 percent lower than 
last Fear. . 

A dearth of competent help may be said to have 
affected and kept down building in the last few years, 
but this condition has been remedied, for there are 
now available thousands of good workmen eager to 
get busy with the hammer and the saw. 

The quoting of labor at 15 percent down does not 
tell it all, either. 

Because there are men eager for work, you will find 
yourself getting more for your dollar than when this 
class of labor was selling at a premium. 

It is easy to see how wisely the American Lumber- 
man has conceived in its stand for building now. 

We are shown most clearly that the season wherein 
it would at first be regarded as suicidal to begin the 
building of a home is in reality the real and opportune 
time for that very thing. 

The telling point is made by one contributor to the 
publication indorsing the movement, that when meat 
is high we eat less meat and when meat is low we eat 
more of it. 

Why shouldn’t the same rule apply to home building 
when likewise affected by the law of supply and 
demand? 

And sooner and better so. 

Individually, we can get along without meat, but as 
a city we are not going to prosper so well without 
home owners and home builders. 

The advantage to Detroit and any other city in 
having its citizens own their own homes is easily cal- 
culated. 

We speak, of course, in particular for Detroit. 

In the first place, the man who owns his home or 
who is building or paying for his home is a better 
citizen than the man who rents. 

We do not mean that he is any more honest or more 
respected, nor that the man who pays rent doesn’t 
go to church as often as the home owner in an effort 
to live as an upright citizen. 

What we do mean is that the man who owns his 
own home is of more consequence to the municipality 
at large than the shifting tenant or flat-dweller. 





Rare Opportunity Is 
Atforded You Now to 
Become a Taxpayer 
BY BUILDING A HOME—Few 
Renters, More Home-Owners 


and Taxpayers and a Better 
City. 














In his own home the citizen becomes the perma- 
nent dweller in some one community. 

With his own interests there to conserve and from 
duration of residence the welfare of that community, 
district and ward becomes a matter of more concern 
to HIM than would it to the man who has to back a 
moving van up for the piano every time he has a 
run-in with the landlord over the quality or color of 
the wall paper. 

From continued association with the citizens of the 
district where he lives PERMANENTLY, the home 
owner is the better fitted for intelligent action when 
it comes to naming the men to represent him in the 
public offices. 

The renter who moves in just in time to swear in his 
vote is an unintelligent voter in that district, just the 
same as the immigrant to this country, who has to live 
here five years before he can vote (with allowances 
for naturalization frauds), is an unintelligent voter. 

He does not know any more about the needs of this 
country in legislation or men than the recent arrival 
dces about what his ward needs. 

The renter is the fellow they buttonhole at the vot- 
ing booth in behalf of the inferior candidate for whom 
the home owner will not vote because he knows him 
and knows that his opponent is the better fitted to 
safeguard his interests as a taxpayer. 








The migrating fellow pays no taxes and therefore 
has no property interests to be safeguarded. 

What we really want is a city of taxpayers—more 
taxpayers. 

More home owners in the interest of good and clean 
government. 

More substantial individual interest in the adminis- 
tration of civic offices. 

More contentment, which makes for a more law 
abiding community. 

A more prosperous and thrifty city as the abiding 
place of men and women with the high ambition of 
building their own castles. 





Mr. Renter, for what you are handing over to the 
landlord from month to month you could be building 
a home. 

You couldn’t find a better city in the world to build 
it in, for there isn’t a finer city in the world to live in. 

And right now is the time of times to begin build- 
ing. 

‘*In Detroit life is worth living.’’ 

In Detroit a home is worth building, and the more 
homes owned in Detroit the more will life be worth 
the living. 





GOOD TIME TO BUILD CARS. 
[Editorial from the Springfield (Mass.) Union.] 

The campaign started by the American Lumberman 
of Chicago, looking to an increase of building opera- 
tions, no doubt has produced results. The editor of 
that publication quoted figures to show that materials 
and labor in the building trades could be obtained at 





WHEN DREAMS COME TRUE. 


There are dreams we dream in the days of youth 
That are wonderful dreams of joy, 

For there comes no dream like the hopes that gleam 
Through the heart and the mind of a boy. 

But the dearest dream of the dreams we dream, 
As the tangled path we roam, 

Is the dream that appears in the later years 
When we dream our dream of a home. 


Oh, the castles we build in our boyhood days, 
What wonderful dreams are they!— 

With towers and spires all sunset fires 
And their banners so bright and gay! 

But the house we build in the later years 
Has never a tower or dome— 

Then a cot we dream by a singing stream 
When we dream our dream of a home. 


Oh, the dreams we dream in our manhood years 
Are the dearest of all our dreams— 

A vine-clad door and a babe on the floor 
And a welcoming beacon’s beams. 

For the heart shall beat with a joy complete 
And the skies above be blue 

In the cot we dream by the singing stream 
When our dream of a home comes true! 





the present time at lower cost than for a long time, 
and urged prospective builders to take advantage of 
an opportunity that probably would not be presented 
again for many years. Hundreds of newspapers 
throughout the country have given publicity to the 
arguments advanced by the Lumberman, and no doubt 
many persons who had deferred plans for the improve- 
ment of real estate properties because of high prices 
have been stimulated by these articles to investigate 
the building situation for themselves, and finally to 
make contracts for immediate fulfilment. In conse- 
quence it is likely that the proportions of midsummer 
building this year will show up favorably. 

The question occurs, why should not the railroad 
companies take advantage of existing low prices as 
well as others? No less an authority than Chairman 
Knapp, of the Interstate Commerce Commission, pre- 
dicts a serious car shortage in the next few months. 
As it is, idle cars are steadily getting fewer, and when 
the dull season gives way to the fall rush the spare 
cars will be put into service very quickly. It seems, 
then, that the railroad companies should take advan- 
tage of the present opportunity to repair all their old 
cars and build sufficient new ones to accommodate the 
business that is sure to come with the fall months. 
The advantages urged by the Lumberman in respect 
to the ordinary builder are shared by the railroad 
companies to a large extent. The building of cars in- 
volves the use of some lumber, and considerable iron 
and steel and other metals. Lumber is said to have 
fallen in price, and iron and steel as well, with the 
exception of steel rails. In the freight crush of 1906-7 
car and locomotive shops were so rushed that they 





were far behind with their orders, and it was impos- 
sible for a railroad to get relief when relief was needed 
most. Now these shops are able to handle work to 
good advantage, and presumably on more reasonable 
terms than for several years past. Are the railroad 
companies so hard up that they can not profit by the 
conditions and make provision for the certain demands 
of the near future? Are they in such financial straits 
that they must sacrifice the welfare of the country and 
their own profits in order to save the cost of adding 
to their rolling stock and replacing rattletrap cars with 
strong, stable equipment? 





PRESENT TIME THE BEST FOR BUILDING 
HOMES. 


To those persons who are contemplating the erection 
of houses or other buildings, it might not be amiss to 
point out that there has not been for some years, and 
there is not likely to be again for more years, a better 
time than the present from an economic point of view. 
The country is getting over the depression of the last 
year; has, indeed, practically recovered, and it is cer- 
tain that before long there will be again a rise in the 
price of building materials and possibly of labor. At 
present the cost of both lumber and brick is at least 
20 percent lower than it was at this time last year, 
but with renewed business activity in all lines and the 
consequent increase in demand this condition of affairs 
will not last. Although labor can not in one sense be 
said to be cheaper, the union rate of wages not having 
been lowered, it is indirectly so. Inasmuch, with the 
remembrance of the scarcity of work which has pre- 
vailed, men are willing to give their very best services 
to retain jobs, and consequently perform more work 
in a day than when jobs are plentiful and labor scarce. 
Money also is much more plentiful and cheaper, and 
can be obtained for safe investments, such as real 
estate improvements. When all these matters are con- 
sidered, it is a fair inference that the prospective 
builder will make no mistake in getting busy as soon 
as possible and before prices of raw materials soar 
again. 

In this connection the American Lumberman, which 
has inaugurated a ‘‘Build Now”’ ne on the 


‘other side of the line, says: * 


—Toronto ueail and Express. 





NOW IS THE TIME TO BUILD. 


Labor and material are plentiful, and lumber is 
lower in price than it has been for four years. Those 
having a little money, and 
who own property, should 
take advantage of an 
extraordinary situation and 
build. BUILD NOW! You will not have lumber so 
cheap again in a number of years; cement is cheaper 
now than it has been for a long time, and labor is 
plentiful. The News Letter is convinced that this is 
the time and the hour, and its advice is BUILD NOW, 
and, if you do, money will loosen up and prosperity 
will be upon us with a vengeance! The presidential 
year means nothing! Confidence and the ability to 
seize the opportunity are all the leverage you want to 
assure prosperity. Money stringency is always largely 
fictitious! The present crisis was the result of an 
engineered scheme to blacken the President in the 
eyes of the public, because he had turned on the light. 
The light is still on, and the big concerns that were 
in the conspiracy to undermine the public confidence 
are the ones who have suffered the most! They started 
a small* sized landslide, and they reaped an over- 
whelming avalanche! The banks must let out more 
money; the interest rate must come down, and confi- 
dence must be restored! The way to do it is to build 
now! Ye who have a little saved, put it out now where 
it will return to you in larger profit than at any other 
time in the last ten years. 

—San Francisco (Cal.) News Letter. 

July 25, 1908. 


REPEAT IT TO 
YOUR FRIENDS. 





NOW IS A GOOD TIME TO BUILD. 


In the matter of building operations in San Fran- 
cisco in June last, there were 638 building permits 
granted. Their total value was $2,351,211. This is 
the smallest amount for the year so far, with the ex- 
ception of last January, when the permits granted 
amounted to $1,994,240. For the first six months of 
the year the aggregate of building contracts in this 
city amounted to $16,438,787. For the first half of last 
year they amounted to $28, 629,709, or $12,190,922 more 
than .was the case this year. The variety and extent 
of the city’s building activity for the first half of 1908 
just closed may be set forth in the following table: 





MonTH—- Frame. Stone or brick. Alterations. Totals. 
January .-$ 669, = $1, 292,414 $31,995 $ 1,994,240 
February . 1,126.054 464,892 71,197 2) 862,143 
March ....... 1,537,332 313" 970 102,965 2,954.287 
PRS ee 1,604,696 1,572,395 129,385 3,306.676 
AA 1,675,964 1,290,051 104,215 3,070,230 
PRO. Sok, 1,338,615 858,238, | 154,358 2,351,211 

$7,952,492 $7,791,960 $594,115 $16,438,787 

July 26, 1908. —San Francisco (Cal.) Examiner. 
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NO SUCH ADVICE NEEDED. 

Newspapers throughout the country are taking up the 
slogan, “NOW IS THE TIME TO BUILD,” which was first 
raised by the AMERICAN LUMBERMAN, of Chicago, some 
weeks since, that trade journal calling attention to the 
lowering prices in various lines of building materials. 

Oklahoma City needed no advice of that kind, for this 
city has been “building now” all the time for the last six 
years and it has become a set habit. 

Juty 22, 1908. Oklahoma City (Okla.) Oklahoman. 


THE TIME TO BUILD. 


Nine men out of ten when you tell them this is the time 
to build will meet you with the reply that not much build- 
ing is going on. 

That’s the time the wise man acts. While it is true that 
there is not much building going on in Fort Smith, compared 
with other years, there is a great deal of building being 
done. Ask any one who is having a house built and he will 
tell you he is making a great saving over last year. The 
reason for this is that the large buyers are out of the mar- 
ket and prices of all kinds of building material have eased 
off. Now is the time for the man of small means to build. 
When the big buyers again become active there will be a 
sharp advance in prices. ; 

Fort Smith is taking advantage of the conditions. Be- 
fore the year is completed public buildings aggregating 
more than $400,000 will have been completed, residences and 
small stores will increase this by $250,000; nearly $200,000 
is now being planned to be under way January 1, next. So 
it is easily seen this city is not allowing the opportunity 
to slip by altogether. 

For the last few weeks the AMERICAN LUMBERMAN, the 
leading trade paper of this country, has been devoting a 
great deal of time to the study of conditions all over the 
country and a great deal. of space to relating the result 
of those investigations. In its last issue it summed up a 
review of the lumber and building trades, thus: * * * 

Juty 19, 1908. Fort Smith (Ark.) Record. 


BUILDING MATERIAL CHEAPER. 


It is stated by architects and dealers in materials that 
building operations can be carried on now considerably 
cheaper than they could a year ago. A leading architect ex- 
pressed the opinion that a building could be constructed 
for about 15 percent less. The statement was concurred 
in by a representative of a lumber concern. The reduc- 
tion in the price of lumber does not appear to be great, but 
the average is somewhat lower than last season, and it is 
said that plumbing and some other portions of the construc- 
tion and equipment of a house or business place can be done 
more reasonably. ‘The belief seems to prevail in almost 
all business centers that this is a favorable time for build- 
ing. 


JuLy 16, 1908. Lincoln (Ili.) News-Herald. 





TWENTY MILLION READERS. 

Class papers and the daily press have codperated in the 
AMERICAN LUMBERMAN’s “BUILD NOW” campaign to the 
extent that the lumber journal believes that 20,000,000 
readers have heard of the movement. There has been a 
marked increase in lumber trade conditions within the 
last few weeks, and the AMERICAN LUMBERMAN believes 
that this betterment is partly the result of the campaign 
it has started. 

JuLty 24, 1908. Spokane Wash. Spokesman-Review. 


BUILDING CHEAPER IN MINNEAPOLIS. 

It would seem that now is a good time for those whe 
contemplate building to do so. Building material is much 
heaper than a year ago. A member of a leading Min- 
neapolis firm dealing in .builders’ supplies, in speaking of 
the situation, says that lumber, as well as other materials, 

much reduced in price and will probably never be as 
heap again. 

JULY 22, 1908. 





Albert Lea (Minn.) Enterprise. 





URGING THE “BUILD NOW” CAUSE. 
Taking advantage of the fact that never before have lum- 
er and cement been so cheap in Des Moines and Iowa, 
architeets, contractors and dealers in building materials are 
rging those who contemplate building to do it now. Ac- 
ding to these men no time could be more favorable for 
erection of a residence or place of business. Building 
materials are in some instances 50 percent cheaper than at 
this time last year. Des Moines (Iowa) Capital. 
JuLY 2, 1908. 





ALL OVER THE COUNTRY. 

The “Build Now” campaign of the AMERICAN LUMBERMAN 
is being taken up all over the country. In its issue of June 
~7 the paper says editorially : 

“Statements have been received from manufacturers, build- 
ers and contractors in all parts of the United States. These 
Statements go to show that the present cost of building 
ranges from 10 to 25 percent below the outlay required last 
year.” Milwaukee (Wis.) Sentinel. 

JuLy 5, 1908. 


MAKE MONEY BY BUILDING. 


A man can make money by building this year. Lumber 
is "way down, as compared to last year, but it is going up a 
few dollars a thousand feet every sixty days, and will reach 
the former level by next spring. 

On the lumber and millwork for a $3,000 house built last 
year in Highview the difference this year shows a drop 
from $1,165, the actual figure at which the bill was sold, 
to $965, or a saving of $200, which ‘is 17 percent. 

An ordinary barn bill, sold at $640 last year, was figured 
over at a saving of $125, or 20 percent this year. 

A corncrib sold last year at $192 would be sold this 
year at $156, or 20 percent less. 


Another barn bill, sold last year at $600, would be sold 
this year at $475, a saving of more than 20 percent. 
A T-room house bill, sold last year at $830, this year 
would figure $725, or 12 percent less. 
Marshalltown (Iowa) Times-Republican. 
JuLy 21, 1908. 


THE TIME FOR BUILDING. 


The AMBRICAN LUMBERMAN argues that now is the ac- 
cepted time to build. Reduction in building costs has by no 
means been uniform the country over, but it is declared 
that in every locality there has been a sufficient decline to 
interest the careful investor or the prospective home builder. 
The propaganda has doubtless proven of benefit, not alone 
to the lumber interests but to the mechanics and artisans 
employed in the building trades. Less directly, insofar as 
it has tended to stimulate a revival of industrial activity 
and the investment of inactive funds, the “BUILD NOW” 
campaign has given impetus to the general movement 
toward prosperity. 


JuLy 17, 1908. New Orleans (La.) Times-Democrat. 


GOOD TIME FOR IMPROVEMENTS. 


Statements have been received from manufacturers, build- 
ers and contractors in all parts of the United States. These 
statements go to show that the present cost of building 


‘*THIS IS MINE.’’ 


I love those fine, old feudal lords 
Who kept their castles on the Rhine, 
Who sat about their ample boards 
And drank their ample cups of wine. 
Their law was carried in their swords, 
Their courts their busy battle-line, 
And o’er their fields and by their fords 
They wrote one sentence, ‘‘This is mine.’’ 


They claimed possession, and the claim 
Defended as it suited best. 

They met besieging flame with flame 
And bloody crest with bloody crest. 
They fought with never thought of fame 
In ancient east or pregnant west, 

Their dearest object still the same— 
To still possess what they possessed. 


‘*This spot is mine’’ they made their creed. 
They learned it from the nesting bird, 

They learned it from the sprouting seed, 
They learned it from the lazy herd 

That cropped the grasses on the mead, 
They learned it from the cat that purred 

Before the fireside—and by deed 
Established this they made their word. 


‘*This spot is mine, my home to be’’— 
A simple creed, an honest boast. 
Yet those who came from oversea 
Went crippled back to foreign coast. 
To save their hearth’s integrity, 
They met and vanquished hostile host, 
Or, dying, parted cheerfully, 
Defending that they loved the most. 


Oh feeble man of later years, 
Oh stronger son of later line, 
Remember these, the pioneers, 
And take their simple creed for thine. 
Build thou a home that time endears; 
Plant for thyself the tree and vine, 
And know the joy that keeps and cheers, 
The joy of saying, ‘‘This is mine!’’ 





raiges from 10 to 25 percent below the outlay required last 
year. No flat statement can be made as to the relative cost 
of building this year and last that would apply to all parts 
of the United States. A man with idle money can find 
employment for himself and his capital by improving vacant 
property, and his determination to get busy will result in 
putting a score or more people to work. 
Juty 5, 1908. Columbus (Ohio) Dispatch. 





VIEWS OF THE RETAIL: TRADE. 


LABOR BETTER—PRICES LOWER. 


JACKSONVILLE, FuA., Aug. 1.—I have interviewed builders 
and material men here and thé following is the result of 
my inquiries: 

Labor is about the same price as a year ago, but it is 
of better quality, especially among organized labor. ‘They 
give more work and more satisfactory work than then. 
Lime and cement and building materiais, including the 

. work, altogether, will average about 12 percent lower than 
a year ago. Individually, lumber 12 and under, about 20 
percent lower; above that, from 5 to, 10 percent lower. 
Brick about 5 percent lower, plastering 10 percent lower. 
Paint about the same. 

Building contractors are figuring closer than a year ago, 
and therefore at a lower price. A 10:story building was 


figured on a year ago for $250,000. A week or two ago 
the contract for it was given out at $225,000. This is a 
pointer as to building conditions here. We have a larger 
number of contracts out for skyscrapers now than ever 
before in this city’s history. Our highest building is seven 
stories. ‘Three new ones are just beginning, each to be 
ten stories. More building permits were granted last 
month than for the corresponding month last year. 
(Signed) A. O. Whieut, 
Judge Municipal Court. 


STIMULATING TRADE. 

BLISSVILLE, ARK., Aug. 1.—Your “Build Now” campaign 
we are confident has stimulated the lumber trade, and espe- 
cially oak flooring. We have had a better trade on oak 
flooring this year than we have ever had, which goes to 
show that there are more residences being built now than 
usual. We are sure all the Jumbermen should be very 
grateful to you for the stimulus you have put into the 
lumber market. We find the trade on rough lumber im- 
proving some, more especially on the better grades. The 
low grade stock is still moving very slowly, but as soon as 
all the large furniture factories get started up again we 
feel sure prices will go back to where they were before 
the panic, as stocks of dry oak lumber are very small. 

Buiss-CooK OAK COMPANY, 
(Signed) KF. L. Gregory, Secretary. 





PRICES WILL BE HIGHER. 


PINB Luurr, ARK., July 27.—yYour editorials on the 
“Build Now” campaign have certainly been a great benefit 
not only to the manufacturers but to the people at large, 
and we have on several occasions sent out multigraph ex- 
tracts from your paper to our friends and customers in 
Arkansas and other states, and it has had a stimulating 
effect on business, for trade is good and becoming urgent 
and we have more trouble to keep from loading up on cheap 
orders than we have in securing business. 

I am firmly of the opinion that all grades of common 
lumber are too low and that within the next few weeks 
there will be a higher level of prices obtained for all the 
lower grades of yellow pine as well as oak and gum lumber. 

AGELINA LUMBER COMPANY. 





THE OPPORTUNE TIME TO BUILD. 


INDIANAPOLIS, IND., July 31.—We appreciate greatly your 
“Build Now” campaign, which certainly has been a winner so 
far as the lumber interests are concerned. We believe it 
has been the means of arousing the people of all sections to 
the fact that now was the opportune time to build a home, a 
factory or a business block at a minimum cost. Our expe- 
rience teaches us that an ordinary residence may be built 
for 20 percent less than last year. This we know to be a 
fact, having sold lumber for houses that were figured last 
year, the same being constructed this year on the above basis. 
Skilled labor and common labor are 20 to 25 percent less 
than last year. Lumber we know to be 20 to 30 percent 
lower. Some commodities are perhaps not over 10 percent less 
than Jast year, but the great bulk of the material is fully 
20 percent off in price. Trade is showing a satisfactory in- 
crease over the earlier part of this year. Our records show 
that in January, February, March and April we did only 30 
percent of the 1907 business; in May 55 percent; June 
nearly 20 percent more than in 1907; for July we are going 
to run fully 20 percent ahead of 1907. We can not expect 
the balance of the year to go ahead at this rate, but the 
indications are that our 1908 business will run at least 75 
percent of last year’s, and that certainly is a satisfactory 
showing, us it proves the stability of the lumber interests. 
We believe that ours is a fair sample of the showing of the 
retail lumber yards in this city. It is up to the people to 
build and build soon if they wish to take advantage of the 
present low prices, for lumber will rapidly go back to the 
old prices of 1906 azd 1907 and other building commodities 
will surely follow. CaPIToL LUMBER COMPANY, 

By W. F. Johnson, Treasurer and Genetal Manager. 


BACK ON A NORMAL BASIS. 


Brookiyn, N. Y., July 29.—In compliance with your re- 
quest for an expression of the feeling now existing in the 
trade, we are glad to report that the month of July has 
almost put us back to a normal basis of business, thanks to 
the fact that many people have availed themselves of the 
present low prices prevailing. These people thus taking ad- 
vantage of the situation are making considerable money. 
Lumber is cheaper now than it has been in the immediate 
past and than it will be in the immediate future; so is 
labor and all other materials. Anybody examining this sit- 
uation with any business acumen will certainly resume, 
unless he has already done so, where he left off in Novem- 
ber of last year. M. Mosson COMPANY. 





TAKING ADVANTAGE OF LOW PRICES. 


ASHLAND, Pa., July 30.—We heartily approve of this 
movement and are doing all in our power to spread it. 
With prices 10 to 20 percent lower than last year business 
seems to be returning to normal conditions. Quite a number 
of people are taking advantage of the present prices and 
are building, some, homes for themselves, others, for invest- 
ment. 

The situation is very encouraging. Our sales may be a 
littie lower than last year, but the quantity of lumber 
moved is as great if not greater. We are expecting a heavy 
fall trade and have purchased a large stock to meet the 
demand. 

Employment of labor in this section is improving. Any 
willing worker can find a position. Wages are the same. 

In closing we wish to praise the LuMBrerMaAN for inaugu- 
rating the “Build Now” campaign and hope much good may 
result. H. F. Bricur. 














AMERICAN LUMBERMAN. 


AvucustT 8, 1908. 





LUMBER NEWS FROM THE EAST AND SOUTH. 


Empire State Business Looking Up—Buckeye State Shows Improvement—Georgia and Texas Right in Line Notes from Various Sources. 


THE METROPOLITAN DISTRICT. 

New York, Aug. 5.—As a rule retailers find that 
trade has fallen off from the volume reported two weeks 
ago and it is believed that there will be a slight sagging 
tendeney until after October 1. There is surely a more 
optimistie feeling than has prevailed for several weeks, 
and as colleetions are better, yardmen expect to place 
some good orders within a few weeks. Prices reflect a 
stronger undertone, and while competition is keen enough 
on large business smaller orders are bringing much better 
values than six weeks ago. Wholesalers ean get all the 
stock they want for quick shipment but they are con- 
stantly urged by their mills to keep from piling up too 
much business at present prices begause millmen are posi- 
tive in their opinions that trade will revive quickly, and 
they do not want to load up with low priced orders and 
handicap themselves for later higher priced trade. 

Some of the nearby seashore resorts are planning to 
replace their board walks and this means a big trade for 
yellow pine people. At Arverne, L. L, the managers 
are preparing to spend $250,000 for a walk a mile and 
a quarter long. 

Figures for new building permits continue to make 
substantial gains over the previous weeks of the year 
and also over the corresponding weeks of 1907. Sixty- 
nine were issued in Manhattan and Bronx last week, 
against fifty for last year, the money values being $6,- 
170,250 and $2,975,400, respectively. The total value of 
plans filed within the period since January 1 of the two 
vears shows only a decrease of $8,000,000 and at the rate 
of filing since July 1 it will not be long before this will 
be overcome. That big operators are getting busy is 
shown by plans filed for another skyscraper to cost $3,- 
175,000, which is not included in the above figures. 

Edward K. Meigs, with his two sons, Allen F. and Ed- 
ward K., jr., has opened a wholesale lumber office at 45 
Broadway, as the Edward K. Meigs Company. The 
senior member has been in the lumber business in this 
market for a number of years. 

W. S. Hofstia, president of the Seacoast Lumber Com- 
pany, Madison avenue, accompanied by Mrs. Hofstia, Mr. 
and Mrs. James L. Lacey and daughter, of New Orleans, 
is taking a motor trip on the St. Lawrence, stopping at 
Quebee to witness the tereentenary ceremonies there. 
They will be away for several weeks. 

The Seacoast Lumber Company is one of the largest 
local eypress distributers and E, J. Marsh, secretary of 
the company, says he has never felt so optimistic as he 
does today in considering trade prospects. He recently 
returned from an extensive trip through Alabama, Geor- 
via and Florida and while he finds a good percentage of 
usual summer stocks he believes there will be sufficient 
recovery in the demand to create an early stiffening in 
prices. Mr. Marsh says orders from districts just out- 
side the city are coming in at a good rate. 

R. S. Cohn, of the Roanoke Railroad & Lumber Com- 
pany, Norfolk, Va., spent a few days in this city looking 
over the North Carolina pine situation. He was on 
lis way to Boston and says trade conditions are much 
stronger than a month ago. C. E. Aleock, of Swain, 
\leock & Swain, 90 West street, handle the output in this 
territory of the Roanoke Railroad & Lumber Company, 
and he finds a better character to North Carolina pine 
business during the last four weeks. Flooring is not 
shipped so quickly and there are good indications that 
mills are getting a good line of flooring and roofing 
trade, prices having responded abruptly in both lines 
sine July a 

George J. Barker, of Barker & Co., 18 Broadway, spent 
. day in this city last week with Manager John M. Bond. 
Mr. Barker reports a stronger undertone to cypress and 
southern pine trade and says that the company’s New 
ingland office at Boston notes a firm demand for those 

tocks with a substantial improvement in prices. Man- 
ager Bond has just been placing several cargoes of North 
Carolina roofers, shipped from the Eastman, Gardiner 
& Co. mill at Laurel, Miss., and he looks for a stronger 
lemand from now on, 

A new lumber and coal company at Jersey City has 
been incorporated under New Jersey laws with a capital 
of $25,000, known as the C. H. Perry & Son Lumber 
Company. The incorporators are C. H., E. N. and R. H. 
Perry. 

A. J. Cadwallader, of George F. Craig & Co., Phila- 
delpbia, Pa., spent today in this city. Other visitors 
during the week were Edward F. Henson, of Henson & 
Pearson, Philadelphia; Richard P. White, Albany, N. Y.; 
1), S. Menasco, Southern Products Company, Indianapo- 
is, Ind.; A. H. Card, of A. H. Card Company, Nash- 
ville, Tenn.; Martin F. Amarous, Atlanta, Ga.; G. G. 
Barr, of Beecher & Barr and the Tennessee Lumber 
Manufacturing Company, Pottsville, Pa. 





FROM THE BUCKEYE STATE CAPITAL. 


COLUMBUS, OHIO, Aug. 4.—Columbus lumbermen are 
now marking time and closely seanning the future for 
signs of improvement in other lines of trade. Some say 
that the market shows decided improvement, while others 
contend that it is only steadier, with inquiry better and 
values stiffer. A majority of the lumbermen are posi- 
tive in their assertions that the market is much better 
and that there is good inquiry all along the line. Buyers 
are now convinced that the bottom level of the market 
has been reached and are hustling to get all the future 
delivery stock they ean get their hands on. Within the 


last few days inquiries have been received by several 


large companies for some unusually big orders and the 


awarding of the contract is only a matter of the lowest 
bidder and the one that can furnish the best lumber for 
the money. It is certain that there is a better feeling 
in the trade and estimates are coming in with unusual 
regularity for this time of year. 

It was announced this week that the government will 
spend $700,000 on new buildings to be erected within 
the next twelve months at the Columbus barracks. The 
new structures wiil call for many cars of lumber and 
local dealers are much interested in the announcement. 
Four new churches are being erected in this city and 
several new business blocks, in addition to many resi- 
dences, work on which has already begun. The building 
outlook is very satisfactory in this city and before the 
close of this year, it is expected, contractors will be 
busy. Collections are fairly satisfactory and the banks 
seem to be well supplied with funds to meet all legiti- 
mate demands, 

E. W. Hedges, of the Park Street Lumber Company, 
left this week for the lakes, where he will spend a two 
weeks’ vacation. His company reports business as pick- 
ing up all along the line and the outlook much better 
than it was several weeks ago. 

The M. A. Hayward Lumber Company says that last 
week was the best week it has had since the beginning of 
the October panic. This company says that business runs 
by spurts, one week showing activity and the next 
quietude. For several weeks it has been holding up the 
prices of lumber and is very optimistic regarding the 
future. 

The C. T. Nelson Lumber Company says there are no 
startling features in the local lumber situation; there is 
more inquiry, more orders, but the quietude which usu- 
ally prevails during August is now evident. The com- 
pany looks for gradual improvement. 

8S. D. Morgan, of the Kile & Morgan Company, re- 
turned several days ago from Detroit, Mich., where he 
made a thorough inspection of the lumber trade and is 
much encouraged over the outlook. Although he was 
unsuccessful in getting any large number of orders, he 
says prospects are bright and he expects a brisk trade 
with the furniture manufacturers before long. Mr. 
Morgan left Saturday for eastern Pennsylvania and 
northern Ohio and is making the trip in his automobile. 
He has a cottage at Sandusky and will: not return to 
Columbus until in September. 

The American Hardwoods Company expects to start 
its mills soon and has 44,000 acres of timber in Ar- 
kansas, consisting of white and red oaks, gum, hickory 
and cypress. Kenneth McLeod, president of. the com- 
pany, returned this week from a two weeks’ trip through 
northern Michigan and spent some time on the lakes. 
Mr. MeLeod says his company will start its mills just as 
soon as business conditions are satisfactory. 

The Sowers & Leach Lumber Company reports business 
as picking up and says’ that prices are stiffer all along 
the line. This company is optimistic regarding the 
future and firmly believes that normal conditions will be 
enjoyed before the close of the year. 

The Powel Lumber Company does not expect much 
improvement in the lumber business during August. The 
company says hardwoods are quieter than yellow pine, 
but that there is better inquiry all along the line and 
that good trade will be enjoyed before the close of the 
year. 

The J. J. Snider Lumber Company says there is a 
better feeling in the trade, estimates are more numerous 
and the outlook decidedly good. The company is enjoy- 
ing a fair trade for this time of year. 





FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., Aug. 4.—There is a growing demand 
for timber lands in Georgia. Among the deals of special 
magnitude during the last week was the purchase by 
the Massee-Felton Lumber Company, of Macon, Ga., of 
20,000 acres of hardwood timber lands in several middle 
Georgia counties at the round sum of $135,000. Other 
large deals are rumored and conditions are’ beginning 
to assume their old air of prosperity. 

At a meeting of the directors of the Milltown Lum- 
ber Company in its offices at Milltown last Monday, T. 
C. Skeen, general manager for the company, tendered 
his resignation, which was accepted. It is understood 
that Mr. Skeen will enter the lumber business in St. 
Louis, Mo. A. J. Stevens, of Dayton, Ohio, will be in 
charge of the Milltown plant. 

Building operations continue to increase, especially 
in dwellings. Building permits issued during July aggre- 
gate in value $600,000, nearly $200,000 more than for 
June and considerably in excess of July last year. Saw 
mill men and lumbermen generally are much encouraged. 
The tone of the market grows steadier and prices are 
slowly improving. It is believed that the early fall will 
see a general resumption of operations and’ progress 
which will compare with those of a year ago. 





GALVESTON GETS ADDITIONAL PORT. 
GALVESTON, TEx., Aug. 1.—The sub-port of Bolivar, 
which is expected to greatly develop the export and 
import business of Greater Galveston, is to be opened 
September 20, when all preparations will be completed 
for the handling of the immense amount of traffic 
which is to pass through it. It is expected that the 


, completion of this enterprise will result in giving to 


Galveston a large proportion of the export business in 
turpentine, rosin, lumber and brick. A large volume 
of these products is turned out in the territory tributary 





to Galveston, but in the past Savannah, Ga., has had 
practically a monopoly of the export trade in rosin 
and turpentine, while Pensacola and New Orleans have 
handled a large percentage of the lumber export. Tur- 
pentine exports are expected to be a considerable factor 
in the success of Bolivar projects, as a definite, well 
directed campaign is about to be inaugurated for the 
promotion of the rosin, turpentine and lumber export 
trade from Texas. Under the port arrangements all 
ships coming to Bolivar will enter at Galveston. The 
Galveston banks will profit by the business and Gal- 
veston labor will be employed. The Gulf & Interstate 
railroad is the connecting line which, with its piers, 
docks and terminal facilities at Port Bolivar, has made 
possible the adding of additional facilities to the port 
of Galveston. 





IN SOUTHWESTERN MISSISSIPPI. 


NATCHEZ, Miss., Aug. 1—Natchez dealers are reach- 
ing out into New Orleans territory. The Crescent City 
has already raided the timber lands within a 50-mile 
radius of this place, for the towboat L. E. Patton 
passed down last Sunday evening with 1,500,000 feet 
of timber, the tow being made up of cypress and cotton- 
wood for New Orleans. This is the second lot this 
season out of Coles creek and Black Island Shoot, north 
of here. The tug Leo is also moving large rafts of 
cottonwood out of the Rodney Shoot, about forty miles 
above this city, these sticks being consigned to the 
Union Stave Company, of Gretna, La., and it claims to 
have 20,000,000 feet more in sight. 





OKLAHOMA COMPLAINTS DISMISSED. 

The Missouri, Kansas & Texas Railway Company and 
the Chicago, Rock Island & Pacific Railway Company 
et al. have agreed to establish satisfactory carload rates 
on lumber from Shreveport, La., to common points in 
Oklahoma and on yellow pine lumber between points in 
Texas, Louisiana and Arkansas. This being the case, 
the complaints of the state of Oklahoma against the 
roads named have been dismissed by the Interstate Com- 
merce Commission the rates agreed upon being satisfac- 
tory to the complainant, the attorney general of Okla- 
homa and other parties interested. 


FIRES RAGING IN THE WEST. 


Oregon and Washington Visited by Damaging Con- 
flagrations—Dry Weather Responsible for 
Widespread Losses. 





FIRES DO MUCH DAMAGE IN OREGON. 
PORTLAND, ORE., Aug. 1.—Fires have been doing con- 
siderable damage both along Columbia river and in 
other parts of the state despite vigorous effort to pre- 
vent them. Dry weather has prevailed for a long 
time and lightning is believed to have caused most 
of them. For more than a week the flames have been 
spreading in the vicinity of Rainier and St. Helens 
and in the timber on the opposite side of the river, 
the aforementioned places being located in Oregon. 
From Glamath comes the report that a large fire has 
been raging among the timber of the Weyerhaeuser Lum- 
ber Company’s holdings and J. F. Kimball, who repre- 
sents the company there, has had a big force of men 
fighting the flames. In this connection it is reported 
that the Weyerhaeuser company has arranged to lease 
its timber holdings in the vicinity of Pokegama to 
Lake county sheepmen, it being believed that the graz- 

ing of sheep will greatly lessen the danger of fire. 





DISASTROUS FIRE RAGING WEST OF HOQUIAM. 
HoquiAM, Wasu., July 30.—A fierce forest fire is 
raging west of Hoquiam in the vicinity of Bale’s log- 
ging camp. Fanned by heavy winds the fires are said 
to be making great inroads in the forest and millions 
of feet of standing timber are being destroyed. All the 
available men from the surrounding logging camps are 
working desperately with the flames to get them under 
control. The intense heat makes the work ineffective. 





FOREST FIRES IN WASHINGTON. 

TacoMA, WasH., July 31.—Reports of one of the 
worst forest fires of the year in the northwest, now rag- 
ing in the big white pine belt in the northeastern part 
of Stevens county, coming to the office of the state fire 
warden at Olympia, indicate that the situation is so 
serious Warden Welty has gone to the scene of the fire. 
The fire is about twenty-five miles north from Northport. 
Variable winds, state the reports, have made it impos- 
sible to control the blaze. 


~_ 





Charles Barnett, the well known lumberman of Toledo, 
Ohio, of the Collier-Barnett Company, was a visitor in 
Chicago this week. With his usual inclination to look 
upon the bright side of things Mr. Barnett spoke hope- 
fully of trade prospects in Toledo, which are brighten- 
ing increasingly and no small measure of which improve- 
ment he attributed to the ‘‘Build Now’’ campaign of 
the AMERICAN LUMBERMAN. 
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AN ASSOCIATION’S ATTITUDE TOWARD RAILROADS. 


Houston, Tex., July 31.—Editor AMERICAN LUMBERMAN : 
In your report of the proceedings of the meeting of the 
Yellow Pine Manufacturers’ Association, held in Chicago on 
the 21st and 22d inst., M. L. Womack, jr., of Houston, is 
quoted as saying “I do not belong to the Texas & Louisiana 
Saw Mill Association because it looks to me as if it were 
organized to fight the railroads, and we should get along 
without that.” 

Mr. Womack’s views are incorrect and therefore his state- 
ment, while probably made in good faith and without de- 
siring to place this association in a false light, may never- 
theless create an impression that is unwarranted by the 
facts. I am constrained, therefore, to deny that this asso- 
ciation was organized to “fight the railroads.” This state- 
ment implies that we are implacable foes of the railroads— 
opposing them merely te be antagonistic. This is not the 
case. There is no condition that would prove more ac- 
ceptable to this association and its members than that of 
anity between shippers of lumber and the railroads. It is 


perfectly reasonable to believe that this condition could be 
created and as a result the interests of both shippers and 
the railroads materially benefited. 

The railroads are well organized and work in perfect 
harmony among themselves. They are abundantly equipped 
and able to care properly for their own interests, and while 
there may be the strongest rivalry between them in com- 
peting for business they usually work in perfect accord on 
all matters in which they are collectively interested in their 
capacities as common carriers. Can this be said in truth of 
the great body of lumber manufacturers? 

It is the purpose of this association to bring the manu- 
facturing lumbermen of this section together and through 
organized, well directed efforts bring to the attention of the 
railroads, first, whatever complaint may exist affecting 
freight rates and to obtain proper adjustments of these dif- 
ferences. 

This association acted in that capacity when it brought 
to the attention of the Southwestern Tariff Committee the 
ineaualities of rates into Kansas, Nebraska and Coiorado. 


That the value of concerted and intelligent action in this 
particular was fruitful of some good is found in the read- 
justment of rates into western Kansas and Nebraska, the 
eredit for which, if any can be assumed, is in favor of the 
Texas & Louisiana Saw Mill Association. 

We believe firmly that the recent “adjustment” of lumber 
freigkt rates to Lincoln-Omaba and Council Bluffs, followed 
by the late proposed “adjustment” of the Lincoln-Omaha- 
Council Bluffs-Des Moines rates, imposes an injustice upon 
the lumbermen of this section, and we feel that this should 
be corrected by the railroads so as to restore former com 
petitive conditions, 

In seeking to correct these differences we do not believe 
that we can be charged with “fighting the railroads.” There 
are many other legitimate purposes of this organization 
which if accomplished will benefit the lumbermen of this 
territory, but my purpose is merely to refute the unjust as- 
persion embraced in Mr. Womack’s remarks. We will be 
obliged if you will give space to this defense in your next 
issue. Oscar 8. Tam, Secretary. 





PASSING OF A STRONG CHARACTER IN THE PIONEER LUMBER TRADE OF THE NORTH. 


One of the most conservative, quietest and yet strongest 
forces in the lumber industry in the north passed away on 
Monday of this week, August 3, in the death of Sumner 
Thomas McKnight, of Minneapolis. 

Ife was a man who sought no prominence or place of any 
sort, yet, because of the man he was and the things he 
did in his direct, quiet and farseeing way, he was recognized 
as one of the leaders in the white pine industry, and was 
accorded such honors as the lumber fraternity could induce 
him to accept. His mind was singularly clear and dispas- 
sionate; his insight into the influences controlling political, 
business and social affairs was remarkable. His business 
methods were as clear and straightforward as his mental 
processes, and with all his self poise and calmness he was 





moved to Hannibal, Mo., and with J. D. Prince entered the 
wholesale and retail lumber trade. ‘This’ partnership was 
continued for six years, and led to Mr. McKnight becoming 
associated in 1870 with Porter, Moon & Co., manufacturers 
of lumber at Eau Claire, Wis. Their lumber was rafted 
down the Chippewa and Mississippi rivers and distributed 
from Hannibal by 8S. T. McKnight & Co., as the Hannibal 
end of the business was then styled. 

This was the beginning of his connection with what was 
later the North Western Lumber Company, one of the great- 
est manufacturing institutions in the northern pine field. 
In 1873 the North Western Lumber Company was incor- 
porated; of it Gilbert E. Porter was president, D. R. Moon 
vice president and Mr. McKnight secretary and treasurer. 


SUMNER THOMAS McKNIGHT. 
jorn April 2, 1836; Died August 3, 1908. 


' sympathetic nature which endeared him to those who 
yed an intimate acquaintance with him. 

Sumner T. McKnight was born at Truxton, Cortland 

inty, New York, April 2, 1836. His father was a mer- 

‘nt and the family belonged to the colonial settlers of 
New Jersey. When a lad of 16, in 1852, he went west in 
varch of his ‘fortune. He began at Ripon, Wis., where he 
secured a position as clerk in a general store. Two years 
later he went to Wausau, Wis., as a clerk in a general store 
belonging to George N. Lyman, long since deceased but then 
one of the leading lumbermen of Wisconsin. Later he re- 
moved to Necedah, Wis., where at that time the Lyman 
Lumber Company conducted extensive operations. This con- 
nection was his introduction to the’ lumber business. In 
'So4, when Mr. McKnight went to Wausau, that capital of 
the Wisconsin valley was just beginning its history as a 
lumber manufacturing point, and so he really grew up with 
that business. Two years after Mr. McKnight made that 
connection he was given the general management of the 
entire mercantile, logging and lumber manufacturing busi- 
hess controlled by Mr. Lyman. He continued in that capac- 
ty until 1859, when the Lyman business at Wausau was 
discontinued. 

Then he experienced a reversion of occupation, for from 
1859 until 1862 he conducted a general store at Blue Barth 
City, Minn. But his five years’ experience in connection 
with the lumber business, which had embraced every depart- 
ment and given him an insight into its possibilities, drew 
him back to that line of trade. Therefore in 1862 he re- 


There offices he held until the death of Mr. Moon in 1898, 
when Mr. McKnight was elected president and Sumner G. 
Moon was chosen secretary and treasurer. The business 
of the North Western Lumber Company increased until its 
annual output amounted to over 100,000,000 feet. When 
the company was incorporated it operated but one saw 
mill, which was at Porters Mills, just below Eau Claire. 
In 1880 a second mill was erected at the same point. In 
1886 the company bought a mill and block of timber at 
Sterling, Wis. In 1890 it bought a controlling interest in 
the Montreal Lumber Company at Gile, Wis. In 1892 it 
bought the plant of the Eau Claire Lumber Company, and 
also erected a mill at Stanley, Wis. 

Mr. McKnight’s interests were not confined to the North 
Western Lumber Company and its allied companies. In the 
early '80s he was one of the organizers of the Shell Lake 
and the Barronett lumber companies, and as time went on 
had many outside investments and interests. 

The business of the North Western Lumber Company had 
so changed in character, and younger men had come to take 
so active a part in its affairs, and so deserved recognition, 
«that Mr. McKnight in 1902 decided to sever his connection 
with it and employ his capital and attention in other ways. 
At the same time he declined reélection as president of the 
Mississippi Valley Lumbermen’s Association, the predecessor 
of the present Northern Pine Manufacturers’ Association. 
He had held that office two years and had at other times 
presided over it. 

Since 1902 Mr. McKnight had devoted himself to the 





management of his various investments, which were in the 
line of banking, real estate and timber. At the time of his 
death he was a director of the Security National bank, of 
Minneapolis, and one of the heaviest owners of Minneapolis 
real estate, both improved and unimproved. 

From 1875 to 1890 Mr. McKnight was in such ill health 
that his life was often despaired of, but there was never a 
time when he lost his nerve or when he thought he wag 
going to die. He faced that situation like every other, and 
no emergency ever caused him to hesitate or tremble. 

In 1887 he became a resident of Minneapolis, where he 
built himself a beautiful home on Park avenue. Prior to 
that for a short time he lived in Milwaukee, thus spanning 
the interval between his residence at Hannibal and Minne- 
apolis. 

Mr. McKnight married in 1868, at Ripon, Wis., Eugenia 
E. Manville, who died five years ago. He leaves three chil- 
dren: Sumner T. McKnight, jr., Mrs. George C. Christian 
and Mrs. Franklin M. Crosby, all of Minneapolis. 

Mr. McKnight’s death was the result of heart disease and 
ended an illness of three weeks. The funeral services were 
held privately August 5 at his residence. 

We have before said that Mr. McKnight possessed a mind 
of unusual clearness and calmness. He was a remarkably 
correct and honest analyzer of market conditions, and others 
were always willing to accept and act upon his judgment. 
He had no delusions and, most of all, abominated trying to 
deceive himself; consequently his policy was always clear 
and consistent. 

Though for a good many years the condition of his health 
allowed him to take but a light share of the active manage 
ment of the great business of which he was the head, he was 
its head actually as well as nominally. His acquaintance 
in the lumber industry of the country at large was espe- 
cially due to the active part he took in 1897 in the tariff 
campaign of that period. Probably no lumberman of either 
the north or the south took a greater personal interest in 
the work than did Mr. McKnight. Possessed of more than 
aun ordinary share of public spirit, he did not hesitate at his 
own expense to devote his time and personal interest when 
ever the occasion arose. When advice or personal effort was 
needed he was always ready to drop his own affairs and go 
to Washington or Quebec or anywhere else in the interest of 
the lumber trade at large. 

Ever since that time he has been one of the men upon 
whose purse aud time and influence drafts could be made in 
behalf of any movement in the interest of the lumber in- 
dustry of the country. By his prominence as a lumberman, 
by his character as a man, and by his services to the lumber 
trade and to his city, Samner T. McKnight was entitled to 
more fame than he would ever seek, and it is fitting that 
when he has passed from the scenes of his activity this 
brief record should remain of his worth and his services. 





Benjamin Briant. 


HUNTINGTON, IND., July 20.—Following a brief illness 
Benjamin Briant died at Denver, Col., last Thursday. De- 
tails of the cause of his death will not be learned until the 
body arrives in this city for burial. He was the son of 
William Briant, a local lumber dealer, and when he started 
for a western trip a few weeks ago was in good health. He 
was a student of the University of Michigan and would 
have graduated from that institution next June. Previously 
he attended the DePauw university, having entered there 
from the Culver Military school. 





Sidney J. Loop. 


ALAMEDA, CAL., July 31.—Major Sidney J. Loop, a retired 
lumberman and one of the most prominent pioneers of Ala- 
meda, was stricken with apoplexy July 29 while visiting at 
the home of a friend. Mr. Loop was a native of Vermont 
and came to California in 1850 and settled soon after in 
Alameda county, this state. For many years he was presi 
dent of the Associated Veterans of the Mexican War. He 
also fought through the Civil War in one of the Vermont 
regiments. He was interested in the lumber business for 
many years, but retired several years ago on account of 
failing health. He is survived by two children, a daughter 


and a son. 
PPB BPBPIPI_PIPI_I_IP 


IN QUEST OF MISSING MAN. 

Milwaukee, Wis., July 22.—Editor American Lumber- 
man: An acquaintance of one of our people here wants 
to find her brother, Charles A. Riedel, or Reedie. This 
man has been in America for a long time and has been 
in the employ of John Gustius, a lumberman, as sales- 
man. Mr. Riedel’s sister, Mrs. Curt (Marie) Barowsky, 
has just come to America from their old home in Auer- 
bach, in Vogtland, Germany, and not realizing the extent 
of this country she destroyed her brother’s letters, think- 
ing he could readily be found here. There are two small 
estates awaiting division in this family which are being 
held up through inability to find this Charlies Riedel and 
it will be to Mr. Riedel’s pecuniary advantage if he will 
communicate immediately with Mrs. Barowskfly, 2902 
North avenue. KOERNER-MARSH SHOE COMPANY. 
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INTERESTING NEWS MISCELLANY OF. A. WEEK. 





Statements of Mutual Companies Show Pleasing Figures—A Prominent Westerner on General Trade Condi- 
tions in the West—Railroad Controversies in Various Quarters. 


THE NEW RED BOOK. - 


The July issue of the Reference Book of the Lumber- 
men’s Credit Association has been sent to, subscribers. 
It is notably larger than its predecessors, though the 
increase in size does not indicate in proportion the 
amount of extra work that has been necessary to bring 
this last useful volume up to date. 

Special pains have been taken not only to make the 
work comprehensive but to gmake it as nearly exact in 
all details as is possible, elisa to that end the expe- 
rience of thirty-two years in similar work; for the Lum- 
bermen’s Credit Association is the pioneer in special 
agency work and compilations of this nature with refer- 
ence to the lumber trade. 

The Reference Book will be found of special interest 
to all handlers of lumber or manufacturers, wholesalers 
or retailers, and more so than ever through the effective- 
ness and general use of this latest compact but com- 
prehensive volume. 





MUTUALS IN SPLENDID CONDITION. 


PHILADELPHIA, PA., Aug. 3.—The Liberty Mutual Fire 
Insurance Company and the Lincoln Mutual Fire In- 
surance Company are much pleased over the amount of 
insurance written up so far this year. They report things 
moving along satisfactorily and that indications are for 
a successful year. These companies now have a guarantee 
fund of $100,000 each, making a total of $200,000, which 
is placed in the hands of a reliable trust company as a 
guarantee for fire losses and which is obtainable on a 
ten days’ notice. Chetwood & Co, who were the agents 
of these companies, have incorporated under the style of 
Chetwood & Co., Incorporated, and will continue as agents 
for the companies. George J. Chetwood will be general 
manager. The companies’ statements for December 31, 
1907, showed as follows: 

Liberty Mutual. 
. ASSETS. 
ee ee eee eee: 
Pe: Ce EOE NGI aia. ile edict Sis cee wks 5,715.09 


ES a a Se rea a eee oe 2,843.37 
Railroad bonds (B. K. & P. 4148)............. 2,835.00 
IN I, ca. iS cule ote pars .0 et bik ga es oieian te araauelon 100,000.00 
SL I anne ates Sc aco 0 arate en a ere te oka 34,112.43 





$151,536.42 

LIABILITIES. 
Contingent liability (guarantee bonds)......... $100,000.00 
Reinsurance reserve ? Sawa 7,318.13 
Reserve for unpaid losses and other claims...... 


7, . 
2,738.09 





ee er rr ee oe ee $ 7,367.77 
Including premium notes or members’ 
WUNEENEEE, Sos brat ic'esa waa ee foe,deaieie 5 Oe 34,112.43 
———— 41,480.20 
$151,536.42 
Liberty Mutual surplus to policy holders....... 141,480.20 
Lincoln Mutual. 
ASSETS. 
gE Ree ee eee ee oe 
PORITCE CUS FPOMT AMOTIED go. 56.5 ic 65 00 0 ne cies nce s:00 8,087.46 
ENE KOU Boo nu ae) eé:rie 6/0) 01 0.0 le wlene ease ooo 664.92 
SN HUME”. «a6 «wicks a 66 cease aoe eneemelee *50,000.00 
EE IUNNEEY ino, b wit. 6 ,0.0-s webu neulece-d ee aehiee 12,956.88 


$ 73,664.18 

LIABILITIES. 
Contingent liability (guarantee bonds)......... $ 50,000.00 
eee 3 ee oa 4,291.90 
teserve for unvaid losses and other claims...... 2,205.17 





PNUD 6.66.06 a0 106 6 Oe 02d e cae ae $ 4,210.23 
Including premium notes or members’ 
RUOMRUE 525,015 rele sg wit sro ore Srercomepiecens 12,956.88 
-——— 17,167.11 
$ 73,664.18 
Lincoln Mutual surplus to policy holders (now).. 67,167.11 


*Since increased to $100,000. 





‘*WOLVERINE’’ FLOORING. 

Bliss & Van Auken, of Saginaw, Mich., have issued 
their August Wolverine calendar, which has for its 
text the statement ‘‘that August is a hot proposition, 
but if one wants a real hot one he will take Wolverine 
brand maple flooring.’’ These calendars are a regular 
part of Bliss & Van Auken’s advertising and will be 
sent to any lumberman on request. 





CONCERNING CURRENT CONDITIONS. 


PORTLAND, ORE., Aug. 1.—In his monthly trade bul- 
letin A, B. Wastell, secretary of the Oregon & Wash- 
ington Lumber Manufacturers’ Association, has this 
to say on general trade conditions: 


Manufacturers are encouraged at this time on account of 
the probable price stability in eastern markets, which it 
is assumed will follow the evident purpose of the rail- 
roads not to appeal the decisions of the Interstate Com- 
merce Commission in the eastern advance. rate cases. An 
uncertain element has been involved in relation to freight 
rates that has worked greatly to the disadvantage of both 
buyer and seller. It is confidently expected that with this 
uncertain factor removed and with the establishment of 
stable freight rates buyers will feel easier and manufac- 
turers will be glad to quote on a definite basis. 

The California situation continues on an uncertain basis 
as far as Willamette valley shipping points are concerned, 
as apparently the railroads will resist the California rate 
decision of the commission. 

Fir values have already stiffened quite perceptibly on 
shipments to interior California and to eastern markets. 
The heavy stocks at the mills, which have been responsible 
for the depreciated values during the last,ninety days, are 
practically exhausted, and this fact has already strength- 





ened the market. Another good sign is that the millmen 
are no longer giving instructions through their selling 
agents to ‘meet competition.’’ Mills are short on all clears 
with the exception of 4-inch flat grained flooring. 

Inquiries are reported more plentiful and orders for rail- 
road material and large and long dimension for eastern 
shipment are being received. 

In considering existing conditions one of our manufac- 
turers stated: “As far as we are concerned, we are de- 
clining to quote on much of the business that is being placed 
before us. We do not propose to have our order book full 
of cheap business when times pick up.” 





NEW ORLEANS’ PUBLIC BELT LINE. 


NEw ORLEANS, La., Aug. 4.—The New Orleans Public 
Belt line was opened to traffic with informal ceremonies 
yesterday, although, owing to the peculiar mixup with 
the common carriers and the Interstate Commerce Com- 
mission, not a single car was offered by any of the trunk 
lines. A long drawn out wrangle over the status of the 
publie belt is responsible for the apparent boycott. The 
Interstate Commerce Commission has ruled that the belt 
line is a common carrier and as such is under the com- 
mission’s jurisdiction. The attorneys for the belt line 
hold that it is merely a switching proposition and that 
the commission has no jurisdiction. Officers of the va- 
rious railroad companies, after a final conference last 
week, notified the officers of the belt line that they could 
not afford to run counter to the rulings of the commis- 
sion. The belt people, however, determined to go ahead 
and wired the commission that they would begin business 
on August 3. Both sides kept their promises and the 
belt line was a going concern yesterday but without busi- 
ness to handle. Negotiations are still in progress and it 
is believed that some modus vivendi will be arranged 
pending settlement of the disagreement with the Inter- 
state Commerce Commission. In the meantime it is prob- 
able that only cars carrying intrastate shipments will be 
belted over the new line. This is the first and the only 
publicly owned belt railroad in the United States, which 
accounts for the large uncertainty regarding its status. 





MICHIGAN LUMBER SHIPPERS AND RAILROAD 
OFFICIALS IN CONFERENCE. 


Sacinaw, Micu., Aug. 5.—A conference took place at 
the East Saginaw Club yesterday afternoon of members 
of the Saginaw Valley Lumber Dealers’ Association and 
traffic officials of railroads doing business in the valley. 
The roads were represented by W. C. Rowley and W. C. 
Lewis, of the Michigan Central; Charles Clark, of the 
Grand Trunk, and A. Patriarche, of the Pere Marquette. 
The conference was at the instance of lumber shippers, 
a committee of whom addressed a circular to the roads 
last week asking for it to formally protest against the 
proposed increase in freight rates. About twenty lumber 
shippers were present. F. E. Parker acted as chairman. 
There was a general discussion in which about everybody 
participated. The contention of the railroad men was 
that an inerease in rates is necessary to increase the 
revenues of the roads and compensate for increased 
expense in operation and decreased revenues; also to 
avoid a reduction in wages of employees, which the roads 
desire to avoid if possible. It is not proposed to make 
an arbitrary increase, but in the nature of a sliding 
seale. Their side of the case is that a uniform increase 
of such trifling nature will not injure the shippers, in 
fact, they will hardly feel it. It would bear equally on 
all shipments in this classification territory and would 
injure no one. 

The lumber shippers put up a solid front against the 
contention of the traffic officials. They hold that any 
disturbance of existing rates which are on the commodity 
basis would be injurious to the shipping trade of the 
Saginaw valley, which has built up on the commodity 
basis; that a volume of business amounting in lumber 
products alone to more than 370,000,000 feet annually 
is entitled to consideration, and they will contest any 
increase, even to carrying the contest to the Interstate 
Commerce Commission if necessary. The railway men 
could take no action, but will submit the shippers’ con- 
tention to the authorities of the various lines concerned 
and such action will be taken jointly on all roads north 
of the Ohio river and east of the Mississippi. In fact, 
it has been given out semiofficially by W. C. Brown, 
senior vice president of the New York Central lines, that 
the increase will be effective October 1. 





EXPORTERS WARRING ON WEIGHT OVER- 
CHARGES. 


NEw ORLEANS, LaA., Aug. 4.—Complaints of over- 
charge on car weights have been made by one or two 
lumber exporters and the matter has been taken up with 
the railroads involved by the officers of the National 
Lumber Exporters’ Association. A specific instance of 
overcharge in. weights is cited in the complaints against 
the Morgan’s Louisiana & Texas railroad. In this in- 
stance the charge was made against a weight of 42,550 
pounds, which is heavier by thousands of pounds than is 
justified by any of the accepted scale of average weights 
on the kind of lumber in question. Reweighed at Glas- 
gow the return showed 35,896 pounds, a discrepancy so 
marked as to justify a strong protest, which has accord- 
ingly been filed. 





RECONSIGNMENT RATE FIXED ON: INDIANA 
ROADS. 


INDIANAPOLIS, IND., Aug. 4.—Lumber manufacturers 
and others who depend on Indiana coal for their plants 
are elated over the fixing of a reconsignment charge 
from this city by the Indiana railroad commission last 
week. Practically all Indiana coal intended for central 
and northern Indiana passes through this city. Hereto- 
fore long.lines of coal cars have been delayed here, be- 
cause of the delay in reconsigning the cars over other 
roads. The commission has fixed a charge of $2 a car 
for reconsignment from here. Some roads have at- 
tempted to make such a charge previously but the charge 
has not been uniform. 

Just now lumber dealers are alarmed over the fact 
that Indiana freight rates will doubtless be raised soon, 
due to a shrewd move being made by the railroads. From 
all parts of the state comes word that the railroads 
have men in the field with petitions asking for a 10 
percent increase in rates. It is represented to small 
merchants that unless the increase is granted railroads 
will have to reduce their working forces, which work 
a hardship on the merchants. Several hundred signa- 
tures have been obtained and at an early date these peti- 
tions are to be presented to the Indiana railroad com- 
mission by the railroads. 

Recently the commission refused to order a revision 
of freight rates on the ground that state and national 
legislation and the recent panic had increased operating 
expenses and reduced the profits of the roads. 





LUMBER WANTED FOR PANAMA CANAL. 
The Isthmian Cana! Commission is inviting proposals 
until August 24, for the following items: 


_ 72,000 cypress cross ties, thickness 7x9, length 8 feet 6 
Inches. 
sets cypress switch ties, 2,874,375 ft. b. m. for No. 7 


Lat) 
OF ip 


frog. 
10 sets cypress switch ties, 3,483,375 ft. b. m. for No. 9 
frog. 
20 pieces timber for trestles, 3x10x23, 1,073 ft. b. m. 
30 pieces braces for trestles, 3x10x26, 1,820 ft. b. m. 
126 pieces stringers for trestles, 9x17x34, 54,558 ft. b. m. 
14 pieces guard rail for trestles, 8x8x40, 2,982 ft. b. m. 


The foregoing bridge timber to be either longleaf 
yellow pine or Douglas fir. 


200,000 ft. b. m. longleaf yellow pine, 2x10, 12 to 26 ft. 


long. 

300,000 ft. b. m. longleaf yellow pine, 2x12, 12 to 26 ft. 
ong. 

300,000 ft. b. m. longleaf yellow pine, 3x10, t2 to 30 ft. 
ong. 

200,000 ft. b 
long. 

The foregoing to be surfaced one side and one edge, 
in even lengths. 


2,100 ft. b. m. white oak lumber, 6x6x14, 50 pieces. 
9,600 ft. b. m. white oak lumber, 6x12x16, 100 pieces. 
2,200 ft. b. m. white oak lumber, 8x8x12, 50 pieces. 
§,000 ft. b. m. white oak lumber, 10x12x16, 50 pieces. 
16,000 ft. b. m. white oak lumber, 1x12x16, 100 pieces. 
700 ft. b. m. white oak lumber, 12x14x18, 5 pieces. 
3,024 ft. b. m. white oak, 2x18x6, 168 pieces. 


. m. longleaf yellow pine, 3x12, 12 to 30 it. 





TEXAS RAILROADS MAKE ANOTHER ‘‘EQUAL- 
IZATION.’’ ‘ 

Houston, TEx., Aug. 3.—Oscar 8S. Tam, of the Texas 
& Louisiana Sawmill Association, feels that the latest 
rate juggling between Omaha and other points by the 
railroads have vindicated the statements made by him 
several weeks ago, and that he has a good right to say 
to the lumber people, “I told you so.” During the early 
part of June Mr. Tam sent out a circular letter urging 
the southwest shippers of lumber to bring suit against 
the railroads for their unjust “equalization” of the Lin- 
coln-Omaha rate, and asking that the shippers subscribe 
to a fund to pay for that suit. The majority of the 
shippers opposed that suit at that time, believing tha‘ 
such action would incite the railroads to further atroci 
ties, and that the only safe way would be to accept the 
situation temporarily. It seems, in the light of recent 
developments, that the railroads, finding that the lumber 
men did not kick on their rate juggling, decided to do 
just what the shippers feared any action would incite 
them to do, and have made another “equalization” re- 
garding the same points and Des Moines that is enough 
to bring the lumbermen all up in arms, raising th 
Omaha-Linecoln rate from 25, an exorbitant rate, to 26% 
cents a hundred pounds. 





EXTENDING AN IMPORTANT SYSTEM. 


New ORLEANS, La., Aug. 4.—It has been announced 
from Jackson, Miss., that the contracts have been let 
and the steel is on the ground for the immediate com- 
pletion of the New Orleans Great Northern railroad from 
Columbia to Smith’s Ferry and that the contractors are 
scouring the country for laborers. The completion of 
this section will place the line within forty-five miles 
of Jackson, but there is still some uncertainty as to 
whether the capital city will get the line, the row over 
rights of way having caused the apparent abandonment 
of the route first surveyed into Jackson. There are 
rumors that a new route has been selected and the 
rights of way secured, but other Jacksonites believe that 
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the road will enter the city, for the present at least, 
over the Illinois Central’s line, connecting with it at 
Sieger’s Switch and running its trains into the union 
depot. 

C. W. Goodyear, president of the New Orleans Great 
Northern and the Great Southern Lumber Company, 
has recently been quoted as follows on the lumber and 
freight rate situation: 

The present condition of the lumber industry in Louisiana 
and Mississippi is not at all satisfactory to the lumbermen. 
Many of the lumbermen are manufacturing and selling lum- 
ber at a loss, or at an exceedingly narrow margin of profit, 
based upon any fair price for stumpage. There are, how- 


ever, evidences of recovery from the extreme depression 
which existed a few months ago. ‘The restoration of con- 
fidence on the part of the investing public in railroad and 
industrial enterprises is perhaps the greatest desideratum 
from a business viewpoint. 

Tne correspondence which recently took place between the 
Manufacturers’ association and W. C. Brown, senior vice 
president of the New York Central lines, brings out very 
clearly the advantage to be derived from a restoration of 
public confidence in railroad securities. The railroads of 
the country are such enormous consumers. of the great 
staples produced here that when they cease to make pur- 
chases nearly every line of manufacture suffers. 

Then again, the railroads are such great employers of 
labor that when a large proportion of their employees 
are laid off the whole community suffers by reason 


of the reduction in the purchasing power of their employees. 
While I am somewhat interested in railroads, I have a 
much larger interest in the lumber industry, and if I looked 
only at the difference between present rates and a small 
advance in rates I might conclude that it was to my interest 
to contend against any advance in freight rates, but when I 
look at the question broadly and take into consideration the 
great advantage to be derived from an increase in the use 
of lumber by increased prosperity on the part of the rail- 
roads, and the increased market that will be afforded to the 
lumber industry and to nearly every other. branch of in 
dustry, I conclude at once that it is greatly to my interest 
to give the railroads some degree of better returns than they 
are now receiving. In other words, I believe if the country 
today will put the railroads on a good, fair paying basis 
every business interest in the land will profit by it. 
. 





STAIN PREVENTION METHODS OPEN 10 FREE USE BY LUMBERMEN. 


“ Antistain” Process Not Patentable 


Judge Loyal E. Knappen, of the circuit court of the 
United States for the western district of Michigan, in a 
decision handed down July 23, in the case of the Lumber 
Anti Stain Company versus George Nester, John Nester 
et al., held that the process for preventing sap stain in 
lumber is not entitled to letters patent. Suit was 
brought by the Lumber Anti Stain Company against the 
defendants named and a number of other concerns in 
the north, including the South Arm Lumber Company, 
the. Edward Hines Lumber Company, and other oper- 
ators, for infringement of letters patent No. 746,678, 
issued December 15, 1903, to Robert H. Munson. The 
process consisted of a rapid application to the wood of 
a weak alkaline solution or a solution of sodium bicar- 
bonate, which would penetrate to a sufficient depth to 
prevent stain and could be removed when the lumber was 
surfaced in the usual way. The claim also was predi- 
cated upon drying the lumber after it had been treated. 

The process evolved by complainants in this case is 
designed to prevent stain caused by mold or fungus 
growth, in turn held to be caused by the germination 
of spores deposited in the sap within the cells of freshly 
cut green lumber, the sap furnishing nutriment for their 
development. During the summer months—June, July 
and August—green sap lumber is liable to stain under 
unfavorable conditions. Warm weather apparently has 
much to do with stain, but during cold weather there is 
little danger. It is a fact which has been demonstrated 
time after time that anythimg which will sterilize the 
contents of the wood cells will prevent the germination 
of the spores and consequently prevent stain. It is held 
that the circulation of cool, fresh air is a preventive as 
are kiln drying and various antiseptics, including alkalies, 
which, however, must be applied in a thorough manner 
to cover all parts of the boards. 

The process of the Lumber Anti Stain Company it is 
claimed forms a surface layer around the munufactured 
board of sufficient depth to last sixty to ninety days 
during the period when mold is likely to Jevelop and 
prevent the germination of spores, the layer to be so 
thin that it may be removed when the board is dressed. 

In Judge Knappen’s decision it is stated that alkalies 

and other antiseptiecs have been used for many years for 
preserving and seasoning wood and also for rendering it 
pliable and fireproof, as well as to protect it against rot 
‘ind insects. Among the patents of this nature for which 
letters have been issued are the following: 
__ Ringold & Earle, No. 877, August 6, 1838; Heineman, No. 
‘6, April 14, 1868; Sheldon, No. 106,625, August 23, 1870; 
Oliver, No. 142,347, Septemper 2, 1873; Jones, No. 155,191, 
September 22, 1874; Loomis, No. 273,861, March 13, 1883 ; 
brisley & Finch, No. 35,938, March 15, 1887; Seawall, No. 
“74.208, December 6, 1887: Taylor et al., No. 391,209, Octo- 
ber 16, 1888; Hall, No. 506,498, October 10, 1893; Bate, 
No. 522,284, July 3, 1894; Valleen, No. 579,101, March 16, 
1897; Lebioda, No. 660,756, October 30, 1900; DeLasala 
(British), No. 1,552. April 19, 1879; Holmes, No. 62,334, 
trebruary 26, 1867; Havens, No. 54,339, May 1, 1866; Ran- 
some, No. 55,216, May 29, 1866; Bates, No. 105,769, July 
~6, 1880. The Loughboro patent, No. 533,543, February 5. 
1805, was on an apparatus for saturating wood with a 
liquid preservative by means of brief immersion in a bath 
of preserving liquid. None of these inventions were de- 
signed to prevent sap stain but some of them, if carried out 
according to the method employed in the Cowles patent, 
would have that effect. The agents employed in these va- 
rious inventions include lime water, soda, lye, salsoda, sul- 
phate of zinc, ammonia and carbonate of soda. The meth- 
ods of use inelude impregnating the cells by boiling or 
pressure, soaking, application by brush, immersing, spraying 
and sprinkling. Most, if not all, of the inventions which 
provide for immersion contemplate a prolonged application, 
but in the case of one or more of the inventions a rapid 
immersion would prevent sap stain. In the case of at least 
three of the inventions referred to—Seawall, Lebioda and 
DeSala—a coating is claimed to be formed extending a 
short distance into the wood, thus preserving it or protect- 
ing against microbes and parasites. The coatings in the 
inventions referred to are thicker than provided by the 
patent in question, and the solution is stronger than neces- 
sary for mere destructien of the fungus of blue stain. These 
inventions do not, for the most part, relate to seasoning 
green lumber, and none is specifically intended to prevent 
stain in freshly sawed, green undressed lumber. 











In the decision it is stated that since 1888 a number of 
lumber manufacturers have used lime to prevent sap 
stain. The methods have been to sprinkle lime on the 
freshly sawed, green lumber, to deposit it under the 
lumber piles, or to sprinkle the lumber with a weak 
solution of lime water. None of these methods have 
become general, it is said, although followed by several 
operators with fair success. 

_ It is stated that the specific method of rapid immer- 
sion in a weak alkaline solution does not appear to have 
been used prior to the invention cf the complainant, and 
the testimony shows that the use of this method in con- 
nection with approved methods of piling lumber mini- 
mizes the danger of stain. It is stated, however, that 
the treatment is not a complete preventive except under 
favorable conditions, and also that under highly favor- 
able conditions there would be no stain, but under un- 


favorable conditions stain would occur whether or not 
the process were used. Along this line the court held: 

That complainant’s process is regarded by defendants as 
better than the lime water process is shown by the fact 
that the defendants are insisting upon the right to its use, 
one of them for a time having paid royalty therefor, and by 
the further fact that the defense to the patent is being made, 
us claimed by complainant, by another large manufacturer 
of lumber. Complainant’s process, however, has not come 
into extended public use and is not shown by the proofs to 
be generaliy recognized as highly valuable. — 

For many years, before the patent in question was applied 
for, soda solutions were generally well known in domestic 
economy for destroying mold and fungus growths. Among 
the familiar substances so used are bicarbonate of soda, 
salsoda, carbonate and bicarbonate of potash. In view of 
the prior art as shown by the patents referred to, and by 
the use both of antiseptics generally and of alkalies espe- 
cially, for analogous purposes and of lime water for the 
identical purpose, the process of the patent in suit does not, 
in my opinion, rise to the dignity of an invention. 

The court then reviewed the claims covered by the 
letters patent and stated that complainant held that the 
alkaline solution excluded lime water and to include only 
the so called alkali metals such as ammonium, sodium 
and potassium. Further the court stated that it was 
not necessary there to decide whether or not the term 
alkaline solution excluded lime water as the patentee had 
in mind the alkalinity of the solution used and its 
capacity for neutralizing the acid in wood. “It is not, 
in my opinion, a patentable invention to merely sub- 
stitute an alkaline metal for an alkaline earth, notwith- 
standing the former may be more efficient than the lat- 
ter. * * * Providing for a weak solution or for 


A CREDIT TO THE COAST. 


much of his spirit and have followed closely in his foot- 
steps. Of the same general character are his associates, 
J. F. and George H. Kelly, who have been with the 
Booth-Kelly Lumber Company since it was inaugurated. 
The editor of the AMERICAN LUMBERMAN, on a tour 
within recent years of the plants of the Booth-Kelly 
company, which included Eugene, Saginaw, Wendling, 
Springfield, Harrisburg and Coburg, Ore., met Mr. Dixon 
at the last named point, where he was its local executive 
and manager of logging and manufacture, and where 
especially was evident the scope of the greatest indus- 
trial institution in that section of country in the num- 
ber of men employed and capital invested, the extent 
of its immediate and related operations and, particu- 
larly, its value in much more than a commercial sense 
to the community and to the state. For its head, Robert 
A. Booth, is one of the most public spirited men, in the 
commendable sense of that term, in Oregon, and his 
lieutenant, A. C. Dixon, with his colleagues, at great 
sacrifice of time and opportunities, has spent months at 
the national capital in tireless furtherance of measures 
for the advancement of his state and its institutions or 
in vigorous opposition to measures which threatened 
them. 

While long ago recognized, despite his comparative 
youth, as a lumberman of prominence and promise, Mr. 
Dixon’s abilities and his loyalty to his fellow lumber- 
men of the Pacific coast became pronounced through his 
highly valuable work, his ceaseless and intelligently 
directed activity as chairman of important committees 
of lumber manufacturers’ associations, handling meas- 
ures of urgent, vital import, most notable among them 
in this connection being the railroad, law, legislative and 
advanced rate committees of the Oregon & Washington 
Lumber Manufacturers’ Association, and of the trans- 
portation committee of the Western Oregon Lumber 
Manufacturers’ Association. He is also a member of the 
domestic fir committee of the first named organization. 

In his capacity as chairman of committees having in 
their care questions of freight rates and railroad usage 
Mr. Dixon has made a record that has left an impress 
upon the lumber trade of the country generally and of 
the Pacific coast particularly. He gave his attention to 
these matters with characteristic thoroughness. His 
researches into freight rates, their application, relations 
and interrelations, their effects present and prospective 
—their general entangled complications—gave him an 
exhaustive insight into the intricacies of freight rate 
making and rate application that qualifies him for high 
office as a traffic official. His grasp of transportation 
matters amounts almost if not quite to genius and is 
perhaps, next to his ability as a lumberman, his most 
marked commercial characteristic. 

As before stated, Mr. Dixon has put his powers into 
‘exhaustive and exhausting, practical use. His work in 
behalf of recent railroad problems of grave moment, af- 
fecting directly the members of the Oregon & Washing- 
ton and Western Oregon associations, has been incessant 





Phases of Treatment of Undressed Lumber— Claims of Patentees Invalid. 


shailow penetration or rapid dipping merely changes the 
degree and is not an invention.” 

The court held further that the second and third claims 
in the patent merely differ from the first by specifying 
sodium bicarbonate instead of an alkaline solution and 
the drying of lumber so treated. It is held that there 
is nothing new in the drying feature, “nor is there any 
apparently essential difference, in a patentable sense, 
between a rapid dipping and a rapid sprinkling.” 

In brief, the court held that the claims for the process 
are void and the invalidity of.claims upon manufactured 
articles naturally follows. The bill of complaint in each 
case was ordered dismissed. 

The letters patent set forth the following claims: 


1. That process of treating undressed lumber to prevent 
sap ‘staining thereof which consists in rapidly applying to 
the wood a weak alkaline solution to permit said solution 
to penetrate only that surface depth which is planed off by 
the usual dressing of the wood. 

2. That process of treating undressed lumber to prevent 
sap staining thereof, which consists in rapidly dipping the 
wood into a weak solution of sodium bicarbonate, to permit 
said solution to penetrate only that surface depth which is 
planed off by the usual dressing of the wood. 

3. That process of treating undressed lumber to prevent 
sap staining therecf, which consists in first rapidly dipping 
the wood into a weak solution of sodium bicarbonate, to 
permit said solution to penetrate only that surface depth 
which is planed off by the usual dressing of the wood and 
second in drying the lumber so treated. 

4. As a new article of manufacture, an undressed board 
having a protective skin or surface layer formed of neutral- 
ized sap and the neutralizing agent, said skin or surface 
layer being of a depth which will enable it to be planed off 
by the usual dressing of the board. 
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and tireless. At the meetings of those organizations and at 
the national capital he has spared himself in no way to 
insure just treatment for the lumber trade of the Pacific 
coast, with results to be found in recent decisions, 
handed down by the Interstate Commerce Commission, 
upon which the influence of his individual work is plainly 
to be seen. Exclusive credit for these results is not 
claimed for Mr. Dixon; the associations as a whole 
spared neither time nor money to accomplish them, and 
among: other individuals to whom special credit must be 
given are C. F. White, B. C. Miles, George H. Emerson, 
J. H. Bloedel, Everett G. Griggs, D. M. Clough, Victor 
H. Beckman, George N. Cornwall, the Spokane contin- 
gent, various members of special committees of the asso- 
ciations of lumber manufacturers, and many others. But 
their invaluable services in no way detract from those 
rendered by Mr. Dixon, which are not lessened by the 
recent action of the carriers in appealing from the com- 
mission’s decisions and which was expected from the 
time of their publication, as in harmony with the usual 
course of the railroads and their tendency to tie up ship- 
pers’ money to the last possible limit of time. 

Practically all of Mr. Dixon’s business interests are 
associated with the Booth-Kelly Lumber Company. As 
side issues, he is interested in several blocks of standing 
timber and a few minor business enterprises, but to the 
big lumber manufacturing institution he accords prac- 
tically all his time, enthusiasm and loyalty aside from 
his devotion to association work. 

May 27, 1897, Mr. Dixon married at Ashland, Ore., 
Miss Caroline B. Herrin. To them have been born two 
children—Dorothy Grace, aged 10 years, and Richard 
Prentiss, aged 7. 

Mr. Dixon is a member of the Methodist church and 
in political faith is a republican. He has never held 
political office other than membership at the unusually 
early age of 21 in the city council of Ashland, Ore., nor 
has he ever been a candidate for another political posi- 
tion. He is a member of the Concatenated Order of 
Hoo-Hoo and of the Independent Order of Odd Fellows 
and of the Encampment, an auxiliary of the Odd Fel- 
lows order. He is on the roster, actively, of se Com- 
mercial clubs of both Eugene and Portland, Ore. His 


favorite recreation is hunting or fishing and he shows, 


a lively interest in all healthful outdoor sports—on the 
rare occasions when business affairs will permit. 

Mr. Dixon’s mental attitude to his fellows is reflected 
by an expression recently voiced by him, but not in- 
tended for publication: ‘‘ Among my best treasured pos- 
sessions are the friendships I have made among the 
big hearted, broad mindec and. intelligent lumbermen 
with whom I have come in touch through association 
work. If I have any pride in all the work I have done 
I have not discovered it, but I have received a great deal 
of gratification from the results achieved by the commit- 
tees with which I have worked, especially in the matter 
of securing a good commission law for Oregon and in 
putting up what I think is a good, consistent fight 
against rate oppression. ’’ 
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PLAYTIME FOR ATHLETIC LUMBERMEN OF THE PACIFIC NORTHWEST. 


How Seattle Beat Tacoma at a Ball Game—Story of the Contest in the Vernacular—More Trouble in Prospect. 


SEATTLE LUMBERMEN WIN. 

A very fine exhibition of the national pastime was 
indulged in at League park in Tacoma July 25 between 
the Seattle and Tacoma lumbermen, which resulted in 
a score of 18 to 3 in favor of Seattle, but Tacoma died 
game. Special features of the game were the fine pitch- 
ing of Shannon for Seattle, who allowed but four hits 
during the nine innings, walked two and struck out 
eighteen Tacoma sluggers; also the good work of Stowell, 
of Schwager & Nettleton, for Seattle in center field, 
Heatherington, of the Hewitt-Lea Lumber Company, 
Seattle, at short, and the fine catching of Jimmie Fryer. 

Those of the Tacoma lumbermen who were in the 
lime light were their fine outfield, which was made up of 
Larson in right, Kellogg in cenjer and Stronach in left. 
This bunch pulled off some spectacular fielding stunts. 
The individual playing of Dickson, of the Mineral Lake 
Lumber Company, Tacoma; Lynn Miller, who held the 
Seattle swatters down to a limited number of hits; 
Johns, of the P. H. Johns Lumber Company; Manley, 
of the Manley-Moore Lumber Company, and Sampson, 
who caught a good game for Tacoma throughout were 
exceptionally good. The most noteworthy feature of the 
game, however, was the fine batting of Jerry Startup, 
otherwise commonly called ‘‘ Chief Lummie,’’ first base- 
man for the Seattle team, who lined out a three-base hit 
in the fifth inning, bringing in three runs ahead of him. 
Dickinson, who played third base for Seattle, also im- 
pressed the fans as knowing something about how the 
national game should be played. 

The final score by innings and the lineup of the two 
teams was as follows: 

Seattle—Jimmie Fryer, H. B. Waite Lumber Company, 
catcher; Eugene Shannon, Shepard-Traill Lumber Company, 
pitcher; Jerry G. Startup, Lumber Manufacturers’ Agency, 
ist b.; E. H. Schafer, Arrow Lumber & Shingle Company, 
2nd b.; H. H. Heatherington, Hewitt-Lea Lumber Company, 
s. s.; Henry Dickinson, Great Northern Mill Company, 3d 
b.; George Davidson, Parker-Beil Lumber Company, 1. f.; 
George Stowell, Schwager & Nettleton, c. f.; P. H. Lemar, 
Chicago Lumber & Coal Company, r. f. 

Substitutes—W. H. White, United States Lumber Com- 
pany; H. G. Wells, Day-Luellwitz Lumber Company, and 
Fk. E. Campbell, Valley Mill Company. 

Tacoma—J. F. Simpson, M. R. Smith Shingle Company, 
catcher; Lynn H. Miller, Pacific National Lumber Company, 
pitcher; M. L. Rhodes, St. Paul & Tacoma Lumber Company, 
lst b.; Paul H. Johns, P. H. Johns Lumber Company, 2nd 
b.; J. G. Dickson, Mineral Lake Lumber Company, s. s.; 
John Manley, Manley-Moore Lumber Company, 3d b.; K. B. 
Kellogg, Mineral Lake Lumber Company, r. f.; F. V. Larson, 





roe yg Lumber Company, c. f.; H. S. Stronach, lumber 
broker, 1. f. 

Substitutes—T. Y. 8S. Ballantyne, Excelsior Lumber Com- 
pany; KE. W. Demarest, Pacific National Lumber Company ; 
H. W. Palmer, St. Paul & ‘Tacoma Lumber Company; J. W. 
Weber, Hill Lumber Company ; Roger Boutelle, lumber dealer. 

Score by Innings. 
WOUND: coos seek idcs 3.2.2.0 4.40 3 O18 
WOUNDS. «514.55 sims. o.00 08 1020000 0 0—8 


It was noticed that Jerry Startup, the man dubbed 
Hans Wagner by the good natured bunch of rooters in 
the grand stand, notable among whom were J. Ben Price 
and J. D. Butler, of the Parker-Bell Lumber Company, 
Seattle; Roy L. Martin, of the Larson Lumber Com- 
pany, Bellingham; M. Elias, of the Westeru Washing- 
ton Lumber Company, Seattle; H. A. Muffley, of the 
Old Oregon Lumber Company, Seattle, and C. A. Lux, 
of the Great Northern Mill Company, Seattle, evidently 
strained himself considerably when he knocked that 
three-bagger in the fifth, which will no doubt go down 
in the annals of baseball history among lumbermen as 
a most timely swat, for in doing so the supporters which 
held up his overalls were seen to slip and before reach- 
ing third Jerry was compelled to slacken his pace and 
take a hitch or two in them, otherwise it is thought that 
fine bingo would have been stretched into a homer, for 
Jerry can run some himself, evidence of which is borne 
out by his failure to get back to second in the third 
inning after having overrun the base and being called 
out by ‘‘his umps.’’ At any rate from late reports the 
ball is still going and Jerry received the big hand for 
his splendid rap. 

Stowell, who played centerfield for Seattle, is some- 
what of a finished ball player, having played for two 
or three seasons on the Fargo (N. D.) team, and since 
coming to Seattle is a member of the Seattle Hardware 
Company club, which uniform he wore in Tacoma Satur- 
day. He made a fine throw from deep center in the last 
half of the third inning, catching Demarest, who was 
making a fine sprint toward the initial station. Not 
only is Shannon entitled to pitching honors, having 
pitched a very consistent game throughout, but he can 
hit the ball some also, being credited with a three-base 
hit in the fourth. The Tacoma players, especially the 
outfield, are worthy of much praise for keeping down 
the hits of the Seattle bunch, for several bingoes that 
went to the outer gardens which were labeled for two 
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Top row, left to right—Pitcher Lynn H. Miller; 


Cc. BE. Hill and Capt. E. G. Griggs; Jerry Startup. 


Bottom row—R. L. Martin, H. A. Muffley, J. D. Butler, M. Elias and C. A. Lux. Capt. J. G. Dickson, of Tacoma: 


SPECTATORS AND PARTICIPANTS AT THE SEATTLE-TACOMA GAME. 


and three-base swats were nipped by the good work of 
that outfield. Fryer, in addition to catching a swell 
game for Seattle, was there with the stick also, pounding 
out two doubles and two triples in four times at bat. 
Robert B. Allen, the enthusiastic manager of the 
Seattle club, is entitled to much credit, for he kept the 
fellows going at top speed all the time. He would have 
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WINNING SEATTLE TEAM, LESS ONE; LYNN H. 
MILLER’S BABY, MASCOT. 

liked very much to have gotten into the game himself, 

but there wasn’t room for all, so he contented himself 

by acting as field general instead. 

Among the animated spectators who sauntered out to 
view the proceedings were Capt. Everett G. Griggs in 
his Packard runabout, president of the Pacifié Coast 
Lumber Manufacturers’ Association, which held its semi- 
annual meeting in Tacoma that day, and C: E. Hill, 
of the Tacoma Mill Company, who also went out in his 
automobile, as did Col. George Browne, of the St. Paul 
& Tacoma Lumber Company. F. A. Traill, of the Shep- 
ard-Traill Lumber Company, Seattle, seemed to enjoy 
the game immensely, more so because Shannon, who 
pitched the game for Seattle, is an employee in his office. 
A lively and enthusiastic bunch of Seattle and Tacoma 
fans turned out to watch the doing and all thoroughly 
enjoyed it. 

As the game was to be of a strictly professional 
naiure, it was thought best to engage the services of a 
good umpire to hold the indicator. One of the North- 
western League pitchers was engaged to act in this 
capacity, and there were no objections raised to his de- 
cisions, owing to the fact that he knew a ball and a 
strike when he saw it. 

Seattle is feeling much chesty over the victory with 
Tacoma and has issued a challenge to the Portland lum- 
bermen through Jay S. Hamilton, prominent lumberman 
of that city, who it is thought will scare up a pretty 
good ball team down on the Columbia river and make 
a little better showing against the Seattle stars. 





SPOKANE RETAILERS ACCEPT THE CHALLENGE. 


If the wholesalers of Spokane, Wash., when they 
hurled their disrespectful defy at the retailers of that 
fair state, daring the retailers, last mentioned, to engage 
in a game of baseball August 4, 14 or 24 at 4 o’clock, 
suspected that it would not be accepted, their doubts 
were removed by the receipt of the following reply to 
the challenge aforesaid: 

SPOKANE, WASH., July 24, 1908. 

G. Whiz Hog, alias G. W. Heag; Jimminy Helpless Worm 
andtrout, alias J. H. Ehrmanntraut; Almost Whipped Lam- 
mer-in-the-Eye, alias A. W. Lammers; Always Voolish Brad- 
awl, alias A. V. Bradrick: Base originators of knot holes, 
wornout wood peckers, ravishers of infant forests, despoilers 
of the virginity of wood, in behalf of the retail lumber deal- 
ers of Spokane, we accept your so called challenge—an eVi- 
dent misnomer—but may heaven have mercy upon your un- 
equaled ignorance. $ 

However, we will undertake the enormously difficult task 
of teaching you the national game on the 4th day of August, 
1908,.at 4 p. m., at Natatorium park, a la Waterloo for you. 

Knowing the absolute untrustworthiness of such a primi: 
tive and antediluvian bunch of blanket jacks as you, we 
insist that the igponovious specimen of your long forgotten 
and motheaten organization accept the amendment to your 
rules, submitted to us in your challenge, as follows: 

Rule 1. .No one but owners, stockholders, managers or 
salesmen. will be allowed to play; employees, substitutes or 
professionals will not be allowed in the game. 

Rule 2. O. K, : 

Rule 3. O. K., but we recommend wholesalers using 8x8 
in place of puny car stakes for bats. 

Rule 4. é. RK, but -we-insist on the privilege of pottvins 
up the knotholes in the 2x12 that we are compelled to buy 
from the wholesalers. 
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Rules 5 to 16 inclusive will be accepted as they read. 

Rule 17. No player on either side will be allowed to 
argue or wrangle with the umpire over s dispute or play, 
or address the umpire in any way during the progress of the 
game, with the exception of the field captains of each nine. 
All disputes and arguments between the field captains and 
the umpire must be carried on in the Scandinavian lan- 
guage. 

Rule 18. The wholesalers will be required to deposit with 
the gatekeeper at the entrance of the park all concealed 
weapons, such as canthooks, pike poles and peevies, for 
which they will receive time checks, payable April 1, 1909. 

Rule 19. All wholesalers, before entering the park, will 
be inspected on the hoof, and all those found wearing spikes 
in their boots will be compelled to view the games from the 
center of the Spokane river. 

All these rules shall become of record, and should anyone 
ever violate or transgress any of the charges he is to suffer 
death by the stench of bad eggs, and a copy of this oath 
shall be furnished to family and be read six times at his 
grave. ENocH EB. ENGDAHL, 

J. P. REARDON, 
GEORGE N. YEOMANS, 
Committee. 


WINS HONORS AT TENNIS. 


Out in the Inland Empire country lives a good lum- 
berman who is also a good tennis player. W. A. Me- 
Burney, of the Falls City Lumber Company, Spokane, 
Wash., was for several years the champion tennis player 
of the Pacific northwest. A year ago, for some un- 
accountable reason, he failed to win the championship, 
but at the tournament recently held on the courts of 
the Irvington Tennis Club at Portland, Ore., Mr. Me- 








: W. A. McBURNEY, OF SPOKANE, WASH. 


Burney came away with the championship in the singles 
and doubles both, having won back the laurels that 
temporarily had slipped away from him. 

Mr. McBurney has always taken a great interest in 
athletics, being a member of the Spokane Athletic Club, 
and has been particularly adept at tennis. He was 
president of the Northwestern Lawn Tennis Association 
last year. He is also well versed in lumber, having 
been with the Brittingham & Hixon Lumber Company 
in Wisconsin before going to Spokane five or six years 
ago, where he has since been engaged in the wholesale 
lumber business. Associated with him in the lumber 
business is. Harry A. Richards, a young man of Spokane 
who is also somewhat disposed toward athletics, taking 
a prominent part in athletic affairs. Mr. Richards was 
connected with the Washington Water Power Company, 
of which his father is president, before joining forces 
with Mr. McBurney in the Falls City Lumber Company 
a year and a half ago. 

BPBDBPB PDD DDD DDI 


BUSINESS GOOD. 

Moosic, Pa., Aug. 3.—The volume of business for 
1908 has been somewhat in excess of 1907 and trade con- 
ditions have been good all this year, and the prospects 
are very good for continued business this fall. 

Spring Brook LUMBER COMPANY, 
Per I. F. Price. 
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CITY, STATE AND GOVERNMENT BUI 


Chicago’s Site and Plans Determined—Buildings of the Pacific Coast States—Eastern and Government Representation. 


Chicago will have a separate building at the Alaska- 
Yukon-Pacifie Exposition which will be held in Seattle 
from June 1 to October 15, 1909. The metropolis of 
the middle west is the first city to decide definitely upon 
a separate structure in which to exploit itself. 

Recently E. D. Stevens and H. A. Wheeler, represen- 
tatives of the Chicago Association of Commerce, visited 
Seattle and picked out a site on the grounds of the expo- 
sition for the Chicago building, which will be erected at 
a cost of $25,000, under the auspices of the Association 
of Commerce. The building will be a faithful reproduc- 
tion of old Fort Dearborn, with its stockade and the 
little settlement that was Chicago in its infancy just 
outside. Inside the fort building proper it is planned 
to introduce a series of stereopticon, moving picture and 
general exhibit lectures, to be varied almost daily, for 
the entertainment of visiting crowds. The exhibit will 
show the Chicago of Fort Dearborn days in contrast 
with the western metropolis as it will be next year. 
Scenes from the great stores, the stockyards, the big 
manufacturing plants, many of the downtown streets, 
and both club and home life will be introduced. The 
pictures will not only be moving pictures but they will 
be ‘‘talking pictures.’’ By a new device recently made 
successful the hum of conversation and machinery or 
street traffic is reproduced with moving pictures by a 
phonographie attachment. The Chicago Association of 
Commerce will spend about $50,000 more for the instal- 
lation and maintenance of the exhibit. 

Other cities of the country are planning for buildings 
and the management expects to have many city buildings 
in addition to the large number of state structures. 


The Oregon Building. 


Oregon, the first commonwealth to begin building, has 
its handsome structure nearly completed. The state 
appropriated $100,000, but the commission has decided 
that an additional $50,000 will be necessary to make the 
showing it desires, and at the meeting of the legislature 
uext January that sum will be forthcoming. 

Washington, which made an appropriation of $400,- 
000 for its building and exhibit, will be ready to break 
ground within.a few weeks. For the last year the com- 
nission has been busy arranging for displays. The 
Washington build- 


tropical garden to be designed to surround it completely. 

Missouri has selected a site and the plans of the 
building have been drawn and approved. The ‘‘Show 
Me’’ state will have handsome headquarters which will 
cost $25,000. Missouri appropriated $10,000, but this 
sum will be increased by about $60,000 more during the 
early part of the 1909 session of the legislature. Mis- 
souri has a custom of appropriating a preliminary 
amount for expositions, and then, at a later date, en- 
larging the sum. Missouri will start to build within a 
few weeks, 

New York has selected a beautiful site overlooking 
Lake Washington, upon the shores of which the exposi- 
tion borders. ‘The plans for a handsome and imposing 
structure are now being finished. Members of the com- 
mission visited Seattle recently to pick out a location 


and to inspect the progress of the work on the exposi- 
tion. They were so pleased with what they saw that it 
is probable. that they will recommend an additional ap 
propriation to the one of $75,000 already made. The 
Empire state will do mcch entertaining in its building 
during the exposition. 

Utah, which will spend about $25,000, will soon be 
ready to begin work. Nebraska and Pennsylvania, 
which made appropriations of $15,000 and $75,000, re 
spectively, will wait till the next meetings of their 
legislatures, before erecting their buildings. 

Assurance has been given the management that at 
least ten other states will take part. All of the com- 
monwealths of the Pacific west will participate and 
many of the states of the middle west and east have sig- 
nified their intention of getting into line. It is the plan 
of these states to 
make their appro- 
priations early in 
the sessions of 
their next legisla- 
tures, which will 
give them ample 
time in which to 
erect their build- 








THE OREGON BUILDING AT THE ALASKA-YUKON-PACIFIC EXPOSITION. 





ing, as the Ever- 
green state will be 
the hostess, will 
be used mostly for 
ntertaining pur- 
poses. It will be 
a large structure, 
purely classic in 
style of architeec- 
ture, and will be 
built partly of 
brick, which will 
make it a perma- 
nent building. 
California has 
its building, which 
will be an. at- 
tractive edifice, in 
the old Spanish 
mission style, up 
to the second 
ry The Golden 
state appropriated 
$100,000 and it is 
likely that this 
amount will be 
supplemented at 
the next legisla- 
five session. A 
feature of the 
California building 
will bé a s¢émi- 








. THE WASHINGTON RUILDING AT THER ALASKA YUKON-PACIFIC BPOSITION. 


ings and _ collect 
their displays be- 
fore the exposi- 
tion opens. A 
campaign to se- 
cure additional 
state participation 
will be carried on 
by Director of Ex- 
ploitation Reed. 


Uncle Sam’s 
Buildings. 

Work on_ the 
United States gov- 
ernment buildings 
will begin within 
the next month, 
which will give 
the builders ample 
time in which to 
finish the structures. The government’ board which will 
have charge of Uncle Sam’s participation has now been 
appointed. It consists of Jesse E. Wilson, assistant 
secretary of the interior; W. de C. Ravenel, of the 
National Museum, and W. M: Geddes, of the treasury 
department. The latter will act as secretary and dis- 
bursing officer. 

Special agents are. beginning to arrange for the col- 
lection of the exhibits and the supervising architect’s 
oftice is busily engaged in finishing the plans for the 
government group. 

Uncle Sam will spend $600,000 for his part of the 
exposition. Of this sum $250,000 will be expended for 
the following buildings: Main government, Alaska, 
Hawaii, Philippines, Fisheries and biograph lecture hall. 
The remaining $350,000 will be spent for the collection 
and maintenance of the exhibits. 

The government group will have the most conspicuous 
site on the grounds. The buildings will stand at the 
northern end of the Cascade court and will tower over 
the other exposition structures. Looking directly down 
the main picture the-vista will be closed at the southern 
end by the majesti¢ snow-capped peak of Mount Rainier. 
The government building will be imposing in design and 
the largest dome ofthe exposition will crown the mai» 
buildings. 





Kentucky Lumber Dealer Files Bankruptcy Petition. 


Owpnsporo, Ky., Aug. 3.—A petition in bankruptcy has 
been filed with the clerk by Joseph Oscar Clore, a lumber 
dealer of Henderson. ‘The assets are given at $24,650 and 
the liabilities are slightly in excess of that amount. There 
are thirty-two creditors, chiefly located in Henderson. 
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A QUARTET OF NOTABLE PHASES OF TODAY’S LUMBER: TRADE. 


Experience and Superior Material in Belt Making—A West Coast Combination—Refreshment for Yard Employees—New Manager of an Oregon Interest. 


YOU KNOW THEM. 


Good goods recommend themselves—this is a state- 
ment that may be accepted as a truism; yet, goods that 
speak for themselves are all the better for having respon- 
sible and efficient men back of them—men of business 
stamina and standing, personal prestige and probity. In 
the front rank of this class stand two who are eminently 
fitted for the stations in business life which they occupy 
and fill to the entire satisfaction of all with whom they 
have to deal. No stronger nor better equipped belt men 
are in the field today than the two who figure in this 
article—Harry S. Hull and Frank S. Bennet, whom the 





FRANK S. BENNETT, OF CLEVELAND, OHIO. 


Republic Belting & Rubber Company, of Cleveland, Ohio, 
has engaged as managers of its sales and factory depart- 
ments respectively. 

In securing the services of these men the Republic 
3elting Company has acquired an auxiliary force which 
will no doubt be of vast pecuniary advantage to it. They 
are possessed of that prestige which twenty-five years of 
favorable acquaintance and practical knowledge of the 
belting business has brought them and in point of per- 
sonality as well as business experience these men are a 
valuable acquisition. 

Mr. Hull, who has been acting as manager of sales 
for the company, has been representing the E. R. Ladew 
interests for over twenty-five years—personally calling 
on the trade from coast to coast. 

Mr. Bennet, who has taken charge of the factory, 
started his apprenticeship twenty-seven years ago with 
the old Munson Belting Company, of Chicago. ‘Ten 





CLEVELAND, OHIO. 


HENRY 8S. HULL, OF 


years ago he and James Moloney organized a new com- 
pany under the name of the Moloney-Bennet Belting 
Company and has been connected with it up to January 
1 of this year. 

The Republic Belting & Rubber Company was estab- 
lished in 1888 and is a manufacturer of leather belting. 
Every endeavor has been made to meet its high standard 
of quality. In the future this policy will more than 
ever be strictly adhered to, and the lumber trade will be 
given especial attention, as Mr. Bennet and Mr. Hull 
have studied its requirements and will spare no effort in 
their purpose to make the ‘‘Republic’’ belting popular 
among lumbermen. 

That these men are not depending solely on their 
reputations is proven by the statements made by the 
president of the company, E. C. MeKay, which summed 
up are the following: ‘‘Our plant is one of the most up- 
todate in the country, having all the latest modern 
machinery and appliances for making a belt that is un- 


excelled anywhere. It is our aim to turn out a belt that 
will have more tensile strength and less stretch than any 
other belt on the market.’’ 

Mr. Hull has many uptodate ideas in vogue and has 
requested that anyone interested in buying or handling 
belting should ask for his proposition. 





HEAVY REPRESENTATIVES OF PACIFIC COAST 
LUMBER AND MACHINERY CONCERNS. 


Here is a bunch of heavy weights in the lumber and 
machinery business of the north Pacific coast. The 
picture was taken at the plant of the Hewitt-Lea 
Lumber Company at Bellevue, Wash., near Seattle, on 


- the shore of beautiful Lake Washington, and the prin- 


cipals in it are, reading from left to right: C. W. Lea, 
president of the Hewitt-Lea Lumber Company; Eugene 
Oliver, mill superintendent of the same company, and 
George E. Youle, Pacific coast manager of the S. A. 
Woods Machine Company, Boston, with headquarters 
in the Lumber Exchange, Seattle. Mr. Lea looks as 
if trade conditions were satisfactory. He has a rathe: 
placid and serene smile on his face indicating that the 
rate decision helps some, and this, with the number 
of new cottages being built on the shore of the lake, 
is resulting in an excellent demand for lumber locally. 
Mr. Youle is looking off into the distance, probably 
trying to see an order for the Woods planer from some 
mill concern down in California, while Mr. Oliver does 
not seem to be worrying in the least. No, Mr. Youle 
is not an Italian, although he has oceasionally been 
taken for one. He comes from one of the F. F. I., 





A STRONG TRIO OF THE FAR NORTHWEST. 
which means ‘‘ first families of Illinois,’’ 
ginia in this case. 

The Hewitt-Lea Lumber Company has a busy plant 
at Bellevue, located on the Northern Pacific railway, 
and has facilities for shipping over all the transcon- 
tinental lines to the east, besides its share of the busi- 
ness in Seattle and on Lake Washington. Its lumber 
for local use is barged out from the mill to points on 
the lake and to its yard at Madison park on the lake 
shore on the Seattle side. 


and not Vir 





A REAL WATER WAGON. 

The careful and considerate treatment of its em- 
ployees has brought to the McGoldrick Lumber Company, 
of Spokane, Wash., an unsolicited testimonial from 
Charles F. Hubbard, state labor commissioner of Wash- 
ington. During the warm summer days, Milton, the 
young son of President James P. McGoldrick of that 
company, drives his pony ‘‘Babe’’ attached to a water- 
cart through the lumber yard and furnishes cool water 
and oatmeal water to the workmen. WHerewith is shown 
a picture of Milton and his outfit. This is an original 








MILTON McGOLDRICK AND “BABE.” 


idea and resulted in the following complimentary letter 
fo the company from the state labor commissioner: 


OLYMPIA, WASH., July 15, 1908. 

MeGoldrick Lumber Company, Spokane, Wash. 
Gentlemen: I desire to congratulate your company on 
es one of the best regulated plants in the state of 
Washington. My deputy instructor reports to me as follows: 
They have a boy with a pony and a 2-wheeled cart 


and a little refrigerator built on it with two big tanks 
of water, one pure water and the other oatmeal water ; 
each tank has a faucet and a cup. The boy drives 
around yards and furnishes nice, clean, cool drinking 
water to all the men; each building has hydrants and 
cups so men can get a drink handily at every depart- 
ment. ‘There is without exception no nicer guarded, 
cool, light, roomy or cleaner plant of its kind in the 
state. 

I wish to say, gentlemen, that you are setting a noble 
example for all employers of labor to follow. It has been 
the aim of this office to encourage these conditions in all 
establishments where labor is employed throughout this 
state. All other states of the Union have bureaus of labor 
and factory inspection laws and are engaged in the same 
humane work of safeguarding dangerous machinery * and 
et lad sanitary conditions in factories, mills and work- 
shops. 

While these conditions are generally observed better in 
older states where the inspection laws have been many years 
in existence, it is a noteworthy fact that in our state there 
is a general compliance with this excellent humane law, and 
it is being more and more appreciated by the employer and 
employee, as the results of the last three years, since the law 
has been in effect, show that a large percent in decrease of 
accidents to employees has been the result among about 2,000 
establishments in this state. 

The work of inspecting the factories, mills and workshops 
of this state has brought forcibly to the attention of this 
office the fact that in the average establishment coming 
within the scope of the inspection law very little attention 
was formerly paid to the»scomfort or convenience of em- 
ployees. It is the exceptional case where lunch rooms or 
rest rooms of any nature are provided, and in many cases 
proper toilet facilities are wanting. 

In a few noticeable instances such conveniences have been 
voluntarily provided by the employer, and it is a fact 
worthy of remark that such establishments experience the 
least difficulty in keeping a steady and desirable class of 
help in their employ. 

It is an apparent fact that conditions such as the Mc- 
Goldrick Lumber Company has adopted will go far toward 
bringing about desirable conditions between the employer 
and the employee. I am, gentlemen, Yours very respectfully 

Cc. F. HUBBARD, 
State Labor Commissioner. 





IMPORTANT TRANSFER OF MANAGERIAL 
INTEREST. 

A bit of news of interest to lumbermen on the Pacific 
coast and pretty well throughout the middle west is that 
E. B. Hazen on August 1 assumed general manage- 
ment and treasurership of the Bridal Veil Lumbering 
Company, Bridal Veil, Ore. Mr. Hazen is a young man 
of marked ability, who has during the last few years 
held positions of responsibility and trust in the lumber 
world in the west. For the last four years he has been 
manager of the Tongue Point Lumber Company’s exten- 
sive operations at Astoria, Ore., retiring from that con- 
cern on account of its sale a few weeks ago to the 





Ek. B. UAZEN, BRIDAL VEIL, ORE. 


Hammond’ Lumber Company, of San Francisco. He 
continued with the Tongue Point Lumber Company, 
however, until August 1, looking after the closing up of 
its affairs, end on that day entered the service of the 
Bridal Veil Lumbering Company, succeeding FE. |. 
Kingsley, who has been treasurer and marager for the 
company for the last year, but who on account of per 
sonal interests outside of the company requiring his at 
tention resigned .some months ago, although only now 
relieved by Mr. Hazen. 

Mr. Hazen is a native of Iowa who went to Portlan« 
eight years ago and received his first lumber education 
with the Portland Lumber Company. He was after- 
ward interested in and in charge of the: plant of the 
Chehalis Lumber Company at Littell, Wash., for a year, 
leaving to become assistant manager of the Tongue 
Point Lumber Company, and afterward manager. 

The Bridal Veil Lumbering Company’s yard, plant, 
mill, box factory, dry kilns ete., as well as its general 
office, are located at Bridal Veil, about thirty miles east 
of Portland, on the Columbia river and Oregon Railroad 
& Navigation rails. The saw mill is four miles away, 
up the mountain side, and lumber is brought down by 
flume. This company is without doubt one of the best 
known in the west. It is located among some of the 
finest scenery on the continent, and it is famed for its 
larch lumber—a lumber that is light, soft and in many 
respects is a most excellent substitute for northern pine. 
Both the Bridal Veil Lumbering Company and Mr. 
Hazen are to be congratulated on their affiliation. 
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AMERICAN LUMBERMAN’S “BUILD NOW” CAMPAIGN PUBLICLY EXPLOITED AT SPOKANE. 


Western Pine Manufacturers and Lumber Dealers Offer a Moving Object Lesson—A Pageant of Education in an Opportune Movement. 


(Special telegram to the AMERICAN LUMBERMAN.) 

Spokane, Wash., Aug. 4.—In connection with a large 
and enthusiastic quarterly meeting of the Western 
Pine Manufacturers’ Association held here today at 
which about fifty pine lumber manufacturers of the 
Inland Empire were in attendance the unanimous 
opinion was that there was a marked improvement in 
demand for lumber with every prospect of a brisk fall 
trade and with a car shortage imminent. The settle- 
ment of the lumber rate controversy has stimulated 
prices of pine and the outlook is favorable for a 
large business and higher values. ‘ 

In addition to the enthusiastic convention above re- 
ferred to the lumbermen devoted much time and 
thought to the American Lumberman’s ‘‘BUILD 
NOW’’ campaign during the day. Preparations had 
been going on upon the part of the local saw mill con- 
cerns, planing mills, lumber yard and building mate- 
rial dealers etc. and a great ‘‘BUILD NOW’’ demon- 
stration was held here this afternoon such as will be 
remembered as long as this city exists. 

Shortly after the noon hour the local manufactur- 
ers of lumber, millwork and owners and employees of 
retail yards, following the American Lumberman’s 
‘‘BUILD NOW’’ advice, gave a spectacular parade 
through the main streets headed by a band and the 
lumbermen from abroad who came to attend the con- 
vention followed in automobiles. This was supple- 
mented by about fifty wagons loaded with lumber and 
building material placarded with banners explaining 
that ‘‘NOW IS THE TIME TO BUILD.’’ 

All along the line of the parade great interest was 
manifested upon the part of the people and an object 
lesson was given such as it would have been difficult 
otherwise to teach them. The lumbermen displayed 


their capacity to provide for the necessities of all 
contemplating building and furnished the arguments 
regarding prices of materials and labor which sug- 
gested the ‘‘BUILD NOW’’ campaign to the American 
Lumberman originally, and the occasion was one of 
very great interest to all concerned. 

In order that the readers of the American Lumber- 
man may have an adequate conception of the demon- 
stration which the ‘‘BUILD NOW’’ campaign sug- 
gested to the lumbermen of this city and which they 
carried out in a most interesting and educational way, 
the following program of the parade is given and it 
is printed in the neat form in which it was provided 
by the local committee to the public: 

The Lumberman’s BUILD NOW Campaign 
Parade took place Tuesday afternoon. The 
parade assembled in the vicinity of Riverside 
avenue and Division street and started 
promptly at 2:10 p. m. 

The First Division assembled on Riverside avenue 
facing west between Division and Brown streets in 
the following order: 

E. F. Cartier Van Dissel, grand marshal. 

A squad of uniformed police. 

Wholesale lumbermen in automobiles. 

Retail lumbermen in automobiles. 

The Second Division assembled east of Division 
street, first line north of the Northern Pacific freight 
depot, facing Division street as follows: 


J. J. Owen, Commander. 


Washington Mill Company........ 8 Teams 
Owen Lumber Company........... 3 teams 
Ideal Lumber Company........... 1 team 
Springston Lumber Company...... 3 teams 


The Third Division assembled east of Division street, 
second line north of Northern Pacific freight depot, 
facing Division street as follows: 

George W. Duffy, Commander. 
Phoenix Lumber Company........ 


B. R. Lewis Lumber Company..... 2 teams 
Inland Mill & Manufacturing Co... 2 teams 
The Fourth Division assembled east of Division 
street, third line north of the Northern Pacific freight 
depot, facing Division street as follows: 
W. L. Duffy, Commander. 


McGoldrick Lumber Company.... 10 Teams 
H. J. Peterson Lumber Company.. 1 team 
Holland-Horr Lumber Company...: 4 teams 


The Fifth Division assembled on Brown street, be- 
tween Main and Riverside avenues, facing Riverside 
avenue as follows: 

H. Brevet, Commander. 


King Sash & Door Company...... 4 Teams 
Fidelity Lumber Company........ 3 teams 
Dean Lumber & Fuel Company.... 1 team 
Yellow Pine Lumber Company.... 1 team 
W. F. Goodhue & Sons............ 1 team 
Shields Mill & Manufacturing Co.. 1 team 
Lakeside Lumber Company........ 1 team 


Central Lumber Company......... 2 teams 

The Sixth Division assembled on Brown street, be- 
tween Sprague and Riverside avenues, facing River- 
side avenue as follows: 

W. Cramer, Commander. 
Luellwitz Lumber Company....... 5 Teams 
Spokane Sash & Door Company.... 3 teams 
Exchange Lumber Conmipany....... 3 teams 
Hillyard Lumber Company........ 3 teams 

The line of march: On Riverside avenue, west from 
Division street to Monroe street, south on Monroe 
street to Sprague avenue and east on Sprague to 
Brown street. 

At the close of the parade the lumbermen marched 
en masse to the ball grounds at Natatorium park, 
where a lumbermen’s game was played between old 
and young men in the trade and between crack teams 
selected from wholesalers and retailers. 

It is a significant fact that the retail lumber dealers 
not only held their own in this contest but came out 
victorious in the score, and the games proved to be 
the athletic events of this season. It was a great day 
for Spokane. 





PROSPECTS FOR CHICAGO HARBOR AT THE HANDS OF THE DRAINAGE BOARD. 


Protests of Associated Chicago Lumbermen—Resenting an Indignity—Past and Prospective Mistakes and Future Possibilities. 


Ou Friday of last week the Lumbermen’s Association 
of Chicago held a largely attended meeting, at which the 
utters in dispute between the association, which feels 
that it stands for the true commercial interests of Chi- 
cago, and the drainage board were considered. The 
outcome of the meeting was the unanimous adoption of 


the following resolutions: 

‘he Lumbermen’s Association of Chicago, and its members. 
aficr a careful study of the facts, are firmly persuaded that 
a 200-foot channel in the Chicago river, free and clear of all 
obstructions by bridges or otherwise, is vitally necessary to 
maintain and upbuild our water commerce. 

fhe sanitary canal was designed not only to give Chicago 
good drainage but to preserve and develop that commerce, 
ind this association urges the sanitary district to continue 
and complete the work of improving the Chicago river so 
the commerce of Chicago may be preserved and constantly 
increased; nothing short of a 200-foot river with bridges 
having a clear width of 200 feet can bring about these re- 
sults. The annual decrease of Chicago’s commerce is on all 
hinds conceded to be due to the fact that the river does not 
#1 to modern constructed steamers a navigable water 


course, 

_For the purpose of placing these facts before the sanitary 
disirict, the Lumbermen’s association in respectful terms 
asked for certain information, and for that end submitted 
for his consideration certain matters to President McCor- 
mick, which he has not yet seen fit to answer. Instead of 
answering a eivil communication, President McCormick 
lost his temper and in the Chicago daily papers, July 25, 
LOUS, assailed the good faith of this association and charged 


its members with being influenced by the sole desire for 
“graft.” Inasmuch as the widening of the Chicago river 
is vital to Chicago commerce, it is proper for this associa- 
lion to express itself earnestly as to President McCormick's 


control of the drainage board; therefore be it 

esolved by the Lumbermen’s Association of Chicago, That 
the language employed by President McCormick toward the 
uembers of this association, charging them with being 
srafters, it out of keeping with the high and _ responsible 
oficial position he occupies; that this association is com- 
beled to believe that he must have been influenced by some 
tnotive not in’harmony with the discharge of his honest 
duties as president of the drainage board; and be it further 

Resolwed, That it is unbecoming in President McCormick 
‘o assail an association made 2 of Chicago citizens who 
have lived here nearly all their lives and who have by their 
industry built up one of the great industries of Chicago, 
and who are naturally anxious that this industry should not 
by the short sighted policy of the drainage board be driven 
away from Chicago; and be it further 

Resolved, That we fear the present drainage board will 
not be successful in the discharge of its duties to the public 
so long as it permits itself to be dominated by President 
McCormick, who ean not brook opposition and who recklessly 
proclaims that all who differ with him on public matters 
must be moved by sinister motives, or are falsifiers; and be 
it further 

Resolved, That the drainage board should set about at 
once to collect the necessary data so that it may be intelli- 
gently advised as to the crying necessities of the water 
commerce of Chicago, and proceed diligently to carry out one 
of the two great purposes for which the sanitary district of 
thinas? was originally created, by doing the following 

1. Expend no more money on other channels until the 
main channel is completed; build no more new bridges 
unless an unobstructed span of 200 feet is given. 

2. That an unobstructed width of 200 feet from the head 
of the drainage canal to the mouth of the river be imme- 
— proceeded with. 

3. That the bridges now over the main river narrower 





than 260 feet be removed as speedily as possible and spans 
made 200 feet wide. 

4. That all center piers be removed as quickly as possible ; 

that the river be straightened where there are abrupt turns 
and projecting points. 
5. That condemnation proceedings be prosecuted vigor- 
ously and continued to a finish, and that all work on new 
channels be suspended until the original work as planned is 
completed. 

Adopted unanimously at a meeting of the Lumbermen’'s 
Association of Chicago held July 31, 1908. 


The above reiterates the points insisted upon by the 
lumbermen, which were given in our previous issue. 
Simultaneously with the publication of the above reso- 
lutions in the daily press was a statement that one lum- 
berman, or, rather, a manufacturer of hardwood flooring, 
located on the north branch of the river, expressed dis- 
sent from the attitude of the association. 

There seems to be some misconception as to what the 
lumbermen want. They do not demand that all modern 
bridges with an open span of less than 200 feet shall 
be torn out immediately and replaced by others, but 
they do demand that in the large amount of bridge 
construction which must be done no further obstruction 
of the 200-foot channel shall be permitted. 

They do not admit that because mistakes have been 
made in the past the same mistakes should be re- 
peated, or that because there are bridges with 100- 
foot or 140-spans any more of the same sort should be 
built. 

President McCormick is quoted as saying that the 
improvement of the river should be completed in six 
years. During that process nothing should be done 
which will later have to be torn out, as will inevitably 
be the case with some of the work that has been done 
during the last ten years. Everything, therefore, should 
be planned and carried out with a view to a 200-foot 
unobstructed channel. 

It is to be regretted that the Chicago & North-West- 
ern railway in building its new bridge across the north 
branch south of Kinzie street has been allowed to put 
in an open span of only 100 feet, although there is to 
be a bypass east of the pier. The city is also now 
building a bridge at Kinzie street which will have a 
clear span much less than it should be. It is proposed 
to build a new bridge at Polk street, where the river is 
approximately 200 feet wide, but it is going to narrow 
it up to 150 feet there. These things should not be 
permitted. 

Another point apparently not understood is the rela- 
tion of the Evanston channel to the sanitary project as 
a whole. That is a scheme looking toward the distant 
future. Most of the needs of the present sanitary dis- 
trict in respect to disposal of sewage and dilution of 
flow, including the cleansing of the north branch, will 
be accomplished by the new Lawrence avenue intercept- 
ing sewer. That is a sewer twenty feet in diameter, 
which will take the sewage from the entire north shore 


of the city, not otherwise provided for, to the north 
branch, just west of Bowmanville, and with a pump- 
ing station will dilute it and, at the same time, supply 
a current to the north branch, remedying the bad con- 
ditions existing there. 

This flushing sewer enters the north branch more than 
two miles above the head of navigation, above all the 
factories which pollute the river, and above nearly all 
the sewers which empty into it. The Evanston channel 
is about six miles farther north and is built now in 
anticipation of the time when, with the growth of popu- 
lation of the northern suburbs, the sewage of the 
Evanston and Winnetka districts will be a menace. 

Such an improvement, it would seem, might well be 
delayed until the needs of the present day are met. 

As to the criticisms made by the association on Presi- 
dent McCormick’s attitude, they seem to be well founded. 
The AMERICAN LUMBERMAN believes that Mr. McCor- 
mick is honest. This has been demonstrated pretty thor- 
oughly by the fact that graft in letting of contracts 
has been eliminated, and the routine affairs of the 
distriet under his administration have been conducted in 
a businesslike way. But he is bumptious, overconfident 
in his own wisdom, and it looks as though he had un- 
wittingly become the tool of schemers whose plans for 
selfish benefit do not appear in building a bridge, or 
doing excavating, but are on so large a scale and reach 
so far into the future that Mr. McCormick is not big 
enough to detect the animus back of them. 

Such people seem to have persuaded him that, purely 
from the standpoint of public benefit, their ideas should 
be injected into the work of the district. Having pe 
suaded him that their plans are in the interest of the 
public and, moreover, letting him believe that they are 
his own, he has adopted them with an enthusiasm which 
will listen to no criticism. 

Such an attitude is dangerous to the public welfare. 
Youth is not a crime, and Mr. MecCormick’s compara- 
tively few years should not detract from the good work 
he has done. But youth has its faults as has age, and 
among the weaknesses of adolescence are a disposition to 
jump too quickly at conclusions, to be too self asser 
tive and to be intolerant of criticism. These weaknesses 
are very plainly shown by Mr. McCormjck. He will out- 
grow them probably but, in the meantime, the damage 
to the commercial and industrial interests of Chicagi 
will have been done. 


eee 
Frank Litzenberger. 


Dayvron, Onto, Aug. 1.—Frask Litzenberger, connected 
with the Dayton Lumber & Manufacturing Company of this 
city, committed suicide July 30 by wading into the middle 
of n creek and then shooting himself. He left a note on his 
desk advising his local munager where his body could be 
found. No cause is assigned for his act. He was interested 
in yards at Middletown and New Carlisle, Ohio, and Knights- 
town and Greens Fork, Ind. 
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Peacemakers Among Dealers Designated by Saley as “Buffers”—Dealer Done by Danes —Yards and Offices That Are Over 
Large and Unsightly—Poacher Stock—The Circular Ad. 


THE BUFFER IN THE RETAIL WORLD. 


A buffer is a device which serves to lessen the shock 
of opposing forces in machinery. Men who are not 
intellectually bright are sometimes called buffers but 
these are not the buffers which are to be mentioned in 
this connection, as those I have in mind, instead of 
being half witted, are among the shrewdest and best 
business men in the retail lamber world. 

To illustrate the utility of the human buffer we will 
use aX a figure a consuming point with a half dozen 
yards. The proprietors of five of these yards, say, are 
species of monstrosities in the business world. Should 
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“The buffer.” 


they undergo a competitive examination by a civil serv- 
ice commission they could not qualify to hold a horse. 
They lack even the horse sense to understand that the 
success of any business depends on profits. If they 
see a load of lumber going from the yard of a neighbor 
no Irishman’s badge worn on St. Patrick’s day is 
greener than they are from envy. Every morning they 
carefully deposit a chip on their shoulders hoping that 
a competitor will knock it off so that, figuratively, they 
ean fight like bulldogs in the street for the pleasure of 
the boys and rowdies. They don’t know what it is to 
forgive and forget. Other charges could be brought 
against them but for the time being maybe these will 
answer. 

The sixth dealer in this town is the buffer, the man 
who keeps his five neighbors from knocking their brains 
out by butting their heads together. He stands between 
them and neutralizes the shock. When there is a row 
between two of them he strokes their hair, pats them 
on the back and does his best to preserve peace. He is a 
peacemaker whose object it is to keep the market from 
going to the demnition bowwows. 

Unless your experience has been limited in the retail 
business you know this buffer. I know at least fifty of 
them. I know buffers who are not only making money 
for themselves but for every other lumberman in the 
town, as they hold the other dealers together and keep 
them from kicking over the traces and throwing them- 
selves. 

Illustrating the Point. 

To speak specifically: In a town there are three yards, 
one of them operated by an old resident who since the 
change from pioneer days has been touchy about trade. 
His mortgage on the trade of the community is not re- 
corded in the courthouse at the county seat but in his 
mind he holds it, just the same. Another dealer is one 
of your ‘‘ Well, I will show you, by gol!’’ fellows, who 
wears his hat tipped down in front, always an indication 
that the man who so wears it would rather scrap than 
eat when he is not hungry, and these two dealers mix 
like oil and water. The old man claims everything and 
the younger one objects to his claiming anything. The 
third dealer in the town is the buffer and he works hard 
enough to keep his two neighbors from pulling hair to 
earn a salary. He keeps on friendly terms with both of 
them and pays his attention to first one and then the 
other. On one occasion the old man said he was going to 
give ‘‘that galoot over on the corner a run for his 
money,’’ and then it was in order for the buffer to 
pacify him. ‘‘I appealed to him in every possible way 
I could,’’ said the buffer. ‘‘I told him we were all mak- 
ing a living profit and that it was a mighty good thing 
to let well enough alone. The moment he opened on the 
‘galoot’ away would go our profits. He knew that but 
he would like to skin him for twelve months ‘just to 
let. him know who’s who,’ he said. I have also appealed 
to him as a prominent citizen who had made his money 
in the town and his name as well, and tried to lead him 
to see how undignified it would be in him to play the 





little part of paying any attention to the ‘galoot.’ ’’ 

Then, sometimes the younger dealer would get his 
dander up. He would set his teeth, jerk his hat a little 
farther down on his forehead and swear under his breath 
that he had stood all he was going to from the old ‘‘son 
of a sea cook,’’ and then he would cut the life out of a 
bill that had been estimated in the senior dealer’s office. 
The buffer would hear of this and away he would go to 
the yard of the dealer who had determined to stir 
things up. 

‘“Why, my boy, you don’t know what you are doing,’’ 
he would say. ‘‘Here we are in shape to make money; 
and what is a business good for unless it does make 
money? And the idea of minding a thing that old fool 
up the street does or says! He is in his dotage and isn’t 
worthy of consideration. Let us keep right along in the 
even tenor of our way and if he wants to kick a little 
let him kick. This kicking is a sort of spasmodic move- 
ment of the muscles of his legs, anyhow. We ought to 
be very charitable with the old man, for we both know 
he lacks sufficient brain power to make him kick. Get 
money for your stuff, get money for your stuff, and let 
the old man go his way.’’ 

This buffer said that if he were to move out of the 
town he felt confident these two men would eat one an- 
other up, ‘‘and really,’’ said he, ‘‘they are such fools 
I should like to see them do it, but to tell my side of 
the story. I have an investment of more than $20,000 
here, the three yards sell $175,000 worth of goods yearly 
and you can see it’s a good point if only the trade is 
handled right. I am not doing this work purely for the 
love of my neighbors but for my own interests. I try 
to keep them held down, thinking it may not always be 
as it is. The old man isn’t going to live always and my 
neighbor may sell out. As long as a town has a good 
trade there is hope that the rebellious dealer, or dealers, 
may see the error of their ways, die, or sell out.’’ 


The Key Man. 

This dealer expressed an idea that had occurred to 
me, namely, that in trade troubles in a town there is 
generally a key man, as in a log jam there is a key log. 
Get this key out of the way and things move more 
smoothly. In my earlier days I saw considerable of 

















“We stand aloof from our associates.” 


railroad building and on several occasions was a witness 
to the gangs fighting all over a street, and in these fights 
there always appeared to be a key man who would start 
the trouble by belting another fellow and the first one 
would know the atmosphere would be full of fight. 

In good sized cities I have known buffers to do ad- 
mirable work. In one of these the buffer went in as a 
stranger and he found conditions topsy turvy, but as it 
was a fine consuming point the new dealer had hopes of 
it. It was every man for himself and the individual 
who has been pictured with cloven hoofs and a long 
forked tail for the hindermost. Confidence was a rare 
commodity in the retail circle. The buffer had not been 
a citizen of the town long when he began his missionary 
work, diplomatically approaching first one dealer and an- 
other on the policy of getting a price that was worth 
while. It was uphill work. A distrust of one another 
was bred in the grain. Agreements were made and 
broken. Then the buffer would labor with the lawbreaker 
and lead him back into line. For a time things would 
move smoothly and then with a clash the whole, bottom 
would seem to fall out. Nothing daunted, the buffer 
would make another start, along different lines possibly, 
with new arguments, or arguments revamped, or with 
new figures, showing what could be done if all would 
pull together. In this way he has accomplished much and 
hopes to accomplish much more. 

In another city, still larger than the one last men- 
tioned, there was chaos in the trade. The buffer saw 
what a rich field it would be if cleared of its obstruc- 
tions and he set about to reform his brother dealers. He 


felt positive they were unacquainted. To be sure they 
could call one another by name, but the ability to do 
this was not a move toward knowing one another. A 
series of dinners were planned, where, with their fect 
under the same mahogany, the dealers could talk frankly. 
If one of them thought a neighbor was not doing the fair 
and square thing he told him so right there in the pres- 
ence of the entire body of dealers. Coming together 
month after month to eat and talk changed the current 
of feeling. Why, what decent fellows they were when it 
became known! A rantankerous dealer or two, the kind 
that in their weakness choose to walk alone, stood off, 
and while they were missed they didn’t know how much 
they missed. That is the way it goes with us; in our 
independent, swell headed way we stand aloof from our 
associates, which goes far toward branding us as about 
the smallest pigs which eat from the trough. When for 
harmony, profit, good fellowship a dealer won’t mix he is 
a goat. 

Many line yard associates are buffers who are kept 
busy acting as schoolmasters, teaching their neighbors 
how they should conduct themselves in order to be saved 
in a business way. All honor to these buffers wherever 
they may be. Were it not for them the conditions in 
hundreds of towns would be more disastrous than they 
are. Their efforts serve to cement the dealers together 
and bring about a better feeling of fellowship. The 
buffers are entitled to crowns. 


THE FARMER AS A NEWS CARRIER. 


The average farmer is a good medium for circulating 
news. Especially in building affairs he as much enjoys 
telling his neighbors what he knows about them as they 
enjoy talking about the pedigree of cattle and hogs. In 
many sections, if one farmer is displeased with his deal- 
ings with a lumberman he inoculates all those around him 
with his displeasure, and if, on the other hand, he is 
pleased with these dealers he is as free to make it known. 
I have heard dealers in German communities assert that 
there is-no trouble holding the trade of their German 
customers so long as they are given a square deal but 
that it will not do to practice deception on one of them; 
if that were done away they would go as a flock. The 
news is spread and these customers think that if their 
countryman was flimflammed that time it might be their 
turn next, and they go elsewhere before it is too late, 
and it is not an illogical conclusion. 

An Iowa dealer related this circumstance: In a 
Danish community he had learned that four barns would 
be erected the coming spring. ‘‘These Danes hang to- 
gether like a chew of gum and I thought if I sold one 
of these barns I could sell the balance of them,’’ he 
said. ‘‘One day in winter one of the Danes came in 
for some coal, which gave me an opportunity to talk 
barn to him. He said he had heard the price of lumber 
had gone down and he was going to buy his barn stuff 
as cheap as he could, and I said to him that he had come 
to the right place if such was his intention. I told him 
[ wanted to lead off in the spring with a good sale 
and I would give him exceptional figures if he would 
book the order with me. He wabbled around so much 
as to indicate that I was trying to work him; asked 
what I wanted for dimension, siding and shingles and 
foolishly I told him, telling him to keep the figures to 
himself, which he said he would. He was about half 
baked, speaking from the standpoint of an American, 
but he was not the slowest ever seen in lumber matters. 
He said he built a barn last year and if things went 
well he didn’t know but he would want a new house 
next year. When I heard this I thought that in giving 
him the low prices I had as a bait I might be casting 
bread on the waters which would be returned several! 
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“ITe sold to the three of them.” 
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fold in a year or two. I saw no more of him and later 
heard that my competitor had sold the bill.’’ 

‘‘Nice fellow you were to quote the Dane out on the 
Hobert farm such prices as you did for that barn bill 
when you might as well have got full ones!’’ ‘‘How 
so??? I asked him. ‘‘How so? Of course you know 
how so! He came to me with your figures and of course 
I had to go a little under them to get the job.’’ Then 
I confessed that I made the figures, thinking that the 
Dane’s influence would bring me the other bills. I 
knew it was a raw deal on my part but I made a clean 
breast of it and told my neighbor I would see to it that I 
never would get myself, or him, into such a trap again. 
Then the beauty of the whole thing was that the other 
three Danes who were to build were told by their coun- 
trymen the prices he paid for the stuff and they ex- 
pected that my neighbor would furnish them the material 
for their barns at the same figures. And did he? No, 
he made an excuse that lumber had taken a little jump, 
but finally he did sell the three of them. You have 
heard of a man kicking himself, which I would have 
done if it hadn’t been for the rheumatism in the knees.’’ 


Influencing Trade. 


\ dealer told me of an experience in influencing trade 
that came out better than did the one cited above. ‘‘ Two 
Germans were going to build barns and one a house,’’ 
he said. ‘‘I approached one of the men who was to 
build a barn and offered him a commission if he would 
swing the trade of the other two farmers my way. I 
said nothing about any reduction on his lumber. He 
took to the proposition like a duck to water and said he 
would see what he could do, but secrecy must be main- 
tained, he said, and I told him sure. He was a man 
of influence in his neighborhood and must have sounded 
my praises loud, as I sold the other buildings. Once 
having aecepted the proposition there was no danger of 
his letting out anything. When I paid him about $80 
he said it was the easiest money he had ever earned. 
That was the only time I ever paid commission in that 
way, though I would repeat it were the occasion to 
offer. As I look at it it is as well to pay a commission 
to a farmer as to a contractor.’’ 

‘‘T absolutely decided years ago never to trust another 
farmer with a trade secret,’’? a dealer remarked. ‘‘If 
you do he will tell it as sure as he was born. If he 
geis a bargain he is so mighty tickled that he spreads 
the news. And after all who can blame them? Shut 
us off from the world as they are and when we came 


together we would be glad to tell all we knew. Then, 
if they are foreigners it is worse yet. We hear people 
complain of the clannishness of foreigners. Suppose 


we were over in a foreign country, wouldn’t we enjoy 
geiting together? No, if a dealer has any trade secrets 
he doesn’t want to confide them to a farmer, or to any- 
body else, as for that matter.’’ 


APPROPRIATE FACILITIES. 


Not infrequently retail plants are seen which are illy 
alapted for the purpose for which they were intended. 
Planned and constructed by men who are bunglers in the 
retail business it could hardly be otherwise. Some of 

‘se plants grew instead of being built. The start was 

‘ew cars of lumber piled in a vacant lot, followed by 
« small office, crude in its conveniences, and then a 

lding that passed as a lumber shed went up, and at 

sent this building may have been standing so long 

t the sills have sunk into the earth and have rotted, 

| the roof has holes through which the rain runs in 
reams. Many such plants as this? No, but some. They 

¢ not to be seen everywhere, but in certain sections of 
country they are less scarce than hen’s teeth, and 

y help to swell the number of retail yards. There 
“se men who are of the opinion that a few cheap build- 

“s are all that are required for conducting the retail 

nber business. One of these men once said to me 

t, as he looked at it, the dealer who would put to 

‘eed $1,000 into yard improvements was making a 

‘ use of his money. Lumber is a coarse product, 

se men think, hence it is unnecessary to spend money 

r the care of it. You who have decent plants, and an 
preciation of the importance of your calling, possibly 

‘ to imagine how dealers can take this view of the 
Hustness, but those who do could be named here by the 
iundred, and then some. 

‘n the other hand, there are plants which are more 
istentious than the circumstances demand. We some- 
‘mes See men who are overdressed, whose apparel is not 

‘tified by good judgment. Their associates say of 
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“No wonder he is called a crank.” 


them that they are throwing on too much style, and 
make other remarks which it is not intended shall reach 
their ears. A well dressed man is in place on any occa- 
sion, but it is the fellows who wear freak clothes—as I 
do sometimes—who call down upon their heads the criti- 


cism of their wiser neighbors. A literary character 
whose writings some of you doubtless have read never 
wears any but a broad brimmed hat and a black necktie 
in which there is enough silk to make two aprons such 
as our grandmothers used to wear, and it is no wonder 
he is called a crank. 

There are dealers who get on their high-heeled shoes 
when putting up their buildings. A plant of which one 
of these dealers was the creator was visited. The town 
has not more than 2,000 population, with two yards to 
supply the people of the little city and the surrounding 
country with their building material. The sales of the 
two dealers of the town foot up approximately $65,000 
yearly. The plant in question was laid out ostensibly 
to accommodate a big trade, but it is thought by some 
it was for the purpose of making a show, just as some 
men dress to make a show. 


Yards that Are Too Roomy. 


Many of us have asserted that when it comes to room 
we have none too much of it in our yards, and that is 
the general verdict, no doubt, still there are times when 
this provision for room is overdone. The yard in ques- 
tion occupies ground that would make four larger gar- 
dens than I would want to work, with lumber piles scat- 
tered here and there in a way that they look lonesome. 
They are not within speaking distance, and in the alleys 
leading from one to the other the grass is growing. 

Between you and me I wouldn’t have grass growing 
in my alleys if I could help it. With my dislike to 
physical labor I think I would dig it out myself if I 
could hire no one to do it. Not that grass is not fine 
to drive on and all that. It carpets the earth most 
beautifully, and many of us would be better off physi- 
cally if we walked on this magnificent carpet more than 
we do. If the women who are troubled so much with 
backache, headache and nervous ailments would live out- 
doors, go barefooted and walk on the grass there is no 
telling how rugged they would become. As it is we 
pound around on floors and cement and stone pavements, 
every step producing a shock to the system, however 
light, wearing, wearing, wearing on us. For three 
months I have a spell of this during the convention sea- 
son, being two to four days every week on the marble 
floors of the hotel lobbies; and if I were not as tough 
as a boiled owl it is a question how it would go with me. 
As it is I can see that I am gradually growing shorter, 




















“So and so can’t have trade.” 


wearing away with so much walking on the hard floors. 
At the end of the period I have fallen away so much 
that I have seen knotholes that I could crawl through. 
I meet thousands of you every year at these conventions, 
and some of you have been so kind as to say you don’t 
see how I can bear up under so much mixing, eating, 
long jumps from meeting to meeting, working the little 
Dutch typewriter when the rest of you are sleeping, but 
it is not these that wear me down—it’s the marble floors. 
It is no wonder that I think of the grass to walk on. 

As to the grass in the yard alleys: The people who are 
always commenting on the things they see may remark 
that old So-and-So can’t have much trade, as his alleys 
have all grown up to grass! It might lead a prospective 
purchaser to think that your lumber had been in pile so 
long it was too old to be desirable, it being an idea, 
oftentimes entertained by novices, that lumber, at its 
best, must be ‘‘new.’’ No doubt, if-you could as well 
as not, you would convey the idea that something is 
going on around your place all the time, and when that 
is so the life of the grass in the driveways is trodden 
out of it. Do you see the connection? 


Big, Untidy Offices. 

The office of this same dealer was not in line with his 
business. It was large enough for a 12-room family 
to live in. The office proper was all right, provided it 
was a little cleaner, but in the rear of this room there 
were two others, and these made it look overgrown for 
the amount of business there was doing. From appear- 


ance the two rear rooms had never been used for office 
purposes for a single day. They were completed and 
then practically abandoned. A hasty inventory of these 
two rooms disclosed several dozen traps of one kind and 
another thrown around in confusion, and the worst of 
it all was the doors leading from the office to these 
rooms were open! That is the kind of housekeeps some 
men are. This was on a par with going into your sitting 
room and being able to look into a closet in which all 
your old shoes, hats, dirty collars and shirts had been 
thrown, and in addition the mop pail, old scrub broom 
and other things are kept. Scores of us ought to take 
lessons in housekeeping from our best girls. 

The shed also was large, and a very good one, but it 
was not more than a third filled. It would be easy for 
an outsider to think that the stock of this dealer was 
shot all to pieces, an appearance it had from occupying 
so little of the space in the big shed. I never have 
thought that I would build a whale of a shed for a 
minnow trade. Rather I would build it of a size that 
it would comfortably accommodate my trade, with pro- 
visions to enlarge if necessary. We have beard the old 
adage about the little house well filled. A little shed 
well filled will oftentimes create a better impression than 
will a monster with a few thousand feet of lumber rat- 
tling around in it. In the arrangement of a plant it is 
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“Offered to sell it at a low price.” 


not unwise to pay attention to the eternal fitness of 
things, as this principle holds as well in the lumber 
business as out of it. If in size the buildings are 
neither overdone nor underdone the impression created 
in the minds of the public will be all the more favorable. 
Adaptability—that is a word that comes near sizing the 
matter up. 
IF THEY ONLY KNEW. 


Dealers all over the country say that if they only 
knew the farmers were going to order in bills they could 
sell to them, and some say they would sell regardless of 
price. A dealer who would let in a bill from the outside 
would be very unwise, notwithstanding he sold the lum- 
ber at cost, or less. It isn’t. the losing of a bill—that 
isn’t it, as every dealer who knows what’s what in busi- 
ness has trained himself to see a bill slip away from 
him without turning a hair, but it is the moral influence 
that is exerted by the shipping in process. If John 
Smith sees a bill coming in to his neighbor Jones he at 
once reasons it out that if Jones did not buy his lumber 
cheaper in Chicago, or somewhere else, than he could at 
home he surely would have bought it of a local dealer, 
which, on the face of it, is a logical deduction. 

But the quality of the lumber—that is another story, 
another nut for Mr. Jones to crack, as it were. With 
Mr. Jones lumber is lumber, and he is as ignorant of 
grades as though he were a babe not yet ten days old. 
This is the weakness of the men who order their lumber 
from poachers that the latter play on. The poacher 
knows that ninety-nine times in a hundred his pros- 
pective customer knows nothing about lumber, and isn’t 
this same poacher well enough acquainted with human 
nature to know that if the carpenter or contractor who 
advised the farmer to ship his lumber in sees on its 
arrival that the grades have been monkeyed with not a 
word to this effect will be said to the innocent farmer? 
Would the carpenter or contractor who advised the move 
kick on the material? Not this year. I will leave it to 
any poacher if he has ever known of an instance of 
kick when a carpenter or contractor was the man who 
induced the farmer to give the order. He wouldn’t give 
himself away like that if he didn’t have to. 

Occasionally, however, when a contractor who knows 
what lumber is gets it into his head that he can make 
money by ordering his material from the poacher, and 
the lumber is not what it was represented to be, there 
is music in the air. A contractor of my acquaintance 
named Curtis took a job in a little Iowa town, and find- 
ing the dealers there pretty stiff in the mouth, he ordered 
in a ear from Chicago. When it came he was roiled from 
the soles of his feet to the crown of his head. But what 
could he do? What can any man do whose lumber is 
paid for before the seal is taken from the car door? 
Contractor Curtis’ lumber was as measley a mess as ever 
happened. He could, and did, swear about it, but that 
would not bring back the good money he had sent after 
the miserable stuff, so he piled the lumber where it could 
be seen of all men in the little city, posted a notice on 
the lumber telling where it hailed from, that it was the 
—— poorest stuff he ever saw, and, if I am not mis- 
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taken, offered to sell it at a very low price. I believe 
that was the first and last deal he had with a poacher. 

We don’t generally know when the farmer is going to 
send his order to the poacher. He is as sly as a fox 
about it. I do wish, however, there was some way of 
letting him know how wise he is; of letting him know 
that he could buy the same grade material for as little 
money right at home and further that he would not have 
to pay for it in less than three months unless that 
length of credit should trouble his conscience. 


ADVERTISING BY CIRCULAR. 


A correspondent asks regarding this species of adver- 
tising. If well done it is a good way to advertise and 
many dealers employ it, particularly when they have 
specialties to which they want to call attention. It does 
not have the force of newspaper advertising, and the 
latter I would employ every time, supplementing it with 
circulars if I saw fit to do so. 

When in business in York, Neb., Andy Bloomer used 
circulars more extensively than any other dealer with 
whom I have been acquainted. At one time there was ia 


his employ a young man who was very clever at sketch- 
ing, and his designs, bearing on local and general sub- 
+ jects—each made to have a particular bearing on trade 
—were reproduced in circulars and sent broadcast over 
that section of the state. Mr. Bloomer told me that for 
a single month during his busiest advertising season— 
and nearly the whole year was a busy season with him— 
his postage bill had been as high as $40. Mr. Bloomer, 
however, was an exceptional advertiser. He had a genius 
for it. He asked noone how or when he should adver- 
tise, but went about it in his own way. He would no 
more think of doing a lumber business without adver- 
tising than of sitting down to a meal from a bare table. 
No doubt his peculiar tact for advertising came from his 
newspaper association, his father having been a news- 
paper man in Newark, N. J. Mr. Bloomer found cir- 
cularizing most effective and followed it, I think, dur- 
ing his more than twenty years of business life. 

A dealer in South Dakota is of the opinion that cir- 
culars should be mailed so as to reach their destination 
the last days of the weel.—the very last if it can be so 
gaged—his explanation being that the farmer’s leisure 


day is Sunday, and that fresh mail that reaches him on 
Saturday is more likely to receive attention than though 
it were received duting the week when he was busy. I: 
would not be surprising if there is something in this, i: 
there is it will cost nothing extra for the advertising 
dealer to avail himself of the advantage, as it costs n 
more to mail circulars one time of the week than an 
other. 

A circular, in this sense, is understood as meaning 
one of many communications which are sent out simul 
taneously for advertising purposes, but oftener thar 
otherwise a printed circular is not used. The man 
woman, girl, or boy, who operates the typewriter get: 
busy, hence every circular is of a personal character, 
appealing directly to the man to whom it is addressed. 
A dealer who has sent out bushels of circular letter: 
says he would not think of sending one on which Uncl: 
Sam would not require a 2-cent postage stamp. 








WEEK’S RECORD OF CHANGES, 


BUSINESS CHANGES. 


Arkansas. 


Arden—The Arden Lumber Company has sold out to 
A. H. Scoggin. 





California. 


Los Angeles—A new firm will — business here known 
as the Summit Lumber & Supply Company. : 
 Vacaville—F. B. Chandier & Co. are now the F, B. Chand- 


ler Company. 
Connecticut. 
Meriden—The L. M. Young Lumber Company recently 
og business. : 
— Florida. 


‘ os i t 
'itusville—The Titusville Lumber Company has sold ou 
to Eee packet, of Jacksonville, and William Pritchett, 


c lin, Ga. 
of Dublin Idaho. 


Juliaetta—The Frowick Lumber Company is out of busi- 


me Nampa—The Conley-Baker Lumber Company, Limited, is 


Yoni . any d. The capital 
> the Coniey Lumber Company, Limite 
stock has been increased from $15,000 to $20,000. 
Illinois. 
i S is i : he Good- 
*h—Fred Goodrich has sold his interest in t 
Pe Company to his brother, J. Goodrich. 
Chicago—William Deneuse recently began —— ak 
Joliet-——William Buchanan, of St. Louis, and Edwar a 
Daley have organized the Buc hanan-Daley Company. — 
“Kewanee—H. W. Trask, of Porter & Trask, has so s 
ares Porter. : : 
ee eee H. Earl Manufacturing Company ; invol- 
untary petition in bankruptcy. 
Indiana. 
43 has 
mberland—The Duncan-Barrett Lumber Company 
wae succeeded by the Duncan Lumber Company. 
Iowa. 
: irks ; Pr d the 
lland—C. Dirks, of Dirks Bros., has retired an 
vannaas will be continued by his brother, Bi. — ates 
Stilson—The Atlas Lumber Company 18 out of business. 


Kansas. 
Beloit—The C. L. Bramweil Lumber Company has sold 


a City—W. L. Jacobs & Co. has been succeeded by the 


age C Lumber Company. . 
Oe nee Stewart Lumber & Hardware Company re- 
ntly began business. 
oe Kentucky. 
isvil c av has increased 
Louisville—The Kentucky Stave Company 
its capital stock from $100,000 to $300,000. 
Louisiana. 
i hern Lum- 
Bogalusa—The big mill plant of the Great Sout 
ber Company will begin to operate September z 
Maine. 
Augusta—Boyd & Harvey have been succeeded by the 
Boyd & Harvey Company. 
Maryland. 
Baltimore—Ernest C. Hatch has been appointed receiver 
for the Wilson & Kenny Company. 
Michigan. 
tham—Hale & Nevins are out of business. 
Detrolt‘The Fischer Body Company has purchased the 
planing mill of James J. Gier & Co. 
Minnesota. 


Brownton—P. B. Jensen has been succeeded by the Mid- 
p Coal Company. 
eee “Jensen Ses been succeeded by the Midland 
Lumber & Coal Company. 
Missouri. 


Campbell—The Campbell Lumber Company has moved its 
d office to Kennett. . 
Ss. B. Bruce has been succeeded by C. M. Ward. 
Huntsville—The C: J. Harris Lumber Company is out of 
business here. 
Huntsville—S. Edwards recently began business. 
Kirksville—J. H. Holton & Co. are out of business. 
Marshall—Ballew & Whitman have been succeeded by the 
T. W. Ballew Lumber Company, of Kansas City. 
St. James—J. M. Clark & Son have been succeeded by 
the Forrester-Powell Lumber Company. 


Nebraska. 


Lincoln—The Wheeler Lumber, Bridge & Supply Company, 
of Des Moines, Iowa, has established an office in this city. 
Rushville—E. V. Hippach has opened a lumber yard. 
New York. 


Brooklyn—The Borough Building Supply Company has 
losed out. 
: Herkimer—The West Canada Lumber Commeny has in- 
creased its capital stock from $25,000 to $75,000. 
New York—The as mee Haves Lumber Company has been 
seeded by Isidor L. Cohen. 
lee York—The Widdicomb Lumber Company, 347 Fifth 
avenue, recently began. 


North Carolina. 


Greensboro—The Greensboro Table Company; involuntary 
petition in bankruptcy. 


NEW FIRMS, INCORPORATIONS, 


Ohio. 


Chillicothe—There will be no change in the firm name of 
Reed & Marshall for the present. D. C. Marshall becomes 
sole owner and will conduct the business as before at the 
same yard, No. 490 South Paint street, Chillicothe, Ohio, 
under the firm name of Reed & Marshall. 

Cincinnati—The Stone & Heyser Lumber Company has been 
succeeded by the T. B. Stone Lumber Company. 

Columbiana—The Columbiana Handle Company is now the 
Columbiana Manufacturing Company. 

Monroeville—August Spies has sold out to Henry Schnei- 
der, of Blissfield, Mich. 

Wadsworth—The Ohio Match Company has increased its 
capital stock from $300,000 to $1,000,000. 


Oklahoma. 


Altus—The Altus Lumber Company recently began busi- 
ness. 
Nowata—Gillespie & Nesselroad have been succeeded by 
Baylor & Burley. 
Pennsylvania. 


Philadelphia—A. J. Bozarth recently began business. 

Philadelphia—The Philadelphia Hardwood Lumber Com- 
pany has dissolved partnership and the business will be 
continued under the old name by H. N. Pattison. 
. —— Pittsburg Timber Company recently began 
usiness. 

Union City—The Union City Handle Company is out of 
business. 

Tennessee. 


Trenton—T. Harlan & Co. will move their plant to Jack- 
son. 


Texas. 
Del Rio—W. G. L. Wood has been succeeded by the Del 
Rio Lumber Company. 
Devine—Little & Barnes recently began. 


Virginia. 
Roanoke—The Acme Match Company recently began busi- 
ness. 
Washington. 


Everett—The Lundgren Mill Company has sold out to 
Judge Robert Jamison for $16,000. 

Grays Harbor—The Pacific By-Product Company, a con- 
cern organized to conserve wood waste, recently began busi- 
ness. 

Tacoma—tThe Wheeler-Osgood Company has increased its 
capital stock from $250,000 to $500,000. 

Wisconsin. 

Baraboo—George Carpenter and Walter Morgan will en- 
gage in the retail lumber business here. 

Cleveland—The Cleveland Woodenware Company has taken 
over the business of the R. L. Frome Manufacturing Com- 
pany, of Howards Grove. 


BRITISH NORTH AMERICA. 


Alberta. 
Sedgwick—H. L. Grayson has started a lumber business 
at this place. 
Wainwright—The Wainwright Lumber Company, Limited, 
recently began business. 


Saskatchewan. 


Magna—Wright & Co. have started a lumber and imple- 
ment business here. 
Scott—<A. Singer has entered the lumber business. 


INCORPORATIONS. 


Alabama. 


Scottsville—The Holmes Lumber Company, authorized cap- 
ital $100,000. 
Arizona. 


Prescott—The H. C. Walter Lumber & Contracting Com- 
pany, authorized capital $50,000; H. C. Walter and O. 


Longacre. 
Arkansas. 


Arkadelphia—The Fort Smith-Gurdon Land & Timber 
Company, authorized capital $500,000; T. H. Garrett, L. 
Sparkman, F. E. Sheldon and others. 

Little Rock—The Homestead Planing Mill Company, au- 
thorized capital $50,000. 

Newport—The_ Schneider-Stegall Lumber Company, au- 
thorized capital $4,000. 

California. 


Fort Ross—The Fort Ross Lumber Company, authorized 
capital $50,000. 
' Nevada City—The American Shingle Register Company, 
authorized capital $500,000; Edward A. Work, Adolph 
Naake, Frank A. Naake and others. 

Santa Cruz—The Pacific Avenue Lumber Company, author- 
ized capital $50,000. 

Delaware. 


Middletown—The Cochran & Jones Lumber Company, au- 
thorized capital $50,000. 








ois. 


Chicago—tThe G. C. Pratt Lumber & Tie Company, author- 
a capital $10,000; G. C. Pratt, W. W. Clark and James 
C. Hood. 

Chicago—The Davis Sanitary Floor Company, authorized 
copisa 5,000; Frank A, Howard, Frank Davis and E. A. 
ush. 
ie Ty Minnesota Woodenware Company, authorized 
a. 20,000; R. S. Wallace, S. H. Thompson and Julius 

osholt. 


NEW MILLS AND CASUALTIES. 


Dorsey—The Dorsey Lumber Compan auth ital 
$25,000; 0. E. Bohlen, H. Johnson and Henry Ploiwes 
eat ekin—The_ Pekin Egg Case Company, authorized capital 
$25,000 ; Lewis H. Wood, Paul J. Wood and May H. Wood. 


Indiana. 


Indianapolis—The Capital Box Factory, authorized iti 
$10,000 ; Samuel Ferguson, Irwin T. Medsker, Emory Teche 
and Laurel B. Medsker. — a oD 

Iowa. 


Des Moines—The Wheeler Lumber, Bridge & § \ 
pany, authorized capital $800,000; W. W. Whee” com 
Susong, W. L. Arnold and others. ~~ 


Kentucky. 
Beattyville—The Wallen Lumber Company. rize 
capital $20,000 ; C. H. Wallen, B. M. Wallen ret} — 
Dwarf—The Dwarf Lumber Company, authorized capital 
$15,000 ; Henry Coldiron, Wilson Everedge and W. T. Lusk 
ener ee eon 7 Tie & Lumber Company, au- 
zed capital $25,000; R. W. E . i’ 
W. Hl Doseinen, V {unter, J. B. Mitchell and 
Maine. 


Augusta—The Boyd & vey , . = 
tai $60,000. MN Harvey Company, authorized capi- 


Bangor—The IL. M. Young Lumber Company, author‘zed 


capital $50,000. 
Massachusetts. 


Chelsea—The Russell Box Company, authorized ital 
$25,000; Harlow M., Susan V.. W ’ zed capita 
Russell. n V., Waldo B. and Robinson Y. 

Michigan, 


Lansing—The Carolina Lumber Company, authori: ed capi 

tal $100,000; George A. ; pany, authorize capi- 

Hefferan. . Hume, Thomas Hume and Thomas 
Mississippi. 


_ Hattiesburg—The Patrick Lumber & ‘Tie Compan r- 
ized capital $25,000; E. W. Patrick, J. L. Brooke nod eon, 


Missouri. 


St. Louis—The Atlas Lumber Company, authorized capital 


$3,500, all paid up; Willia . ’ 'p . 
Cc am (¢ Bland Joseph D McAlister 
St. Louis—The St. Lou sumbe ompany thorized 
is Lum er © ny, au 


New Jersey. 


Jersey City—The Williraan Msg 3 
thorized- capital $100,000. nee Gampneg,. 


New York. 


Syracuse—The Piquet Box & Lumber Company, authorized 


capital $50,000. 
North Carolina. 


Elkin—The W. S. Reich Furniture Manufacturing Com- 
pany, authorized capital $100, ;W. S. xy oe 
and others, p $100,000 ; W. S. Reich, W. S. Gouch 
., Raleigh—The Tar River Lumber Company, authori - 
ital $300,000; Kate J. Harris, Horace E. Parker and W. i. 

Walnut Grove—The Johnston-Fulten Lumber Company, au- 
thorized capital $10,000; D. S. W .. Fulton’ an 
Oe eee $10, S. Watkins, J. F. Fulton and 

Ohio. 


Cincinnati—The Ward-Brock Sash & Door Company, au- 
thorized capital $25,000: R. G. Ws ig 
Palmer and Edward J. Roll, oe ard, H. W. Brock, Elme: 


Columbiana—The Columbiana 4 y 
authorized capital $20,000. snceesgiels acalate nande 


Loveland—The Loveland Lumber & M i ° 
pany, authorized capital $15,000. eres Sm 
Oklahoma, 


Guthrie—The Oklahoma Land & Lumber Company, author- 
ized capital $1,000,000; W. E. Johns, A. E. Jeune una Joe 
Bradshaw. 

Oregon. 

Portland—The Grants Pass Timber Company, authorized 

capital $100,000; I. N. Bushong, W. B. Sherine and Joseph 


T. Peters, 
Pennsylvania. 

Huntington—The Lincoln Fuel, Oil & Lumber Company 
ee er 
$100,000; all paid up. ne 

South Dakota. 


Huron—The Huron Lumber Company, authorized capital 
25,000 ; Robert Harvey and C. S. Laughlin. . 


Tennessee. 


Knoxville—The Knoxville Woodworking Company, ’author- 
ized capital $10,000. 
Vermont. 


Rochester—The Pierce-Robinson Manufacturing Company, 
authorized capital $25,000. 


Virginia. 


Pennington Gap—The Spangler-Rhea Lumber Company, au- 
thorized capital $25,000; H. O. Spangler, J. L. Rhea and 
E. W. Pennington. 

Roanoke—The Acme Match Company, authorized capital 
$100,000 ; Kenneth Lockett, Chicago, Iil., president, and W. 
R. Swett, Crawfordsville, Ind., general manager. 


Washington. 


Everett—The Everett Consolidated Shingle Company, au- 
thorized capital $15,000. ” = 
e 


authorized capital 
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Hoquiam—The A. & C. Timber Company, authorized capi- 
$10,000; A. S. Hodgdon and C. W. Hodgdon. 
Seattle—The Thomas M. Ring Logging Company, author- 
d capital $50,000; Thomas M. Ring, Timothy Jerome and 
urice MeMicken. . 
seattle—The North Seattle Lumber Company, authorized 
ital $7,500; G. B. Finch, M. L. Day and Ray F. Brown. 
Spokane—The Lamont Lumber & Supply Company, author- 
d capital $10,000; W. H. Peter, M. J. Gregory and A. V. 


er. 
racoma—The Oriental Lumber Company, authorized capi- 
$100,000 ; Joseph Gawiey and Samuel Smith. 

Valla Walla—The Oregon Lumber Yard, authorized capi- 


tai $25,000. . A 
West Virginia. 

iarksburg--The Economy Coal & Lumber Company, au- 
thorized capital $50,000; 1. L. Nutter, E. F. Goodwin, W. L. 
| e and others. ’ ; 

Wisconsin. 

leveland—The Cleveland Woodenware Company, author- 
ized capital $25,000; William Belitz, R. L. Frome, Edward 
Voight and August H. Quehl. 


NEW MILLS AND EQUIPMENT. 


Idaho. 
Juliaetta—The Carlson Lumber & Manufacturing Company 
is equipping a saw mill near here. 
Illinois. 
Danville—The new mill of the Star Lumber Company is 
completed and will soon start operations. 
Peoria—The East Peoria Hardwood Lumber Company will 
increase the capacity of its plant. 
Iowa. 
Arlington—The Keye Lumber Company will restock its 
lumber yards, 








Kansas. 
Kansas City—Schwarzschild & Sulzberger will rebuild the 
cooperege shop of their packing plant. 
Louisiana. 
Vacherie—The Vacherie Cypress Company is erecting a 
large saw mill with a capacity of 75,000 feet a day. : 
New Orleans—The Brooklyn Cooperage Company, of New 
York, will erect a warehouse. 
Michigan. 
Crystal Falls—Andrew Nelson is erecting a planing mill. 
Sidnaw—William Beitner & Son, of Traverse City, are 
building a factory: here. : 
Minnesota. 
Minneapolis—The Northern Manufacturing Company will 
build a match factory here. : 
hio. 
Springfield—The Lagonda Rox Company will erect a new 
building. 
Washington. 


Aberdeen—'The North Aberdeen Shingle Company will con- 
struct a building. 

!loquiam—The Coats Shingle Company will rebuild their 
d kilns. 

Oroville—Stanton & Son have erected a box factory, sash, 
door and planing mill. 

tort Blakeley—The Port Blakeley Mill Company will rebuild 
iis saw mill which was destroyed by fire some time ago. 

imas—The American l.umber Company will increase the 


capacity of its mill to 50,000 feet a day. 
coma—The saw mill recently constructed by Joseph 
( ley and eastern parties has begun operations. 


West Virginia. 
ckens—The Croft Lumber Company has authorized the 
a5 of a $40,000 saw mill with capacity of over 100,000 
ta day. . 
Sinithfield—Paulhamus & Moon (successors to the Na- 
\| Lumber Company) will rebuild their saw mill. 
Wisconsin. 
‘;oodman—The Sawyer-Goodman Company will build a 
mill and a large lath and shingle mill. 


CASUALTIES. 


Florida. 
keland—The lath mill of the Lakeland Lumber Com- 
was destroyed by fire. Loss $1,000; no insurance. 
Kansas. 
‘nsas City—A fire originating in the cooperage depart- 
of the packing plant of Schwarzschild & Sulzberger 
ost destroyed the building. Loss about $30,000; covered 
insurance, . 








Louisiana. 
ke Charles—The big slab burner at the Michigan mili 
the Caleasieu Long Leaf Lumber Company collapsed re- 
ly. It is thought it was weakened by salt water. Loss, 


2,000, 
Massachusetts. 


imbridge—The factory of the C. A. Cook Company, man- 
«cturers of piano stools and chairs, has been damaged by 
causing a loss of about $5,000. 
South Ashburnham—The storehouse of W. F. Whitney & 
chair manufacturers, suffered a loss of $15,000 to 
LOUO09 by fire. 


Mississippi. 
liaziehurst— The Byhalia Gin Company's plant, seven 
itles southeast of here, was destroyed by fire. Loss, $10,- 
"0; insurance, $2,000. 
North Carolina. 


_ Elizabeth City—The Charles Creek Lumber Company's 
aw mill on Charles creek was destroyed by fire. Reported 
OSS, $100,000; insurance, $4,600. 


Oregon. 


i Bend— The saw mill and lumber yard owned by the Henry 
Linstei Lumber Company was burned; loss about $6,000; 
artly covered by insurance. 
~~ : Pennsylvania. 

: Ligonier—The portable saw mill and lumber of the Blair 

ya Company was damaged $7,000. 
es omerset—The plant of the Globe Column & Manufactur- 
'ng Company burned recently ; loss, $25,000. 
Texas. 


Conleburne—Fire damaged the Ford-Osborn Lumber & Mill 
are plant to the extent of $18,000; insurance, 


$13.06 
Washington. 


werewulam—Two dry kilns of the Cqats Shingle Company 

wae by fire. Damage, $10,000; covered by in- 

ber wevuver—The planing mill, also a large amount of lum- 

are’ " the Vancouver Lumber Company was consumed by 
- Other buildings were damaged. Total loss, $31,500, 


Wisconsin. 


Milwaukee—The Mueller & Son Company’s cigar and pack- 
ing box factory was damaged $1,000 by fire. 

Nekoosa—F ire in the yard of the Kellogg Bros. Lumber 
Company caused a loss of $2,000. 


TROUBLE AND LITIGATION. 











To Recover State Lands from Foreigners. 


NEW ORLEANS, La., Aug. 4.—State Land Commissioner E. 
H. Nall, of Mississippi. has filed suit in Winston county 
against Baldwyn & Unsell, a foreign concern, to recover for 
the state title to 3,400 acres of land, alleged to have been 
frauduiently patented several years ago, at an average cost 
of 50 cents an acre. The Baldwyn in the firm is said to be 
a lady living in Kentucky. 

It is alleged that the firm bought the land the day after 
it was patented by various parties who had no interest in 
the transaction, the money being advanced to it by the 
defendants in the present suit. The state law provides that 
no person may patent more than 160 acres in one year, and 
that no land may be patented to a nonresident or corpora- 
tion. It is stated that no attempt has been made as yet 
to cut the timber on the tract, and that it has been con- 
veyed recently to L. H. Dinkins, of New Orleans, as trustee. 
Attorney General Fletcher is conducting the case for the 
land commissioner. 





Assets to Be Sold at Public Auction. 


According to newspaper reports the assets of the defunct 
M. E. Sprague, Drew, Me., will be sold at public auction to 
pay his liabilities. A public sale has been called for August 
20, on the premises at Drew, of the saw mill, including full 
equipment of boarding houses, fourteen dwellings, store build- 
ings, water and electric light plant. This property is re- 
ported to be worth in the neighborhood of $200,000. 

A later sale has been called for September 17, at Bangor, 
Me., when about 17,744 acres of timber land will be sold to 
the highest bidder. 





Enlightenment Regarding Rumored Suit. 


To offset any harm which might possibly come to the 
credit of the Ferguson Lumber Company, of Little Rock, 
Ark., by rumors being circulated as to its financial affairs 
the following letter to this office is published: 

“We are just advised that reports have been published to 
the effect that suit had been brought against us by the 
Ifudgeon Lumber Company. We had not observed that any 
notice of the suit had been made. We paid no attention to 
the suit, as it was a disputed account. While the papers 
were filed, suit was not brought, and they were never served, 
but were withdrawn. 





Directors Authorize a Receivership. 


NEW ORLEANS, LA., Aug. 4.—Dr. J. Hl. Cannon, president 
of the Cannon Lumber Company, De Ridder, La., last Thurs- 
day filed a petition in the district court at Lake Charles 
asking the appointment of a receiver for the company and 
suggesting the selection of M. M. Galloway, of De Ridder. 
The court issued an order directing Robert Jones, of De 
Ridder, to take an inventory of the plant. Petitioner is the 
company’s creditor to the amount of $1,200 and his appli- 
cation for a receiver was, it is stated, authorized by the 
board of directors. 





Bankruptcy Petition Filed Against Tennessee Concern. 


MEMPHIS, TENN., July 28.—An involuntary petition in 
bankruptcy has been filed in the federal court by the Michael 
Denton Lumber Company, R. D. Hopper & Co., W. J. Hollis 
and Z. P. Skinner against the Oasis Lumber Company, of this 
city. The petition alleges that the company is insolvent 
and that it has attempted in various ways to defraud its 
creditors. Many other allegations are cited in the petition. 





Appoint Trustees to Wind up Business. 


RIcHMOND, VA., July 27.—Following the action of the 
unprotected creditors of the East Coast Lumber Corporation 
recently, when trustees were named to take the affairs of 
the concern out of the hands of the receivers and to wind 
up the business as speedily as possible, those of B. E. Cog- 
bill met several days ago and elected H. M. Miller, of this 
city, as sole trustee for the settling up of the affairs of the 
erstwhile lumber king. Mr. Miller was one of the receivers 
in the Cogbill matter anc was the unanimous choice of the 
creditors for irustee. 
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Receiver Appointed for Indiana Concern. 


INDIANAPOLIS, IND., Aug. 1.—C. Edwin Stout, of Warsaw, 
has been appointed receiver for the G. B. Lesh Manufac- 
turing Company, of Warsaw and Memphis, Tenn. Mr. Stout 
has filed his bond, amounting to $15,000. 





Texas Line Yard Concern Out of Receiver’s Hands. 


It is reported that R. B. Spencer & Co., of Dublin, Tex., 
are out of receiver’s hands, the receiver, J. M. Jordan, hav- 
ing settled all the liabilities of the concern and terminated 
the receivership. The concern controls thirty-four mills and 
yards in Texas. 





Basket Company Sells Plant. 


Papucan, Ky., July 31.—Finis E. Lack, of this city, has 
bought the plant of the Merganthaler-Horton Basket Com- 
pany at the third public sale for $32,050. Objections were 
made to the first and second sales and a resale was ordered, 
resulting in the sale of the plant to Mr. Lack. 





Stockholders’ Petition for Receivership. 


Sraunton, Va., Aug. 1.—On petition of H. O. Blackford 
and Arthur Blackford, stockholders, the corporation court 
has appointed J. W. Crider receiver for the Virginia Lum- 
ber Company. Mr. Crider has filed bonds of $10,000. The 
company is capitalized at $25,000 and was organized about 
a year ago. The liabilities can not at present be ascer- 
tained. 





Files Intervening Petition. 


CINCINNATI, OnIO, Aug. 5.—In_the United States court 
yesterday Lee Wilson & Co., of Memphis, Tenn., filed an 
intervening petition in the insolvency bankruptcy case 
brought some time ago against the Wiborg & Hanna Com- 
pany. The Memphis concern claims that the alleged bank- 
rupt owes it $3,339.93. 





Must Show Cause Why Receiver Should Not Be 
Appointed. 


BALTIMORE, Mp., Aug. 3.—An order has been issued by 
Judge Sharp in the circuit court requiring the Independent 
Lumber & Milling Company and the Roland Land Company 
to show cause why a receiver should not be appointed for 
both concerns. ‘The order was granted on the application of 
John L. G. Lee, who states that the companies. owe him 
$1,168 and $208 on two promissory notes.and that he is the 


indorser on a vrotested promissory note for $2,063. He aiso 


alleges that both concerns are insolvent. 





Judge Orders Reappraisement. 


“CINCINNATI, OnIO, Aug. 5.—Judge Thompson in the United 
States court yesterday made an order for the reappraisement 
of the New Decatur Buggy Company. of Middletown. ‘The 
property has been the subject of litigation between the 
owners for several years. 


ASSOCIATION NEWS. 


RECONSIDERATION OF HARDWOOD INSPECTION 
RULES. 
The following self-explanatory circular letter, dated 
at Philadelphia, Pa., has just been received by the 
AMERICAN LUMBERMAN: 


Gentlemen: Acting under suggestions and by the advice 
of a number of associations interested, you are hereby noti- 
fied that all the associations represented at the conference 
on inspection rules which was held in Philadelphia, March 
6, 1908, are urgently requested to reconvene in Philadelphia, 
Bellevue-Stratford hotel, September 24, 1908, 11 a. m., to 
act upon such business as shall come before the meeting, 
and especially for the purpose of giving the inspection 
question their further consideration. 

This will probably be one of the most important meetings 
ever held by the hardwood trade, and your association 
should be represented. Send as large a delegation as you 
think proper, arranging to stay two days if necessary. 

In the meantime kindly have your association defer con 
sideration of the new National hardweod rules as adopted 
at the Milwaukee convention, June 11 and 12, 1908, and 
recommend to the individual members of your association 
that they continue buying under the old National Hard- 
wood Lumber Association rules of 1905 or the Northeastern 
rules, pending the action of the Philadelphia conference in 
September. Please let me hear from your promptly after 
receipt of this, and oblige, Yours truly, 

HvuGuH MCcILvVAIN, 
Acting Chairman, 








The call has been addressed directly to the proper 
officers of the following named associations: 


Eastern States Retail Lumber Dealers’ Association, New 
Haven, Conn. 

Lumber Trade Club of Boston. 

Massachusetts Wholesale Lumber Dealers’ Association. 

Retail Lumber Dealers’ Association of Philadelphia. 

Lumbermen’s Exchange of Philadelphia. 

Lumbermen's Exchange of Baltimore. 

New York Lumber Trade Association. 

Building Material Men’s Association of Westchester, N. Y. 

a Lumber Dealers’ Association of the State of New 
York. 

New Jersey Lumbermen’s Protective Association. 

Pittsburg Wholesale Lumber Dealers’ Association. 

Lumber Dealers’ Association of Connecticut. 


‘“Other associations invited’’ (quoting the wording 
of the circular letter) include: 

Cincinnati Lumbermen’s Exchange, J. Watt Graham, Cin- 
cinnati, Ohio. 

Buffalo Lumbermen’s Exchange, John N. Scatchard, Buf- 
falo, N. Y. 

Hardwood Luthber Dealers of Norfolk, Dickson Lumber 
Company, Norfolk, Va. 

Lumbermen’s Exchange of Washington, W. T. 
Washington, D. C. 

In addition to the above, copies of the notice were 
sent to the following persons, who were delegates at 
the Philadelphia convention, March 6, 1908: 


Richard 8. White, Brooklyn, N. Y. 
Louis A. Mansfield, New Haven, Conn. 
W. E. Chamberlin, Howard C. Morse, Boston, Mass. 
W. E. Litchfield, Boston, Mass. 

Il. W. Blanchard, Boston, Mass. 

W. H. Lear, Philadelphia. 

senjamin Stoker, Philadelphia. 

Hugh Mcllvain, Philadelphia. 

c. I. Lloyd, jr., Philadelphia. 

Joseph ?. Dunwoody, Philadelphia. 

B. C. Currie, jr., Philadelphia. 
Richard W. Price, Baltimore, Md. 

John L. Alcock, Baltimore, Md. 

J. J. Kidd, Baltimore, Md. 

J. Sherlock Davis, Brooklyn, N. Y. 
Patrick Moore, New York city. 

Robert W. Higbee, New York city. 
Waldron Williams, New York city. 

W. H. Judd, Stamford, Conn. 

E. H. Barnum, New Haven, Conn. 

L. A. Lampson, New Haven, Conn. 

KE. M. Yerkes, Yonkers, N. Y. ne 
Charles H. 'Tibbets, Port Chester, N. Y. 
R. B. Overvaugh, Saugerties, N. Y 

E. M. Cameron, Albany, N. Y. 

J. D. Crary, New York city. 

I. F. Balsley, Pittsburg, Pa. 

Gardner I. Jones, Boston, Mass. 

John M. Wood, Fast Cambridge, Mass. 


Gallagher, 





MICHIGAN MANUFACTURERS IN MEETING. 

CapILLaAc, Micu., Aug. 7.—Today at the Hotel Pon- 
chartrain in Detroit the annual meeting of the Michigan 
Hardwood Manufacturers’ Association is being held. 
All Cadillac members are present. It ‘is almost certain 
that Secretary J. C. Knox, of this city, will be reélected, 
and it is probable that Fred A. Diggins, also of this 
city, who was recently elected first vice president of the 
National Association, will be reélected president of the 
Michigan body. The association will have as special 
guests the president of the national association and the 
secretaries of the Indiana and Wisconsin associations. 
The matter of grading rules, freight tariffs and the 
condition of the market are the subjects most prominent 
before the meeting. It will be a secret affair for the 
most part, is the information given out here. 


TEXAS & LOUISIANA ASSOCIATION STOPS SUIT 
AGAINST RAILROADS. 

Houston, Tex., Aug. 2.—The Texas & Louisiana Saw- 
mill Association has ordered its attorneys to desist from 
their proposed suit against the railroads, based on the 
unjust 2-cent differential, pending the settlement of the 
ease along the same lines which is, being fought out in 
the courts by the St. Louis lumbermen. This case will 
not be up before the commission until early fall, and the 
further action of the Texas & Louisiana Sawmill Asso- 
ciation in the matter will depend entirely on the result 
of the St. Louis fight. 


oo: 


a a at els Ae ret ae. 


SG EATS Seen 


© ox 


f 
i 


ete Ba Bae ae 


and 


I Hie age 


54 


AMERICAN LUMBERMAN. 


Avcust 8, 1908, 








WEST AND EAST PENNSYLVANIA TRADE. 


July Business Unexpectedly Good—Prospects for Fall—General Trend Toward Building and 
Other Improvements—Work and Play Among Keystone State Lumbermen. 





SMOKY CITY TRADE NOTES. 


Prrrspurc, Pa., Aug. 4.—Building trades in general 
throughout the Pittsburg district are showing increas- 
ing signs of activity and yard trade has been more 
active than at any time in the last year. The general 
report of the Pittsburg lumbermen is that they have 
been busier and have a better record in volume of trade 
for July than for any other month of 1908. The situa- 
tion is improved, too, by the more active buying of lum- 
ber for industrial institutions. The Carnegie Steel Com- 
pany, the National Tube Company, the American Sheet 
& Tin Plate Company and seWeral of the more impor- 
tant construction and fabricating companies are asking 
for stock aggregating nearly 9,000,000 feet of low 
grade material. The significance of this is in the 
increasing operations of the steel companies and the 
general tendency toward buying in larger lots. 

The complaint seems general that collections have 
been slower than usual during the last few weeks. This 
has been largely due to the slow recovery of the money 
market, which has not responded to the general improve- 
ment in other business affairs, except in a most indif- 
ferent manner. However, it is said that commercial 
loans have been more easily obtainable in the country 
banks in the Pittsburg district than elsewhere. Pitts- 
burg banks have been waiting for the reorganization of 
the Westinghouse Electric & Manufacturing Company 
and a few minor changes in other matters before they 
will assume a more liberal attitude in this matter. 


There is a much divided sentiment among the trade 
regarding the prospects for improvement this fall; that 
is, improvement that will count for more than a mere 
betterment over the earlier portions of the year and 
will bring the trade somewhere near normal. Some of 
the companies look for a betterment in the fall and oth- 
ers put off the general revival of business until spring 
of next year. Some report a good business for July 
and others say that July was fair, but far behind what 
it should have been if measured by normal conditions. 
It is becoming an accepted fact more and more in the 
Pittsburg territory that the basis of the trade for the 
future is yellow pine, and not until that lumber is in 
better shape can other grades respond to the improved 
feeling in business and a fair price be assured. 

Midsummer vacations are being taken in many of 
the leading offices. The clerical forces are reduced ma- 
terially and those remaining on duty are doing double 
work for the present. E. V. Babeock and family have 
gone to Fulton, N. Y., his old home, where he expects 
to spend some time and take some delightful runs into 
the country with his automobile. F. R. Babcock is at 
Spring Lake, N. J., with his family for a brief respite 
from business cares. O. H. Babcock returned home from 
the northwest, where he had been looking over white 
pine conditions generally. O. H. Babeock reports good 
sales of all grades of lumber for July and a better- 
ment of conditions generally in the Babcock interests. 
Prices are still off, but business is being done on a 
margin that indicates that the improvement is perma- 
nent and will continue on the upward trend. 

S. A. Kendall, vice president of the Kendall Lum- 
ber Company, started for the west this week, intending 
to go to Roseburg, Ore., where the company is looking 
after extensive purchases of timber land in Douglass 
county and where plans are still maturing for modern 
mill equipment for the development of about 14,000 
acres of fine Oregon fir and sugar pine. The trip will 
require about six weeks. The purchase of this vast 
timber has included in it the water power and water 
works of the city of Roseburg, with a river shore of 
many miles. The Kendall Lumber Company reports a 
good volume of business continuing in its eastern mills 
and the general situation much improved during the 
last month. : 

The J. C, Morehead Lumber Company, Farmers’ 
Bank building, reports active steps being taken to re- 
build its burned mill at Shyrock, W. Va., which was 
destroyed July 17. For the present the company is 
operating with small portable mills and inasmuch as 
the fire was prevented from reaching the lumber yards 
business is continuing steadily. It is hoped that within 
ninety days the mill will be completed and ready for 
operation. Fortunately the power plant of the mill 
W - saved and will aid in the hasty reconstruction of the 
mill. 

l.. Germain, president of the Germain Company, is 
in the east on a well earned vacation. The Germain 
Company reports a most satisfactory July business and 
a hopeful outlook for the fall trade. The company is 
looking for the normal quiet period for the remainder 
of the summer and a general betterment in the fall 
season. 

The American Lumber & Manufacturing Company 
notes a slightly improved business with the last month. 
Cottonwood demand has picked up and there has been 
a gradual but slow improvement of all lines of lumber. 
President W. D. Johnston is not over optimistic regard- 
ing the trade during the coming fall, saying that it 
will be in the spring of 1909 that the real force of 
enlarged business will show itself and not before. Capt. 
J. M. Diver, general manager of the Sarnia Sawmill 
Company, of Sarnia, Ont., was in Pittsburg this week. 
Captain Diver is one of the leading white pine pro- 
ducers and is well known in lumber circles of Pittsburg. 
Ile reports that the demand for white pine while quiet 


for the last six months has been showing a gradual 
improvement of late and particularly the last thirty 
days. J. M. Woolett, of the American Lumber & 
Manufacturing Company, returned from a two weeks’ 
vacation which he spent in New Orleans. 

Bemis & Vosburgh report a good, healthful move- 
ment of lumber of all grades, which is increasing in 
volume as the time passes. Mr. Vosburgh returned from 
a trip to Virginia, where he inspected a new mill inter- 
est at Petersburg. The number of inquiries for large 
orders of material for the company are increasing. 
They are arousing much interest, as they are over a4 
broad field and include a wide range of stock. 





QUAKER CITY NEWS. 


PHILADELPHIA, PA., Aug. 3.—It is obvious that there 
is a trend toward improved business conditions, not an 
expanded movement but an initiatory and sure advance. 
Although values in many instances still waver, an in- 
creased firmness is noticeable in some of both hard and 
soft woods, and it is believed the present activity will 
eventuate in a stiffening of prices all along the line, 
when there will undoubtedly be a scramble for stock at 
the lowest figures. Building operation work has received 
a new impetus in the last ten days and considerable 
responsible work is in contemplation which, if the present 
seasonable weather continues, every opportunity will be 
afforded to push to a speedy completion. As a practical 
illustration of the truth of the old proverb that it is an 
ill wind that blows no good to anyone, during the recent 
continuous electrical storms in and near this . vicinity 
there seems to have been the wildest destruction of barns, 
thirty-eight of these buildings having been consumed in 
one county alone in New Jersey, which casualty undoubt- 
edly is far better news for the lumbermen than for the 
other parties concerned. 

Robert C. Lippincott reports that although there is yet 
considerable room for improvement trading in the last 
eight or ten days has brightened up, with the outlook 
more cheerful. 

Franklin A. Smith evidently does not find present 
conditions embarrassing. His planing mill he reports 
rushed right along as he has all the work on hand he 
can conveniently handle. He has been fortunate in ob- 
taining a large percentage of the extensive operation 
building work going on just now. 

The Miller & Miller Lumber Company reports busi- 
ness gradually improving with no visible sign of abate- 
ment from now on. J. Clark Miller, of this concern, 
recently returned from a trip to Beach Haven, where he 
had been camping with a jolly crowd. 

Schofield Bros. are still busy in the various depart- 
ments of the Saltkeatchie Mills Company, at Schofield, 
8S. C. Their planing mill is now going at full force. 
Robert W. Schofield is spending most of his time at the 
mill, perfecting arrangements. They report business 
looking up of late. They have sent their salesmen, James 
C. Place, George Lanze, jr., and W. W. Clark, on a tour 
of the West Virginia mills in which the concern is in- 
terested to ascertain the stock situation there. 

George A. Howes, the popular chairman of the office 
and entertainment committee of the Lumbermen’s Ex- 
change, is spending the summer at Belmar, N. J., return- 
ing to Philadelphia on Wednesday of each week to attend 
to official matters here. Charles L. Betts, of Charles M. 


Betts & Co., has just returned from a pleasant tour. 


through the eastern states and Canada. John A. Spalding 
made a three weeks’ stay at his old home in Nashua, 
N. H., where, judging from appearances, the climate 
must have proved a salubrious one. William P. Shearer, 
of Samuel H. Shearer & Son, is off for a holiday to Deal 
Beach, N. J. Mr. Shearer is an enthusiastic golfer and 
will devote most of his time to this favorite outdoor 
sport. Among the recent visitors to the Lumbermen’s 
Exchange rooms were F. L. Cheney, of Beecher & Barr, 
Pottsville, Pa., and Mr. Schalter, of the Reading Lum- 
ber Company, Reading, Pa. 

William R. Gardy has been spending a short time at 
Warsaw, Va. The office states that though prices are still 
somewhat off in the softwood market a better tone pre- 
vails in trading. 

C. E. Lloyd, jr., vice president and manager of the 
Boice Lumber Company, Incorporated, has flown from the 
carking cares of business for a time. In his bungalow in 
North Lovell, Me., he is enjoying a few weeks’ rest and 
recreation. 

Lewis Thompson & Co., Incorporated, testify to the 
improvement in trading. They report more inquiries com- 
ing in and a better feeling as to outlook. They also 
detect better quotations in hardwoods. 

The Righter-Parry Lumber Company is confident of 
a good fall trade. Charles K. Parry is spending his 
summer at Seaside Park, N. J., and Frederick C, Righter 
is at Cape May, N. J., both taking frequent runs up to 
the city to look after matters here. Charles M. Ham- 
lin, of this concern, has just returned from a trip 
through New York state, where he reports things looking 
much brighter. 

The Tomb Lumber Company reports improvement in 
trading and regards the outlook as encouraging. W. U. 
Lawton, of this concern, is threshing out the eastern 
Pennsylvania territory and getting some orders. H. B. 
Tomb will remain at Jersey Shore, Pa., during the 
summer and keep an eye upon the company’s mills in 
that district. 


George M. Spiegle & Co., state that business gen- 
erally is quiet but that they look for a better showing 
in the fall. . i. 

Halfpenny & Hamilton are confident that good times 
are approaching, consequently they are not troubling 
over the discrepancies in trade. Benjamin C. Currie, jr., 
of this firm, does not advise forcing the market at this 
time. He believes that stored hardwoods will soon 
prove a valuable asset, as prices are sure to advance 
with the first rush in trading. 

W. H. Fritz & Co. state that though there has been no 
decided revolution as yet in the trade, there has been an 
increase in inquiries. They also detect a better tone all 
along the line and feel assured that oldtime conditions 
are not so remote as would seem. 

W. C. McConnell, of Shamokin, with three of his fel- 
low townsmen, is absent in Canada inspecting a newly 
acquired timber tract. This tract is the largest in 
the Dominion, containing many square miles of timber 
land. The company in which the above mentioned gen- 
tlemen are heavy stockholders ships its timber to Liver- 
pool, England. 

The Neafie & Levy Ship & Engine Building Com- 
pany’s plant, of this city, has been sold, and judging 
from figures realized the general creditors will receive 
but a small percentage of their claims. The sale was 
held July 28 in the office of Samuel T. Freeman & Co., 
auctioneers, and the whole property was knocked down 
to Frank D. Summers, attorney for a bank of Camden, 
N. J., for $50,000. The purchaser, under the condi- 
tions of the sale, assumes a mortgage of $277,000 and a 
small yearly ground rental. 





ACTIVE AT LAKE POINTS. 


Increase in Number and Size of Building Permit 
Shown—Receipts of Northern Pine Light— 
Revival in Hemlock Trade. 


BurraLo, N. Y., Aug. 5.—Lumbermen are making 
statements that seem to show that consumers must buy 
more lumber soon or shut down their business, though it 
is confessed that they are not adding much to their 
stocks to meet such a state of trade. A yard dealer 
said this week that if the consumer and retailer should 
go to buying as they must before long the wholesaler 
would be cleaned out in short order. He looked for 
something of the sort in the next three months. 

City building goes on at a good pace, though it lacks 
the big blocks that make footings in the reports. A 
$78,000 bakery this time swells the total to $191,205 
for the week. There were sixty-seven permits issued, 
with multiple house permits enough in the list to bring 
it up to forty-six new frame dwellings, which is above 
the average. Brick construction is not likely to do much 
this season, 

Lumber receipts by lake are as light as ever, being 
only 2,054,000 feet for the week, with 5,300,000 shingles. 
Yards can not be stocking up much, unless they are de- 
pending on the railroads. 

The annual meeting of the National Lumber Insurance 
Company, of which M. S. Tremaine is president, was 
held last week and a dividend of 5 percent was ordered. 
It is thought that a semiannual dividend can be pail 
hereafter. The hard work done by Mr. Tremaine in 
getting up the company is thus early rewarded. Among 
the eastern directors who attended the meeting were 
Frank C. Rice, of Springfield, Mass., and A. W. Booth, 
of Bayonne, N. J. All stockholders are lumbermen but 
the attorney of the company. 

Not much stir yet in the box trade for the manufac- 
tures and crops that need boxes are still slack, though 
there is promise of something better before long. 

C. M. Carrier is back to the Bay of Chaleurs, looking 
after the new saw mill, which appears to be progressing 
well as the new railroad switch to the yard is going in, 
the plan being not to build the new mill exactly where 
the burned one was. 

H. Shumway Lee, of Mixer & Co., attended the anni- 
versary exercises at Quebec and found everything a de- 
light but the lodgings, which were pretty scant, even for 
those who were willing to stop in tents. 

The White Pine Association held a meeting last week 
but is reported to have done merely routine business. 
There is to be an outing this month but the time does not 
appear to be set yet. Report has it that the Tonawanda 
white pine dealers are feeling pretty well satisfied with 
trade, quite a number of the leading firms having made 
purchases of new stock. 





FROM THE FOREST CITY. 

CLEVELAND, On10, Aug. 3.—The lumber business in 
this section seems to be better in a general way than 
for some time and in some instances far beyond the 
fondest expectations. The dealers in yellow pine feel 
a general stiffening in the market, hardwoods are ap- 
pearing better and northern pine, which has been strong 
right along, is finding a little more life. 

The Worden Lumber Company reports a nice picking 
up in business within the last week or so. This week 
and last, it states, it has received more orders than dur- 
ing all of last month and the prospects for the month 
are particularly bright. Its main business is in colonial 
columns and other manufactured lines, but the local 
retail business is also above what is was a short time 
ago. 
eThe Peters Millwork & Lumber Company also reports 
a good line of business. In fact the conditions have im- 
proved to such an extent with the company recently that 











2 ee ae ee 





\ucust 8, 1908. 


AMERICAN LUMBERMAN. 


55 





t has been running at full capacity and scarcely able 


‘o keep up with orders. 


S. M. Cole, one of the prominent lumber dealers of 
)berlin, Ohio, was in Cleveland this week and stated 


‘hat he had no knowledge of a panic in the lumber busi- 


ess in his city. He is doing more business now than 


at any time last year. 


The Advance Lumber Company has received recently a 
ice bunch of orders for export shipment of oak, which it 
; eutting at its mill at Bascom, La. F. T. Peitch, 


«ssistant general manager, stated that this company is 


jinding a general revival of business throughout the 
hardwood line and is greatly encouraged. 

The building permits for July exceeded those of June 
ly a nice amount, according to the report of the Cleve- 
lind building inspector. During June there were issued 
252 permits for frame buildings to cost $436,338; brick 
and stone, forty-nine permits to cost $324,030; addi- 
tions, 321 permits to cost $99,156, a total of 622 permits 
to cost $859,524. The report for June showed as fol- 
lows: Frame, 229 permits, cost $356,947; brick, 29 
permits to cost $242,150; additions, 285 permits to cost 
$93,465; total, 543 permits to cost $692,562. June of 
last year totaled 753 permits to cost $1,365,513. 

J. A. BeFaut, secretary of the Ferguson Lumber Com- 
pany, manufacturer of yellow pine and hardwoods at 
Little Rock, Ark., called on some of the local dealers 
this week. 

The Robert H. Jenks Lumber Company, has recently 
increased its selling force by the addition of C. R. Peter- 
kin, who will represent the concern in Ontario, Canada. 
John C. White has just been appointed to represent the 
company in eastern Michigan outside of Detroit, in the 
place of H. K. Follansbee, who recently resigned. 

W. D. Diller, of York, Pa., recently called on some 
of the local dealers to interest them in timber lands in 
Pennsylvania. He stated that while considerable timber 
land was offered for sale, good investments from the 
standpoint of either hard or soft woods were becoming 
exceptionally scarce in that section. 

K. H. Stover, a prominent dealer of Elkins, W. Va., 
called on some of the local dealers this week. 

Some considerable prominence regarding the good 
business done by the Interstate Lumber Company, of 
this city, with the board of county commissioners was 
recently given by a report of the Municipal Association, 
which criticised the board for using so much oak bridge 
planking. At any event it showed where the Interstate 
company had booked orders for several hundred thousand 
feet of oak plank, which is somewhat encouraging. 

red E. Gary, vice president and manager of the 
lsaker Lumber Company, Turrell, Ark., manufacturer of 
lardwoods, was a Cleveland visitor recently. He for- 
merly lived at Conneaut, Ohio, and after visiting there 
left for a trip up the lakes with his wife. 





TRADE AT TOLEDO. 


ToLepo, Onto, Aug. 4.—Within the last few weeks 
rade conditions have vastly improved and this market 
cems now to be coming out of its state of coma, show- 
iug onee more some of its old-time vigor and activity. 

ist week building permits to the extent of $116,550 

re issued, which was a decided increase over those 
ued the week before, which in turn had shown an 
icrease of triple the business done the week previous. 

The feature of the market which is just now holding 

e attention of local lumbermen and, in fact, lumber- 
men from all over the country, is the hemlock situation. 
‘or a long time the market here has been turned over 
» yellow pine, which was extensively used for siding 
ud many other purposes which in times past had 
elonged strictly to hemlock. The yellow pine mills, 
iaving the market all. to themselves, made increased 
rices a natural sequence, curtailed the output, and the 
‘ealers in hemlock, unable to produce hemlock at the 
ow prices set by the yellow pine people, almost went 
ut of business, Mills almost ceased operations and 
‘or a long time the prices held. Finally, however, un- 
«ble to hold out longer, some of the holders of hemlock 
made a break in the cordon and hemlock again made 
its appearance in the local market. As the yellow 
pine mills had curtailed their output the market had 
not been flooded and it has long been expected by those 
interested that following the shortage of yellow pine 
the hemlock prices would advance and this expected 
movement took place a few days ago, finally yielding 
to the strengthening process. Jf the expected demand 
18 as great as indications would imply the prices will 
advance on both hemlock and yellow pine, as it is be- 
lieved there is no great surplus of stocks in either of 
these lines. The strengthening of prices will be the 
result direct of the increased building business, which 
has picked up wonderfully here in the last two weeks. 

Responding to the strengthening of yellow pine and 
hemlock, white pine prices are also bolstering up and 
cypress, which is extensively used as a substitute for 
white pine, especially in the construction of doors, win- 
dows, porch columns and store fronts, is also crawling 
upward, 

In fact, the entire market is showing an increased 
Strength and activity which is flattering indeed to the 
lumber dealer, 

Even hardwoods are noting the change and following 
along in the wake of other building materials. For 
the entire summer all buildings being erected were of 
such a cheap character that little if any hardwoods 
were required for them. .Of late, however, the char- 
acter of the buildings have improved, apartment. build- 
ings, flats, ete., being in course of construction which 
require considerable hardwood. This has proven quite 
a stimulation to the local market and although prices 
have not. yet advanced they are strong and will take but 
@ continuation of the present activity to soar. 


A chaotic condition is at present prevailing in the 
local lumber market, which is badly demoralized. . Dur- 
ing the entire summer the business has been insufficient 
to go around and the competition has been unusually 
sharp. There has seemed to be a tendency among 
some of the larger retailers to cut and slash prices 
regardless of cost of production. Just why this dis- 
position it is hard to explain, although the intention to 
sell is evident. Whether the course is the result of an 
attempt to unload burdensome stocks or whether the 
heavy stocks are standing in the way of future plans 
it is difficult to determine, although some such ex- 
planation is undoubtedly the correct one. 

In an effort to locate timber lands the following 
Fostoria gentlemen have gone to Durham, N. C., where 
for a short time they will have their headquarters: 
C. A. Gribble, W. 8. Lyon and Earl Cunningham. The 
timber lands, if found, will be bought for the Fostoria 
Stave & Barrel Works. This factory, which has been 
in existence for a number of years, has until recently 
obtained sufficient timber from the local districts. Of 
late, however, timber has beea coming in with less and 
less frequency, so that the timber lands are needed to 
supply the factory. 

The National Fruit & Berry Box Company was re- 
cently incorporated in this city with a ‘capital stock of 
$20,000. Following are the incorporators: Fred Wilson 
Webb, John P. Goodwin, Clem O. Moninger, Robert C. 
Himes and Charles J. Collier. 

Toledo’s smoldering voleano is again on a rampage 
and people are leaving their homes and businesses in 
an effort to escape the smoke and stench. This vol- 
cano, which is the scene of a conflagration at least 
twice a month, and has been for years, is a mammoth 
sawdust pile belonging to the old Mitchell & Rowland 
company. For years this has been a menace to the 
peace and safety of the residents in the vicinity and 
when fire breaks out a hose company is kept constantly 
on duty fighting the smoldering mass. Every effort 
has been made by the local fire department to put out 
this fire permanently, but without success, and always 
a slow and smoldering fire creeps and creeps in the 
heart of the deep mass of sawdust which breaks forth 
into flame generally when the weather is warm and 
for which spontaneous combustion is thought to be 
responsible. Fire fighters have been at work for a 
number of hours and still the flames have not been 
controlled. 





THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Aug. 4.—Dealers generally 
report an increase in business. “We are getting. more 
orders right -along,” enthusiastically remarked a leading 
dealer today, “and business shows an improvement all 
along the line.” 

While shipments and receipts for July were consid- 
erably behind those for the corresponding month of last 
season, they have shown a most pronounced upward 
trend during the last two weeks. The receipts of stock 
by vessel amounted to nearly 42,000,000 feet, an approxi- 
mate decrease of 10,000,000 feet from those for July 
of 1907, but during the last ten days of the month just 
closed nearly half the total arrived. The last week of 
July showed a decided increase in shipments over the 
Erie canal from Tonawanda, but the amount of stock 
forwarded fell 10,000,000 feet behind the corresponding 
period of last season. 

The receipts of stock during the last ten days of July 
was carried as follows: 


BoAT AND CONSIGNEE— Feet. 
Schooner Holland, White, Frost & White......... 950,000 
Steamer Ed Smith, White, Gratwick & Mitchell... 790,000 
Steamer Kongo, George C. Meyers..........ee00% 550,000 
Schooner Jron City, White, Frost & White......... 775,000 
Steamer Meyers, Smith, Fassett & Co............ 1,300,000 
Schooner Alice Norris, Northern Lumber Company. 850,000 
Schooner Mistec, M. M. Smith.......cccccccesece 882,581 
Steamer Aster, M. M. Smith... .....cccccscssccccce 594,104 
Steamer S. K. Martin, Kelsey-Dennis Lumber Co... 269,000 
Steamer Green, Robinson Bros..............ee. 696,167 
Schooner Whitney, R. T. Jones Lumber Company... 375,000 
Schooncr Brightie, George C. Meyers............++ 817,000 
Schooner Tilden, Ed Hines Lumber Company...... 650,900 
Steamer Boyce, George C. Meyers...........+e00% 707,000 
Steamer Bradley, Silverthorne & Co.............. 680,000 


Schooner Delaware, Singer Sewing Machine Co.... 770,306 
Steamer Filer, Silverthorne & Co.............06- ¥ 
Steamer Oscoda, Fenton & Sons’ Box & Lumber Co. . 200,000 


Schooner Maxwell, J. W. Scribner & Co........... 618,131 
Steamer Tempest, J. W. Scribner & Co........... 390,058 
Steamer Shores, McLean Bros..........ceceseces ,000 
Steamer Zillah, McBurney & CO.........ceceeeees 850,000 
Schooner Jenness, Silverthorne & Co..............- y 

Schooner Goshawk, Silverthorne & Co............ 1,038,000 
Steamer J'hree Brothers, W. G. Palmer........... 330,685 
Schooner Tuxbury, Northern Lumber Company.... 930,000 


The planing mill and woodworking factory on Main 
street recently acquired by M. M. Smith is about +o be 
put in operation again. Mr. Smith has much work 
booked ahead and he is anxious to complete details that 
will make it possible to start the plant in a few days. 
He is bringing down 12,000,000 feet of white pine from 
the Georgian bay district this season to be dressed and 
worked up at the plant. He will do considerable custom 
work besides. He has leased a part of J. P. Mackenzie’s 
dock and yard. 

The government has seven inspectors from the com- 
meree and labor department in the Tonawandas ascer- 
taining how much lumber has been handled here during 
the last ten years, how much labor was employed and 
other statistics for compilation at Washington. 





MISSISSIPPI MANUFACTURERS TO MEET. 

A special meeting of the Mississippi Pine Association 
is scheduled to be held at Hattiesburg, Miss., on the 
afternoon of Thursday, August 13. ‘Headquarters will 
be at the Hotel Hattiesburg. Explanatory of the éall 
for this conference, Secretary Ewing A. Walker writes: 








PACIFIC COAST TIMBER LANDS, 
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TIMBER LANDS 
FOR SALE 


Tracts and quarter sections in California, 
Oregon and Washington, averaging from 
twenty thousand to one hundred thousand 
feet Merchantable Timber per acre. 








SEND FOR LISTS. 


J. F. SOULE, SAN FRANCISCO, CAL. 




















Buy Crees and Get Rich 


W. I. EWART, 


TIMBER LAND INVESTMENT BROKER 





Alaska Building, 
SEATTLE, WASH. 





Timber Lands for Sale 


In Idaho and Washington. 
ROBBINS TIMBER COMPANY 


SPOKANE, WASH. 














neve CHOICE TIMBER LANDS 


in Washington, Oregon and British Columbia. 
Large and small tracts. Correspondence solicited. 


RYDER-GOUGAR CO., Tacoma, Wash. 








F. W. MITCHELL & CO. 
Washington. Oregon & Brittish Columbia TIMBER, LANDS 


SHINGLE MILL AND LOGGED OFF LANDS 
SAW MILL PROPERTIES AND FARM LANDS 


LOGGING OPPORTUNITIES 30 Years Acquaintance on the Pac.Cocst 
629-633 Pioneer Building, ~ SEATTLE. WASH. 


TIMBER LANDS 


WASHINGTON, OREGON and BRITISH COLUMBIA 
Write for particulars, 
APPLETON INVESTMENT CORPORATION, Ltd. 
707 American Bank Bidg., SEATTLE, WASH, 

















Save Your Money ° 


By Using the Published 
Semi-Annually 
RED BOOK °° 
and July. 
f It contains a carefully prepared list of the buyers 
of lumber in car lots, both among the dealers and 
manufacturers. 


The book indicates their financial standing and 
manner of meeting obligations. -Covers the 
UNITED STATES, ALBERTA MANITOBA and 
SASKATCHEWAN. 


The trade recognizes this book as the authority 
on the lines it covers. 


A well organized Collection Department is also 
operated and the same is open to you. 


Write for Terms. 


Lumbermen’s Credit Association 


ESTABLISHED 1878. 
1402 Great Northern Bldg., 116 Nassau St., 
CHICAGO. NEW YORK CITY. 


MENTION THIS PAPER AM. L. 
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Timber Loans 


We are prepared to make loans 














in amounts of $500,000 and up- 
wards secured by first mortgage 
on high grade, accessible stand- 
ing timber owned by established, 
going lumber companies. 
Correspondence and personal in- 


terviews invited. 


Devitt, Trembie & Go. 


BANKERS 
First National Bank Bidg., 


CHICAGO. 











TIMBER 
LOANS 


We are the ONLY financial 





house in the United States 
that makes a specialty of 
| loaning money on large 





tracts of standing timber. 








Clark L. Poole & Co. 


Successors to H. C. BARROLL & CO., Bankers. 


First National Bank Bldg., CHICA GO. 




















We Purchase 
Outright 


bond issues on first class timber prop- 
erties, in amounts from $100,000 to 
$2,000,000, when well-located and in 
strong hands. 


WE DO NOT SELL ANY BONDS 
ON COMMISSION. 


Peabody, 
Houghteling & Co. 


181 La Salle Street, Chicago. 
(Established 1865). 























THREE-FOURTHS INTEREST IN A LONG LEAF PINE MILL 


in Mississippi, with 75,000,000 feet of Timber. 
EDWARD L. SLATTERY, New Orleans, La. 


AMERICAN LUMBERMAN. 





“Although our regular semiannual session will convene 

during the second week of September, about one month’s 
*time after the special session, we felt that in view of 
the recent changes for the better in the yellow pine situa- 
tion the manufacturers should meet and go over together 
each and every feature of the market.” 


PPAR OOOO 

KEYSTONE LUMBERMEN IN SEMI-ANNUAL. 

PHILADELPHIA, Pa., Aug. 3.—The seventeenth semi- 
annual meeting of the Pennsylvania Lumbermen’s Asso- 
ciation opened at Lancaster, Pa., on July 29. President 
T. J. Snowden, of Scranton, was in the chair and 150 
members were present. Rabbi Isadore Rosenthal, of 
Shaarai Shomegim Temple, representing Mayor McCas- 





Aueust 8, 1908. AUG 


key, made the address of welcome. Vice President S. C. 
Creary, of Bloomsburg, responded. Matters concerning 
mainly the trade conditions took up the day’s session. On 
the second day the resolution indorsing the step taken 
for the preservation of the forests and one condemning So 
as dishonest the practice which is growing in the trade 
of canceling orders for material without the consent of 
both buyer and seller, and filling orders in the order of 
price rather than in the order of the time of shipment 
agreed upon, were adopted. It was the sense of the 


association that an order once placed and accepted con- , 
stituted a binding contract. The assistance of kindred in 
business organizations was asked in formulating some e{ 
plan for correcting these evils. Me 





What is thought to be a record breaking carload of yel- 
low pine timber was received by John W. Dixon & Co., 
of Mobile, Ala., at that port in May last. It consisted 
entirely of 18x24-inch timbers. It made up part of 
50,000 feet of this size, which in turn made up part of 
a cargo of 3,000,000 feet of timbers shipped to South 


RECORD-BREAKING CARLOAD OF PINE TIMBER. " 


Africa by the firm. It was a big cargo of big timber, rs 
but the carload shown in the accompanying engraving th 


was especially notable. The timber was cut from the = 
forests of southeastern Mississippi, which have furnished al 
so much fine export stock. Mr. Dixon, of John W. Dixon 

& Co., is standing at the left in the view. es 
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SHIPPED TO SOUTH ATRIGA BY 
J-W.DIYON LUNWBRER GQ: 
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CARLOAD OF 18 BY 24 INCH YELLOW PINE SHIPPED FROM MCBILE. 





The only hobby which Clarence E. Ingalls, office man- 
ager for C. L. Willey, the veneer manufacturer of Chi- 
cago, claims to have is the running of automobiles. Mr. 
Ingalls took up the fad when it was in its infancy, and 
in the years following he has experimented with almost 
every make of car in the market. The accompanying 
illustration shows Mr. Ingalls in his most recent acquisi- 
tion, a Kissell car. This is the first automobile in Chi- 


MAHOGANY A NEW MATERIAL FOR AUTOMOBILE BODIES. 


cago with a solid mahogany body, and it has attracted 
much attention. Mr. Ingalls selected the African mahog 
any lumber of which the carriage is built from the large 
stock of Mr. Willey. It is probable that the use of 
mahogany will become general in the building of auto- 
mobiles, as, since seeing the car of Mr. Ingalls, a number 
of automobile manufacturers have placed large orders for 
this lumber. 




















Cc. E. INGALLS IN HIS MAHOGANY BODIED CAR IN WILLEY’S MAHOGANY YARD. 
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MICHIGAN MILL YARDS CROWDED. 


Some Mills to Close Down Until Lumber can be Moved—Additional Men Appointed to Guard 
Against Forest Fires. 








THE SAGINAW VALLEY. 


Bay City aNnp SaGINaw, Micu., Aug. 4.—The mills 
in the Georgian bay district are all in motion and are 
veginning to be cramped for piling room on the docks. 
Many of the mills are cutting for other parties and the 
ywners of the stock apparently are in no hurry for it 
and this delay in shipping causes trouble for the millmen. 

Eddy Bros. & Co. are cutting 12,000,000 feet of lumber 
for Foss & Co., of Bay City, at Blind river and have 
not eut a foot of their own logs this season, although 
they are operating the mill day and night. Loveland & 
Stone, the Moulthrop Lumber Company and others are 
all short of piling room 

The lake movement of lumber is small. Sunday the 
steamer Langell Boys brought a cargo of lumber from 
Canada over to Mershon, Schuette, Parker & Co., where 
this firm is reported to have bought a small lot of lum- 
ber. The steamer Ogemaw brought over 464,196 feet 
from Thessalon, consigned to E. B. Foss & Co. The 
schooner C. J. Fillmore brought from Blind river 496,239 
feet for Foss & Co., and the Katie Brainerd brought 
196,092 feet from Thessalon for the same firm. 

During July a total of 5,357,201 feet of lumber and 
630,000 pieces of lath came to the port of Bay City. 
About all the lumber coming down from upper Michigan 
and Minnesota is that brought down by Handy Bros. The 
bulk of local receipts are from Canada and some of the 
mills over there may have to shut down because of their 
docks filling up and the congestion not being relieved. 
The receipts at this port in June were 8,604,859 feet. 
Current receipts are much lighter than usual. 

Last week M. D. Olds & Co., of Cheboygan, re- 
ceived a raft of 1,600,000 feet of logs from Thessalon. 
These logs were cut on deeded lands and are therefore 
exempt from the law prohibiting the export of Canadian 
logs. Another raft of about the same size will be brought 
over at once. 

The tugs Temple Emery and River Queen are about 
starting from upper Michigan with another big raft for 
Bay City, consigned to F. T. Woodworth & Co. 

The plant of Herman Hoeft & Son, at Rogers City, 
s being operated steadily with a crew of 111 hands. The 
plant is composed of -saw mill, stave and heading mills. 
‘he daily lumber output is 30,000 feet and 30,000 staves 
and 4,000 sets of heading. The firm has the entire 
umber output of its mill last year and this is piled in 
ie mill yard. Almost the entire stave and heading out- 

t is taken by the Diamond Crystal Salt Company, of 

Clair. 

The force of men on the state forest reserve in Ros- 
mmon county is to be increased this month as a protec- 
ion against fires, and it will be needed as there has been 

rain in two weeks and the country is burning up under 

intense heat. About 50,000 trees have been planted 
1 the reserve this year. 
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MENOMINEE RIVER NOTES. 


\ENOMINEE, Micu., Aug. 4.—The fire at the Sawyer- 
Co odman yards which destroyed between 10,000,000 and 
(00,000 feet of mixed Inmber, August 1 and 2, was 
the greatest ever witnessed on the Menominee river. 
Tc loss to the lumber is estimated at $150,000, while 
tic damage done to the docks is about $15,000. This 
movaing a large crew of men started to clear the wreck- 

from the yards and docks and no interruption will 
llowed with the sawing operations of No. 2 mill. 
burned docks will be repaired at once and founda- 
s for new. lumber piles erected as soon as the fire, 
h at many places smolders several feet below the 
ice in the filling and saw dust, is extinguished. 

1 account of lack of piling room, the officers of the 
any intended to shut down the No. 2 mill until 
» of the lumber was moved from the yards to the 
side markets. The fire has cleared the yard, and as 
nty of logs are coming down the river and there are 

eral million feet of them in the booms, the mill 

i operate steadily from now until the freezeup in 

fall. ° 
July, as a rule, is a dull month in the cedar business, 
| local wholesalers claim that last month did not 
ve an exception. August is also dull and little will 
done in the cedar line. With the first of September, 
is expected, better times will come and a good fall 
visiness is anticipated. With the marketing of the 
mper crop of the west will come a desire on behalf 

« the farmers to improve their fences and the extension 
“f rural telephone and trolley lines will stimulate the 
pole trade. 

The last week fell somewhat behind the preceding 
weeks in July in the movement of lumber from the local 
‘locks, Several barges were in port and loaded for 
Chicago. The amount of lumber shipped during July, 
however, was considerable, and somewhat ahead of that 
of July, 1907, but the total for the season remains be- 
hind that of last year’s shipments. 

The Mackinac Land & Lumber Company has installed 
a new saw mill at Epoufette and is running it under 
the management of William Derusha. This company 
has extensive timber holdings in the vicinity of the 
mill and will operate for several years, 

William Heath’s saw mill at Indian Town has shut 
down for an indefinite time on account of the yards be- 
ing filled up with lumber and no piling room available. 


One of the most important real estate deals in Delta 
county this year was recorded last week when 1,441 
acres of timber land, mostly cedar, were transferred 
from Joannes Bros., of Green Bay, to the Milwaukee 
Cedar Company. 





NORTHERN MICHIGAN NOTES. 


MANISTIQUE, MicH., Aug. 3.—A new wood industry 
is in sight for Ontonagon. A Chicago concern contem- 
plates the establishment of a woodenware factory that 
will employ forty or fifty hands the year round. 

Andrew Nelson is completing his new planing mill 
at Crystal Falls and the plant will go into commission 
September 1. 

Northern lumbermen state that during the last year 
the northern lumber cut fell off 12 percent over the 
preceding year. 

A. B. Patterson, of Concord, Mass., forestry expert for 
the United States government, and Charles Townsend, of 
Clintonville, Wis., and J. Brotherton, of Escanaba, this 
state, timber cruisers, are touring northern Michigan 
inspecting the lands of the Chicago & North-Western 
railway and preparing for the company’s work of re- 
forestation. 





FROM THE FURNITURE CITY. 


GRAND RApips, Micu., Aug. 4.—Charles A. Phelps and 
Henry I. Idema are in Wisconsin inspecting the timber 
holdings of the Phelps-Brownell Lumber Company. 

The Shelby Basket Company will double the capacity 
of its plant at Shelby for the coming season. 

Burke, Smith & Nelson, contractors of Muskegon, 
recently bought 300,000 feet of southern pine, in timbers 
one foot square, of a Chicago firm. The timbers will be 
used in pier work at Grand Haven. 

Frank Mather, former manager of the Campbell Lum- 
ber Company, of Hillsdale, has bought an interest in the 
Central City Lumber Company, of Jackson, and has 
removed to that city. 

F. C. Mason & Co., of St. Johns, have bought the 
tools and stock of the Linn Manufacturing Company, 
Escanaba, and will soon begin the manufacture of 
sleighs, making everything from boys’ handsleds to log- 
ging sleds. The factory is being enlarged. 

The St. Johns Manufacturing Company, of St. Johns, 
has secured a contract to build thirteen portable school 
buildings for use in the District of Columbia to relieve 
the congested condition of the schools. , 

Warren A. Cartier, of Ludington, is president, and 
Gardner Sands, of Pentwater, is vice president of the 
United Telephone Company, recently organized at Lud- 
ington, with $200,000 capital. 

C. M. Edick, formerly of Benton Harbor, who is oper- 
ating a box and veneer plant at Troy, Ala., is spending 
the summer at Benton Harbor. 





THE CITY OF THE STRAITS. 


Detroit, Micu., Aug. 4.—J. R. McKinley, who is con- 
nected with the Michigan Central railway, has returned 
from the Philippines, where he has obtained a lease of 
the timber rights of 180,000 acres in the province of 
Mindanao, about 400 miles south of Manila. He will 


endeavor to interest sufficient Detroit capital to work the }. 


property. This is what he has to say of his proposition: 


My lease contains hardwood. 'The government now leases 
the timber rights, exacting a stumpage charge, but no trees 
less than 20 inches in diameter can be cut. Manila and 
Hong Kong furnish markets for hardwood timber, as it is 
largely used in construction work. Mahogany can also be 
shipped into the United States by taking advantage of the 
tramp yressels. 


Mr. McKinley will return to the Philippines early in 
October. 

William Ferguson, of Ecorse, while in his Wyandotte 
lumber yard was dragged 150 feet and painfully bruised 
by a horse yesterday afternoon. The animal became 
frightened as Mr. Ferguson was about to step into the 
buggy. 

The Grace Harbor Lumber Company has taken in so 
far this season, over its new docks in Detroit, nine boat- 
loads of lumber, mostly with its own boats. It has 
enough work to keep its fleet busy for the balance 
of this season. 

PPP PI DDD DDI ID IY 


GOVERNMENT CONTRACTS FOR LUMBER. 
WASHINGTON, D. C., Aug. 1.—The interior department 
has made the following contracts for lumber, in such 


quantities as may be required during the fiscal year 
ended June 30, 1909: 


Poplar boards, 4x12, Frank Libbey & Co., Washington, 
D. C., $3.75 a thousand feet. : 
Poplar boards, 44x12, Frank Libbey & Co., Washington, 
D. C., $6 a thousand feet. 
Poplar boards, 5x12, Frank Libbey & Co., Washington, 
D. C., $6 a thousand feet. 
White pine boards, %x12, Thomas W. Smith, Washington, 
D. C., $7.50 a thousand fect. 
White pine boards, 4x12, W. T. Galliher & Co., Washing- 
ton, D. C., $7.40 a thousand feet. 
White pine boards, 14% x12, W. A. H. Church, Washington, 
. C., $9.50 a thousand feet. 
White pine boards, 1%x12, W. A. H. Church, Washington, 
D. C., $9.50 a thousand feet. 2 oi 
Be grain Gon pine. flooring, Frank Libbey & Co., 
Washington, D. C., $5 a thousand feet. 


Virginia pine flooring, Frank Libbey & Co., $3.50 a thou- 
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The Continental National Bank 
of Chicago. : 


OFFICERS 

Gro, M. REYNOLDS, Pres’t. HERMAN WALDECK, Asst. Cashier. 

ALEX. ROBERTSON, V-Pres’t. F.H. ELMORE, Asst. Cashier. 

WM. G. SCHROEDER, Cashier, WILBER HATTERY, Asst. Cashier. 

B. 5. MAYER, Asst. Cashier, J.R. WASHBUBA, Asst. Cashiers. 
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Suepmz PCONTINENTAL]  penoctts . 
and Profits | NATIONAL 


“BANK $65, 000,000 


> (OF 
CHICAGO 


$7,000,000 











BOARD OF DIRECTORS 


JOHN C. BLACK, Chairman of the Board. 
J.OGDEN ARMOUR F. E. WEYERHAEUSER 
ALBERTJ.EARLING WM.C.SEIPP SAM’L McROBERTS 


HENRY BOTsFORD EDWARD HINES ALEX ROBERTSON 
B. A. ECKHART FRANK HIBBARD GEO M. REYNOLDS 
Courteous Treatment. Superior Facilities. 
Ample Resources. 


Accounts of Corporations, Firms and Individuals 
Solicited; Correspondence Invited, 














sand feet. 





Monroe and Clark Streets 


CHICAGO 
Capital, $1,000,000. Surplus & Profits, $400,000 


Transacts all branches of Commercial 
Banking and solicits the accounts of cor- 
porations, firms and individuals. 

Issues Certificates of Deposit payable 
on demand bearing 2 percent and on 
time with 3 percent interest added. 

Courteous treatment is extended to all. 

WILLIAM A. TILDEN, Pres, NELSON N. LAMPERT, Vice-Pres, 


HENRY R. KENT, Cashier. CHAS. FERNALD, Ass’'t Cashier. 
COLIN 8. CAMPBELL, Ass't Cashier. 








ESTABLISHED 1879. 


STATE BANK OF CHICAGO 


CAPITAL ONE MILLION DOLLARS 
SURPLUS ONE MILLION DOLLARS 


CHAMBER OF COMMERCE BUILDING 
S. B. Corner LaSalle and Washington Sts. 


GENEKAL BANKING, SAVINGS, LETTERS OF CREDIT, INVESTMENT 
BONDS, FOREIGN EXCHANGE, TRUSTS. 


NEW ACCOUNTS RESPECTFULLY SOLICITED. INTEREST ALLOWED 
ON DEPOSITS. ESTABLISHED 1879. 


OFFICERS, 


Hi A. HAUGAN, President, HENRY S. HENSCHEN, Ass’t Cashier. 
L. A. GODDARD. V. Pres. HENRY A. HAUGAN, Ass’t Cashier, 
JOHN R. LINDGREN, Cashier. SAMUEL E KNECHT, Secretary. 
FRANK 1, PACKARD, Ass’t Cashier. WILLIAM C. MILLER, Ass’t Secy, 


BOARD OF DIRECTORS. 
DAVID N. BARKER, Manager Jones & Laughlin Steel Co. 
CALVIN DURAND, President Durand & Kasper Co. 
THEO. FREEMAN, Grocer. 
H. A. HAUGAN, President. 
JOHN R. LINDGREN, Cashier. 
THOMAS MURDOCH, President Reid, Murdoch & Co. 
WM. A. PETERSON, Proprietor Peterson Nursery. 
GEO. E. RICKCORDS, Chicago Title and Trust Company. 
MOSES J. WENTWORTH, Capitalist. 











JOHN C. SPRY 


Timber Lands 


Bought and Sold 


Twenty Years in the Business. 


1230 Corn Exchange Bank Building, 
N. W. Corner LaSalle and Adams sts. } CHICAGO 


Phone Main 8772. 
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quite willing to run along with your pre- 
sent system—which may, or may not be 
the best for your business—when you can 


have an expert go over your entire system 


and if necessary design and devise a sys- 

tem which will not only save you time, 

but money in clerk hire as well, beside 

giving you all statements at the first of 
the month—not three or five days after. 


_ Send us samples of your present system for free consulta- 
tion and ask for folder No, 1. 


AFETY SYSTEMS COMPANY 


ANUFACTURERS OF 


UPPLIES FOR BUSINESS SYSTEMS 


With a Factory in’New York. 
34-54 Hubert St., 

















NEW YORK. 














What’s Your Worth? 


Any day you may be asked just this question by your baaker 
or in event of a fire, by an insurance adjuster. It’s our 
business to furnish appraisals, maps and plans compiled for 
ready reference, which will tell you in figures the exact valu- 
ation of your 


lant. 
BOOKLET AND NAMES OF PATRONS FREE FOR THE ASKING, 
COATS & BURCHARD COMPANY, 


PUBLIC APPRAISERS, 
159 La Salle Street, CHICAGO. 


6% Timber 
Land Bonds 


Sinking Fund, Serial, Timber 
Bonds, secured by First Mortgage 
on standing Timber appraised by 
Jas. D. Lacey & Co. of Chicago, Port" 
land, Seattle and New Orleans as 
worth over five times the amount of 
the Bonds. 






























Also secured by First Mortgage 
on 5,500 acres of Land and on Saw 
Mills and Plant valued at $150,000 
by the Milwaukee Appraisal Co. 






















The Bonds run from 1% to 10 
years and are offered at par. De- 
nomination $500. 





The company issuing the Bonds 
is rated by Dun’s and Bradstreet’s 
at over $1,000,000 capital, with the 
highest credit. The company’s 
statement shows its net earnings 
last year were OVER TEN TIMES 
THE INTEREST ON THIS BOND 
ISSUE. 





Since our establishment as a 
State Bank 17 years ago we have 
sold many million dollars’ worth of 
Bonds, and no patron has ever lost 
a dollar. 


Write for Circular 103-T and Map. 


Royat Trust Go.- 
BANK 


Royal Insurance Bidg., 169 Jackson Blvd. 
CHICAGO. 


Also Checking Accounts, Savings 
Accounts, Real Estate Loans. 











A WEEK’S PROGRESS IN WISCONSIN. 


. 





*, 


Improvements in Mill Plants—Lumbermen Flying Taft Pennants—Business and Personal 
Brevities from the Badger State. 





CREAM CITY TRADE NOTES. 


MILWAUKEE, WiIs., Aug. 5.—R. Connor, of the R. Con- 
nor Lumber Company, of Marshfield, was a recent Mil- 
waukee visitor. Mr. Connor said that many Wisconsin 
people were liable to fall into the habit of thinking of 
Marshfield as being up in the woods when as a matter 
of fact the surrounding country is much the same as in 
southern Wisconsin. Mr. Connor said that some of 
the best farms in the state were in the vicinity of Marsh- 
field and that to get into the lumber country one has to 
go many miles north of Marshfield. Marshfield was at 
the hight of its lumber fame about twenty years ago. 

The Filer & Stowell Company, well known manufac- 
turer of saw mill machinery, has orders for shipment 
of a large number of saw mill engines during the present 
month. Orders have been placed with the company for 
a 259-horsepower engine for the Brooks & Ross Lumber 
Company, of Scofield, this state; saw mill machinery hav- 
ing 7,500 feet daily capacity for the Salmen Brick & 
Lumber Company, of Slidell, La., and similar machinery 
having a daily capacity of 150,000 feet for the Bluff 
City Lumber Company. 

F. L. Tibbits, president of the Tibbets-Cameron Lum- 
ber Company, of Milwaukee, accompanied by his wife 
and daughter, have left Milwaukee for a six weeks’ west- 
ern trip. They will go to Vancouver, Winnipeg, and on 
the return trip will stop at various points in Colorado. 

W. E. Allen, president of the W. E. Allen Lumber 
Company, has returned from a business trip to Oshkosh, 
Menasha, Appleton and other Wisconsin points. 

Loren Robeck, lumberman frem Marinette, Wis., spent 
a few days in Milwaukee last week. Mr. Robeck said the 
lumbering business in Marinette county is picking up 
and everything points to a successful and busy season. 

Mr. King, of the R. McMillan Lumber Company, of 
Oshkosh, recently called upon the Milwaukee trade. 





MISCELLANEOUS STATE LUMBER NEWS. 


MILWAUKEE, Wis., Aug. 5.—Taft followers among the 
lumber manufacturers at Wausau are beginning to dis- 
play their Taft and Sherman banners from their plants. 
The Barker & Stewart Lumber Company started the 
project by offering to secure for all manufacturing insti- 
tutions desiring them huge twenty-foot pennants bearing 
the names of the republican nominees. The Alexander 
Stewart Lumber Company was first to follow the example. 

In the work of assessing the property valuations of 
Eau Claire it was found that the valuation of the North- 
western Lumber Company was decreased $75,000 on ac- 
count of the closing down of the mill of the company 
and to the absence of logs. 

The Cleveland Woodenware Company, recently incor- 
porated to operate at Cleveland, Manitowoe county, is 
the successor of the Frome Manufacturing Company, 
whose plant at Howards Grove was destroyed by fire some 
time ago. The new company will immediately erect a 
new plant for the manufacture of cheese boxes, veneers 
and furniture of all kinds. The new company, which is 
capitalized at $25,000, was incorporated by William 
Belitz, Cleveland, Ohio; R. L. Frome, Howards Grove, 
and Edward Voight and August Quehl, of Sheboygan. 

Plans are under way for the enlargement of the plant 
of the Tomahawk Box Company at Tomahawk. The 
proposed increase in the size of the plant and in the 
amount of the output will mean much new machinery and 
additional employees. A new sawing machine has been 
installed at the factory. 

The Winnebago Furniture Company has resumed opera- 
tions at its plant in Fond du Lac after a short close- 
down, occasioned by the taking of an inventory aria 
number of repairs. The plant is now working with a ull 
force. 

The new firm of John Jennings & Co. has been formed 
at New London to open a factory for the manufacture 
of casings, moldings, mopboards and stairways. A new 
site has been bought and the buildings just secured will 
be moved and the addition of a new saw mill and plan- 
ing mill will be made. 

The loss entailed at the yard fire of the Pendleton & 
Gilkey Lumber Company at Oconto some weeks ago has 
been settled at $41,500. 

Fire insurance adjusters are at work estimating the 
loss in the recent big fire of the Wright Bros. Lumber 
Company at Marinette. As soon as the work of adjust- 
ment is completed the company will begin the erection 
of a new mill. 

The wood pulp plant of the Union Manufacturing Com- 
pany at Oconto Falls is again in busy operation after a 
period of idleness, Present orders indicate that the plant 
will be kept in steady operation. . 

William Irvine, manager of the Chippewa Lumber & 
Boom Company, has presented Irvine park at Chippewa 
Falls with sufficient money to erect a large pavilion. Mr. 
Irvine has been instrumental in securing 164 acres for 
park purposes at Chippewa Falls and recently canceled 
$5,000 worth of bonds which he held against the park. 
WIS. 





IN THE HEMLOCK COUNTRY. 

MELLEN, Wis., Aug. 4.—The Foster-Latimer Lumber 
Company let a contract Monday to W. D. Hogan, of 
Ashland, for the erection of a large dry kiln. The kiln 
is for the purpose of drying hardwood flooring. The 
building will contain three separate drying rooms, each 
to be 110x20 feet. The building will be entirely of 
cement blocks and will have a cement roof. A. large 


amount of additional machinery has been ordered and 
within sixty days the Foster-Latimer Company will have 
one of the most complete flooring plants in America in 
operation in this city. Between thirty and forty addi- 
tional men will be employed in this department, which 
will have a capacity of from one to two large carloads 
of flooring daily. The company has large holdings of 
the best maple timber in the United States and with 
this new equipment will class with the best, flooring 
manufacturers in this country. 

A special palace car with Vice President and General 
Attorney Henry C. Starr, General Freight Agent Fred 
KE. Signer, Chief Engineer C. N. Kalk, Right of Way 
Agent T. B. Gibson, all of Chicago, and other Wisconsin 
Central officials and George H. Atwood, president of the 
Atwood Lumber & Manufacturing Company, and W. H. 
Roddis, president of the Roddis Lumber & Veneer Com- 
pany, stopped at Park Falls Saturday morning, coming 
in on the early morning train from the south and re- 
turning at 9:11. The party came to settle some points 
in dispute between the Wisconsin Central, the Roddis 
company and the Atwood company. The Roddis concern 
objects to vacating the street opened for it a few years 
ago by the village board from First avenue to its mill, 
on the ground that in so doing it will be placed at a 
disadvantage in hauling its product over the projected 
new road, which means a much longer haul. It also 
claims that the company has spent a great deal of 
money putting the old road in shape for hauling and 
that it will be necessary for them to again put a lot of 
money into the task of building up a good road on the 
line where it is proposed to open the new street. Mr. 
Roddis finally withdrew his objections and consented to 
the closing of the road, but asked for some time to allow 
his company to get the new street in good shape for 
hauling over it. 





ON THE MENOMINEE. 


MARINETTE, WIs., Aug. 3.—The recent fire loss of Pen- 
dleton & Gilkey, cedar dealers, at Oconto, has been ad- 
justed at $41,500. 

The Allen Lumber Company has installed a new boiler 
in its saw mill at Fremont and is repairing and improv- 
ing the entire plant. 

Several thousand railroad ties are being shipped from 
this city to Green Bay and are being distributed from 
that point along the different railroads having division 
headquarters in that city. 

M. J. Quinlan and H. E. McGraw, lumbermen, are 
building handsome new residences at Wabeno. Mr. 
Quinlan is expending $15,000 and Mr. McGraw $8,000. 

The steamer S. O. Neff has reached Milwaukee with a 
cargo of 250,000 feet of lumber. The schooner City of 
Sheboygan brought in 7,000, cedar ties. 





BUILDING IN JULY. 


To judge of the effectiveness of the ‘‘BUILD NOW’’ 
campaign one has only to glance at the returns showing 
the estimated value of buildings for which permits 
were issued in July in forty-five of the leading cities 
of the country. For six months of this year building 
returns showed a steady decrease of varying extent. 
July, however, shows a gain and while it is only 3% per- 
cent it is decidedly encouraging news. The value of 
permits issued during July this year was over $44,000,- 
000, as against $42,500,000 in July, 1907. The state- 
ment prepared by the American Contractor, of Chicago, 
is given herewith: 





July, July, 
. 1908, 1907, Percent 
Cirx— cost. cost. gain, 108s. 
galtimore .......... $ 430,207 $ 657,452 o% 34 

Birmingham ........ 166,230 167,870 es os 
eee 731,000 957,000 as 25 
IDS <3 >. 0. 5.0:05 e100 5,042,400 5,376,500 vs 6 
Chattanooga ........ 173,710 878,745 i 54 
OS ae 814,710 797,202 2 
A eee 357,905 338,050 5 
A ee 364,580 339,039 < 
Ee 698,025 524,850 33 
Rr een 849,950 1,576,700 ai 46 
Grand Rapids....... 230,310 221,452 q os 
el oe 91,780 219,780 7 58 
Indianapolis ........ 582,652 486,846 19 eo 
es eae 460,567 201,180 120 
Los Angeles......... 1,852,290 1,313,020 3 
Milwaukee ......... 1,103,839 993,400 11 
Minneapolis ........ 945,485 994,655 - 4 
ere 439,039 432,453 1 
Mobile ra aia ie a) Atakit 129,156 103,830 24 
Nashville Hy Oe 207,070 171,877 20 
New Haven......... 367,780 251,810 45 
New Orleans........ 493,379 278,863 76 

Manhattan ....... 13,684,542 7,500,575 82 os 

ee eee 2,876,600 5,251,275 -* 45 

5 | ra 1,669,165 1,954,390 ais 14 

et Pees 18,230,307 14,706,240 23 > 
SESS ns 576,040 432,790 33 3 
Philadelphia ....... 2,912,480 3,784,150 im 23 
a. a er 301,638 215,089 42 
Portland, Ore........ 1,038,366 762,371 36 ‘: 
eee 20,450 217,275 “ee 90 
Rochester .......... 363,845 952,225 oe 61 
a | Se bea 778.524 1,059,800 26 
San Antonio........ 204,990 193,815 6 ¢ 
eS accnkec'e 259,828 258,532 1 +: 
GROURIE 646.555 2 v4 433,560 478,303 0 9 
South Bend:........ 70,417 14,390 ae 67 
NN EOFS rae 406,000 342,995 18 
Salt Lake City...... 424.550 140,600 190 
ee re 134,041 129,320 
oP eed eee 354,528 268,845 31 oe 
Terre Haute........ 80,655 147,050 a 45 
Washington ........ 1,113,017 967,300 15 at 
TROROCEEPE ob inc oo cice 144,452 408,015 sn 64 
Wilkes-Barre ....... 206,934 107,324 21 





Totals ..') 02.60: $44,086,686 - $42,569,003 3% 
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MINNESOTA LUMBER NEWS. 


New Hemlock and Pine Lists Record a*Material Ad- 
vance Over Low Point Recently Touched— 
Situation Greatly Improved. 


MINNEAPOLIS, MINN., Aug. 5.—Greater confidence per- 
vades the lumber industry in the northwest as a result 
of resumption in the demand from some of the best 
sourees. A much better run of orders has been enjoyed 
in the last two or three weeks than at any time in several 
nonths. The result is that the market, which has been 
badly off on many items, is making a decided recovery. 
\ new hemlock list out under date of August 1 records 
an advance of $1 to $2 a thousand over the low point 
recently touched. Sample prices on this list are $15.50 
for 2x4, 16 foot, which is about $5 under the price 
named in the last official list, dated in March, 1907. 
Kight-inch No. 1 boards, 16-foot, are quoted at $17.50, 
about $4 under last year’s prices. The new list is being 
vell maintained. New lists are also being sent out by 
most of the white pine manufacturers, marking advances 
over their last quotations. Their prices are still some 
under those made in January at the time of the first 
reduction, but are coming back close to it, and it is 
predicted that there will be further advances. 

July receipts of lumber at Minneapolis, as reported 
hy the railroad companies, were 13,312,000 feet, against 
17,472,000 feet in July last year. Shipments were 
12,160,000 feet, against 24,192,000 feet last year. This, 
however, marked an increase over June figures, while last 
year July showed a falling off, and the indications are 
good for August. 

Several twin city capitalists and lumbermen are 
affected by the disastrous forest fires about Fernie, B. C., 
hut their reports from that point are to the effect that 
newspaper dispatches about the damage have been exag- 
gerated, both as to loss of life and property. Among 
the stockholders in the Elk Lumber Company are F. B. 
Lynch and O. A. Robertson, of St. Paul, and 8. H. Bow- 
man, G. F. Piper, F. E. Kenaston and E. C. Warner, 
of Minneapolis. However, the mill at Fernie was only 
one of seven that they own, and the rest were not dam- 
aged. Only a part of the timber supplying the Fernie 
mill has been burned over and they expect to rebuild the 
mill. Out of eighty logging horses they lost only twelve, 
and only know of two of their five camps being destroyed 
in the burned district. With the exception of standing 
timber their losses are covered by insurance. They re- 
port that the real cause of the fire was in the foolishness 
of some lumbermen near Fernie. There had been some 
small fires in the district and one concern undertook 
to collect and burn their slashings as a protection, and 
the fire got away from them and became general. 

Three agents of the department of commerce and 
labor, engaged in the enormous task of compiling data 
as to the standing timber resources of the country, have 
established headquarters in St. Paul, from which they 
will cover the lake district, including Minnesota, Wiscon- 
sin and upper Michigan. The men detailed to their 
distriet are W. B. Hunter, D. L. Wing and W. B. Wood- 
sou. They say that no information will be given out 
as to their findings until the final report. 

. W. Croty, the new eastern sales manager of the 
Defiance Lumber Company, of Tacoma, Wash., has 
opened his offices in this city at 1119 Lumber Exchange. 

‘he Jamison Shingle Company has been organized by 
Jiige Robert Jamison, a Minneapolis attorney, and his 
«o Neil Johnson, who has been with the Clark-Nicker- 
ov Lumber Company, of Everett, Wash., and the new 
‘ovcern has bought the Lundgren Shingle Company’s 
u! at Everett, a large mill recently almost rebuilt and 
\-ing a daily capacity of 225,000 shingles. . 

. B. Day, of the R. J. Menz Lumber Company, Seat- 
tle, Wash., was in this city last week on his way to 
ex: ‘ern cities on business for his company. 

H. Bloedel, of the Larson Lumber Company, one of 
th» Jeaders in the fight of Coast lumbermen against the 
r advance, has been in this city looking over trade 
co.vitions. He says that the decision in their case was 
fs cly satisfactory and that the lumbermen are well 
piused that the uncertainty is ended and they can go 
ahead and do business on a definite basis. 

‘sear Babcock, of E. V. Babcock & Co., Pittsburg, 
P.., has been in this section looking into market condi- 
ticas in the white pine center. : 

©. O. Sutherland, of the Covington Lumber Company, 
Kent, Wash., who was in the twin cities attending the 
Siriners’ convention, remained over after the gathering 
©? joying some of the Minneapolis summer weather. 

A. J. Elert has joined the forces of the Crookston 
amber Company as salesman in the twin cities. He was 
i-rmerly with the Nelson-Tuthill Lumber Company and 

n with its successor, the Ingvolsted Lumber Company. 

I. N. Jaynes has taken charge of the lumber depart- 

‘nt of the Standard Cedar & Lumber Company, of this 
ity. 

KE. N. Smith, formerly located in this city as eastern 
vepresentative of the Grays’ Harbor Commercial Com- 
pany, but now head of the Jasper Lumber Company, 
Incorporated, Eugene, Ore., was in Minneapolis a day 
or two last week, and predicted a much better season of 
trade for the Coast mills. 
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AT THE HEAD OF THE LAKES. 


DuLuTH, Minn., Aug. 4.—While the lumber situation 
does not improve rapidly the change for the better is 
constant and promises to acquire a broad and strong 
basis, Dr, David F. Brooks, of St. Paul, of the Brooks- 


Scanlon Lumber Company, which operates extensively 
at Scanlon, Minn., said: 

The lumber situation is steadily improving. Prices of 
white pine have advanced a little and are firmer than before. 
The price of yellow pine has advanced $1 to $1.25 a thou- 
sand. This increase has prevailed in numerous trades of 
which I have knowledge. The character of the improvement 
is excellent and looks strong and permanent. The next few 
months will witness still further advances unless I am much 
mistaken. 

The mill of the Brooks-Scanlon company at Scanlon 
shut down its night operations about ten days ago be- 
cause of a lack of logs, and is working day shift only. 
The mill will resume operating at night as soon as 
enough logs to keep the plant busy night and day can 
be obtained, 

The new saw mill of the Virginia Lumber Company, 
at Virginia, Minn., is operating night and day. The 
old mill was shut down recently, and it is the intention 
of the company to remodel it and add fifty feet to the 
north end. I1t is expected that both mills will be 
ope‘ating this fall and winter. 

he superintendent of the Consolidated Elevator Com- 
pany, of Duluth, H. A. Starkey, has been making a 
tour of the points where modern grain elevators are to 
be found to gain ideas as to the best material for use 
in the reconstruction of burned elevator’ D, which was 
destroyed in June. The company will aim to get a fire- 
proof house. 

An idea of the improvement in the railroad business 
at the head of the lakes may be gained from the re- 
port of Chairman James Kelly of the Lake Superior 
Car Service Association. The number of cars handled 
for July was 752 in excess of the number for June— 
20,414, as compared with 19,662. Building material 
figured prominently in the increase, 





AT AN IOWA LUMBER CENTER. 


DusuqueE, Iowa, Aug. 4.—Business has settled down 
to the usual midsummer quiet, but prospects for fall 
business were never better. Prices of both sash and 
doors and lumber are firming up considerably and yel- 
low pine has advanced from $1 to $3 a thousand, with 
prospects for still further advance in the near future. 
Stocks in pile are well assorted and in good shipping 
condition. No difficulty is being experienced in filling 
mixed car orders. The only surpluses are white pine 
siding and finishing. 

The Standard Lumber Company’s saw mill is still run- 
ning at full capacity with logs in sight to insure a steady 
run until the close of the season. 





NORTH ATLANTIC COAST. 


New England Trade Notes — Lumber Industry in 
Maine at Low Ebb All Over the State— 
Personal Items of Interest. 








Boston, Mass., Aug. 1.—The building contracts 
awarded in New England during the last week amounted 
to $2,207,000, against $3,256,000 for the same week last 
year. Since the first of January the contracts have 
amounted to $53,091,000, as compared with $77,248,000 
during the corresponding period a year ago. 

A large manufacturer of maple flooring writes to a 
Boston wholesaler as follows: 

We can not reduce our quotations to you, although we 
know there are some mills that have a surplus that they are 
willing to offer direct to the consumer at prices as low as 
you can sell. Flooring shipments are as a whole almost 
normal. Shipments for the first three months of July were 
about 90 percent of those for the same month last year. 
These tigures are compiled from 80 percent of the leading 
flooring mills of the country. Mills are oversold on 2%-inch 
clear flooring 30 percent. We have stopped quoting except 
to regular customers. 

The annual drive of the Connecticut Valley Lumber 
Company has been greatly delayed this summer by low 
water. The advance of the drive is not expected to ar- 
rive at Northampton before the first or second week of 
September. 

The new factories and office building of the Heywood 
Bros. & Wakefield Company at Gardner, Mass., will be 
ready to move into the first of next month. The fae- 
tories are practically fireproof, being of pressed brick 
and concrete trimmings. The first two stories of the 
office building are of granite. The factory buildings 
are connected by steel suspension bridges. 

Morris A. Hall and James R. Hall, of the Hall Lum- 
ber Company, left early last week for British Columbia 
and Seattle, Wash. They have large lumber tracts in the 
former locality. They are expected home about the 
middle of August. 

B. P. Whedon, of W. D. Young & Co., Bay City, 
Mich., has been visiting their Boston representatives, 
the Jackson & Newton Company. He will leave for home 
the first of the week. 


THE PENOBSCOT RIVER DISTRICT. 

Banoor, ME., Aug. 1.—Lumber trade on the Penob- 
scot is still almost at a standstill, and while the situa- 
tion is somewhat better at eastern coast ports, the in- 
dustry generally is at low ebb all over this state. Many 
of the mills are idle, while those that are sawing are 
piling much of their product. 

The Norwegian steamer Thorsdal sailed from Stock- 
ton this week for Ardrossan with a cargo of white birch 
spool bars. ‘ 

The 3-masted schooner building at the Bowker yard 
in Phippsburg for the Horace M. Bickford Lumber 
Company, of Boston, will be launched in September. It 
is to be named Frank B. Witherbee, in honor of the 
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BOOKS FOR LUMBERMEN. 














The Lumberman’s 
Handy Library 


Books of recognized value and 
merit in daily use by lumbermen 
everywhere: 


History of the Lumber 
Industry of America 


A comprehensive and permanent text book on 
American lumber history and literature. Bound 
in half leather-levant grain with gold ee | on 
back and gold top. In four volumes; volume 
I now ready. Price, postpaid, $5 a volume, to 
be paid for as received. 


The American Lumberman 
Telecode 


A systematic and practical arrangement of 
telegraphic words to represent phrases, sen- 
tences and each size of each grade of each article 
of lumber manufactured. Adapted to all branches 
of the lumber trade; 412 pages; 6x9 inches; 
61,427 code words. Price, postpaid.......$5.00 


Realm of the Retailer 


The best of Met L. Saley’s writings put into 
permanent form. The retailer finds in it hints as 
to yard management, descriptions of lumber sheds, 
appliances for storing and handling lumber, book- 
ie methods etc.; 390 pages; illustrated 
and handsomely bound in cloth. Price, post- 
PAID 2 ccccccccccccccccccscccces seeeees+- $1.50 


In Forest Land 


The humor, sentiment and philosophy of the 
lumber business interpreted by “the lumberman 
oet” in a volume handsomely printed, illustrated 
n tint, bound in silk cloth end gold stamped. 
Ideai for gift or library. Price, postpaid... $1.25 


The Lumberman’s Actuary 


The tables in this book show at a glance the 
cost of a number of feet of lumber between 2 
and 29,0 feet at any price from $6 to $75 a 
thousand; also lath and shingles from 85 cents 
to $6 a thousand. Price, postpaid, bound in 
eather ccccccccccccccsccccccsccccccess 3. 
Im cloth. cccccccccccccccccce eecsece +++» $3.00 


Chapin’s Lumber Reckoner 


Reduces to board measure lumber, scantling, 
square timber and saw logs; contains over 200,000 
figures that can be relied on. Price, postpaid, 
in morocco binding, with lap and pocket, $3. In 
loth 


ClOTD .cccccccccccccccccccsccccceccesss Sas 


The American Lumberman’s 
“Curiosity Shop” 


A reference work containing hundreds of prac 
tical questions about the lumber business. To 
each question there is a full and appropriate 
answer, which, in many cases, embodies illustra- 
tions. In saw or planing mill, the wholesale or 
retail office, in big and small pera. in the woods 
or on the river, this book will prove the most 
satisfactory and handy reference volume ever 
published. Price, postpaid........ cooosed $2.00 


The Coalier’s Actuary 


The tables show at a glance the amount of 
any ey = A of coal from pe to 1,100 tons 
at prices from 25 cents to $15 a ton, and apply to 
either gross or net tons. Price, postpaid, bound 
in leather, $3; in cloth....... desecces «+++ - $2.50 


The Climax Tally Book 


Designed J a practical inspector who knew 
what e wanted. Substantially bound in sheep 
with stiff covers and round corners; the paper, 
rinting and special ruling are high grade. The 
limax has 110 pages and when closed is 4%4x 
8% inches. Price, postpaid, oue copy, 75 cents; 
six copies, $4; twelve coples.........++- - $7.50 


The Wood Workers’ Manual 


Shows the cost and selling price of moulding 
from % inch to 10 inches wide; price of lumber 
from $5 to $60 a thousand + feet; 82 pages 
3%x6 inches, printed on hig om bond = 
and substantially bound in flexible cover. ce, 
post, 3.00 


Scribner’s Lumber and Log Book 
Gives measurements of all kinds of lumber, 
logs, planks, timbers, wood measure, speed of cir- 
oder saws, care of saws, land measure, wages, 
rent, board, interest etc. Price........-. 265 ote 


and further descriptive motter of 
books may be had from 


American Lumberman, 


315 Dearborn Street, CHICAGO, 
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White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 
Send us your orders. 


THE EMPIRE LUMBER COMPANY, 
DULUTH. TOLEDO. PITTSBURG. 








verso 

















Wm. H. Schuette Co. 


WHOLESALE LVMBER 
AND MILL WORK 


Manufacturers of 
NORTH CAROLINA AND WHITE PINE 
Hemlock. Poplar and Hardwoods. 


1107-8-9 Machesney Bldg... PITTSBURG, PA. 
Makleyville,N.C. MILLS  Belhaven,N.C. 


wa BUFFALO, N. Y. Oa 
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MICHIGAN ROCK MAPLE 


and OAK FLOORING 
BUFFALO, N. Y. 

















White Pine 


GRAVES, MANBERT, 
GEORGE & COMPANY 














BUFFALO, # NEW YORK. 
N al 


WHITE PINE 


The R. Laidlaw Lumber Co. 
BUFFALO, NEW YORK. 














president of the Bickford company, and will be com- 
manded by Captain C. F. Watts, of Boston. This vessel 
will be followed by another of the same size and model, 
for Capt. A. A. Corey, of New Bedford, Mass., to be 
ready next summer. Both are designed for the southern 
lumber trade. 

Forest Commissioner E. E, Ring, who has been in- 
vestigating the cause of the pine blight in Maine, be- 
lieves that the worst is over. He says the blight appears 
to be the result of the peculiar climatic conditions pre- 
vailing in this region in 1907. The trees most affected 
are those that are exposed most to the weather, those 
in sheltered places showing little or no sign of blight. 
The north side of trees is affected more than any other 
side, and trees growing in dry, sandy soil are affected 
more than others. The fact that in some localities the 
blight has affected firs and cedars indicates that the 
blight is not caused by an insect. Some of the smaller 
trees blighted may die, but Mr. Ring believes that the 
larger growth will survive. 


CANADIAN TRADE ITEMS. 


Output of Logs to Be Restricted—Lumbermen’s 
Wages Low—Many Mills May Close 
Down—Personal News. 





HULL, QUE., July 31—A party of twenty men from 
the E. B. Eddy Company’s plant left this week for the 
camps up the Rouge river. This is the first gang that 
has gone this season, being more than one month later 
than they left last year. The reason for the delay in 
beginning operations is attributable to the trade depres- 
sion, which does not yet warrant any preparation for a 
large output of lumber. Local employment agencies 
which are engaging men for the woods and for railway 
construction say the lumber companies sent notices ask- 
ing that only Canadians be taken for the present. One 
agent has even to cull the Canadians. Only the best 
are being picked. Last year the men fixed the rate of 
wages, but this year the employers will exercise that 
prerogative. Men sent away now do not have their 
wages set, but are engaged with the understanding that 
they will get the highest paid. Those who insist on 
their wages being fixed are promised $28 a month, where 
expert teamsters and logmen are engaged, but because 
of the large number obtainable wages for common hands 
may run as low as $18 a month. 

The lumber yards of Hull and vicinity are greatly 
overcrowded and manufacturers are talking about mak- 
ing an arrangement to close down in a body a couple 
of months earlier than usual. In no other way, it is 
said, can prices be maintained in the present dull state 
of trade. Manufacturers seem determined to keep up 
the prices of white pine despite the small sales, They 
seem disposed to limit the output rather than make a 
cut in the quotations. In all the period of small ship- 
ments and poor local consumption the big manufacturers 
are optimistic as to the future. C. Jackson Booth, of 
the big J. R. Booth firm, states that its prices on all 
grades of lumber are practically the same as a year ago. 
The demand, however, he says, is not by any means up 
to the standard, but a marked improvement is looked 
for in the course of the next month. As a rule the bulk 
of trade opens much earlier than it has this season, 
usually beginning in the spring. The cause of the de- 
pression is attributed to the conditions of the foreign 
markets. Mr. Booth states that the bulk of his con- 
cern’s trade is of an export nature, chiefly with the old. 
country and the United States. The financial stringency 
which has not only affected this country but also the 
leading commercial centers of the world, has brought 
about the present condition of affairs. At present the 
reports coming in are most encouraging, says Mr. Booth. 
Business is assuming a more stable basis across the 
American border and in all possibility trade will show 
a considerable increase at an early date. 

July 27 was fixed as the date for receiving tenders 
for the construction of the ring dam across the Chau- 
diere between Hull and Ottawa by the lumbermen on 
both sides and other leaseholders of waterpower. Four 
large concerns have been asked to tender. These are 
Bisson & O’Toole, Ottawa; Ambersen Hydraulic Con- 
struction Company, of Montreal and Boston; Rexford 
Bishop, of Montreal, and Quinlan & Robertson, of Mon- 
treal.- The plans were prepared by William Kennedy, 
chief engineer of Montreal, and J. B. McRae, chief 
engineer of Ottawa, and provide for a semicircular 
structure about 1,500 feet in length and twenty feet 
high extending from the present dam of the Hull & 
Ottawa Power Company to the dam of J. R. Booth 
above his saw mill. It will be built of concrete with 
a system of stop logs to regulate the head of water. 
The private parties at once came to an agreement to 
construct the dam when the Dominion government agreed 
to spend $75,000 on water conserving works farther up 
the Ottawa river. 





FROM THE CANADIAN NORTHWEST. 


VANCOUVER, B. C., Aug. 1—The result of hard times, 
namely, the tendency to cut prices, is beginning to show 
itself, and everything possible is being done to keep the 
millmen in tow. Advices were received from the in- 
terior the first of the week stating that some of the 
manufacturers were about to ignore the schedule of 
prices which had been agreed upon mutually by the 
British Columbia Lumber & Shingle Manufacturers, the 
Coast organization, and the Mountain Lumber Manu- 
facturers’ Association, the organization east of the Cas- 
cades. A meeting of the Coast association was called 


specially for Tuesday last, but no action was taken. 
Another meeting will be held right away, when, it is 
expected, further information will be at hand regarding 
the situation in the interior. 

If other companies are not securing good business in 
the Kootenai, the Yale-Columbia Lumber Company, of 
Nelson, and its associates, the Bowman Lumber Com- 
pany and the Elk Lumber Company, the latter of Fernie, 
are taking part in the trade movement. Orders have 
been placed with them for fifty-five cars of lumber, 
fifteen cars having been shipped to Nutana, a point on 
the Grand Trunk Pacific east of Regine, where most of 
the lumber will be used in the construction of grain 
elevators, 

Charles Barclay, of the Algonquin Lumber & Power 
Company, says that offices for his company will be estab- 
lished in Vancouver this fall, and that the company’s 
timber business will be done from Vancouver. In On- 
tario, Mr. Barclay remarked, the timber situation is 
rapidly coming under control of Americans. British 
Columbia, especially the southern and middle portions, 
is the finest field in the world for the trade, and he ex- 
pected to do a very large business once offices were es- 
tablished. 

The Brooks-Secanlon Lumber Company, of Minne- 
apolis, has bought an additional 18,000 agres of timber 
on the Lillooet river, paying $200,000 for it. The limits 
were bought from the North Pacific Lumber Company, 
of Barnet, represented by H. DePencier, of this city. 
The Brooks-Scanlon company is very largely interested 
in timber here and as soon as business conditions will 
permit will construct one, perhaps two mills. 

Another purchaser is W. A. Guthrie, of Indianapolis, 
Ind., a former United States senator. He has com- 
pleted a deal for the purchase of thirteen sections in 
the Squamish valley, at the head of Howe sound. He 
has several associates. 

The full court of the province of Alberta has handed 
down a decision in the appeal against the decision of 
Chief Justice Sifton in the case against the retail lum- 
ber dealers of that province. The executive of the 
association was charged on several counts, the judgment 
being that there was no combine but that there was 
restraint in trade, and a $500 fine was imposed. This 
judgment was sustained. When the case was before the 
courts a number of British Columbia lumbermen were 
witnesses, 

The Globe Lumber Company, of which the principals 
are 8S. A. Mundy and Alex. McRae, of the Mundy Lum- 
ber Company, of ‘Three Valley, are opening a series of 
lumber yards. Prior to the advent of the American 
operators, five or six years ago, the British Columbia 
mills did business through the retailer, having no yards 
themselves. New methods have come into vogue, how- 
ever, and many of the large mills in the interior have 
their own yards in the northwest doing the middle work 
without outside assistance. 

Tie making is giving work to a large number in the 
north where the construction of the Grand Trunk Pa- 
cific is going on. The British Columbia Tie & Timber 
Company at Seal Harbor has already many thousands 
eut and piled; Richardson & Morrison have taken a con- 
tract to cut 100,000 and are getting them on the Copper 
river, employing thirty men, and Wilfred Loiselle has 
cut 11,000 at Kitsumkalum river and has also 14,000 
near Hole-in-the-Wall. 

R. H. Campbell, Dominion superintendent of forestry, 
who is on the Coast, states that hereafter timber berths 
in the province will be auctioned here instead of being 
sold by tender at Ottawa. This policy is the result of 
the exposures made during the last few months at Ot- 
tawa, where it was found that relatives of the ministers 
had secured valuable tracts for a mere nothing and 
practically without competition. 

O. A. Paynter, cashier of the Merchants National 
bank, of New York, who has been investigating condi- 
tions here, is said to be after limits. 

Pr ere 


QUANTITY WITH QUALITY IN MANUFACTURE. 


A catalog descriptive of woodworking machinery 
with which manufacturers have become and are be 
coming increasingly familiar has been issued by th« 
Crescent Machine Company, of Leetonia, Ohio. It: 
descriptive range embraces practically all important 
machines of high grade made for wood manufacture, 
of which by text and illustration it lists angle and 
panel band saws, five sizes of band saws, circular and 
cutoff saws, resaws, shapers, jointers, planers, sur- 
facers, saw tables, auxiliary machines and attachments 
for all these, and a number of others. Chapters on 
directions for brazing band saws, on freight rates from 
Leetonia to ninety-nine important cities, on horse- 
power required for different machines, all of practical 
utility, are included in the catalog. ; 

This catalog of up-to-date, approved, high-grade 
machines may be had upon application to the Crescent 
Machine Company at Leetonia, Ohio. 
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STARTING OF A HUGE PLANT. 


New Orteans, La., Aug. 4.—W. H. Sullivan, general 
superintendent of the Great Southern Lumber Company, 
was in Buffalo, the headquarters of the company, last 
week, completing the details of the arrangement to begin 
operations of the big plant at Bogalusa. It is now gen- 
erally reported that the company will start the wheels 
of its great plant on or about September 1. During 
Mr. Sullivan’s absence Assistant Superintendent Wilson 
has been busy superintending the finishing touches to the 
plant, the assembling of the workmen for the various 
departments ete., and it is stated that the plans adopted 
contemplate operation to the full capacity of the saws, 
the radical improvement of the yellow pine market justi- 
fying the large output. 
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~ QUEEN CITY RECEIPTS SHOW DECREASE. 


Furniture Factories Still Working on Old Lumber Stocks—Cincinnati Men Advocate One 





General Furniture Exhibit 
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QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Aug 3.—E. Hildreth, of Hildreth 
& Martin, Columbus, was around among the Queen City 
lumber offices in the early days of the week feeling the 
pulse of the market. 

The report of Superintendent Charles Murray, of the 
Chamber of Commerce, for July shows that during the 
month 5,773 carloads of lumber were received in Cin- 
cinnati, while the shipments were 3,184 carloads. Ship- 
ments for July, 1907, were 5,547 carloads, while the re- 
ceipts were 7,746 carloads. 

I. M. Asher, of the I, M. Asher Lumber Company, 
who has spent some time in the Kentucky lumber fields 
lately, has returned to his west side office and in a talk 
said that he felt confident that everything would pick 
up in the early fall as stocks at the factories are pretty 
well worked up. 

One of the large furniture manufacturing concerns 
says it has not placed an order for a carload of lumber 
since last fall, having worked up all its orders out of 
the stock carried in its own yards. 

M. B. Farrin is moving around in a new automobile 
and as he is also the possessor of a fine motor launch 
on the river he is now in a position to go anywhere on 
land or water and be his own commander at all times. 

An effort is being made to have the furniture manu- 
facturers of Cincinnati who have been exhibiting their 
lines at the Chicago and Grand Rapids markets to com- 
hine in a grand exhibit on one floor of the Creelman 
huilding in Grand Rapids next January. Oscar Onken 
& Co., manufacturers of arts and crafts furniture, have 
already released their space at Chicago and are fur- 
thering the scheme for a united exhibit at Grand Rapids. 

President Thomas P. Egan, of the J. A. Fay & Egan 
Company, left today on a summer tour. He goes from 
here to Niagara Falls, accompanied by his family. From 
there he will go to New York city to attend the meeting 
of the Manufacturers’ Association. After leaving New 
York they will go to Atlantic City, where they will re- 
main until October 1. 

The busiest yards on the west side are those of the 
John C. Dulweber Company. Even in these slow times 
its siding is always covered with ears loading and un- 
loading. At the present time these yards contain one 
of the heaviest stocks of hardwoods in the local market, 
heing selected with special care to the wants of the fur- 
uiture and general hardwood manufacturing trade. 

There is a good stock of hickory accumulating in the 
various yards, owing to the inactivity of the wagon manu- 

facturing plants. But it is the consensus of opinion 

mong the lumbermen having lumber in stock that it is 
us good as gold to hold, and there is no chance for prices 

voing off in the least. 

The Acme Veneer Company has added two more stories 
to its brick warehouse at Eighth and Harriet streets, 
where it carries one of the largest stocks of veneers in 
this city. The big new building is devoted to warehouse 
and office purposes. 

The Stone & Heyser Lumber Company, of this city 

d with branch office at Memphis, Tenn., has sold its 
stock and assets to the T. B. Stone Lumber Company, 
of this city, which company assumes all the liabilities of 
tse former concern. W. E. Heyser, who had charge of 
‘ie Memphis office for the Stone & Heyser company, will 
continue with the T. B. Stone Lumber Company in its 
©.ces in this city. The Memphis office will be dis- 

itinued. 





FROM SOUTHWESTERN INDIANA. 


EVANSVILLE, INp., Aug. 4.—Business with local hard- 
od manufacturers has been picking up for the last 
weeks and in fact trade conditions just now are bet- 
‘than they have been any time this summer, regardless 
the fact’ that July and August are generally consid- 
‘1-d dull months. A good many substantial orders have 
“n received during the last week and most of the plants 
being operated on fairly good time. Manufacturers 
they have fared much better during the socalled panic 
in the manufacturers in many other sections of the 
intry. In the main the local mills have been operated 
adily with only an occasional shutdown of a few days 

a few weeks. Manufacturers unite in saying that 

siness prospects are better now than at any other time 

ting the year. Money is plentiful and local banks are 
ad to make loans at a reasonable rate of interest. Col- 
tions for the last month have been very good. Local 
‘urniture manufacturers are elated over their sales at the 
‘positions at Chicago and Grand Rapids and lumbermen 
ill naturally get more business with a greater activity 
mong the furniture men. Building operations are much 
‘etter and planing mill men report a pickup in business 
luring the last month. July was a much better month 
‘or building than June and several good contracts have 
been let for August. 
_ Claude Maley, of Maley & Wertz, accompanied by his 
little son Henry, left a few days ago for Edinburg, this 
state, where they will spend a week with relatives and 
friends. 

I’. M. Cutsinger, of Young & Cutsinger, is back from a 
business trip in the northern part of this state. 

Nathan Thayer, of Thompson, Thayer & MeCowen, 
who is making a tour of the countries in Europe, writes 
that he is having a most pleasant trip. He will return 
to the states some time in October. The new planing mill 
recently erected by this concern is in operation and is 
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at Grand Rapids, Mich. 


turning out a good line of work. This firm is one of the 
most progressive in this part of the state. 

Charles Wolflin, of the Wolflin-Luhring Lumber Com- 
pany, is back from a business trip to Chicago and the 
northwest. He says trade conditions are picking up finely 
in that section. 

Joseph Wastjer, connected with the Gray Tie Com- 
pany, of this city, is seriously ill at the home of his 
brother-in-law, County Sheriff William E. Barnes. He is 
threatened with typhoid fever and his condition is con- 
sidered grave. 

The Wittikindt Cooperage Company, of this city, has 
received an order for 3,500 half barrels from a firm down 
in Panama. The order will be gotten out at once and 
shipped to the isthmus. 

The wife of M, W. Foster, of the McFersen-Foster 
Box Factory, of this city, accompanied by her son Roy, 
has gone to Bay View, Mich., where they will remain the 
balance of the summer. 

A company is being organized at Rockport, this state, 
for the purpose of starting an egg case factory that will 
give employment to 50 or 100 men. 

Benjamin Bosse, president of the Evansville Board of 
Public Safety and interested in several of the large furni- 
ture factories, is back from a business trip to Chicago. 

The Hereules Buggy Company is running full time 
and is shipping out about 200 buggies a day. The fac- 
tory is one of the largest in this section. 

B. F. Von Behren, of the Von Behren Manufacturing 
Company, of this city, which turns out wagon and car- 
riage woodstock and lumber, is a member of the Evans- 
ville Waterworks Board, and the board is now wrestling 
with the filtration problem and it is probably that a 
$200,000 filtration plant will be erected here. 

Joseph Waltman, of the Fullerton-Powell Lumber Com- 
pany, of this city, reports a fair run of business. He 
believes the general tone of business is better. 

Mr. Talge, of the Evansville Veneer Works, reports 
trade picking up rapidly: His plant is being operated on 
fairly good time. 

Milton Schwab, of the Evansville Dimension Company, 
has returned from a business trip to Louisville, where 
he spent several days. 

Manager Veits, of the Indiana Egg Case Company, 
says trade is, getting better every day and he expects to 
have a very active fall trade. 

J..C. Greer, of the Federal Stave & Handle Com- 
pany, 219 First street, has returned from a successful 
business trip on the road. His company is getting its 
share of business these days. 

The furniture factories at Tell City, this state, re- 
ceived a fine supply of logs several days ago. Most of 
the factories there operate their own saw mills. 

The Cummings saw mill at Petersburg has started up 
with a good force after a shutdown of several days, and 
the plant will probably be kept in operation the re- 
mainder of the year. 

It is expected that the plant of the Globe Handle Com- 
pany, at the corner of Ohio street and Eighth avenue, 
that has been idle most of the year, will start up in a 
short time. The company owns another handle plant in 
Mississippi and this has been kept in operation all sea- 
son, turning out a large amount of stock. 

Osear Klamer, of the Schlesky Table Company, has 
returned from a successful business trip and reports 
trade very good. 





FROM THE HOOSIER METROPOLIS. 


INDIANAPOLIS, IND., Aug. 4.—The Indianapolis Lum- 
bermen’s Club will have the first of its fall and winter 
meetings early in September, concluding with a banquet. 

Building operations amounting to about $1,000,000 
are now in progress in Terre Haute. Among the larger 
jobs are the Y. W. C. A. home, Indiana Normal School 
library, I. O. O. F. building, a 10-story office building 
and a Pythian building. Terre Haute lumber dealers 
have contracts for most of the inside finish. 

The State Board of Forestry has received word from 
the experts investigating the timber resources along the 
Wabash river, to the effect that fully 90 percent of the 
timber along that stream has been cut and that the 
remainder will soon be exhausted. 

David M. Isgrigg, president of the Isgrigg Lumber 
Company, will receive half of the personal and real 
estate left by his father, James A. Isgrigg, who died a 
few days ago. The personal estate amounts to $5,000, 
while the real estate will reach several times that 
amount. 

The Acme Match Company, organized at Crawfords- 
ville by W. R. Sweet, inventor of the Sweet process for 
manufacturing matches, will establish factories at 
Roanoke, Va., Alberta, Canada, and Baker City, Ore., 
the first named plant to be ready for.-occupancy January 
1 next. 

While the Walnut Lumber Company and the National 
Veneer & Lumber Company will soon occupy the same 
yards and site on West Michigan street, the identity of 
both companies is to be preserved and the business of 
each will be continued separately, although under the 
same management. 


B. D. Brooks, secretary of the Indianapolis Lumber- }, 


men’s Club, states that retail: lumber dealers’ who han- 
dle coal are having’ a larger coal business than ever, 
this summer. Consumers, he says, are buying their win- 
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We're Making 
Some Great Records 


these days for prompt shipments 
and good values, and right now 
believe we could interest you in 





West Virginia 


EMLOCI 


BOARDS AND BILL STUFF. 


In addition to our own output we control the out- 
put of several large mills and can supply good 
stock in Southern Yellow Pine and West Virginia 
Spruce as well as Hemlock. 


Tell Us Your Wants. 


PITTSBURG, PENNSYLVANIA. 
Telecode Used. ‘. 
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Flint, Erving & Stoner Co. 
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Special Bills Cut to Order 
on Short Notice. 


WHITE and YELLOW PINE 


We have a goud supply of High Grade 
WHITE PINE which we are anxious 
to move. Write us for prices. 


j, M. Hastings Lumber Go. 


Manufacturers of Lumber. 





WHITE OAK TIMBERS 


PITTSBURG, PA. 

















Can Ship at Once 


~ $ Cars, 1x4’ Ho. 3 Common White Pine. 
2° wrk? @  * 
4 “ 1x4” No. 1,24 3-8 & 10” W. Pine Fig. 


PITTSBURG, PA. 





FOREST LUMBER COMPANY, 
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WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE. LATH and SHINGLES. 


Our Stocks are complete and can give prompt service. 





q PITTSBURG, PA. 


North Carolina Pine: 


Willson Bros. Lumber Co. 





= 











THE Wellington Hotel 


Cor. Wabash Ave. & Jackson Boulevard 


‘5 er | & 
2 Be eat ei oat 
‘canara a oa 
77077 WANK & 
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Remodeled at a cost of 
$150,000 
Hot and Cold Running Water and 
Long Distance ‘Phones in all Rooms 


200 Rooms 100 with Bath 
Single or en Suite—Rates $1.00 & upwards 


One of the most unique Dining Rooms 
in the country. Our famous Indian Cafe. 


Noted for Service and Cuisine. 


McCLINTOCK & BAYFIELD, Props. 
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RED 
CEDAR 
SHINGLES 


“QUALITY” 


IS OUR 


““SALESMAN” 


WRITE—WIRE—PHONE 








In Transit or Coast Shipment. 








WE WANT Your Inquiries For 
White Pine 


GOOD GRADES 
LOW PRICES. 


The Alexander Bros. Lbr. Co. 


CLEVELAND, OHIO. 











THE C. H. FOOTE LUMBER CO. 


WHOLESALE 


Hardwood, Yellow Pine, Cypress 


We want orders for well manufactured VIRGINIA 
PINE PIECE STUFF, TIMBERS AND BOARDS, 


CLEVELAND, OHIO 








The Martin-Barriss Company 


Importers and Manufacturers of 
MAHOGANY and HARDWOOD Lumber 422thir«< in 


Ww. B. Martin, Pres. and Treas. 
Grant R. Wallace, Secretary. 
Alfred H. McQueen, Supt. 





Seneca and Harrison Streets, 
CLEVELAND, OHIO. 











CANVAS STITCHED 
BELTING 


SAW YE 


ECONOMY PRODUCER 


Earns money for you by saving it; 
owing to its lasting qualities. 





Send for Book “R.” 


SAWYER BELTING COMPANY 


CLEVELAND, OHIO. 














MAKES LONG 
AMERICAN LUMBERMAN TELECODE M258 tone 


Send for information to AMERICAN LUMBERMAN, Chicago, II] 





THE KENTUCKY-VIRGINIA TIMBER FIELD. 


, SERGENT, Ky., Aug. 5.—Export trade is increasing and 
inquiries continue to come in from the leading lumber 
centers. Aside from the activity in the lumber business 
there are few who are holding their timber for better 
prices. Others are buying every stick of available timber 
in territory undeveloped where there are no railroads or 
navagable waters sufficient to develop and get the lumber 
to market. 

A movement is afoot in this section to check the con- 
stant waste of valuable young timber and awaken an in- 
terest among timber land owners in the question, while 
a strong petition will be presented by Congressman D. 
C. Edwards asking the next Congress to pass a law mak- 
ing it a felony to start a forest fire. Annually thousands 
of dollars worth of fine timber is burned in the moun- 
tain district of both states. Mr. Edwards is a prosperous 
lumberman himself, having a number of mills in opera- 
tion near London, Ky., his home town. 

Hauling contracts let the last week: Ira Bentley & 
Son, Almira, Va., 2,000 oak and poplar logs, from Cum- 
berland mountains to the line of the Indian Creek & 
Pound River road, to be hauled to Glamorgan, Va., and 
cut by the Currier Lumber Company’s big band mill re- 
cently installed there; J. M. Maggard, 500 poplar logs, 
of mammoth size, from headwaters of. Poor fork to float- 
ing water in Cumberland river, three miles; France 
Kelley, Smithsboro, Ky., 1,000 poplar logs from Breed- 
ing’s creek to Carr’s fork floating water, four miles; 
Henry Dixon, Gourd, Ky., 500 poplar logs from Candill’s 
branch to main Rockhouse, two miles. The bulk of these 
contracts will be completed within thirty days. 

F. L. Emmell, of Bridgeport, Ohio, is in Letcher and 
Harlan counties, this state, buying export lumber. He 
is also buying available walnut logs. From the Cumber- 
land river section he will haul a number of mammoth 
walnut logs overland across Black mountain to Stonega 
shipping point. 

Carter Bros., Crane’s Nest (Va.) lumbermen, are re- 
moving their portable mills from Crane’s Nest to Wild 
Cat Summit near Tacoma, Va., where they will cut a 
large area of timber, recently purchased. : 

O. P. Rollins, of Jacksonville, Fla., owning a consider- 
able area of coal and timber lands in Letcher and Knott 
counties, is in this section in the interest of a branch 
railroad line to tap the property. He announces that a 
branch of the Lexington & Eastern railroad will be built 
over his property. He will organize a lumber company 
to make the developments, while his coal interest will be 
leased to a coal concern. 

One of the mills of the Beaver Creek Lumber Company 
has been shut down for a few days to undergo repairs. 
This concern will locate two new mills shortly. : 

W. R. Fraley, of Dickenson county, Virginia, who is 
operating a number of mills on McClure’s fork, was here 
this week negotiating for a large timber land tract above 
this point. 


KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Aug. 4.—Yellow pine business is 
picking up and an increase is noticed in the volume of 
business as well as a stiffening in the price of lumber. 
Building operations are gaining in volume and the coun- 
try yards are laying in supplies for the farm trade, 
giving wholesalers a better run of trade than they have 
any time since last fall, and it seems to be only the 
beginning of better times coming. There is still plenty 
of lumber with which to supply orders and usually 
prompt delivery can be made. ; 

There are some delayed shipments that over anxious 
salesmen have sold at bargain prices, and some of these 
will probably be delayed indefinitely because lumber is 
worth more now and the mills realize that some of the 
sales were made at too low a figure. Those who stickle 
for fair prices and for delivery of goods are being re- 
warded now for some of the things they had to bear 
earlier in the season, because people who failed to get 
delivery on their best bargains are having to go back 
to their old standbys and buy lumber at better prices. 
The stiffening in prices had a better effect on the trade 
than anything else because it brought home to the yard- 
men a realization of the fact that the bottom has been 
reached and that the tide has turned and is trending 
upward and the more stock they can get in the better 
off they will be. } : , 

The hardwood trade, while improving, is not making 
as good progress as the yellow pine, but practically all 
of the local people are a unit in saying that they expect 
it to be in good shape. by fall. There is some increase 
in the volume of hardwood business and prices are firmer 
but not yet as high as they should be. Some of the 
hardwood men who have mills are operating moderately 
now and others are waiting until times get still better. 
Kirwan Bros., for example, who have a mill up on the 
Point, have an ample supply of logs on hand, but they 
do not feel justified in operating their mill yet, espe- 
cially since they have a fair supply of lumber to supply 
the wants of their customers. They expect to start up, 
however, as soon as there is a little more improvement 
in the hardwood situation. : 

‘The Louisville Lumber Company is operating its mills. 
It does not find the demand extra good just now, but it 
looks for plenty of good fall business. In fact, every- 
body expects a much better fall demand. 

J. E. Busher, of the A. P. Turner Lumber Company, 
says that company has not yet begun to operate its hard- 
wood mills because the demand does not justify it. The 
demand has increased for dry lumber and the outlook is 
much more favorable than it has been for some time, 
and this concern expects to do some good business in 
the fall. : om 

The Louisville Spoke & Bending Works are retiring 
from the bentwork branch of their business. They dre 





disposing of the machinery and cleaning up the stock 
on hand so as to eliminate ‘this branch of the business 
entirely. In ‘addition to bentwork this concern manu- 
factures spokes and some hardwood lumber, especially 
vehicle stock. 

Albert R. Kampf is putting in much of his time these 
days down at White Plains, where he has some mills at 
work cutting out a tract of timber land and where he 
also has a planing mill. He says there are a few more 
inquiries for car stock, but business is not brisk yet by 
any means, 

George W. Schmidt says that the pine business is 
improving and that the shingle business is doing fairly 
well. Ever since he came back from Sweet Sulphur 
Springs he has been an optimist, anyway, so either the 
lumber business is better or the sulphur water took some 
of the pessimism out of him. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Aug. 5.—While July was not a 
record breaking month with the local lumber men, in 
volume of business the hardwood trade for that period 
showed some betterment. Dealers and manufacturers 
feel that they have reason for feeling encouraged over 
the outlook for the next month. A gradual resump- 
tion of normal conditions is confidently expected. A 
number of local firms report that they have had an 
increase of business during the week, especially in 
the number of inquiries received. Some firms have 
had an increase in export trade. There is a good de- 
mand reported from all quarters for quartered oak and 
the’ demand for plain oak is growing better. The 
prices offered are, however, reported a little off. Nash- 
ville lumbermen have never shown a dispositon to 
turn their stocks loose for unsatisfactory prices and 
continue to hold until they are offered better induce- 
ments to part with what they have on hand. 

An improvement is reported in the furniture busi- 
ness and a general resumption of work in the fac- 
tories, another indication of returning prosperity and 
a greater demand for such grades of lumber as are 
used in this branch of manufacture. 

One lumber and manufacturing concern reports that 
it has done at least 72 percent as much business dur- 
ing the last half year as during the same period of a 
year ago. A number of the country mills in this sec- 
tion are operating, although some are running on tim- 
ber on which the leases soon expire. Improvement is 
noted also in the box manufacturing business. 

Later reports show the excellent condition of crops 
throughout this entire section and the farmers are 
promised good prices for the products of the soil. 

There is at least a partial resumption in the building 
line. Included in the contracts already under way, 
are a number of large and costly buildings and more 
still are in early prospect, while there are many new 
houses of smaller and less pretentious proportions now 
in course of construction. 

C. P. Street has been elected vice president of the 
Prewitt-Spurr Manufacturing Company, of this city, 
and D. 8. Hutchinson has been added to the sales 
force of this company. .Mr. Street was formerly en 
gaged in the piano business here and is a successful 
business man. Mr. Hutchinson was formerly with the 
Nashville Hardwood Flooring Company. He was later 
with the Arthur Hardwood Flooring Company, at 
Memphis. 

The business of the Cumberland Land & Lumber 
Company, of this city, has been about wound up. 
Nearly all the stock was bought by John B. Ransom 
& Co. and Love, Boyd & Co. Charles F. Rhea, for- 
merly with the Cumberland company, has organize! 
the Charles F. Rhea Lumber Company, with offices in 
the Stahlman building. S. 8. Hull, who was also with 
the Cumberland company, being one of the most ex- 
tensive log men on the Cumberland river, will continue 
to deal in logs. : 

Huntingdon capitalists have closed a deal with J. H. 
Ledsinger, of Memphis, for putting up a coffin manu- 
factory. The plant will be conducted as a department 
of the Huntingdon Wood Manufacturing Company, a 
recently established enterprise. Two new buildings 
will be erected and the plant will employ twenty men. 
A Mr. Osborn, of Cincinnati, has gone to Huntingdon 
for the purpose of establishing a chair factory and 
veneering plant, a deal having been about closed with 
him. A box factory has also been recently established 
in that town. 

With a capital of $100,000, the Dixie Lumber Com- 
pany, of this city, will soon be launched for business. 
The movement is headed by J. G. Cunningham and 
John J. Ward. Over $35,000 of the stock had been 
subscribed some days ago and no trouble was antic- 
ipated in securing the balance, much of which has 
been taken since the report. Mr. Cunningham, who 
will head the new concern, has had long lumber expe- 
rience. The plant will be located in South Nashville 
on the railroad, where the necessary buildings will 
soon be erected. The executive offices of the company 
will be located uptown in the Stahlman building. Mr. 
Cunningham has been preparing for this enterprise 
for some time and during the business depression last 
fall bought largely of lumber. The advanced prices 
will insure a good profit on the stock thus acquired in 
advance. : - 

J. H. Ellarson, of Clarksville, has bought a half in- 
terest in the A. M. Tippett planing mill and lumber 
business at Dover. Mr. Ellarson is a young business 
man of experience. He is making arrangements to 
install additional machinery to a plant which is al- 
ready well equipped. He will have control of the 
business. 

A. L. Hayes, of A. L. Hayes & Co., has gone to 
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Savannah, Ga., on a business trip. This firm has an 
extensive stave business ‘in this section of the south. 

G. H. Cheeley, of the Prewitt-Spurr Manufacturing 
Company, has returned from a business trip to Bridge- 
port, Ala. 

Another lumberman is_ seeking political honors. 
John 8. Denton, secretary of the Southern Lumber & 
Manufacturing Company, has announced his candidacy 
‘or state treasurer of this state. He was a former 
member of the state board of prison commissioners 
and is well known politically as well as with the lum- 
bermen of the state. He has the reputation of being 

clean, strong man and will doubtless make a good 
canvass. He has opposed to him the incumbent, Hon. 

}. E. Folk, and Charles Love, former member of the 
tate legislature from Springfield and now secretary 
of the state railroad commission. 

H. C. Card, of Clairfield, was a recent visitor to the 
iocal lumber market. 

C. E. Dews recently made a trip to Clairfield, this 
state, on business for the A. H. Card Lumber Com- 
pany, which has a mill at that place. 

Mr. and Mrs. A. B. Ransom have gone to eastern 
and northern points on a summer pleasure trip. They 
will spend some time in Canada before returning home. 

W. J. Cude, of the lumber company which bears 
his name, has returned from a business trip to Hohen- 
wald, this- state. 

M. F. Greene, of the Davidson-Benedict Company, 
has gone to New York to join his family, who will 
return home with him. ‘ 

Hedley Card, of H. Card & Co., has returned from a 
business trip east. 





IN NORTHEASTERN TENNESSEE. 


BRISTOL, TENN., Aug. 4.—Hardwood dealers continue 
hopeful of the outlook and believe prospects are now 
much brighter. A large amount of building will be 
done in the coal fields of east Tennessee and southwest 
Virginia yet this year, which is expected to have a pro- 
nounced effect on the lumber industry. As a result of 
the Birmingham strike, orders have suddenly increased 
25 percent with the coal and coke people and they are 
now practically all running to their fullest capacity. 
There are 2,000 coke ovens at Stonega alone, now in. 
operation, and a thousand more will be started in Au- 
gust. 

This section is confronted with a serious labor prob- 
lem. It is now difficult to get common labor. Thousands 
ot the foreigners imported her for this work during 
recent years returned to their homes across the seas a 
few months ago when there was concerted suspension of 
operation, and the result is that many of the larger in- 
dustries, now ready to resume, can not find labor. 

\ good percent of the skilled labor is still idle or 
working on reduced time, but there is plenty of work 
for common laborers, at wages approximating a reduc- 

n even in the most extreme cases, of not more than 
1) to 15 pereent over what was paid formerly, and in 
the majority of cases at the same wages. The reduction 

more than discounted by the reduced cost of domestic 

modities and living expenses generally among the 
rer class of people. 

\. M. Ritter, of the W. M. Ritter Lumber Company, 

Columbus, Ohio, and J. Mortimer, jr., the latter gen- 

superintendent of all of the Ritter operations in 
t Virginia, Tennessee and North Carolina, were here 
week and are now at Hampton, Tenn., where the 
npany has in operation a large band mill. At Hamp- 
the company owns an 8-mile line of standard gage 
ilroad, a line of narrow gage raidroad leading to its 
iber properties on Tiger creek, besides other opera- 


‘he Carolina, Clinchfield & Ohio railroad is now com- 
‘eted and ready for operation between Johnson City, 
eun., and Marion, N. C., a distance of 140 miles, open- 
‘ up a rich and undeveloped timber section. Rails 
re Joined on the new division between Altapass, N. 
and Marion, N. C., Monday of this week. Another 
‘vision of the road, about 100 nfiles in length, will be 
it in operation between Johnson City, Tenn., and Dante, 
'., Within the next few months. Many saw mills and 
mber operations will be opened up along the new line 
North Carolina for the development of the extensive 
‘unber holdings in that section, much of which has 
é —_ hands recently, and is now owned by prospective 
verators, 





WESTERN NEW YORK TRADE. 


sUFFALO, N. Y., Aug. 5.—The only member of the 
hartwood trade who is away on a trip of any length 
appears to be A. J. Elias, who is still at the Pacific coast, 
not having returned yet from the Denver convention. He 
‘in Portland, Ore., at last reports. The firm is look- 

. after canal supply contracts. 

_ FE. W. Vetter is able to report a good increase of trade 
‘ately, the sales being mostly of oak, ash and maple, 
--nch maple leading in that wood. It is found a hard 
iatter to accumulate oak, especially quartered. 

A. Miller is getting quartered oak and poplar from the 
south and both hard and soft maple from nearby points. 
While present business is reckoned light there is no doubt 
of a start next month, as the consumers have light stocks. 

_J. N. Seatcherd has been east of late, stopping at his 
New England seat in East River, Conn., the office re- 
porting a fair business here and an active running of 
or saw mills in Memphis, to make ready for more oak 
sales, 

The Buffalo Hardwood Lumber Company has been 
selling gum lumber of late, as it has made a specialty 
of it at times, but it is held to be too high priced for 


this market mostly, where so much freight has to be 
added to the mill price. 





A HARDWOOD CENTER OF MICHIGAN. 


CADILLAC, MicuH., Aug. 7.—W. W. Mitchell, who was 
very ill at Hillsdale, was brought home from that place 
a few days ago. A special car was placed at his dis- 
posal to insure all necessary comfort during the trip. 
He is still confined to his home. 

A few days ago a fire breke out in the retort house 
of the Cummer-Diggins chemical plant and did damage 
to the extent of several hundred dollars. With his 
usual activity the general manager, W. L. Saunders, set 
to work to rebuild. The new portions will be of steel 
and cement and not of wood as before. 

Repairs are being made in the Boyne City Lumber 
Company’s mill which forces a temporary closing of 
the mill, 

The steamer T. S. Christie, owned by the Herman H. 
Hettler Lumber Company, of Chicago, was at Boyne 
City one day recently and took on a cargo of lumber at 
the docks of the W. H. White Company. 

A few days ago W. H. Hart, of Traverse City, with 
a crew of thirty men, started logging the largest piece 
of standing timber left in the vicinity of Thompsonville. 
The property, which is known as the Bendon tract, con- 
sists of about 4,000 acres of the finest timber that 
Michigan has produced and belongs to the Oval Wood 
Dish Company, of Traverse City, has been holding the 
timber until ready to use it in their factory. Over 
2,500 acres of the land is in one block four miles long 
and one mile wide, one corner of it being within five 
miles of Thompsonville on the town line road. On this 
big tract are about 45,000,000 feet of standing timber 
which at the present price is worth close to $1,000,000. 
For cutting and getting its logs to the factory the com- 
pany will pay out about $400,000, most of which will go 
to woodsmen. 
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INCREASING ACTIVITY AT A VIRGINIA TIMBER 
POINT. 


FREELING, VA., Aug. 1—At this time there seems to 
be a revival of activity in lumber circles and local con- 
ditions are improving. The amount of standing timber 
in Dickenson county to foster this industry is limited, of 
course, but still as an industry it is amply worth while. 
It may be said that the time was—and that at no very 
remote period—when the supply of standing timber 
looked as if practically unlimited, at which time thou- 
sands of valuable trees were wantonly destroyed. On ac- 
count of the remoteness from the lumber markets and 
the lack of’ transportation facilities twenty-five years 
ago timber was regarded somewhat as a nuisance that 
was to be gotten rid of by the most available means, 
Even black walnut, the most valuable species of timber 
known to this section, and with which our vast forest 
areas were stocked, was ‘‘deadened’’ or felled and 
burned. 

The first exports of timber from this section were in 
the log and were floated down the streams through the 
famous ‘‘Breaks’’ of Cumberland mountain to the Ohio 
valley markets. This county is well watered and all the 
streams within its limits have a common outlet through 
the channel of the Breaks. The amount of lumber that 
has been thus exported in the log from this county can 
hardly be estimated, but it is safe to say that it has gone 
far up into ten figures in feet. 

Since the extension of the lines of the Norfolk & 
Western railroad better shipping facilities have been 
afforded and considerable lumber has been manufactured 
here and shipped over its lines to the outside markets. 
At this time a number of small mills are operating in 
different sections of this county. These mills supply the 
demand for lumber at home, besides supplying a limited 
amount to the outside trade. 

The largest bodies of standing timber are owned by 
the corporations, who are able to hold it, thus keeping in 
a measure a quietus upon the working interests. Perhaps 
the largest owner of standing timber in this county is 
the Currier Lumber Company, whose works are at Gla- 
morgan. This company owns and operates a railroad 
from that point to Pound, a distance of about fifteen 
miles. It is said that by September it will be at work 
extending its line down Cumberland mountain and to 
its holdings in this county. A contract is pending to 
deliver all the-logs it shall have from Haddonfield, in 
Wise county, to the vicinity of Osborn’s gap, in this 
county, a distance of ten miles, to its road. J. G. Me- 
Fall, who has been largely identified with the logging 
interests in this section for some years, is considering 
the proposition of closing the contract. The work is to 
be begun about September 1. This plant will give em- 
ployment to some hundreds of hands. It will probably 
take from three to five years to round up this work. 





BUSINESS PROMISES WELL. 


WILKESBARRE, Pa., Aug. 4.—The two departments of 
our business—general contracting and building, and our 
lumber and planing mill business—show an improvement, 
but we do not look for anything more than a normal 
business until after election. 

In looking over the ground would say that business 
promises exceptionally well and we are of the opinion 
that the next twelve months will more than make’ up for 
the lack of prosperous conditions for the last few 
months. 

We know of no reason why persons contemplating 
business should not weleome the present opportunity, 
both on account of lower prices and the certainty of 
earlier completion of all work. 

W. H. SHepHerp & Sons. 











Frank A. Arend & Co. 


WHOLESALE 

LONGLEAF 
and 

SHORTLEAF 


YELLOW PINE. 


We Want to Buy 
FLOORING, CEILING AND FINISH. 
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J.C. Turner Lumber Co. 


35,000,000 IN STOCK 


Cypress 


California | Washington 
Redwood. Fir and Cedar. 


Cypress, Redwood and Cedar Shingles. 


MAIN OFFICE: 
New York City, 1123 Broadway, Cor. 25th Street, 


YARDS: Irvington-on-the-Hudson 



































Davison Lumber Company Limited 


MANUFACTURERS 


Spruce-Hemlock-White Pine 


CARGO AND CAR SHIPMENTS. 
SPECIALTY--EXPORT TRADE, 


SALES OFFICE: 
No. | Madison Ave., 
New York City. 


HARDWOODS 


HIGH CLASS MILL CONNECTIONS. 
RIGHT GRADES, PROMPT SERVICE. 


We Handle a General Line. Telephone 3184 Gramercy. 


C. O. Shepherd Lumber Co. 


1 Madison Avenue, NEW YORK, 


SAW MILLS: 
BRIDGEWATER SPRINGFIELD 
NOVA SCOTIA 

















@ Write to us for pre- 
liminary opinions 
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No charge unless 
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Mershon, Schuette, Parker & Co. 


SAGINAW, MICH: 


White Pine Lumber 
BOXES AND MILLWORK. 


Write us for prices on mixed carload orders, 


New York Office: Room 8101, 1 Madison Ave. 











We make a specialty of N. C. Pine and Redwood 
through our New York Office. 

















WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete. 
It will pay you to get our prices. 


BRADLEY, MILLER & CO. 
West Bay City, Mich. 























OUR SPECIALTIES | 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trada. 
We carry a large stock and complete assortment. 


“MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 


DRUMMOND 
WISCONSIN 

















Commonwealth Hotel 


CORNER BOWDOIN STREET 


Opposite State House, BOSTON, MASS. 





This hotel is new and absolu fire-proof ; 
even ine : floors are of stone, no wood but 

its own vacuum 
} Hae plant. Long-distance telephone in 
every room. Strictly a 


We offer you the folowing rates: Room with hot and cold 
water and free public bath, $1 and $1. 50aday. Rooms with 
private bath, $1.50 and $2a day. Will make a weekly rate for 
rooms with hot and cold water of $6 to $8; with ty ape bath, 

$9 to $12. Suites of two rooms, with bath, $15 to $22. 


STORER F. CRAFTS, Manager. 
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YELLOW PINE ADVANCES AT CRESCENT CITY. 





Lumbermen Optimistic Concerning Fall Trade—Investigation of Insect Enemies of Southern 
Trees—Louisiana Lumberman to Enter Mexican Trade. 





CRESCENT CITY NEWS. 


New OrLEANS, La., Aug. 4.—The optimistic spirit is 
still uppermost and w hile there are lumbermen who refuse 
to take the sunny view and persist in figuring how much 
better the trade might be—rather, how much worse it has 
been—the great majority are pleased with the improve- 
ment registered during July and are hopefully predicting 
further betterment for August. July as a lumber month 
was farther ahead of June than June was ahead of 
May. The improvement in orders was perhaps better all 
around than the improvement of price, but at that the 
quotations exhibited a refreshingly wholesome tendency 
to climb and the tone of the trade was much healthier. 

Prices this week in cypress registered no change but 
the average was well maintained. The volume of busi- 
ness enlarged slightly, though there was little alteration 
in the stock situation save possibly some reduction in 
supply of prime shingles, which have been selling actively 
for the last few weeks. 

In yellow pine the advances heretofore reported have 
very generally been maintained. Dimension continues 
searce. The call for car material, which is regar-Jed as 


something of a trade barometer, seems to be increasingly. 


active. The trade is still far from normal and to some 
extent the enforcement. of further advances may depend 
upon the percentage of increased output. But with the 
low stocks in items on which increased quotations have 
been reported, and with an apparently permanent growth 
of demand, it is believed that the present moderate tend- 
ency toward resumption will have no unfavorable effect. 

John F, Herbert, formerly a member of the Louisiana 
legislature and well known throughout the state, is pre- 
paring to make his home in Mexico City. Mr. Herbert, 
who came over from Morgan City and spent a day or two 
in New Orleans recently, states that he has secured a 
contract from the Mexican government to supply a large 
amount of timber for cypress piling to be used as the 
foundation of an enormous monument to be known as 
the Monument Independencia. Mr. Herbert is provided 
with letters of introduction from Governor Sanders and 
several other prominent Louisianans and will represent 
several local lumber concerns in addition to conducting 
a lumber business of his own in the Mexican capital. 

J. L. Webb, of the federal bureau of entomology, was 
a New Orleans visitor recently. He has been making a 
study of insect damage to the trees felled-by the cyclone 
which swept through portions of Mississippi and Louis- 
iana last April. After visiting the stormswept section 
of Lamar county, Mississippi, he went over the holdings 
of the Brooke-Scanlon Lumber Company, at Kentwood. 
‘*The felled timber in the path of the cyclone,’’ he 
stated in an interview here, ‘‘is badly infested with what 
is commonly called the pine sawyer. The only way we 
know of to fight this insect effectively is to peel off the 
bark or to put the logs in water. If the bark is re- 
moved from the tree any time before the larve is hatched 
the tree is saved, but the lumbermen have not all done 
that and the neglected trees are now too far gone. Stand- 
ing trees are safe and those I examined showed no dam- 
age from insects. The flat headed bore works something 
like the pine sawyer but is not so destructive. It may 
be easily identified by its flat head. But the pine sawyer, 
of monohammus titillator, is the greatest enemy of the 
pine lumberman and therefore the one to be most guarded 
against.’’ 

Advices from Meridian state that the saw mill of 
M. W. MecDaniels, at Moscow, Kemper county, Miss., was 
badly wrecked by a boiler explosion last Friday. The 
negro fireman was killed and Mr. McDaniel, his two sons 
and his brother were badly hurt. 

The Progressive Union, Monroe, La., announces that 
the Hardwood Manufacturing Company has definitely 
determined to locate its plant in that city. The com- 
pany recently acquired 32,000 acres of timber land in 
Ouachita and Union parishes and established an office 
at Monroe. An option has been secured on six different 
sites for the mill, which will be of 65,000 feet capacity, 
turning out thin lumber and veneering for export. About 
200 men will be employed. 

The Cedars Manufacturing Company, of Vicksburg, 
last week shipped a carload of boxes to Cuba to be used 
in shipping oranges, while the Vicksburg Veneer Com- 
pany is getting out three carloads of veneer to be 
shipped to a furniture manufacturing firm at Bremen, 
Germany. 

S. E. Naylor & Co., of Gulfport, have been awarded by 
the Isthmian Canal Commission a contract to furnish 
490,000 feet of white oak lumber, delivery to be made 
at Panama. July lumber exports from Gulfport totaled 
13,252,000 feet, valued at $252 ,263, and 9,186 barrels of 
rosin, ‘valued at $32,500. 

The body of Percival A. Oliver, manager of the North 
American Land & Timber Company’s commissary at 
Sweet Lake, was found floating in the lake last Monday 
morning. Indications pointed to suicide but the dead 
man’s friends believe his death was due to accident. He 
was a native of England, 36 years of age and unmarried. 

The stockholders of the Interstate Lumber-Company, 
at Columbus, Miss., have decided to install a veneer plant 
in connection with their mill in that city. The ma- 
chinery has been delivered and J. G. Curtis, of Erie, Pa., 
president of the company, has arrived to supervise con- 
struction of the plant. 

George R. Nicholson, president ef the Waccamaw Lum- 
mer Company, Bolton, N. C., has been spending the last 


, week or ten days in and about New Orleans visiting the 


various cypress mills and getting a line on their methods 
of operation. 

E. C. Ganahl, of the Chicago Lumber & Coal Company, 
with headquarters at Mobile, was in New Orleans yester 
day. 

W. H. Stark, of the Lutcher & Moore Lumber Com- 
pany, Orange, Tex., was a New Orleans visitor last 
week. 

Notice of another advance in lumber freight rates has 
been given by the Missouri, Kansas & Texas, to tak 
effeet August 25. It will raise the rates to Omaha, South 
Omaha and Lineoln a cent and a half. Rumors of othe: 
contemplated advances are current but there has been n 
official confirmation. 

Exports during the week: 


Steamship Polamhall, Rotterdam—3,370 pieces pine lum 
ber, 1,293 bundles oak lumber, 300 pieces oak lumber, 2,279 
pieces cottonwood lumber, 947 pieces mahogany lumber, 44 
bundles mahogany lumber, 808 pieces gum lumber. 

Steamship Senator, Liv erpool—789 pieces ash lumber, 2,045 
pieces oak lumber, 604 bundles oak lumber, 2, 485 pieces cot 
tonwood lumber, 2.643 pieces pine lumber, 26 pieces hewn 
pine timber, 3,770 bundles oak staves, 10,503 oak staves. 
1,200 bundles gum staves, 3,600 cull staves, 576 sacks bil 
lets, 31 ash logs. 

Steamship Momus, New York—i325,000 fect lumber, 5,380 
bundles box material, 500 bundles he adings. 

Steamshiv Hecelsior, Havana—600 bundles box material. 

Steamship George Pyman, Hamburg—10,189 pieces oak 
lumber, 31 bundles gum lumber, 834 pieces gum lumber, 349 
bundles cottonwood lumber, 2,551 pieces cottonwood lumber, 
5,681 pieces pine lumber, 4,539 pieces walnut lumber, 32 
walnut logs, 1,103 pieces chestnut lumber, 11 poplar logs, 
20 ash logs, 1,778 tank staves. 

Steamship Bellenden, Antwerp—2,579 
lumber, 20,112 pieces oak lumber, 
342 bundles gum lumber, 1,171 
22.219 oak staves. 

Steamship Nor, Vera Cruz and Tampico—12,066 bundles 
box shooks, 1,297 pieces oak lumber. 

Steamship Rathlin Head, Belfast and Dublin—200 sacks 
shuttle blocks, 2,939 pieces gum lumber, 1,248 pieces oak 
luimsber, 3,805 pieces poplar lumber, 1,549 pieces pine timber, 
48.085 pieces headings. 

Steamship Hllis, Colon—330 bundles pine lumber, 7,37i 
pieces pine lumber, 86 pieces pine timber. 

Steamship Taunton, Bocas del Toro—406 pieces pine lum 
ber, 5,006 cross ties. 

Steamship Jndian, Bremen and Antwerp—33,101 
pine lumber, 34,787 piece es ye gee lumber, 
oak lumber, 217,002 staves, 

Steamship El Rio, New 
bundles cottonwood headings. 

Steamship Blueficlds, ‘Bluefields—19,418 pieces pine lum 


pieces cottonwood 
13,684 pieces gum lumber, 
bundles walnut lumber, 


piec eS 
44,332 pieces 
12,298 pieces gum lumber. 

York—16,875 feet lumber, 451 


er 

Steamship City of Tampico, Vera Cruz and Tampico—2,001 
cross ties. 

Lumber receipts at the basins (coastwise shipments) 
totaled for the week 823,000 feet. 





ON MISSISSIPPI SOUND. 


GuLFPORT, Miss., Aug. 1.—Excessive rains have fallen 
in the southern part of this state during the last week 
and have caused all the streams to overflow their banks 
and carried all the logs in floating range down to the 
booms and in some instances they have floated out to 
sea. It has made it hard on the mills that are ws go | 
because in some instances they are on low ground and 
the heavy rains have about swamped them. Not only 
the saw mill interests have suffered, but the farming 
interests as well. Millmen who are not anxious to make 
extra time are shutting down until the rain ceases fall- 
ing. 

Week by week business shows signs of gradual im- 
provement and the outlook is decidedly brighter. 

The exports from the district as a whole have been 
fairly good for July, having been exceptionally heavy 
from the port of Pascagoula, which is growing daily in 
importance. Another dry dock is to be added to the 
already long list of shipyards at that port by the Ollin- 
ger & Bruce Dry Docks Company. 

8. E. Naylor & Co., of this port, have been awarded 
the contract to furnish 400,000 feet of white oak to be 
delivered at Panama. nis concern already has large 
contracts for furnishing yellow pine lumber, timber and 
piles for the canal work. 

By the time the Panama canal is completed the shore 
of Mississippi sound from Bay St. Louis to Pascagoula 
will be one vast seaport to which the merchant marine 
of all nations will bring all sorts of products and in 
turn will carry away not only the raw but the manu- 
factured products from these shores. 

The exports of forest products from this district for 
the last week have been: 

Bark Krumhild, Rosario, Argentina, 510,000 feet lumber, 
value $4,653; 219,000 feet jcists and scantling, value $7,- 
916: by the H. Weston Lumber Company. 

Schooner General Whiting, Cardenas, Cuba, 228,000 feet 
lumber, value $2,851; by the Consolidated Lumber Com- 
wae also Tuxpan, Mexico, 216,600 feet lumber, value 

3,450; by W. _K. Linscott. 

Steamship Eastlands, Rotterdam, Netherlands, 857,000 


fect lumber, value $21, 426: Hamburg, Germany, 376,000 
feet lumber, value $7,500 ; 255,000 feet sawn timber, value 


$9,871; 22,286 cubic feet hewn timber, value $3 9,795 : 
Sharpness, England, 216,000 feet lumber, vaiue 3,024 : 


573,000 feet sawn timber, by the European 
Lumber Company. 

Barkentine HMnterprise, Guantanamo, Cuba, 481,000 feet 
lumber. value, $9,807: by the Moragues Lumber Company. 

Steamship Santanderino, Rotterdam, Netherlands, 68 ,000 
feet lumber, value $24, 023; by the Standard Export Lum- 
ber Company. 

Schooner John M. Brown, Mayagues, Porto Rico, 360,000 
feet lumber, value $5,443; by the L. N. Dantzler Lumber 
Company. 

Schooner Bessie A. Caldwell, San Juan, Porto Rico, 454,- 
000 feet lumber, value $6,126; by the L. N. Dantzler Lumber 


Company. 
Schooner Otis, Havana, Cuba, 228,000 feet lumber, value 


value $11,444; 


$3,591; by the L. N. Dantzler Lumber Company. 
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Bark Ezcelsior, Buenos Ayres, Argentina, 891,000 feet 
imber, value $13,359; by W. Denny & Co. 

Steamship Harewood, Weser, Germany, 288,000 feet lum- 
vr, value $10,073; Hull. England, 777,000 feet lumber, 
ine $27,185; 286,000 feet sawn timber, value $8,575; 
Vest Hartlepool, England, 655,000 feet lumber, value $22,- 
24: 227,000 feet sawn timber, value $6,797; by the 
‘tandard Export Lumber Company. 

Vessels in port: 

Steamships Thelma, Eastficld, Craigendoran. 
Ship Kings County. 

Barks Atlantic, Primo. 





SOUTHEASTERN MISSISSIPPI NEWS. 


HarrrespurG, Miss., Aug. 3.—The last week wit- 

ssed further strengthening of prices and augmenta- 
‘ion of demand and there seems to be no likelihood of 
cession. It is confidently expected that prices and 

mand will grow still better and probably not a whole- 
ler or millman in this vicinity would take on an order 
f any size at present prices. A manufacturer of this 
-ection says he wants just orders enough ahead to keep 
him going thirty-six hours, and this illustrates the at- 
titude and opinion of most of the producers and whole- 
slers. Loeal jobbers are having much difficulty in 
placing orders booked during the last fortnight with 
ihe mills, most of whom have on their files all the 
orders they care to accept at the present time. The 
improvement has been marked and substantial and has 
far exceeded the prognostications of the most optimistic. 

The rains of the last two weeks have greatly ham- 
pered logging operations of the mills that are run- 
ning. The streams are swollen and over their banks. 
If there is not an immediate cessation of the rains 
not only will the woods operations be stopped but the 
crops will sustain severe injury. 

The Goodyear syndicate, owner of the Great Southern 
Lumber Company, and the New Orleans Great North- 
ern railroad, recently announced that it would resume 
the work of reconstruction on the Great Northern road. 
The line is now running trains between New Orleans 
and Columbia Junction, this state. The roadbed has 
been prepared between Columbia Junction and Monti- 
cello and steel will be immediately laid. Crews of men 
are being employed and it is estimated that the road 
will be running trains into Monticello within sixty days. 
It is authgritatively reported that the new saw mill of 
the Great Southern Lumber Company at Bogalusa, La., 
the largest plant in the world, will begin operation 
within two weeks. The starting of the plant is being 
awaited with the greatest interest by the lumbermen 
of this vicinity. 

H. H. Cust, president of the Lumber-Mineral Com- 
pany, Arbo, this state, returned recently from an ex- 
tended trip in the north, where he found conditions 
very promising. The business outlook he considers 
exceptionally good. Mr. Cust, who has not been well 
for some time, returned to his mill greatly improved 
in health. The large saw mill of the Lumber-Mineral 
Company closed down Saturday, July 18, and will re- 
main idle indefinitely. The planing mill continued oper- 
ating and will probably keep busy straight along. 

J. C. Tompkins, of the J. C. Tompkins Lumber 
Company, wholesaler of this city, has returned from a 
business trip to Columbus and other points in the 
north, 

i. Wood, president of the Wood-Vizard Lumber Com- 
pany, this city, has returned from St. Louis, where he 

| A. Vizard, jr., another member of the firm, went on 

siness. Mr. Vizard, who is largely interested in the 
val stores industry, makes his headquarters in New 
eans, 

he Lowery Lumber Company of Ellisville will re- 

: operation at its mill September 1, having been 

sed down for many months. The Ellisville Lumber 

pany, of the same town, is running regularly full 

t. The Laurel mills are running every day, the 

stman-Gardner Company is operating two shifts of 

hours each and the Gilchrist-Fordney Company is 
ing one shift of ten hours. The Knapp Lumber 
pany, of Shubuta, started up again August 1 and 
learned that the Ingram-Day Lumber Company 
resume operation, having been closed down since 
mber 9, 1907, since which time a large saw mill 
heen erected. 
> Kola Lumber Company, of Kola, this state, is 

_ with the reconstruction of its saw mill, destroyed 

ire some time ago. 

McLanahan, prominent lumberman and _ financier 

this city, left recently with his family for Battle 

‘eck, Mich., where his party will spend several weeks. 

MecLanahan is extensively interested in several 

‘ saw mills of this state and also in the Pine Belt 
Lumber Company, a wholesale concern of this city. 

. C. Rodgers, wholesale lumberman of this city, 
re‘urned recently with his family after a visit of several 
<s’ duration in Tennessee. Mr. Rodgers reports the 
‘ook in the sections visited by him as being exceed- 
inciy good and the immediate future, he believes, has 
mich in store for lumbermen—at least, yellow piners. 

' was recently announced in the AMERICAN LUMBER- 
‘AN that Gandsi, a lumbering town north of this city 

the Gulf & Ship Island railroad, and the home of 

Mason Lumber Company, has been absorbed by 
enunary, a village about one mile distant. It is now 
‘onounced that Gandsi is not particularly enthusiastic 
over becoming a part of the budding metropolis of 
~“eminary (which seemingly wishes to annex her smaller 
neighbor) and has taken an appeal, maintaining that 
‘he act is unconstitutional and that ‘‘she doesn’t have 
to if she doesn’t want to.’’ 

__ During the last week the lumbermen of this city left 
their desks and entered the political arena, either as 
contestants fof office or supporters of those seeking 
office, Capt. C. W. Rich, of the Rich Lumber Manu- 
facturing Company, this city, was one of the most 


prominent aspirants for the office of mayor and was 
finally defeated by but a small majority. There were a 
number of lumbermen running for the office of alder- 
man, among them being E. L. McGowin, Fred Cline, 
J. W. Gay and T. O. Watkins. For some reason the 
members of the fraternity were not sufficiently adept 
in the political game and all of the persons named, 
with the exception of Mr. MeGowin, were outdistanced 
by their opponents. 

J. R. Buckwalter, of the Lyndon Lumber Company, 
of Wingate, this state, has returned home after a busi- 
ness trip to Union, where he may erect a saw mill. 

The following lumbermen were in the city during the 
last week: J. L. Ogilvie, Silverereek Lumber Manu- 
facturing Company, Silvercreek, Miss.; A. J. Weems, 
Mize, Miss.; H. W. Woodruff, jr., Southern Creosoting 
Company, Slidell, La.; Ham Easterling, Camp & Hinton 
Company, Lumberton, Miss.; H. E. Allen, Poplarville 
Lumber Company, Poplarville, Miss.; F. E. Park, 
Mason Lumber Company, Gandsi, Miss.; J. F. Wilder, 
Epps, Miss. 


A MISSISSIPPI LUMBER CENTER. 


MERIDIAN, Miss., Aug. 3.—The yellow pine market is 
better throughout this section than it has been since the 
first of the year; a good volume of business is offered the 
dealers at good prices, but it is simply impossible to get 
much lumber as not 10 percent of the mills are running 
and what few are running have enough business to keep 
them going for thirty days to six weeks. A number of 
buyers have been through Meridian lately offering orders 
at prices which six weeks ago would have been consid- 
ered good, but they were very low compared to the pres- 
ent selling prices. Inquiries are coming in freely and 
the main question asked is, ‘‘ When can you promise ship- 
ment?’’ and but few mills can promise shipment under 
three weeks. 

This section has been visited by a continued rainfall 
for the last ten days or two weeks and the mills that 
depend upon their teams to log the mills are out of busi- 
ness as it is impossible to move a wheel in the woods or 
along the dirt roads and there is no sign of a letup in the 
rains, which will delay the shipments of all orders booked. 

Application has been made for a charter by the Stallo 
Lumber Company, of Stallo, this state. -The parties 
asking for the charter are C. E. Meyers, of the Crescent 
Lumber Company, Meridian; C. C. Dunn, of Meridian, 
and R. L. Hart, of Stallo. This concern will install an 
uptodate mill for the manufacture of yellow pine lumber. 

Information has been received that several of the 
larger mills will resume operations shortly, but the 
greater number of mills, large and small are still closed 
down and will not start up for some time. 

The Meridian Lumber Company reports having booked 
some good orders within the last week at good prices. 
Mr. Broach, of this concern, states that it has all the 
business it can care for under present conditions. 

The Eliot Cobb Lumber Company states that it has 
enough business to keep it going for several weeks, and 
on all inquiries received is quoting advanced prices. Mr. 
Cobb, of this concern, reports a great scarcity of short 
dimension and states that while his concern has a little 
of this stock its list is badly broken. 

The Chidlow-Darrah Lumber Company reports a few 
good sized orders but states that it is not looking for 
business at present, having enough to keep its mills run- 
ning for the next thirty days. 

The Usher Bros. Company reports a good volume of 
business and says its retail business has picked up won- 
derfully within the last few weeks. This concern shipped 
considerable lumber to the northern trade, at the same 
time doing a large retail business in Meridian and the 
nearby points. 








RECREATION DAYS FOR SOUTHRONS. 


New ORLEANS, LA., Aug. 4.—Members of the Con- 
tractors & Dealers’ Exchange are preparing to celebrate 
‘«Exchange Outing Day’’ with an excursion across the 
lake. The date fixed is August 19 and the observance 
will be made annually hereafter, in honor of the found- 
ing of the present exchange. The G. H. A. Thomas Lum- 
ber Company has tendered the use of a steamer and 
preparations for the affair are in the hands of a com- 
mittee composed of 8. G. Del Isle, John Gorrondona and 
Gilbert Durand. A feature of the entertainment program 
will be a baseball game between those bitter rivals, the 
Long Leaves and the Loblollies. There will be a vaude- 
ville program, music and a big spread aboard the boat. 

George W. Dodge, of the Napoleon Cypress Company, 
has just returned from a mouth’s vacation, most of which 
was spent in Wisconsin, where he enjoyed an outing in 
company with Frank R. Pierce, of the Lewis Werner 
Saw Mill Company, St. Louis. In addition to some B 
and better fish stories Mr. Dodge brought home with 
him a 40-horsepower Thomas benzine buggy, which he 
acquired during his vacation. Mr. Sunberry, of the same 
company, will, it is reported, leave for a vacation trip 
this week. Other cypress men are vacationizing accord- 
ing to their individual bents. Frank B. Williams, of Pat- 
terson, is about to leave for a visit north if he has not 
already taken his departure. Capt. John Dibert sailed 
last week for New York, taking his automobile along. 
Gus Drews and C. R. Brownell, of Morgan City, are also 
reported among the pleasure and rest seekers. L, W. 
Gilbert, of Dibert, Stark & Brown, departed yesterday 
for the Asheville country. H. B. Hewes has also been 
sojourning in or about Asheville. Capt. W. L. Burton, 
who has also been enjoying an automobile trip through 
Europe, was at Miinchen, Switcherland, a short time ago. 
John Deblieux, of the Whitecastle Lumber & Shingle 
Company, is spending the week ends across the lake at 
Waveland, Miss. A numberof other cypress men are 


whiling away their well earned leisure at various summer } 


and health resorts over the country. 
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We are specializing just 
now on 


: | 
IBircla | 
: 


Floorimg, 
Moulldimgs | 
Interior JFimish 


and can guarantee 
prompt shipments 
and satisfaction. 

















Our stock of Hemlock is complete 
in nearly all respects, and we can 
make shipments without delay. Send 
us your inquiries and let us quote 
you prices. 





i 


SPECIAL 

PRICES. 
IMMEDIATE = 
SHIPMENT. ce mie’ 


Duluth Log Company, 
: ‘DULUTH, MINN. 


General Offices: 
Second floor Palladio Bldg, 








Sawyer Goodman Company 


MAKE PROMPT SHIPMENTS OP 


WHITE PINE and BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER. 


MARINETTE, WISCONSIN. 


Forced to Move Shingles 


Our prices are near to cost. Send your inquiries. 


THE CHARLES DREGGE LUMBER CO. 
GRAND RAPIDS, MICH. 
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EAST MICHIGAN. | 


Cork IPime 


There is no other as soft 
as Shoppenagons 














E are the exclusive manu- 
facturers and by maintain- 

ing constantly a well assorted stock 
are in position to fill orders with 
little delay. Write today for prices. 


WE USE TELECODE. 


Salling, Islamsom & Co. 
Grayling, Mich. 
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Johannesburg 
Manufacturing Co. 


WE HAVE IN STOCK: 





50 M. 1x4 Hemlock 
0 ix6 =“ 
50“ ix8 = 
50“ ixl0 =“ 


100 M. 2x4 Hemlock 
Boo Bile 
500 “218 3 
500 “2x10 


Write for Prices, 


Johannesburg, Mich. J 











yers of HEMLOCK | 


1 | 

i | 

Bu 

| who find it difficult to anticipate their 
future wants and are thereby handi- 

| capped on rush orders should note that 
| 
| 















we operate continuously and our mills 


Run the Year Round 


i | enabling us to get out special bills with 
| little delay. We cut up to 44 feet in 
length. Also manufacture Hardwood 
Lumber and Lath. Mixed Care 
| when desired. 

| 

| 





The Kneeland-Bigelow Co. 


BAY CITY, MICH. 


We Can Ship Mixed Orders 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber— 
Dimension Shingles, Worked 
Mouldings, Maple Flooring, 
K. D. Frames and 

Box Shooks. 


Prices on Request. 


E. B. Foss & Company, 


MANUFACTURERS, 


BAY CITY, MICH. 







Established 1877, 
*\ peers Used. 








ACTIVITY AT SOUTH ATLANTIC PORTS. 





Price Advances Reported from all Sections—Coastwise Freight Rates Advanced—Car Material 
in Strong Demand—Personal Items of Interest. 





FROM THE OLD DOMINION. 


NorFo“kK, VA., Aug. 3.—Trade continues to improve, 
a greater number of inquiries are coming in and in some 
instances at better prices than heretofore. There seems 
to be an increasing demand for roofers, especially for 
10-inch, with a very limited supply on hand from the 
fact that a very large proportion of the 10-inch box 
output is consumed by box makers. 

It has been noticed that sales at figures over $16 for 
box edge, New York delivery, have been made. On the 
other hand, it has been said, on good authority, that one 
concern delivered box edge in New York for $13.75. 
These, of course, all being water shipments. It is rea- 
sonable to suppose that there must have been good cause 
for the buyer paying over $16 on one hand and $13.75 on 
the other. Unquestionably there was a better value at- 
tached to the higher priced goods. 

Heavy consumers are stocking up and it appears that 
better prices could be had for the asking for standard 
product. Air dried lumber is moving slowly as there 
is not a great deal in shipping order at this time. 

A prominent South Carolina operator writes that he 
has a most satisfactory volume of business on his 
books, the best since January 1 last, in quantity and 
price. He states also that he is advancing on all his 
quotations. The situation among dealers is improving 
in satisfactory manner and reports from the northern and 
eastern territory bring the news of an increased amount 
of building and manufacturers of North Carolina pine 
ean feel reasonably sure of a continuation of the fair 
amount of business in hand, with a prospect of an in- 
creased call as fall approaches. 





FROM THE MARYLAND METROPOLIS. 

BALTIMorE, Mp., Aug. 5.—R. P. Baer, senior member 
of R. P. Baer & Co., hardwood dealers-and manufac- 
turers, who arrived in New York on Monday of last 
week aboard the Minneapolis after an extended trip 
abroad, is back at his office in the Keyser building and 
talks interestingly of his experiences in Europe. He 
was away nearly three months and visited the various 
ports in the United Kingdom at which American hard- 
woods are landed in quantities, as well as divers cen- 
ters for the import trade on the continent. He landed 
in London, where he spent two weeks, and proceeded 
thence to Liverpool, Bristol, Glasgow, Belfast and 
other cities, getting in direct touch with his firm’s 
brokers at each place. Then he crossed the channel to 
Holland, viewed Amsterdam and Rotterdam, continued 
on to Antwerp, Belgium, and stopped at Hamburg, as 
well as at several French towns. He also took a trip 
up the Rhine and saw a good bit of Germany, every- 
where making a study of local conditions as far as they 
appertained to the lumber trade. He found that stocks 
were large, with values greatly depressed, oak planks 
being cut as much as $10 and even $15 a thousand feet. 
Lumber, he learned, is actually bringing less in some 
of the foreign markets than it is worth as standing 
timber in the American forests. At the same time in- 
quiries were being sent out for September and October 
delivery. Mr. Baer was strongly impressed with the 
injuriousness of shipping stocks on consignment, to be 
thrown upon the market and sold for whatever they 
will bring. He says that such shipments not only expose 
the exporter directly concerned to serious loss, but affect 
injuriously all other supplies and are the chief cause of 
getting the export business in its present state. He 
suggests that if a producer must have money he should 
turn his holdings over to some reliable wholesaler who 
will pay him a fair price and place the lumber ad- 
vantageously. 

Mr. Baer found time to do considerable sightseeing ; 
in fact, he would change from business to sightseeing 
and vice versa whenever he tired of one or the other. 
One of his most enjoyable experiences was the meeting 
in Holland of J. Van Hall, who was active in Balti- 
more for a number of years as a hardwood exporter. 
Mr. Van Hall returned to his native country after the 
death of his father and is now managing large prop- 
erties, having also followed in his father’s footsteps in 
public life. He entertained Mr. Baer at his home in 
Twolle and extended a liberal hospitality. There Mrs. 
Baer remained while her husband took his trip up the 
Rhine, the hot weather having made her indisposed to 
travel. 

The firm of Turner M. Isaac & Co., which has taken 
possession of the offices-in the United States Fidelity 
and Guaranty building, German and Calvert streets, 
formerly occupied by James H. Cranwell, the hardwood 
dealer whose affairs were placed in the hands of re- 
ceivers about six weeks ago, consists of Turner M. 
Isaac alone. Mr. Isaac has been engaged in the hard- 
wood business on his own account here for about three 
years, being located in the Steart building, Lombard 
and Gay streets, and previous to that time he was 
manager of the Baltimore office of W. J. Atwood, of 
Norfolk. He has also represented G. S. Briggs & Co., 
of Norfolk, Va., and the National Lumber Company in 
this city, and is well known in the trade. His business 
is mostly out of town and he states that as to volume 
trade has been satisfactery with him, the business for 
July having exceeded that for the corresponding month 
of last year. 

The troubles of the Chattooga Lumber Company, 
which operates a saw mill at Madison, S. C., and has 


offices in the Union Trust building, this city, with the 
loggers have been adjusted and the plant was to resume 
operations this week. The company had contracted last 
December for logs with several persons to an amount 
sufficient, according to calculations, to keep the mill 
running. As a matter of fact, operations were not 
commenced until last May and in one month the entire 
supply of logs was used up, leaving the mill without 
raw material. Recently steam skidders and other me- 
chanical appliances have been installed and it is thought 
that no searcity of logs will occur in the future. The 
plant has a capacity of about 40,000 feet a day. 

Parker D. Dix, the secretary of the Surry Lumber 
Company, has returned from a month’s vacation, spent 
. _— Springs, Pa., where he was greatly bene- 

ted. 

A. C. Hanscom, the manager of the local branch of 
the Morgan company, manufacturers of sash, doors and 
blinds at Oshkosh, Wis., has gone on a month’s 
vacation to Maine, where he usually seeks rest and 
recreation. 

W. J. Young, of the Carr, Ryder & Adams Sash & 
Door Company, of Dubuque, Iowa, was in Baltimore 
last week to call on his old friend Mr. Hallam, the 
manager of the Baltimore Sash & Door Company’s 
factory, who also comes from Iowa, and who took 
charge here several months ago. 

N. M. Offutt, representing the Tug River Lumber 
Company, of Bristol, Va., was here last week and 
called on a number of the hardwood firms. 





IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, FuA., Aug. 1.—Lumbermen report a 
steady improvement in the local market. Inquiries and 
orders are coming in more satisfactorily. The Phila- 
delphia & Reading railroad has just placed an order for 
1,000,000 feet of material, and a large car factory in 
Massachusetts has asked for bids for 500,000 feet for 
cars. The yards are running very low and inquiries 
ce them indicate that they will be filling up in a few 

ays. 

The Titusville Lumber Company has undergone sev- 
eral changes. This company is now composed of Henry 
Pritchett and William Pritchett, that is, they control 
a majority of its stock. It is now one of the largest and 
most uptodate plants on the south Atlantic coast. P. 
R. Lester, formerly of the Sumter Lumber Company, is 
general manager. The cost of the plant was over $100,- 
000, and its capacity is about 60,000 feet a day. The 
planing mill and the dry kilns form an important part 
of the plant, and are the best of their kind. The com- 
pany’s holdings are about 40,000 acres of timber lands, 
accessible to the mill. M. N. Gay, formerly assistant 
manager of the Sumter Lumber Company, holds a sim- 
ilar position with the Titusville plant. 

The monthly report of lumber shipments, foreign, at 
the custom house show the following figures: 

Four schooners, all British, cleared with lumber in July ; 
the Maritania, for Bridgeton, B. W. I. with 424,885 feet 
lumber, value $8,497.70. The Blanche, for Wilson City, 
B. W._I1., with 20,356 feet lumber. The Adonis, for Am- 
herst, N. S., with 328,000 feet lumber, value $6,400. The 
Ethye B. Sumner, for Amherst, with 317,000 feet lumber, 
value $6,000. 

Vessels are in port, loading with lumber: 


Schooners Dorothy Belle, F. & J. Lupton, Reliance, Maud 


B. Krum, Samuel P. Bowers, Henry B. Fiske, Springfield 
Elvira Ball. y e, Springfield, 


Only two vessels sailed with lumber during the week, the 
schooner Robert C. MeQuillen, for Philadelphia, with 465,- 
000 feet, and schooner D. Howard Spear, for Portland, with 
480,000 feet. 


Under charter—Schooner J. 8. Hoskins, to New York, and 
schooner Maggie S. Hart, to Fall River, Mass. ' 


SOUTHEASTERN COASTWISE TRADE. 


SAVANNAH, GaA., Aug. 5.—It is reported that several 
of the larger wholesale houses and yardmen have re- 
cently revised their price sheets. This means, of course, 
that prices have been raised; in fact it is reported that 
something like $3 a thousand has been added. 

Mills that have been shut down for some months in 
the interior of the state will remain closed until better 
prices can be obtained. This statement was made by 
William Exley, of the saw mill firm of Exley & Keller, 
who operate a plant on the Brinson road. Mr. Exley 
said the millmen of his section were somewhat backward 
about accepting orders for the larger dimensions’ be- 
cause of the fact that the woods are full of water and 





that it is extremely difficult to get logs to the mills. 


In this locality July was a month of daily rains, four 
days excepted, and the woods are flooded. The situa- 
tion so far as the securing of material by lumbermen is 
concerned is distinctly easier and no special difficulty is 
now encountered. Orders are in moderate volume. 

Among the prominent visitors to the local trade the 
last week was H. S. Lafond, of New York, of Lafond 
& Thomas. Mr. Lafond said that things are beginning 
to improve in his city. 





OCEAN RATES ADVANCED. 
(Special telegram to the AMpRICAN LUMBERMAN.) 
SavaNNAH, GA., Aug. 4.—The Merchants & Miners’ 
Transportation Company, through L. M. Erskine, its 
agent, today notified the trade by circular letter of an 
increase of $1 a thousand feet on all shipments of lum- 
ber to Baltimore and Philadelphia, effective October 1. 
It is expected that the Ocean Steamship Company, of 
Savannah, will follow suit for its New York and Boston 
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THE TIDE OF TRADE ON THE. GULF. 





Revival of Export Business in Lumber and Timber -Millmen Selling Slowly and Prices Picking 
Up-—Business Notes and Personals. 
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MATTERS AT MOBILE. 

MositE, ALA., Aug. 3.—The feature of the week ’s ex- 

rts from this port is to be found in what looks like a 
evival of exports to South America, two cargoes having 
rone forward from this port during the last week and 

e from Pascagoula, Miss. The Mobile cargoes went to 
itosario and Buenos Ayres—one by steam and the other 

sail, and the Pascagoula cargo went to Buenos Ayres 

sail. Another feature in the Mobile exports is the 
narkgd falling off in the volume and valuation of this 
eek’s exports compared with several previous weeks. 
‘he two cargoes exported from here to South American 
ts formed the bulk of last week’s exports in volume 

s well as in value, representing 61,000 of the aggregate 
aluation of $69,991 for the week’s exports. 

the exports from Pascagoula, Miss., were about 
equally divided between Cuba, Holland, South America 
and Porto Rico. The aggregate valuation of the week’s 
exports was $63,088. There were exported 814,000 feet 
of lumber to Porto Rico, 709,000 feet to Cuba, 683,000 
to Holland and 891,000 feet to South America. There 
was nothing but lumber shipped from either port during 
the last week. 

‘he Greene County Lumber Company, of Bexley, Miss., 
of which George 8. Leatherbury, of this city, is the 
president, started up last Friday, July 31, with orders 
suflicient to keep the plant busy for the remainder of the 
The resumption of operations by this mill means 
employment to 150 new hands. 

On Thursday last, July 30, $150,000 cash was paid by 
W. T. MeGowin, of this city, and his associates, for the 
milling business and plant of the Smith Sons Lumber 
Company. The purchase price of the holdings of the 
lumber company was $300,000, but only one-half of this 
sum was paid in cash to consummate the deal. The 
property transferred includes the large milling plant of 
the company located at Magazine Point, about three miles 
north of this city on the river front, and 15,000 acres of 
timbered lands in Clarke and Marengo counties. The 
McGowins, operating heretofore principally in Escambia 
county, have long been among the most prominent lum- 
ber and timber operators in the state and the deal gives 
them a plant and sources of supply second to none. 
Following the announcement of the consummation of 
this large deal, there were filed in the probate court 
papers of incorporation of the Smith-McGowin Milling 
Company. This organization is capitalized at $50,000, 
and’ has for its object the carrying on of a general 
milling business. The officers of the new incorporation 
are W. 'T. MeGowin, Mobile, president; J. N. Boyd, 
Montgomery, Ala., vice president; E. L. MeGowin, Hat- 
tiesburg, Miss., secretary and treasurer. 

The prices for sawn timber at the Gulf ports are 
firmly, sustained upon the same basis which has been 
prevailing for some time past. That there should be 

further decline appears to be out of the question, 
lile a moderate advance of, say, 2 or 3 cents appears to 
l~ quite probable later on in the season. Shippers find 

market an unsatisfactory one, sales being infrequent 
difficult, while the margin of profit is exceedingly 
ity or disappears altogether. Present sales are also 
ject to risk of higher freight rates, as the time for 
ince is nearing, and orders booked now can searcely 
delivered before its taking effect. August insurance 
s are also much more costly, this item being a se- 
s one on full cargo shipments. 
lie disposition of shippers to buy or contract for 


year, 


er is rather marked just now and prompts the be- 


that higher prices are in store. All indications 
to a moderate advance by early autumn and it 
us a conservative prediction that 22 or 23-cent tim- 
vill be the rule within that time. Few of the mills 
ting for this trade are in operation, and supplies at 
ports are limited, arrivals being insufficient to re- 
exports. 
eports reach here from the Belgian and Holland 
: that arrivals have been small. Few contracts are 
made, but the cheaper price is causing a more 
ral use of pitch pine, which is taking the place of 
r woods used when pitch pine is high in price. 
he offerings of kiln dried saps are limited and mill- 
n are demanding somewhat higher prices. Foreign 
busers object strongly to any suggestion of advance, 
bi the demand is unquestionably better and prices are 
a ‘ittle stronger. 
‘he trade with Italy in pitch pine is an important 
one and is steadily growing in volume, even the late 
months showing substantially equal figures with 
same period a year ago. 
Of the 51,349,994 feet of lumber shipped from the 
if to Cuba during the first half of the current year, 
,613,695 feet went from the port of Mobile, which 
bas always led this trade. Pascagoula, with 10,883,000 
feet, Tampa with 5,158,307 and Pensacola with 3,199,000 
feet were next, while a little over 1,000,000 feet went 
from each of Apalachicola and Gulfport. The trade just 
how with the West Indics could hardly be worse; cheap 
lumber and low freights do not serve as a stimulus and 
conditions in Cuba do not promise early improvement. 
The domestic lumber trade is of satisfactory volume 
and encouragement is general among those engaged 
therein. Average prices are still unprofitable. Railroad 
buying is scarcely an important factor as yet, but nu- 
merous small orders are in evidence, and very welcome 
after the long suspensior 





Exports from Mobile for the week ended August 1: 

Rosario, British steamship HEnnisbrook, 2,113,124 super- 
ficial feet lumber, $42,622. Buenos Ayres—Russian ship 
Triton, 1,136,100 superficial feet lumber, $19,312. Belize— 
Norwegian steamship Belize, 10,000 superficial feet lumber, 
$161. Havana—Norwegian steamship 7'imes, 161,547 super- 
ficial feet lumber, $2,782. Nueva Gerona—British schooner 
Laura C., 37,023. superficial feet lumber, $589. Havana— 
American schooner Clara A. Phinney, 312,070 superficial feet 
lumber, $4,525. Total valuation, $69,991. 

Exports from Pascagoula for the week ended July 31: 

Mayaguez, Porto Rico—American schooner John M. 
Brown, 360,000 superficial feet lumber, $5,433. San Juan, 
Porto Rico—American schooner Persis A. Colwell, 454,000 
superficial feet lumber, $6,126. Guantanoma—British 
barkentine Enterprise, 481,000 superficial feet lumber, $9,- 
870. Rotterdam—Spanish steamship Santoderrino, 683,000 
superficial feet lumber, $24,800. Buenos Ayres—Norwegian 
bark E£ecelsior, 891,000 superficial feet lumber, $13,359. 
Havana—American schooner Otis, 228,000 superficial feet 
lumber, $3,500. ‘otal valuation, $63,088. 
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FROM ALABAMA’S CAPITAL. 

MonvTGOMERY, ALA., Aug. 3.—The distinctive feature 
of the lumber situation today is that the millmen and 
wholesalers of this territory are selling slowly and re- 
fusing to take orders for more than two or three cars 
at a time. The object of this is to prevent loading up 
at a low price for future delivery. Even a good price 
would hardly secure an order of ten cars from any one 
mill, and the effect has been to make the situation as a 
whole look very much brighter. The millmen agree that 
the situation is growing brighter all the time. They 
say that with the present outlook prices should be very 
much better by the first of the year. There is a per- 
sistent demand for 6-inch No. 2 common flooring, which 
is selling better than at any time in several months. It 
is up about $1.50 on price, and with the present call 
for it, it will probably take on another 50 percent in 
the next ten days. All the rift grades are holding their 
own, which is very good, for the demand for them has 
been heavy for some time. B and better is also making 
a fine showing, and the usual busy record of 4-inch, 
1 and 2 common, is keeping up. There is a very per- 
sistent demand, or to be more exact, inquiry, for dimen- 
sions and heavy timbers. This is taken to mean that 
the yards are fixing to stock up on building lines. 

There is some report of a revival of the export busi- 
ness, and considerable inquiry of an indefinite nature 
for car material. All the selling agencies in this terri- 
tory expect to be able to move car material within a 
short time. - The revival of work by the American Car & 
Foundry Company has had a tendency to help the situa- 
tion sentimentally at least. It is thought that this ac- 
counts for the number of inquiries that have been made 
in this territory for car material. 

It is also a fact that the cotton and other crops in 
this section of the country are larger than they have 
been for years and promise the most extensive yield 
within the last five years. To meet the demands upon 
them the railroads are going to have to fix up a great 
many cars or build new. ones. The managers of the 
roads are looking into the matter and will very likely 
begin soon and build up this department, which has been 
going to waste while the business was poor. At any 
rate, this is the information that the lumbermen get and 
they are not going to sell stock at the ruinous prices 
that have prevailed during the last few months in the 
face of the fact that the demand is showing up on all 
sides. 








FROM THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Aug. 4.—Birmingham’s building 
operations continue unabated in spite of the coal miners’ 
strike and the alleged hard times. The monthly build- 
ing report of Inspector Matthews shows an expendi- 
ture in the city proper during July of $166,230. Hun- 
dreds of men have taken advantage of the decreased 
cost of building materials and the result has been re- 
markable activity. TT. H. Johnsonn, of the T. H. 
Johnson Lumber Company, says there has been more 
building proportionately in Birmingham during the 
present year than any other section. 

Prices are picking up and sales are being made at 
the advances right along. Demand has been good for 
some time but prices have not been in every way sat- 
isfactory to the dealer. Local lumbermen are greatly 
encouraged over the outlook and they state that the 
demand is holding up at the advance. All are expect- 
ing an excellent fall trade and there is every prospect 
that the price range will be satisfactory. 

Announcement is made of the formation of the 
Wood-Norris Lumber Company to succeed the Wood- 
Dickinson Lumber Company of this city. The new 
company was organized on the Ist of the month and 
on the 15th will take over the business of the Wood- 


Dickinson company. Mr. Dickinson retires from the 
old company, as does W. E. Wailes: Mr. Dickinson 
will continue in the wholesale business as a member 


of the Dickinson & Baker Lumber Company, with offices 
in the Watts building. Mr. Wailes has not yet decided 
on his plans for the future. 

It is announced that as a result of the better feel- 
ing in the lumber market the Kyle Lumber Company, 
of Gadsden, will start up two mills, one at Round 
Mountain and the other at Greensport: These mills 
will cut hardwood only. The big mill in Gadsden will 
not resume until the demand: enables the company to 
work off the large stock that had accumulated: in the 
yards, 





Geo. D. Emery Company 
Importers and Manufacturers 
MAHOGANY and. 
SPANISH CEDAR 


MAHOGANY and CEDAR VENEERS 


Office, Mill, Yard and Salesrooms, 
' Chelsea, Mass. 


White Oak Lumber & Piling 


NEBRASKA BRIDGE SUPPLY & LUMBER CO. 


OMAHA, NEBRASKA, 























TENN.-HARDWOODS-1\, | 











RED CEDAR 
CHESTS 


GENUINE 
TENNESSEE 





Manufactured by 


Vestal Lumber & Mfg. Co., Inc. 


Band Mill and Planing Mill at Vestal, Knoxville, Tenn. 
Write for Booklet. KNOXVILLE, TENN. 


DRY STOCK 


ROUGH OR DRESSED. 
































POPLAR 

OAK 

GUM 

ASH Send 
CHESTNUT For 
RED CEDAR Our 
WHITE PINE Stock 
YELLOW PINE List. 
BASSWOOD 

BUCKEYE 

HEMLOCK 


Kentucky Lumber Co. 


CINCINNATI, OHIO. 








Any Dealer 
Can See 
Through This— 


Simply because we always keep 
a large stock on hand we can 
fill orders promptly. Drop us a line at once 
if you want some interesting prices we are mak- 
ing on a stock of 12,000,000 feet of well as- 
sorted and selected rough 


POPL 





Bevel : > Cothag, Casing, Shelving, 
Corner Boards, Base, and Window Jambs, 
Ale and Beer Staves Headiag. 


Prices yours for the asking. 


Swann-Day Lumber Co. 


CLAY CITY, EENTUCKY. 
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Flooring. Ceiling, Bevel Siding 
FI and Finish. Long Timbers, 


Joists, Dimension, Etc, 


CED AR Bevel Siding, Finish 
and Shingles. 
Western Pine, Idaho White Pine, 
Western Pine Shop. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co. 


L 609-614 Lumber Exchange, MINNEAPOLIS, MINN. 


FOR QVICK SHIPMENT 


1” Winter Sawed Basswood. 
1” and 1% Soft Elm. 
1” Birch, Red all in, all grades. 
jo cay at + 

osts ani " 
1” No. 3 and Better White Pine. 
Full Stock of Hemlock. 

edar Shingles. 


COOPER @ MAXSON LVMBER CO. 


MILWAUKEE, WISCONSIN: 




















Kiln Dried, End Matched and Bored. 


COMPLETE STOCK OF HEMLOCK. 








A COMPLETE STOCK OF 


HEMLOCK and Wisconsin 
HARDWOOD LUMBER 


Fenwood Lumber Co., 
WAUSAU, WISCONSIN. 











GAKYVILiF 


A nED CYPRESS ) 
>_< 











KANSAS CITY. 























Carter’s Faultless Flooring 
for Fancy Floors — sjeis4,5¢ percem 


6 to 16 ft. 90 percent 
10 to 16 ft. 

We make above in both Edge Grain and Flat Grain 

‘“‘B" and Better and sell it same price as 1x4”? ‘‘A.”’ 


THE BEST FLOORING MADE FOR RESIDENCES 


We also manufacture all kinds of Arkansas Short Leaf 
Lumber of the lightest variety. Send for Stock 
Sheet and Price List. 


Manufact 
C. J. CARTER LUMBER CO., xansas city, mo. 


a 








Yellow Pin 


Send us your orders and inquiries. 
Our Stock is complete. We can 
ship promptly. 


D. G. SAUNDERS LUMBER CO. 
Kansas City, Mo. 








For Quick Shipment fs 225. os. 
5 CARS, 2x4—1I0 to |6’: 
5 CARS, 2x6—10 to I6’. 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail, 
Yards, 2300 to 2316 Broadway. KANSAS CITY, MO. 














TO M AKE MONEY you should use the Lumber. 


; : man’s Actuary for figuring 
ihe amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absol -tely correct. 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicag>. 





STEADY IMPROVEMENT IN ST. LOUIS DISTRICT. 





Car Shops Open and Place Large Orders—Building Active Throughout Missouri—Furniture 
Manufacturers in the Market—Other Trade Items. 





THE MIDDLE MISSISSIPPI RIVER DISTRICT. 
St. Louis, Mo., Aug. 4.—The new market report of 


‘the Yellow Pine Manufacturers’ Association, issued this 


week, further bears out the oft repeated contention in 
these columns that the lumber business is on the mend. 
The improvement continues uninterruptedly. Mill stocks 
are lower than ever and the demand is in excess of the 
supply. Obviously higher prices prevail. There is prob- 
ably not a dealer in St. Louis who has not made sharp 
advances in prices and is sticking tight to the new 
schedule. The country at large has come to a realiza- 
tion that the low price tide is receding. This is shown 
in the increased volume of sales that is everywhere re- 
ported. Retailers are calling for quotations and are 
buying just as soon as they canvass the shippers and 
find that there is no more cheap lumber for sale. Build- 
ing operations are opening up nicely. Grain is com- 
mencing to move and the car companies are buying more 
freely for repair work. As predicted in this column last 
week, the Frisco opened up its shops at Springfield, Mo., 
this week, giving employment to 1,500 men. All of the 
ear shops are gradually getting in line. The sash and 
door trade is improving. On the whole July has wit- 
nessed the transition from hard times to better times, 
and August is here with an abundance of good cheer 
which presages a good season’s business. 

The many friends of “Bob” Fine, formerly sales man- 
ager of the Arkansas Lumber Company, who resigned his 
position a year ago to take a position with the William 
Buchanan Lumber Company, at Texarkana, is coming 
back to St. Louis on or about August 15 to take charge 
of an office for the Angelina County Lumber Company, 
of Keltys, Tex. This concern manufactures a high grade 
shortleaf yellow pine and is now arranging to double 
its capacity. Mr. Fine is one of the best known lumber- 
men of the younger generation. 

W. S. Dunbar, of the Dunbar Tie Company, of Cairo, 
Ill., was a visitor in St. Louis this week. He said that 
the tie business shows some signs of renewed activity. 

E. P. Ladd, of the Walnut Lake Cypress Company, of 
Little Rock, Ark., was in the city this week conferring 
with the Alf Bennett Lumber Company, selling agents 
for his mill. Mr. Ladd said that the mill is doing nicely 
and is acquiring a nice stock. He said that the trade 
will be surprised to learn what a fine plant this is. 

J. H. Steadman, of Curtis & Co., saw mill machinery 
manufacturers, returned home this week from a vacation 
trip to northern Michigan. 

Hans Wachsmuth, of the lumber company bearing his 
name, returned this week from a Canadian vacation trip, 
much improved in health and spirits. 

J. D. Ferguson, of the Ferguson, MeDaris Lumber 
Company, is spending the vacation period in northern 
Wisconsin. 

J. E. Crawford, of the Pine Belt Lumber Company, 
of Oklahoma City, was a St. Louis visitor this week. 

J. C. MeLachlin, of the Dixie Lumber Company, re- 
ports that trade continues to improve with him, both in 
point of orders and prices. He says that he is not mak- 
ing reduction from his advanced prices. 

C. G. Atkinson, of the William Buchanan -Lumber 
Company, says that there has been a marvelous stiffen- 
ing up in prices lately, due to the fact that mill stocks 
are broken and the demand is in excess of the supply. 

C. A. Antrim, of the Antrim Lumber Company, says 
that the price tone of the market is much firmer, and 
bids fair to stiffen up more than it is now. He reports 
that inquiries and orders are increasing. 

J. H. Graham, of the Graham Lumber Company, says 
that his business is showing considerable improvement. 
He reports prices firm. 





BUILDING ACTIVE IN ST. LOUIS. 

Sr. Louis, Mo., Aug. 4.—Building is showing consid- 
erable activity in and about St. Louis. The St. Louis 
Independent Packing Company is going to make im- 
provements in its plant costing about $250,000. These 
will include a large cold storage warehouse and new 
cattle pens. There are several new apartment houses in 
contemplation and a great many are now under way. 
All of this calls for a vast amount of special work, 
which the sash and door houses are participating in. 
The St. Louis Vitrified Brick Company has just com- 
pleted a large addition to its plant. Several of the big 
manufacturing institutions, it is understood, are figuring 
on some extensive improvements. Much private dwelling 
building is going on. 





MOUND CITY HARDWOOD NOTES. 


Sr. Louis, Mo., Aug. 4——The hardwood market con- 
tinues to show gradual improvement. It is not improv- 
ing as rapidly as the yellow pine market, but nevertheless 
is much better in every way than it has been. One of 
the most gratifying features of the market is the better 
feeling among the furniture factories. They are buying 
more freely now. The annual furniture buyers’ exposi- 
tion is being held here this week and the town is full of 
country dealers from a wide radius. It is ex- 
pected from the way they are buying that the furniture 
factories will be loaded up with all the work they will 
be able to handle. Mill stocks are low and broken and 
the demand is increasing. Prices are stiffer. The build- 
ing operations are rather quiet just now but a great deal 
of building seems to be under contemplation this fall. 


July brought a turning point in the hardwood market 
and August seems to have ushered in a brighter era fo. 
the trade. 

Receipts and shipments by rail and river for July do 
not compare favorably with the same month a year ago 
as is shown by the following report: 


Receipts by rail last month were 11,622 cars. Receipt 
by rail for July last year were 14,982 cars, or 3,360 car 
more in 1907 than in 1908. Receipts by river last mont! 
were 430,000 feet, against 358,000 for July last year, 72,00( 
feet more in 1908 than in 1907. Shipments by rail during 
July, 1908, were 8,114 cars. Shipments by rail for Jul 
last year were 9,596 cars, or 1,452 cars more in 1907 tha: 
in 1908. Shipments by river for July, 1908, were 98,000 
feet, as against 364,000 feet for the same month last year, 
or 266,000 feet more in 1907 than in 1908. 


Following is the report of lumber inspected by th 
Lumbermen’s Exchange during July: 
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MNS Vicente Ce RRO eae Keh ee ae ee een 513,790 


Following is the report of the hardwood inspection for 
July last year: 


UN each tb, 5: chs Wena nae Bus BSA la sas gia. biw eloralg ior 177,988 
Ere a en eee ere Cee 17,945 
OS ae re ee eee 
I doe dcw hh whin RCS HE So Bre hine ke PE eee 27,049 
208s ER Se a cere terres eee re: : 
Poplar 
Tupelo 
Gum 





SS PRR Bed eal RE REE Py 873,670 


KE. W. Blumer, sales manager of the Lothman Cypress 
Company, left Sunday night on a selling trip. He said 
before leaving that the cypress market seems to be look- 
ing up a bit, both in point of sales and prices. Stocks, 
he said, are broken and production is heavily curtailed. 

E. W. Wiese, of the Thomas & Proetz Lumber Com- 
pany, reports that July was not as bad as he thought it 
was going to be. He says that his sales were not greatly 
below those of last year. Mr. Wiese thinks there is an 
all around healthier tone in the market now and he feels 


that August will prove a satisfactory one to the trade. 


Theodore Plummer, of the Plummer Lumber Company, 
says that while July was necessarily dull on account of 
being a midsummer month and also because of the 
panicky feeling that has endured, his sales showed a 
picking up tendency with an attending price advancement 
that was altogether satisfactory. 

Joseph Hafner, of the Hafner Manufacturing Com- 
pany, reports that his trade is showing some improve- 
ment with the advent of August. He feels that this 
month will see a good buying movement on the part of 
the retailers as well as factories. 

George Hibbard, of Steele & Hibbard, says that he 
sees a decided improvement in the hardwood market. He 
reports that inquiries and orders are better than they 
were, with a corresponding advancement in prices. 

George Cottrill, of the American Hardwood Lumber 
Company, says that the improvement noted in his business 
is satisfactory. He says that his inquiries and sales have 
increased materially and that the price tone is much 
better than it was. 

W. C. Keown, president of the International Hardwood 
Lumber Company, reports a satisfactory improvement in 
his sales. Mr. Keown says that July witnessed a change 
for the better in his business and that August seems to 
have brought a steady demand at better prices. 

Edward S. Little, of the Little Lumber Company, re- 
ports that his sales have shown a decided improvement. 
He also says that he is asking and getting better prices. 

George E. W. Luehrmann, of the Charles F. Luehrmann 
Hardwood Lumber Company, states that on the whole he 
had a satisfactory July, with indications favorable for a 
good August. Mr. Luehrmann reports that a much 
healthier price tone prevails now. 





BIG MERGER GETTING DOWN TO BUSINESS. 

Sr. Louis, Mo., Aug. 4.—Detail work in connection 
with the retail lumber dealers’ merger is progressing 
rapidly. This week invoicing is going on at all of the 
twenty-one yards. Each concern is doing its own in- 
voicing and after this work is completed, which will be 
within another week, expert auditors will be put on the 
job. It is expected that the property of the twenty-one 
yards which are already signed up for the merger will 
aggregate pretty close to $1,000,000. This week there 


was some talk to the effect that the Banner Lumber 
Company was not satisfied with its arrangement with the 
others and sought to withdraw from the merger. But, 
it was stated by one of the other stockholders, the bill of 
sale for the Banner Lumber Company’s eight yards had 
been properly signed and that there was no chance for 
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‘his concern to withdraw. The Banner company agreed 

sell its holdings outright to the new St. Louis Lumber 
Company. It is understood that two or three more retail 
concerns this week offered their property for sale to the 
St Louis Lumber Company, as the merger is officially 
known. ‘The new concern has not yet settled upon a 
location for general headquarters, but it is generally 
understood that the committee will report favorably upon 
the new Wright, or Lumbermen’s building, this being the 
hive of the lumber industry of St. Louis. Choice lies 
between this and the Chemical building. The committee 
who has the selection of the headquarters’ site is com- 
posed of N. C, Chapman, J. W. Putnam and John A. 


Reheis. 


MISSOURI’S ATTORNEY GENERAL PLAYING TO 
THE GALLERY. 

Sr, Louis, Mo., Aug. 4—Afternoon papers here one 
day last week published Associated Press dispatches to 
the effect that the attorneys general in four states had 
that day simultaneously entered a restraining order 
against the “proposed yellow pine trust,” and that ouster 
proceedings had been filed against the forty-seven lumber 
companies connected with the Yellow Pine Manufac- 
turers’ Association doing business in the four states 
mentioned. In the same afternoon newspapers, under 
flaming headlines, was printed an official denial from 
Attorney General Hadley to the rumor that he would not 
be a candidate for the governorship of Missouri. Puzzle 
—Find the little joker. 

In lumber circles here this latest caprice on the part 
of the Missouri attorney general is one of the most 
ludicrous campaign freaks ever perpetrated upon a pub- 
lic, which old P. T. Barnum discovered long ago loved to 
be humbugged. In the first place the yellow pine manu- 
faeturers can see no earthly reason for Mr. Hadley and 
his coworkers in Kansas, Texas and Oklahoma to bring a 
restraining action upon something that does not have to 
be restrained. The yellow pine manufacturers had aban- 
doned the idea of forming a holding company for the 
purpose of conserving the forests long before these four 
attorneys general executed their grand “coup.” But this 
is explained by the fact that the sensational newspapers 





did not give the same publicity to the abandonment of the - 


“merger” project that they gave to its proposed forma- 
tion, and after Mr. Hadley came around with his col- 
leagues to lock the stable door the horse had gone. But 
this does not matter to the attorney general, believing, 
as he doubtless does, that his political fences have been 
strengthened. 

By a most remarkable circumstance the special com- 
missioner, who last March listened to testimony on the 
part of the forty-seven lumber companies under Mr. 
Hadley’s suspicion as operating a yellow pine “trust,” 
was able at this psychological moment to render an opin- 
ion in the matter, and it gave the attorney general a 
chance to tie another string to his bow. Hence his 
second suit, filed at Jefferson City, to oust the forty- 
seven members of the Yellow Pine Manufacturers’ Asso- 
ciation from doing business in Missouri. This action is 
regarded as a political dodge pure and simple, for there 
was not one scintilla of evidence at the hearing last 
March to show that the Yellow Pine Manufacturers’ 


Association was at that time an “illegal corporation in - 


restraint of trade.” The federal authorities went into 
this matter most exhaustively some months before Mr. 


Hadley tried it, and Mr. Poole, the special commissioner 
from the department of commerce and labor, gave the 
lumbermen a clean bill of health. Judge Lehmann, 
attorney for the lumbermen, has at this writing not been 


served with a copy of the ouster suit and can, therefore, 
make no statement as to what action the lumbermen will 
take in the matter. 





THE MISSOURI-KANSAS DISTRICT. 

Kansas Crry, Mo., Aug. 4.—Out through the country 
the retail lumber dealers who handle coal are in many 
localities having a brisk demand for threshing coal, and 
have been for the last week or two. The country de- 
mand for lumber is slow, as it has been for the last 
several weeks, and will be until the crops are out of 
tle way. Reports from all sections indicate that farm 
products are more abundant than anyone figured on a 
tionth ago. In spite of considerable damage to wheat 
in Kansas the crop turns out 75,000,000 bushels, which 
Is above the. average, and the quality as a general 
thing is good. Cotton in Oklahoma is reported in the 
finest kind of shape and is expected to yield a large 
crop, and the present weather is ideal for cotton. The 
hot weather of the last week or more has been bene- 
ficial to corn, but rain is needed in many localities. It 
is stated that good rains within the next week or ten 
days will insure the corn crop and that the ‘yield will 
be heavy. That the dealers are encouraged over the 
Prospects for fall trade, based on. existing crop condi- 
tions, is evident from the heavy inquiry for lumber 
and other building materials which has been coming 
trom all parts of the Kansas City territory during the 
last three weeks, and especially during the last week. 
Not only do the lumber wholesalers report an inquiry 
fully normal for the time of year, but the same reports 
come from the lime, cement and wall plaster people, 
and wholesalers in all lines of building materials are 
looking for an active August demand. As has been 
stated in previous reports, building at Kansas City 
and numerous of the other larger points in the south- 
west is fully as good as usual at this time of the year 
— the summer building season has been by no means 
aqui, 

In wholesale circles the tendency to prices is up- 
ward. On some kinds of lumber the uptrend is not 
Pronounced as yet, but the markets are all firmer than 
they were a while back. That a stiffening tendency 


stimulates the demand is very apparent in the yellow 
pine situation. Prior to the time prices began to ad- 
vance the demand was sluggish and none of the dealers 
cared to place orders. During the last two weeks there 
has been a decided upward tendency and business has 
been steadily increasing. With cypress the demand is 
steady, but not active, and were the market firmer it is 
entirely probable that dealers would place orders more 
freely than they are at this time. 

Nels Darling, of Oklahoma City, passed through 
Kansas City on Sunday on his way to Maryville, Mo., 
where he delivered an address to the Chautauqua as- 
sembly at that place August 3. , 

J. E. Marrs, of Oklahoma City, manager of the 
Minnetonka Lumber Company, which operates a line 
of retail lumber yards in Oklahoma and Texas, was in 
Kansas City several days last week. Mr. Marrs says 
that the crop outlook in both Oklahoma and Texas is 
good and that cotton and corn will yield large crops. 
He also states that the removal of the restrictions on 
Indian lands in eastern Oklahoma will help the lumber 
business materially. 

Oscar Fuller, of Portageville, Mo., spent Friday at 
Kansas City on his way home from a trip to Colorado 
Springs. This was his first visit to Kansas City and 
he thinks it one of the greatest towns in the country. 





FROM A BIG EAST TEXAS MILL POINT. 


BreAuMontT, TEx., Aug. 2.—That there is a revival of 
the lumber manufacturing trade in this section of the 
country is apparent from the manner in which the rail- 
roads are adding train crews to their East Texas forces. 
Officials of the Santa Fe state that the lumber traffic on 
the Beaumont division is equal to that under way when 
the financial crisis put an end to the prosperity of trade 
in this section. This company has added eight or ten 
freight crews to this division in the last week and this 
gives them a force equal to that of last fall. The mills 
along the Beaumont division of that system are being 
prepared for a season of trade that is expected to be 
better than it has ever been. The Kirby Lumber Com- 
pany now has a majority of its plants in operation, prac- 
tically every mill.of this company along the Santa Fe 
having been opened. The mill in this city is still idle 
and will remain so until the export trade opens. It will 
be used for the cutting of lumber for export, the com- 
pany having made arrangements to float the output by 
boats to both Port Arthur and Sabine. 

Reports from along the Kansas City Southern show 
that practically every mill south of Shreveport is in 
operation. The lumber traffic of this road is unusually 
heavy and the division officials are beginning to make 
calls for empties. The main line of the Texas & New 
Orleans railroad has not been rushed with lumber ton-~ 
nage to any great extent, but the branch between this 
city and Dallas is now doing as good a lumber traffic as 
heretofore. 

President Sam Park, of the Industrial Lumber Com- 
pany, was a visitor at Galveston yesterday. President 
Park states that he has faith in the future of the lumber 
market and that he looks forward to a heavy rush of 
orders from all over the country. The plants of this 
company are now all in operation and the general office 
force in this city has been increased to take care of the 
increasing business. 

Wiley Seawall, general manager for the Usonia Lum- 
ber & Timber Company, of Kansas City, is in this city. 
Mr. Seawall made some heavy lumber and timber pur- 
chases. He believes there will be a marked improvement 
in lumber trade before the end of another week. 








IN THE EAST TEXAS LUMBER CENTER. 

Houston, TEx., Aug. 1.—Lumber is steadily going up 
in price, and the majority of the Houston sales offices 
are getting a minimum price of 50 cents a thousand 
under the January list, while several local concerns 
refuse to consider an order that is a cent under the list, 
either on the right or left hand side. The right hand 
side is the stronger, although all classes of lumber are 
up, and 50 cents under the list is considered the 
lowest price for dimension in this city. Lumber is 
worth at least $3 a thousand more than it was last 
January, and $2 a thousand more than it was sixty 
days ago, and still going up, and the demand holds up 
in spite of the increased price. 

The Thompson & Ford Lumber Company is building 
three of the greatest lumber sheds that have ever been 
built in this state for a saw mill, which will have a 
capacity of over 9,000,000 feet of lumber. This con- 
cern is dry kilning all its output, and putting all under 
cover that is not shipped at once. The dressed lumber 
shed will have a capacity of 3,000,000 feet and the 
two rough sheds will hold over 6,000,000. The spur 
railroad tracks are so arranged that the lumber can 
be loaded from the shed to the car without exposing 
the stock in stormy weather. One shed is completed, 
one is half completed, and the third is just started. 

The state rangers have been sent to the plant of 
the Attoyac Lumber Company, near Nacogdoches, to 
stop a war of races that has been brewing among the 
employees of that concern in the last few weeks. The 
Attoyaec company has been using a lot of Russian and 
Mexican laborers, who got into trouble with the native 
Texans, and the latter proceeded to try and run them 
off, and take charge of the entire mill outfit in real 
old buccaneering style. When the rangers arrived at 
the mill yesterday they found both sides heavily armed 
and ready to fight. 





MARINETTE, WIS., Aug. 1.—J. W. Emerson, one of the 
proprietors of Emerson Bros., saw mill men at Prentice, 
With his son Harold and his nephew Paul, were struck by 
lightning and killed while taking shelter under a tree during 
a thunderstorm. ey had been camping near Hurley. Mr. 
Emerson was prominent in the prohibition party. 
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“58 inch Thick Panel” 
Doors are Better. 





We supply them in all of A& B Quality Doors. 
Weare Stock Door Makers for particular people. 
Write us for prices, Carload or less. 





Imse-Schilling Sash & Door Co. 


Block 21st and Papin, ST. LOUIS, MO. 











LITTLE LUMBER CO. | 
_St. Louis, Mo. 


Southern Hardwoods 
Red Gum a Specialty 


All inquiries to 
, Littleton, Ark. 
Bed a it Chickaserba, Ark. ST. LOUIS OFFICE. 


Manuf: 














Thomas & Proetz Lumber Co., 


Manufactu~ers and Dealers 


Southern Hardwoods 


Special items we want to move immediately: 
200.000 feet 5-8” Ash. 

200,000 feet 3-8” to 5-8” Plain White Oak. 
150,000 feet 1-4” to 3-4” Quartered White Oak. 
00,000 feet 5-8” to 3-4” Quartered Red Oak. 
50,000 feet 5-8” Piain Red Oak. 


Hall and Angleroot Sts., 





ST. LOUIS, MO. 














HAR woo 


OAK POPLAR 
“ASH GUM 


SCOTT SHORT 





Rail Road 
and Car 
Material. 


ST. LOUIS, MO. 


Rail Road 
Cross 
Ties. 


1719 Wright Bldg., - 


Switch 
Ties. 




















T. H. GARRETT LUMBER CO, 


Manufacturers and Wholesalers 


YELLOW PINE 


LUMBER 











Chemical Bullding, ST. LOUIS, MO. 
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So say dealers and contract- 
ors, for it is easy to work 
and every pieceeis correctly 
graded, hence reduces labor 
costs and eliminates unneces- 


When in doubt 


sary waste. 
order 


olldsboro 
. C. Pime 


It possesses an individuality 
that never fails to impress it- 
self on a customer and you 
can depend on him coming 
back when he needs more— 
that’s what counts. 


Ask for Prices. 


Te'ecode used. 


Johmsom Wimsatt, 
Washington, D. C. 
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Kila Dried, Rough or Dressed 


N. C. PINE 


Dally Capacity 175,000 Feet 


FRANKLIN, VA. 














.C: Pine 


IN CAR OR CARGO SHIPMENTS. 


Our equipment enables us to carry 
a good stock of kiln dried, rough 
and dressed lumber, and we have 
shipping facilities that guarantee 
prompt service. 


Fosburgh Lumber Company 


MANUFACTURERS 
NORFOLK, VIRGINIA. 
EASTERN SALES OFFICE—Flatiron Bldg., New York. 


| THE WEEK IN THE PACIFIC NORTHWEST. 





Improvement in Business Results in a Decided Stiffening in Prices—Ending of the Rate Trouble 
Starts Things Going— Pertinent and Personal Mention. 


PUGET SOUND NOTES. 


SEATTLE, WASH., Aug. 1.—The most interesting feature 
in lumber circles in Seattle, and in fact on north coast 
points, this week is the marked improvement in business 
which has already resulted in a decided stiffening in 
prices and the indications are that the days of the cheap- 
est lumber are now over. Ever since the announcement 
was received on June 19 of the Interstate Commerce 
Commission ruling in the lumber rate case, largely in 
favor of lumber shippers, a better feeling has been grow- 
ing in the lumber trade, which, however, received a slight 
setback on account of the rumors current for several 
days that the railroads might refuse to put in the tariffs 
ordered by the commission. 

On July 25, however, the transcontinental railroads 
announced that they would abide by the order of the 
commission and put in the tariffs, and in consideration 
of this, at the request of the railroads, the commission 
gave them sixty days longer to get ready. In the mean- 
time, however, shippers and the roads are protected by 
bonds and on October 15 the new rates will be in effect, 
which means a restoration of the old rates prevailing be- 
fore the advance in all territory west of the Missouri 
river and the Dakota-Minnesota line. 

This ending of the rate trouble has started lumber- 
men to do things. It has also made the buyers in the 
middle west and east sit up and take notice and as stocks 
are not large, as far as reports here can be relied on, 
dealers in the middle west and east are now determined 
to buy for future needs before prices get back to the 
old figures of a year ago. Already orders are much more 
numerous than they were and the disposition on the part 
of the largest mills out here to turn down orders at 
prices which they accepted a few months ago is an indi- 
eation of a general advance. Many concerns are now 
sending out lists advancing common dimension and tim- 
bers $1.50 a thousand and flooring from $1 to $3 a 
thousand. This is but the beginning of the upward 
trend. The mills are nearly all busy with orders booked 
at low prices and are not willing to take more orders 
unless at a better figure. Already buying has started in 
on a higher basis. With a car shortage quite certain in 
a few weeks when the immense crops of the middle west 
and Pacific coast states begin to move it is believed that 
the fall trade will be brisk. All indications point to it. 
Reports from Coast representatives in Minneapolis, Chi- 
cago, Omaha, Lincoln, Kansas City, Denver and Salt 
Lake indicate increased building operations following 
an easier money market, and all this means a heavier de- 
mand for lumber at once. 

Another favorable indication out here is the fact that 
within the last thirty days the financial situation in San 
Francisco has greatly changed for the better. Banks 
are now loaning money on building operations, something 
they have not done since prior to the panie of a year 
ago. Building in San Francisco will now be resumed on 
a large scale and it is going to mean a demand for much 
more lumber to be sent coastwise from the mills of 
Oregon and Washington, thus taking the cargo mills out 
of the rail trade and making it harder for the buyer in 
the middle west, with the strong demand, to secure the 
lumber he needs. 

The shingle market seems to have acted in sympathy 
with the lumber situation following the settlement of 
the rate question. Shingles have stiffened slightly the 
last week and the cedar lumber market is very firm. 

On the last of this week there was sold at Seattle 
31,832% acres of school and granted lands and timber 
lands, the bulk of it lying in eastern Washington and, 
as is generally the case, Douglas county lands are in the 
greatest demand. The appraised value of the land which 
was made by the board of commissioners is $54,811.47, 
an average of about $17 an acre. This sale is said to be 
the largest of its kind that has been held in twelve 
months and one of the largest ever held in the history 
of the state land department. 

A record day was made in the office of the R. J. 
Menz Lumber Company, this city, when twenty-four cars 
were handled during one day. Mr. Menz says July was 
an exceptionally good month with his company and he 
believes he will double it during August. He says this 
one day’s business is about one-third of the business done 
in any previous month for about a year. Inquiries are 
greater and it is his opinion that a gradual improvement 
will be experienced from now on. This company is still 
shipping on the old rate, although Mr. Menz states he 
would be glad if the railroads would get out advance 
sheets showing what the rate will be into Illinois terri- 
tory, points between the Missouri and Mississippi rivers 
and to New England, where he does an enormous busi- 
ness. 

H. S. Stine, of Barnes & Mauk, this city, states that 
there is a much better tone to the shingle market with 
prices stiffening in all grades. Easternyshipment shows 
greater encouragement than for several months. 

J. H. Bloedel, of the Larson Lumber Company, Belling- 
ham, who has been in the east for the last few weeks 
looking into the lumber situation, is expected back about 
August 15. . 


Forty Acre Tract Shows Up Well. 
A‘ cruise recently completed in Clallam county and 


filed with the county authorities showed 9,000,000 feet of 
standing timber, which is somewhat of a record for forty 











acres, The entire quarter section of merchantable tim- 





ber cruised 22,217,000 feet. This timber is a portion 
of a large tract included in the holdings of the corpora- 
tions represented by the well known timber land owners, 
J. D. Lacey & Co., of Chicago and New Orleans. The tract 
comprises 8,541,000 feet of fir, 393,000 feet of spruce and 
181,000 feet of hemlock. 

The sale of 30,000 acres of timber land on Drury inlet 
this week at $175,000 is said to be the largest deal made 
in many months. The buyers are capitalists from New 
Jersey, who will incorporate a company to control the 
property. The sale was made by John Murray, C. P. 
Otis and H.:Thompson, of Vancouver, British Columbia. 

The Blumauer Lumber Company, Tenino, Wash., is 
opening up retail yards at Mabton and Walla Walla, in 
eastern Washington. Manager T. H. MacLefferty, of the 
Blumauer Lumber Company, reports a slightly better 
feeling and an increase in the number of inquiries. 
The mill at Tenino is not now running and will not 
resume operations until business is on a better basis. 
In the meantime it will dispose of some of its stock at 
its new retail yards. 


Lumbermen’s Poet Goes East. 


Harry John Miller, poet laureate of Hoo-Hoo of west- 
ern Washington, started east the other day intending to 
find out for his own satisfaction if business is really 
bad back east, or what is the reason that more orders 
for lumber are not coming to the mills on the Coast. 
Mr. Miller is manager of the Big Falls Lumber Com- 
pany, whose plant is at Index, Wash., in the shadow of 
the great mountain of that name, which frequently in- 
spires him to write some of his alleged poetry. In 
response to a request from the AMERICAN LUMBERMAt 
for something new in the line of poetry Mr. Miller says: 

‘*Have no new poetry. This d—n summer’s enough 
to knock anyone’s muse sky high.’’ 

As soon as Mr. Miller gets to hobnobbing with the 
lumbermen in Minneapolis, Chicago and other eastern 
points, and samples the hot weather lemonade that is so 
popular in the eastern cities, he will no doubt forget all 
about his previous lack of orders and return to the Coast 
a little later on with his pockets full of high priced 
ones. Here’s hoping he does anyway. 

Reports from salesmen through the middle west rep- 
resenting the Grays Harbor Commercial Company, this 
city, are to the effect that they are insisting on the 
buyer paying the 5-cent advance beyond the Transfer 
and some good business is being booked from [Illinois 
and Iowa on the basis of the buyer protecting the ad- 
vance. This company has had more orders the last two 
weeks than for six weeks previous, which to it is a 
very favorable indication that fall trade should be brisk. 

C. C. Bronson, of the Day Lumber Company, notices 
a great improvement in inquiries and the general tone of 
the lumber situation, he thinks, is much more en- 
couraging. 

Representatives of Schwager & Nettleton in South 
Dakota advise that harvesting is being done in many 
places throughout the state and a big crop is expected 
to be the result. Crops in this state are reported as 
being exceptionally good, while in North Dakota it is 
only good in spots. 

M. Elias, of the Western Washington Lumber Com 
pany, Lumber Exchange building, this city, is of, the 
opinion that the lumber business will soon see a revival 
back to something like normal conditions. This com 
pany has started its mill at Green’s Spur, which is cut 
ting mixed car orders, and if conditions continue to 
improve it expects to start up the other mill, which wil! 
give it an output of about 125,600 feet a day. 

H. A. Muffley, of the Old Oregon Lumber Company, 
believes there is some improvement in inquiries over last 
week and he looks for a good fall trade. 

J. B. Xnapp, who still retains the title of engineer 
in timber tests for the Forest Service, which was his 
title when he was engaged in making tests at th 
University of Oregon, at Eugene, for the government. 
but who recently came to Seattle to establish head- 
quarters here for the new department of the Forest 
Service which is designed to aid in finding markets 
for lumber, has opened offices at 612 LHitel building, 
this city. His new work consists largely in finding uses 
for the more common woods and encouraging manufa: 
turers to substitute one wood for another when the sup 
ply of the wood being used is becoming scarce and also 
to keep account of current prices of different kinds an‘ 
grades of lumber to aid users of Jumber. 

Earl Morgan, of the Morgan Lumber Company, Oshi- 
kosh, Wis., extensive manufacturer of sash and doors, 
has visited Seattle, Tacoma and Portland this week, re 
turning east by way of Vancouver and the Canadian 
Pacific railway. This is Mr. Morgan’s first trip to th 
north coast in a great many years and of course he finds 
some great changes. His company uses a great deal of 
Inland Empire and Coast lumber in the manufacture of 
doors and millwork. It maintains a buyer with head- 
quarters in Spokane and is also interested in the Wins 
low Lumber Company, at Colville, Wash., north of Spo 
kane, on the Spokane Falls & Northern railway. 


Illinois Dealer Visits Coast. 

A visitor in Seattle and other Puget sound points 
the last week has been T. J. Bermingham, of William 
Hoskins & Co., prominent retail lumber dealers of Ga- 
lena, Ill. Mr. Bermingham is accompanied by his wife, 
son and daughter, and this is his first visit to the Pacific 
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ast. While in Seattle he was shown about the city 

friends and was amazed at the beautiful location of 

e eity and its rapid growth. He also visited Victoria, 

itish Columbia, and Everett, Wash., and goes from 
ere to Portland, San Francisco and Los Angeles, expect- 

» to return east by way of Salt Lake and Denver. 

Mr. Bermingham is also interested with his son in the 

mtgomery Lumber Company, at Kenosha, Wis. He 

ites that during the last few months he has bought 
msiderable southern pine owing to its price and the 
vaneed rate from the Coast on western lumber, but 
it southern pine advanced in price several weeks ago 

d since he came west he has been advised by his son 

another advance of $1 a thousand feet, which indi- 

tes a much firmer feeling among the southern pine 

illmen. Conditions in his state he reports as satisfac- 
tory in a business way. Crops are looking well and the 
farmers all have large bank accounts, and in his opinion 
there is no trouble with prosperity as far as Illinois is 

neerned. Mr. Bermingham was formerly president of 
the Illinois Lumber Dealers’ Association and has for 
many years been prominent in its affairs. 

With the idea of perfecting the well known band 
resaws manufactured by William B. Mershon & Co., 
Saginaw, Mich., the chief draftsman of this concern, 
G. G. Rhinevault, arrived in Seattle this week and will 
spend some time here and at other Pacific coast points 
with the company’s western representative, R. H. Mader, 
whose headquarters are in Seattle. 

G. W. Butcher, of St. Joe, Mo., father of T. J. 
Butcher, of the United States Lumber Company, this 
city, arrived in Seattle this week and will spend two 
months on the Coast with his son. This is Mr. Butcher, 
sr.’s, first trip to the Pacific coast and he is quite elated 
over the fine weather during the summer months in the 
Puget sound country. 

D. H. Cale, representing the Puget Sound Mills & 
Timber Company on the road in the middle west, arrived 
in Seattle for a few days’ visit this week. Mr. Cale 
reports crops in the Dakotas and Nebraska looking ex- 
ceptionally good and is of the opinion that there should 
be a good fall demand from this territory. He says he 
notices some improvement in this territory already and 
with rite matters adjusted looks for good buying 
throughout the middle west and east. 





WESTERN WASHINGTON NEWS. 


Tacoma, WASH., July 31.—The Wheeler-Osgood Com- 
pany filed with the county auditor this week notice of 
increase in its capital stock from $250,000 to $500,000, 
doubling the eapital stock of the company and increas- 
ing the number of trustees from five to seven, as fol- 
lows: W. C. Wheeler, George R. Osgood, T. E. Ripley, 
W. C. Wheeler, jr., R. H. Clarke, D. D. Clarke and 
George H. Myers. No particular significance attaches to 
the change, states Vice President T. E. Ripley, it com- 
ing in the usual course of business expansion. 

The St. Paul & Tacoma Lumber Company filed a list 
of its officers for record with the county auditor yester- 
day, as follows: President, Everett G. Griggs; vice 
president, Addison G. Foster; secretary-treasurer, George 
browne. These constitute the board of trustees, with 
Colonel C. W. Griggs chairman of the board, and Henry 
Hewitt, jr., Charles H. Jones, Herbert 8. Griggs, John 
i‘lewitt and Charles A. Foster. A list of officers of the 
(. W. Griggs Investment Company was also filed for 
r cord, 

The Oriental Lumber Company filed articles of in- 
rporation with the county auditor yesterday, the 
rustees being Joseph Gawley and Samuel Smith and the 
apital stock $100,000 in $1 shares. The company has 
lat is known as the Gawley mill on the Brown’s point 
side of Tacoma harbor and which has been just com- 
pleted. It has a daily capacity of 150,000 feet. | It 
s the company’s intention to cater to the cargo trade. 
lr. Gawley is a well known Tacoma foundry and ma- 
hine man. Steam was turned on the mill last week for 
he first time. 

R. LL. MeCormick, secretary of the Weyerhaeuser Tim- 
r Company, returned Monday from Colorado Springs 

here, as republican national committeeman, he repre- 
‘ented Washington at the conference with Chairman 
litcheock. Mr. MeCormick is more confident than ever 
complete republican victory this fall.’ Said he: 

_ For our purposes and for the best interests of the finan- 
cial and commercial prosperity the west needs a man like 
raft for president. He knows us and has studied the in- 
‘crests and needs of the west. With the exception of 
oosevelt, Taft is more familiar with the Panama canal 
project than any other man in the United States and this 
(uestion is of vital importance to us. As far as commercial 
usiness with the orient, as well as war talk, is concerned, 
raft, who has been there as governor of the Philippines, 
‘news the situation, knows the people, their characteristics 
ind surroundings and would accomplish as much in the de- 
velopment of business, avoid unpleasantness and bring about 
the same results as Roosevelt with his abrupt methods. 
faft is undoubtedly the man for the Pacific slope. 
_ Announcement has been made that the joint tariffs to 
be issued by the transcontinental railroad lines will 
apply to saw mills on the Tacoma Eastern railroad as 
well as to local mills, as the Tacoma Eastern was named 
in the suit on which the Interstate Commerce Commis- 
sion passed.’ This information relieves much uncertainty 
—— the twenty to thirty mills along the line of the 
road. 

The Young & Johnson Lumber Company is adding a 
substantial office building at its plant at Kapowsin on 
the Tacoma Eastern. This company, of which A. C. 
Young, of the A. C. Young Lumber Company, is at the 
head, operates both saw mill and shingle mill. — 

George 8. Long, resident agent of the Weyerhaeuser 
Timber Company, has returned from a trip east. 

Frank B. Cole has been named by the Commercial 
Club, of Tacoma, as its representative to the Japan Com- 
mercial Congress to be held at Kobe next month, and 


will leave shortly for San Francisco en route to the orient 
in company with A. F. Albertson, of Tacoma, vice presi- 
dent of the National Bank of Commerce, who has been 
named by the Chamber of Commerce as its delegate. 

The deed was placed on record Monday formally trans- 
ferring to the Weyerhaeuser Timber Company lots 11 
and 12, block 1001, Tacoma, from A. A. Hilton for $41,- 
125. These two lots are at South Eleventh and A 
streets, across from the Perkins building, and are re- 
garded as one of the finest sites in Tacoma for an office 
building. On an opposite corner the new federal build- 
ing is going up, while Eleventh street is the main artery 
leading to the tidelands. 

James Dempsey, of Manistee, Mich., one of the fore- 
most lumbermen of that state and member of the 
Dempsey Lumber Company, of Tacoma, is in the city 
this week on a trip to the Coast. W. H. Taft, the re- 
publican presidential nominee, Mr. Dempsey thinks, is 
a good strong man who while he may go at it more 
quietly, will carry on the work of President Roosevelt. 
Said Mr. Dempsey: 

I was a democrat once, but I have not voted the demo- 
cratic ticket since Bryan first ran. I was in the convention 
that nominated him the first time and heard his “Cross of 
Gold” speech, but I did not like the looks of things and I 
have never voted for him. 

The demand for lumber in Michigan is small at present 
but I expect it to pick up now. I think that times will get 
better from now on. Our mill in Tacoma has not been 
shipping much and we are installing some new machinery. 
We are not cutting any lumber at present, but I am going 
to look over some timber we have at Hamilton and we may 
decide to begin cutting there very soon. By the time the 
mill is started up again the orders will begin coming from 
the east and we will start shipping. 

While the lumber market has a firmer tendency, local 
lumbermen do not expect a return to normal conditions 
until the rail demand picks up. Statistics show that dur- 
ing last year, Tacoma’s rail business was about 46 per- 
cent of the total. Consequently the importance of this 
trade is easily seen. Since the rate decision was an- 
nounced, the rail demand has increased but it is far 
from normal. 

Discussing conditions, Ernest Dolge, a well known 
broker, said: 

The market has a firmer tendency but it can be expected 
that the cargo business will be weak until there is an im- 
provement in the rail demand. Coastwise rates are weak 
and no recent fixtures for California have been made. I 
firmly believe that the market has touched the bottom. 
There is no doubt that the inducements now offered as to 
lumber and freights will stimulate the demand in southern 
California and bring better prices in the fall. It seems to 
me that prices have gone as low as they can get. 

Mr. Dolge is building a residence in Tacoma, being 
firmly of the opinion that the present is an opportune 
time for building. He has also changed his office to .500 
California building. 

The steam schooner Shna-Yak has left Tacoma for 
Eagle harbor to complete a full cargo for southern Cali- 
fornia. At the plant of the Tacoma Mill Company the 
vessel took 375,000 feet of general dimensions, while at 
other local mills additional cargo was received, amount- 
ing to a total from local plants of 600,000 feet, con- 
signed to San Pedro and Redondo. At Eagle harbor the 
vessel will get creosoted piles and lumber, to finish a 
cargo of 900,000 feet. The Eagle harbor cargo goes to 
San Diego and is consigned to the government, which 
is building a coaling station at this southern port. The 
Shna-Yak has already made two voyages between south- 
ern California and Puget sound and it is expected will 
run regularly. Cargo is already being prepared for an- 
other voyage. The steamer will return here about Au- 
gust 20. 

Despite the inactivity in lumber this year, Tacoma’s 
cargo shipments to foreign ports show but a compara- 
tively slight decrease for the first six months of 1908 
as compared with the same period of last year. The 
loss is less than 4,000,000 feet. However, the figures 
of coastwise shipments for the first half of both years 
show a great falling off, the loss being over 50,000,000 
feet. The figures show how dull the cargo business has 
been this year. The foreign shipments from this port 
for the six months ended June 30 totaled 33,784,646 
feet, valued at $512,085. For the same months last 
year the figures were 37,144,245 feet, worth $655,528. 
To coastwise ports Tacoma shipped in the last six months 
18,591,473 feet, worth $219,185. During the first half 
of 1907 the coastwise business amounted to 72,707,771 
feet, worth $1,037,323. 

There has been a marked gain in the exports of box 
shooks this year, as shown by the following: 

Coastwise, 1908—96,208 bundles, $58,787; 1907. 18,655 
bundles, $15,376. Foreign, 1908—30,392 bundles, $14,204; 
1907, 24,565 bundles, $14,478. 

The shingle outlook is considerably better this week. 
E. J. MeNeeley, of E. J. MeNeeley & Co., reports an 
increased demand and prices slightly better. Manu- 
facturers of shingles are anticipating a marked improve- 
ment in the next few weeks. 

The bark Emily F. Whitney has arrived from San 
Francisco and is loading a cargo of 950,000 feet of lum- 
ber for Kahului. This shipment is being furnished by 
the Defiance Lumber Company, at whose plant the ves- 
sel is being loaded. At the same mill the French bark 
Marechal de Gontaut is finishing a cargo of 1,700,000 for 
Sydney, Australia. The Defiance Lumber Company is 
also furnishing portions of other cargoes and its plant 
is being steadily employed. 

At the plant of the Tacoma Mill Company the schooner 
Eric has about finished loading 750,000 feet of lumber 
for San Pedro and will put to sea within a day or two. 

The German steamer Radames, loading for the west 
coast and Hamburg, is taking considerable lumber from 
various mills, while the British steamer Keemun, clear- 
ing tomorrew for Liverpool, via the orient, also has a 
large amount of lumber. This consists of parcel lots and 
will probably total over 1,000,000 feet. 





Lumber that 
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Inspection 








Is the sort we manufacture and 
if you will send your orders 
direct to us you will be insured 
the genuine unadulterated article. 
Convince yourself[—Try our 





N. C. Pine. 


We have a daily output of 500,000 
feet, modern mills and excellent 
shipping facilities at Norfolk, Va,, 
New Berne and Belhaven, N. C., 


and can ship by rail or vessel. 


We insure correct manufacture, 
strict grades and accurate count. 


John L. Roper Lbr. Co. 
Norfolk, Va. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 


18 Broadway, New York. 
191 Middle St,, Portland. Me. 
Prudential Building, Buffalo, N. Y. 
88 Broad St., Boston, Mass. 


Cable Address 
**ROLUMCO” NORFOLK 
A. B.C. 


< 


and 
American Lumberman Telecode. 
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GEO. F. SLOAN & Bro. 


“BALTIMORE, MO. 


N. C. Pine 


Baltimore Worked Flooring, 


Thin Ceiling, Mouldings, Etc 








ELLINGTON & GUY 


INCORPORATED 
Wholeeale Dealers and 


Manufacturers of RICHMOND, VA, 
Kiln Dried N.C. Pine Flooring Celling, Roofers, Ete. 
VIRGINIA SAP PINE FRAMING AND BOX BOARDS 


BY CAR OR CARGO, 
Handling the output of many mills, we are prepared to 








supply your wants. Send us your inquiries. 











YELLOW PINE| 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc. 


SOUTHERN PINE CO., OF GEORGIA, 
N. Y. Correspondents, Savannah, Ga. 


The Haviland Lumber Co., 62 Pine St. 

















After a slow passage from San Francisco, the Ameri- 


THE BRITTON LUMBER CO. 


MANUFACTURERS OF 


Long Leaf Yellow Pine 


FIOORING AND CAR DECKING A SPECIALTY. 
W» ite for stock sheet. LAKEWOOD, FLORIDA. 
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ES PACIFIC COAS is Piatt 


POPOL ET CET LAS Onan e Whe COED OO Dee eEE OO 


MANUFACTURERS OF 


Fir and Red Cedar Lumber. 


RED CEDAR SHINGLES. 
GOOD GRADES. 
PROMPT SHIPMENTS. 
WELL MANUFACTURED STOCK. 


OFFICE AND MILLS: 
THREE LAKES, WASH. 


EASTERN SALES OFFICE: - 
419 R. A. LONG BLDG., KANSAS CITY, MO. 


BURT J. WRIGHT, Mgr, 


Flooring, Ship Decking, 
E | R == Finish, Car Material, 
Yard Stock and Timbers, 


SPRUCE Fame 


LUMBER, LATH, 


AND SPARS 








Grays Harbor Lumber Company 


HOQUIAM, WASH. 


FIR TIMBER 


Fir Car Material, Bridge Material, Ry. Ties, 
and all other Pacific Coast Products; all kinds 
FIR PILING AND CEDAR POLES. 


Car and Cargo Shippers. We use Telecode. 
For prompt Shipment, write 


Chas. R. McCormick 8&2 Co. 


ERNEST H. MEYER, Manager. 
, 434 Chamber of Commerce Bldg., PORTLAND, ORE. 




















LONG and 


seuecrep Fir Timbers 


on SHORT Notice. 
ALSO 


GENERAL YARD STOCK 


PROMPT SHIPMENTS A SPECIALTY. 








Covington Lumber Co. 


Mills at Covington, Wash. Kent, Wash. 


Daily Capacity 75,000 Feet. 


TELEGRAPH BILLS REDUCED j‘7eicrman Tetecode. 


Lumberman Tel 
For further particulars address American Lumberman, Chicago, [Il. 














ean ship William H. Smith has arrived to take a full 
eargo of lumber for Cape Town. This vessel is under 
charter to Bowring & Co. and will load at the mills of 
the St. Paul & Tacoma Lumber Company. This ‘ship 
will carry between 1,500,000 and 1,600,000 feet. It will 
not start loading for a few days, as the mills are busy 
supplying cargo for vessels that have previously arrived. 

In port at the present time is the largest lumber fleet 
that has been at Tacoma since prior to the depression 
in the business. However, it is a significant fact that 
only one of the eight vessels here for cargo is loading 
coastwise. The seven vessels loading offshore will carry 
from Tacoma about 9,850,000 feet, while the single 
coaster will take 750,000 feet. The comparison shows 
how dead the coastwise market is, compared with the 
foreign demand. Foreign buyers are actively in the 
market and are placing orders months in advance, quot- 
ing, of course, present low prices. 

After a three months’ trip in Europe, August von 
Boecklin, president of the Washington Manufacturing 
Company, has returned home to Tacoma. Mr. von Boeck- 
lin had a pleasant vacation and he was pleased upon his 
return to note that business appeared much improved 
during his absence. Commenting on this feature, he 
said: 

From the standpoint of the manufacturer, a great im- 
provement seems to have taken place within the last three 
months. General conditions are better and there is a feeling 
of confidence which did not exist a short time ago. ‘The 
outlook is good and there is every reason to believe that we 
are on the upgrade. 

The steam schooner Charles Nelson spent a day in 
port this week taking about 250,000 feet of flooring 
and lath at the plant of the St. Paul & Tacoma Lumber 
Company. The Charles Nelson first loaded at Everett 
where it took on 500,000 feet. From here the steamer 
left for San Francisco, stopping en route at Port Angeles 
for a deckload of shingles. 

What will be the largest cargo of lumber shipped from 
this coast in years, and perhaps one of the record ear- 
goes, will be taken by the British steamer Falls of 
Moness, now finishing at the mills of the St. Paul & Ta- 
coma Lumber Company: This vessel has never before 
taken a full cargo of lumber but the master expects that 
the vessel will carry about 4,250,000 feet. At Grays 
harbor the big carrier received 2,900,000 feet and the 
balance is being furnished by the local mills. The 
steamer will be dispatched for Adelaide, Australia, and 
will likely be ready to leave in a week or ten days. 

Another arrival for lumber is the Norwegian steamer 
Hornelen, which has taken a part cargo of redwood at 
Eureka. This vessel is bound for the west coast under 
charter to W. R. Grace & Co. Additional cargo is being 
furnished here by the mills of E. J. MeNeeley & Co., the 
Wheeler-Osgood Company and the Defiance Lumber Com- 
pany. The Hornelen will take over 500,000 feet here. 





NORTHERN WASHINGTON NOTES. 


EVERETT, WASH., July 31.—Trade indications apparent 
among local institutions make possible the statement that 
although lumber and shingles are not within sight of 
former prices and demand, nevertheless both have started 
on the upgrade leading to returned good conditions. 
Dealers do not look for any appreciable improvement in 
orders until the late autumn buying season, saying that 
a betterment is approaching and that if producers buy 
and sell within reason when the market regains its equi- 
librium there is no reason why trade should not continue 
indefinitely along a fairly advantageous groove. 

Every mill in the city, though especially those having 
well defined connections in eastern centers, is receiving a 
number of inquiries, which always forms the advance 
guard of sales. As conservatism is now the watchword, 
so it is hoped, say manufacturers, that business will be 
conducted after an even poise is gained, for it is be- 
lieved that much depends upon the care exerted by pro- 
ducers as to whether the recovering market may be raised 
and kept at a paying basis. 

There are fewer logs in the waters tributary to Puget 
sound than for four years, owing to the fact that many 
camps have remained inactive a long time, while others 
merely banked their outputs, waiting for such time as 
would warrant rolling them over the bank. The loggers 
are fairly confident that something will be ‘‘doing’’ 
before long. Log prices are said to be firm at association 
prices. 

The ‘‘Build Now’’ campaign continues to flourish in 
Everett without abatement, for those who contemplated 
improvements at a later date are fully familiar with the 
fact that prices range from 20 to 50 percent lower 
now and are quick to take advantage of the opportunity 
to save money. The idea tends to put considerable money 
in circulation which otherwise would probably not be 
expended and gives employment to artisans and common 
laborers, not to mention the excellent opportunity for 
line yards and manufacturers to reduce stocks. 

Manager William M. Boner, of the Weyerhaeuser Lum- 
ber Company, says he has practically withdrawn from 
filling orders until prices improve. There is a lot of busi- 
ness to be had at prevailing figures, Manager Boner says, 
and there are all kinds of inquiries, but quotations are too 
low to be satisfactory. 

‘*T have heard from certain reliable sources,’’ con- 
tinued Manager Boner, ‘‘that the crop indications in 
the Dakotas and in Minnesota are excellent and I believe 
a good fall business may be expected here in the north- 
west. Our mill could easily sell all the stock on hand at 
the old prices, but I take the stand that it is better to 
stack the lumber than to practically give it away.’’ 

The Everett Consolidated Shingle Company, a corpora- 
tion recently formed by a majority of the mill owners in 
this city, is practically ready to begin business, for Mr. 
Jacobson, formerly connected with the Waite Lumber 
Company in Minneapolis, has arrived to assume manage- 


ment’ of the company’s affairs. The object is to consoli- 
date the outputs of the shingle mills in one pool, the same 
to be disposed of to the best possible advantage by the 
company’s representative. Shingle manufacturers who 
hold stock in the new concern—and nearly all producers 
in the city do hold stock—believe much good will ensue 
from the arrangement. Communications will reach the 
associated mills if directed to Manager Jacobson, in care 
of the Everett Consolidated Shingle Company. 





IN SOUTHEASTERN WASHINGTON. 

CENTRALIA, WASH., July 31.—A general feeling of 
optimism among lumbermen has been noted during the 
last week, for business appears to be improving consid- 
erably. Several prominent members of the trade have 
been in various parts of ‘the country, and each has come 
back with a more hopeful feeling than has prevailed 
among manufacturers for a long time. F. A. Martin, 
who has been in nearly every state in the southwestern 
part of the country during the last month, says he was 
surprised at the wonderful development to be seen in the 
southern states. He did not have much time to inquire 
into business conditions, but is confident that the general 
tendency is toward a return of confidence and that the 
worst is over. 

Lumbermen are noted for their patriotism, and are 
always ready to do their part in a political way, but 
this year there seems to be an unusual amount of 
interest among this class in southwestern Washington. 
A few prominent men representing the lumbering in- 
terests are making an active personal campaign, and the 
lumber and timber industries will no doubt be better 
looked after within the next few years as a result. 

In spite of the great care which has been exerted this 
year, a disastrous fire has started in one of the logging 
camps on Grays harbor, and men have been called out 
from Aberdeen and Hoquiam to assist in checking the 
spread of the flames. The weather has been unusually 
warm, and undergrowths are very dry. A great deal of 
timber will doubtless be injured. 





IN THE DOMAIN OF WESTERN SPRUCE. 

Hoquiam, WASH., July 30.—The National Lumber & 
Box Company, of this city, has lately been running its 
mill at reduced capacity and is sawing only spruce 
lumber, with just enough fir to furnish fuel to the 
plant. Assistant Manager A. F. Peterson is of the 
opinion that it is cheaper to buy fir lumber these 
days to fill what orders they have than to make it. 
The box shook and fruit and berry department is in 
full operation and the demand for this line is good at 
this time of the year. Mr. Peterson is rather optimistic 
over the future and is of the opinion that the improve- 
ment already noticed will continue and that there will 
be a fair fall business in shipping lumber to the middle 
west. He says that his company does not care for any 
more California business at the present prices. It is 
likely that if other mills get the same idea and cease 
catering to the low prices of the coastwise business 
there will be a gradual improvement in prices of lum- 
ber shipped in that direction. 

The Hoquiam Lumber & Shingle Company has been 
running its big saw mill night and day for some weeks, 
but last week stopped night sawing, having finished 
some large cargo orders it had on hand. 

The Grays Harbor Lumber Company is running night 
and day. This concern recently established a selling 
office in San Francisco. President N. J. Blagen of the 
company, who has been in California for some weeks, 
returned recently. During his absence his son, C. B. 
Blagen, has been in charge of operations. They have 
been running steadily twenty hours a day and turning 
out 200,000 feet each day. They have about 9,000,000 
feet of lumber in pile and now that the rate matter is 
settled anticipate getting after the eastern trade with 
renewed energy. 

A great deal of lumber has been shipped from 
Grays harbor to Australia during the last few months 
and some exceptionally large cargoes have been sent 
out, the largest carrying over 3,000,000 feet. It is only 
this year that lumbermen here have thought it possible 
to ship such large cargoes over the bar. Now that it 
has proven more feasible Grays harbor will cut more 
figure in the foreign cargo business from now on. 

The S. E. Slade Lumber Company, of Aberdeen, is 
running days only at present. Manager W. B. Mack is 
of the opinion that when the recent appropriation for 
deepening the harbor is expended it will be possible to 
send out from Grays harbor heavy draft vessels. So 
far the heaviest that has gone out has drawn 20 feet 6 
inches and has experienced no trouble. Mr. Mack looks 
for a fair fall rail shipping trade. 

Manager FE. O. McGlauflin, of the Northwestern 
Lumber Company, of this city, finds considerable im- 
provement in the easfern trade and business getting no 
worse coastwise. He says he is turning down low- 
priced coastwise business, as he does not care to oper- 
ate his plant at the prices lumber has been selling for 
in California. There has recently been some changes in 
the selling force of this company. Tom B. Adams, who 
has been Mr. McGlauflin’s assistant in looking after 
the sales, started out on the road early in July and will 
make his headquarters in Minneapolis for some time. 
He has been with the company for the last four years 
and is an efficient salesman. He has been succeeded in 
the office by Walter Elliott, who was formerly order 
clerk, and Tom B. Stinchfield has been promoted’ to 
order clerk. 

James Lowe Hall has recently accepted the position 
as manager for the Great Western Lumber & Timber 
Company. The company’s business was formerly man- 
aged by James H. Murphy. 

The Hoquiam Lumber & 


Shingle Company in June 
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made the following shipments of lumber coastwise in 
seven eargoes: lumber, 3,320,692 feet; shingles, 7,996,- 
00; lath, 703,900. 

). B. Baker left for Raymond and Sound cities on a 
vip of inspection to the various lumber plants. 

\ fire in the Anderson & Middleton dry kiln caused a 
damage of about $500 to the kiln. Prompt action on the 
part of the fire department prevented a serious conflagra- 


tion. 

A. S. and C. W. Hodgdon, of this city, have incorpo- 
rated a new company known as the A. & C. Timber Com- 
pany. The purpose of the company is to protect certain 
timber properties in this section of the state. No mill 
will be erected, it is announced. 

Manager E. O. MeGlauflin, of the North Western Lum- 
ber Company, and Frank H. Lamb, of this city, who 
attended the meeting of the Pacific Coast Lumber Manu- 
facturers’ Association at Tacoma last week, were suc- 
cessful in their efforts to land the next month’s meeting 
for Hoquiam. This is the first time the organization has 
ever consented to meet on the harbor. It is planned to 
hold two sessions, one in Hoquiam and one in Aberdeen, 
making a two days’ convention of the affair in order 
to allow the lumber manufacturer from over the state to 
get a good look at the real thing as shown on Grays 
harbor. , 

A. M. Hagen, of Portland, made a preliminary trip of 
inspection to the various mills on Grays harbor for the 
Washington Lumbermen’s Association. The association 
is endeavoring to establish a uniform grade throughout 
the state and this is the first trip made for that purpose. 

R. F. Lytle, of the Hoquiam Lumber & Shingle Com- 
pany, has rented Cedarhurst cottage, at Pacific Beach, 
for the season, 

Grays Harbor Shipping. 
JULY 24, 


The steamer Tamalpias arrived and docked at the E. 
K. Wood mill for a return eargo to San Francisco. 

The big schooner Helene put to sea with over 1,000,- 
000 feet of lumber taken on at the A. J. West mill. The 
cargo is destined for Honolulu. 

JULY 25. 

The new steamer Willapa sailed with a cargo of 800,- 
000 feet of lumber for California ports. The cargo was 
taken from the Hoquiam Lumber & Shingle mills and 
the Northwestern Lumber Company’s mill. 

The steamer Tahoe sailed from the Union mill with 
over 700,000 feet of lumber for San Francisco. 

The steamer Newburg sailed with a cargo of 450,000 
feet of Inmber for San Pedro. 

The British steamer Falls of Moness cleared from the 
United States customs office at Aberdeen and left for 
Tacoma. The big steamer cleared with 2,936,827 feet of 
lumber valued at $32,237, and is destined for Port Pierie, 
Australia. The Falls of Moness will receive the balance 
of its cargo at the St. Paul mills of Tacoma, and will 
have over 4,000,000 feet of lumber on board before 
departing. 

The steamer Coronado arrived in Aberdeen and docked 
at the Union mill. She will take part of her cargo from 
the — mill and the rest from the Anderson-Middle- 
ton mill, 

The steamer G. C. Lindauer sailed from the American 
= for San Pedro with a cargo of 600,000 feet of 
umber, 

JULY 26. 

‘he Norwegian tramp steamer Matilda arrived and 
docked at the Anderson-Middleton mill. The vessel will 
take on a full cargo of lumber at this port, consisting 
of between 2,000,000 and 3,000,000 feet. After her cargo 
is stowed she will proceed to Tacoma for bunker coal 
and from there will sail for Melbourne, Australia. 
_'The schooner C, A. Thayer arrived and was towed up 

e Hoquiam river to the E. K. Wood mill for her return 


go. 


JULY 27. 

'he schooner Espada arrived from Callao. She docked 
t the Burrows mill for her return cargo. 

"he steamer J. B. Stetson arrived at the Grays harbor 
‘| to load a eargo of timbers for San Pedro. 
‘he steamer Svea arrived from San Francisco and 
‘ked at the Wilson mill in Aberdeen to reload. 

JULY 28. 


he steam schooner Minnie E. Kelton is thought to be 

pelessly lost. She was being raised from her berth in 

« sands, where she grounded last week, just inside the 
‘columbia river bar, by means of barges. A tug had 

cen sent for to tow her to the St. Johns drydocks, but 
i the meantime she broke loose, turning turtle, and 
‘rom last accounts was floating around near the end of 
the jetty in about ten fathoms of water. ‘No further 
attempt will be made to save the hulk. 

‘he steamers Wellesley and Bowdoin, of the Tibbets 
“eet, Were among the arrivals at Aberdeen. Both vessels 
docked at the A. J. West mill for lumber cargoes. 

‘The steamer Daisy Mitchell arrived at the Barrows 
mill for a lumber cargo for San Pedro. The steamer 
Jim Butler arrived at the National mill for a return 
cargo, 

JULY 29, 


The Pacific Lumber & Transportation Company’s 
steamer Temple E, O’Dorr arrived at Aberdeen from 
San Franciseo. It will take a cargo from the Slade mill. 

The steamer Rainier, of the Pollard fleet, arrived at 
the Union mill to take on a cargo for San Francisco. 

The steamer Tamalpais sailed with a cargo of 575,000 
feet of lumber for San Franciseo and San Pedro. 

JULY 30. 
F The steamer San Jacinto, of the E. K. Wood Lumber 
Company's fleet, arrived at the company’s mill from San 
Pedro via San Francisco. 


WESTERN RATE SITUATION. 


Inland Empire Manufacturers Awaiting New Freight 
Tariffs— Investigation of Sale of 
Montana Timber Lands. 


SPOKANE, WaSH., Aug. 1.—Market conditions through- 
out the Inland Empire continue to show gradual improve- 
ment. Orders have been booked during the week for a 
considerable quantity of stock. It is not probable that 
values will long remain on the present basis. Advice 
has been received that the railway companies are prepar- 
ing tariffs which will carry the rates prescribed by the 
commission. Manufacturers have been notified that the 
commission’s rates are to be those in effect, but as the 
order of the commission is somewhat vague it still leaves 
an element of uncertainty as to the rates applying to 
various points in the distributing territory and it is 
hoped that every possible effort will be made by the 
railway officials to furnish definite information to the 
shipper at the earliest possible date. 

The residence building of C. D. Gibbs, of the Stack- 
Gibbs Lumber Company, is rapidly nearing completion. 
The building is of English design and constructed of 
red brick and light gray stucco and will cost in the neigh- 
borhood of $20,000. 

-The Idaho timber holders met the county commis- 
sioners at Wallace, Ida., July 28 to discuss a reduction 
in the assessed valuation of timber lands. It was decided 
to deny the application of the timber holders, the com- 
missioners thereby upholding the county assessor’s valua- 
tions. This is the first year in which timber in this 
county has been assessed on a stumpage basis, as here- 
tofore the assessment has been made at so much per acre. 
The upholding of the valuation of the assessor will, it is 
estimated, increase the taxes on timber lands in Shoshone 
county $15,000. 

The lumbermen of Spokane are busily engaged in 
making preparation for a big parade on August 4, the 
date set for the second quarterly meeting of the Western 
Pine Manufacturers’ Association, after which the whole- 
salers and retailers will meet in a baseball game at 
Natatorium park. ; 

James G. Wallace, of the Wallace-Ballord Lumber 
Company, reached Spokane today. 

A. V. Bradrick, of the Gerhart-Bradrick Lumber Com- 
pany, left for Addy and Meyers Falls to remain at the 
mills during the balance of the week. 

B. Coldren, purchasing agent for the Hallock-Howard 
Lumber: Company, Denver, Col., is'in Spokane picking 
up stock. Mr. Coldren has already placed orders for a 
number of cars of lumber. 

Samuel Colter, of the Pend Oreille River Lumber Com- 
pany, is in Spokane on ‘business. 

T. J. Humbird, manager of the Humbird Lumber Com- 
pany, left Spokane for Seattle yesterday to remain until 
early next week. 

J. P. McGoldrick, president of the McGoldrick Lum- 
ber Company, who has been in the vicinity of Schuswap, 
B. C., during the last two weeks, is expected home to- 
morrow. 

William Deary, manager of the Potlatch Lumber Com- 
pany, is in Spokane on business. The Potlatch mill has 
recently resumed sawing with its large gang. 

W. T. Horr, of the’ Holland-Horr Lumber Company, 
has been absent during the week looking after the opera- 
tion of the saw mills at Loon Lake and Clayton. 





IN THE FLATHEAD VALLEY. 


KALISPELL, Mont., Aug. 1.—The investigation into 
the recent sales of state land to various lumber com- 
panies in this county ended Monday night after six 
days of taking of testimony. Forty-five witnesses were 
examined. About 50,000 acres of timber land were in- 
volved in the sales and the money paid for them 
amounted to approximately $600,000. The contentions 
of the complainant were, in substance, that the lands 
were worth nearer $1,500,000 than the amount received 
by the state; that the methods of sale were illegal, and 
also. that the members of the state land board received 
compensation from the lumber companies for their in- 
fluence in putting the deals through. Governor Norris 
made his conclusions in a lengthy address. Briefly, he 
announced his intention of having a small percentage 
of the lands reéstimated by two estimators, mentioning 
from 5 to 10 percent of the total as the amount to be 
reéstimated, and stated he would not render his verdict 
as to whether the state had received the full value of 
the lands until he had this further report. He also said 
that he would reserve his findings regarding the legality 
of the sales on account of the dummy entrymen until 
he had time to acquaint himself further with the law on 
that point. Later he made two special findings, which 
are as follows: 

1. I find that there is no evidence or reasonable ground 
to suspect that any improper consideration of any wind or 
character has been paid to or received by the state board 
of land commissioners, or any member thereof, or any officer 
or pers8on connected with the state land department, and the 
evidence is clear and explicit that there has been no graft 
or improper conduct. 

2. From the evidence at this hearing I am satisfied that 
the state land board acted from honest motives in making 
the three sales in — and according to the information 
then at hand. which was by the board honestly believed 
sufficient to warrant its action. 

Work on the new plant of the Boorman Lumber Com- 
pany, of this eity, is progressing satisfactorily. The 
new mill, which will be equipped ‘with McDonough and 
Hoyt machinery, will be ready for operation within a 
week or two. It is an up to date plant in every way. 

The farmers of Flathead are beginning this week the 
harvest of what is probably the best crop of winter 





wheat ever cut in the valley. There is no accurate means 
of estimating what the amount will be, but it is ex- 
pected that when the threshers get to work some new 
records will be made for average returns. Spring wheat 
and oats are a little short in stalk yet but on the whole 
are promising much better than an average crop. 

H. F. Jessup returned Tuesday from a trip east in the 
interest of the Jessup Milling Company. 

B. P. Bartleson, president of the State Lumber Com- 
pany, who has been for some weeks in a sanatarium at 
Portland, is reported to be seriously ill. 



















TRY US ON— 


Yard 
Stock 


Specialty--Factory Lumber. 


A line will bring our prices 
by return mail. 


FIR AND SPRUCE, 
WESTERN PINE, 


RED CEDAR 
SHINGLES, 


REDWOOD. 











wW-t-MCKEE LUMBER CO. 


CAMANVFACTURERS =! 
AND WHOLESALERS) 


Quincy, Illinois. 














[gna SEATTLE, WASHINGTON “Sag 


Fir and Spruce Lumber 
Red Cedar Siding and Shingles 
Idaho R. C. Posts and Poles 


Send us your inquiries. 
Wire orders for Shingles. 


Walrath & Sherwood Lumber Go. 


SEATTLE, WASH. OMAHA, NEB. 
207 19th Ave. North. 1 13 and Farnam. 


Lumber 


Fir, CEDAR AND SPRUCE 
RED CEDAR SHINGLES 


CAR AND CARGO 
SHIPPERS 























NELSON 
LUMBER 
COMPANY 


1052-1053 Empire BUILDING 


Seattle, U. $. A. 








er , 7 
Fir Lumber and Timbers 


MIXED CARS OF 
CEDAR LUMBER 
AND SHINGLES. 


Western Washington Lumber Co. 


LUMBER EXCHANGE, 
| onzan SFO, wast SEATTLE, WASH. 


Shipments via Soo Ling, No. Pac, & GREAT NORTHERN. j 
etiam 














samo Red Cedar Shingles 
ee es eal lage 


FIR AND CEDAR LUMBER 
Parker-Bell Lumber Co., seattie, wash. 


Mills at Pilchuck and Millidale, Wash. 
Waddill-Lingham Lbr. Co., Southwestern Representative, 














$11 Keith-Perry Bidg., Kansas City, Mo. 
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BUY NOW 


while prices are down, and don’t 
wait unti] everybody concludes to 
buy, because then lumber will be 
up. We don’t believe rate will be 
advanced and 


FIR TIMBERS 


or any of our west coast lumber 
bought now will prove a good in- 
vestment. 


E. H. Lewis Lumber Co. 


Successor to Lewis & Hughes. 


General Office, SEATTLE, WASH. 





CHICAGO OFFICE, NEW YORK OFFICE, 
1502 Fisher Building. 907 No. 18 Broadway. 











Are Try Upright 
Red Cedar 


Yo u Shingles in 
Ready? Staisntcars 


1x4 inch Vertical Grain Fir Flooring. 
5¢x4 inch Fir Beaded Ceiling. 

1x6 inch Fir Drop Siding. 
%x6 inch Cork Fir Bevel Siding. _ 
¥%x4 inch and 6 inch Red Cedar Siding. 


QUICK SHIPMENTS. GRADES GUARANTEED. 


FIR YARD STOCK A SPECIALTY. 


Atlas Lumber & Shingle Co. 


SEATTLE, WASH. 


Eastern Representatives: J. D. HAYFORD, Fargo, N. D.; 
J.A. UHLER, Burlington, Ia.; R. T. MEANS, McPherson, Kan. 














Manufacturers of the Peerless 


‘Sauk Valley Soft Fir”’ 


Mills at DARRINGTON, WASH. 
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WILL MEET 
RELIABLE COMPETITION 
SEND IN YOUR ORDER. 


We guarantee our grades to be as 
good as the best. 


FIR, SPRUCE, CEDAR 
LUMBER AND LATH 
CEDAR SHINGLES 


Cedar Shingles in straight cars 
or mixed with Cedar Lumber 
MILLS — BENTON, WASH. 














Samar ce LUMBER CO., 


Lumber Exchange, SEATTLE, WASH, __. ~<a 





: ~ TRADE CONDITIONS IN OREGON. 





Crops Are Turning Out Better Than Anticipated—Trade Is Improving All Along the Line - 
With the Lumbermen. 





OREGON LUMBER NEWS: 


PorTLAND, ORE., Aug. 1—The lumber business is im- 
proving. Not for many months have the receipts of in- 
quiries been so numerous as during the last week. Or- 
ders, too, have been received; all going to show that 
the tide has turned. One mill received an order for 
200,000 feet uppers, Nos. 1, 2 and 3, just to quote one 
instance. As a result of this awakening activity lum- 
bermen feel cheerful. Worried faces are turning into 
smiles and the mills are beginning to look like them- 
selves again. Now that the eastern rate question appears 
to have been settled, there seems nothing to interfere 
with returning activity and preparations are on way 
to handle the delayed business. F. C. Knapp, of the 
Peninsula Lumber Company, who has probably as keen 
observation faculty as any one in the business, predicted 
last week that a flood of inquiries would follow a settle- 
ment of the rate question, and this week he saw his 
prediction fulfilled because the receipts of inquiries were 
manifold as compared with: the week before. In a 
brief interview today he stated that things look better 
all along the line. From Duluth, Milwaukee, Chicago, 
Kansas City, Salt Lake, in short everywhere, comes en- 
couragement, all singing the same song, “Lumber 
wanted.” He looks forward to a busy season and is 
glad with his colleagues that the worst is ever. The 
turn in the road has at last been reached and indications 
are now for smooth sailing. A. B. Wastell, secretary 
of the Oregon & Washington Lumber Manufacturing 
Company, visited the mills down the Columbia river 
this week in connection with business of the™inspection 
bureau, and found much improved conditions every- 
where. Confidence has been restored on the strength of 
returning business and operators see a bright future. 
The sash and door factories were working to capacity 
with orders far ahead, the plant of the Columbia River 
Door Company at Rainier and that of the Clatsop Mill 
Company at Astoria, turning out 500 doors each daily, 
the product going as far east as New York. 

Several large cargoes are being loaded, the German 
steamer Eva loading at the mills of the Portland Lum- 
ber Company for Taku and Manila. Part of this 2,000,- 
000 feet cargo will be furnished by the mills of the 
North Pacific Lumber Company and the Inman, Poulsen 
Lumber Company. The Pacific Export Lumber Com- 
pany is dispatching the shipment. The L. P. Lee Lum- 
ber Company is loading the British steamer Ilford with 
3,000,000 feet for Copenhagen and Hamburg at the 
mills of the Hammond Lumber Company, Tongue Point, 
the Portland Lumber Company and the Inman, Poulsen 
Lumber Company, and at St. Johns the Norwegian 
steamer Sark is taking lumber for the orient. The 
British steamer Boveric was chartered this week. to load 
lumber here this month for Australia for the American 
Trading Company. The barkentine Koko Head was 
chartered a few days ago by the Pacific Export Lum- 
ber Company to carry a cargo of about 1,200,000 feet 
to New Zealand. The schooner Virginia is loading for 
Peru at the Clatsop mills. The Virginia will be fol- 
lowed by the schooner Mabel Gale, both being dis- 
patched by the Loop Lumber Company, of San Fran- 
cisco. At the mills of Clark & Wilson, Linnton, the 
British ship Ancaios is loading for Liverpool, the cargo 
being dispatched by the Oregon Pine Export Lumber 
Company. The cargo going on board the Ilford will be 
the most valuable ever exported from the Columbia 
river, its estimated value being $125,000. It consists 
of decking and spars. The British ship Largiemore is 
loading for South Africa at the Eastern & Western 
mills, 

California shipments are improving quite materially 
and boats that had to hunt for deckloads will undoubt- 
edly go fully laden with lumber henceforth. The Loop 
Lumber Company will again place the steam schooner 
R. D. Inman on the Portland-California run, after hav- 
ing had her tied up for some time in San Francisco 
bay. Charles R. McCormick & Co. have the steam schoon- 
ers Cascade, Yosemite and Yellowstone running regularly 
from Columbia river mills to California and the steam 
schooner Northland is taking a deckload from the Port- 
land Lumber Company’s mill this week for San Fran- 
cisco. 

A large number of timber and wholesale lumber 
dealers have been having moving days during the last 
two weeks and are now to be found in new locations. 
Among them are the F. L. Botsford Lumber Company, 
Morse-Briggs Lumber Company, Belknap & Gleim, the 
Consolidated Timber Company, Creech Bros. Lumber 
Company, the Lewis River Lumber Company, the L. B. 
Menefee Lumber Company, the Stondall Land &. Tim- 
ber Company, the Oregon Timber & Lumber Com- 
pany, the Oregon-Wisconsin Lumber Company and Ore- 
gon Yellow Fir Timber Company. All of these, com- 
panies are now domiciled in the new Board of Trade 
building, Fourth and Oak streets, a block east of the 
new Commercial Club building, in. which is located the 
offices of the. Oregon & Washington Lumber Manufac- 
turers’ Association. The F. L. Botsford Lumber: Com- 
pany has a suite of offices on the tenth floor with a 
magnificent view of the city to the north. The rooms 
are attractively furnished in mission style. Mr. Bots- 
ford reports business improving, although his company 
has-enjoyed a fair trade throughout the dull times. The 
Morse-Briggs Lumber Company has a fine suite of offices 
on) the. fourth floor of the building, handsomely fur- 
nished: Balfour, Guthrie & Co., exporters of grain and 


lumber, have located their offices on the entire top floor 
of the building. Belknap & Gleim are on the ninth floor 
and the Consolidated Timber Company has its offices on 
the fifth. The Creech Bros. Lumber Company is on the 
fourth floor. On the sixth floor is the L. B. Menefee 
Lumber Company, while on the eighth are the Oregon 
Timber & Lumber Company, Oregon-Wisconsin Lumber 
Company, the Oregon Yellow Fir Timber Company and 
the Stondall Land & Timber Company. 

R. F. Barker, of the Beaver Lumber Company, Pres 
cott, was in the city this week. Regarding the 9,000,000 
feet logs that are reported as being floated down the 
Columbia river from the Patrick Lumber Company’s mill 
at Nelson, B. C., he said the Patrick Lumber Company 
lost a boom containing 9,000,000 feet of logs in a 
recent freshet and effort is being made to save as much 
of the pieces as possible. Mr. Patrick came down to 
see if the logs could be captured on the lower river 
and if so he would have them sawed here. He ar- 
ranged with Mr. Barker to look out for the logs but 
so far the first one is yet to be seen. Mr. Patrick said 
there was about 2,000,000 feet of white pine in the lot. 
The logs are believed to have stranded in the upper bends 
of the Columbia. It is now several weeks since they 
broke loose. : 

Crops are turning out even better than anticipated and 
a fair amount of trade is therefore looked for from the 
country this fall. A few weeks ago prospects were 
somewhat blighted because of a long spell of dry 
weather but rain came and things turned out very satis 
faetorily. Crops in the Willamette valley are bountiful. 

The Benson Logging Company started another log raft 
for San Diego this week in tow of the tug Dauntless 
which recently took the first raft of the season down the 
coast. The tow left Astoria Tuesday. The raft econ 
tains 5,000,000 feet of logs. ; 

W. A. Wheeler, brother of C. H. Wheeler, of the 
Nehalem Lumber Company, was seriously crushed Thurs- 
day while assisting in loading logs on a barge for ship- 
ment to Portland. Large spruce logs were being loaded 
at the saw mill when Wheeler jumped into the hold of 
the barge to wedge back one log to make room for the 
other. The log was dropped just as Wheeler started 
to come out and it caught him over the hips. It is 
thought he will reeover. 


Enlarges Its Operations. 


The C, K. Spaulding Logging Company, with head 
quarters at Newberg, Ore., has bought recently the 
Dallas Lumber Company, whose plant is at Dallas, Ore., 
and whose timber lies in that vicinity. The stockhold 
ers of the Charles K. Spaulding Lumber Company and 
the Dallas Lumber Company have been somewhat similar 
since C. K. Spaulding, F. W. Leadbetter, H. L. Pittock, 
B. C. Miles and W. P. Hawley a-year or so ago bought 
the plant of the W. W. Johnson Lumber Company at 
Dallas and organized the Dallas Lumber Company to 
operate it. The change recently made‘ has been the 
buying of the interest of some of the other stockholders 
in the Dallas Lumber Company by the C. K. Spaulding 
Logging Company, and it now owns the entire corpora 
tion and the Dallas mill will be included with the other 
plants of this well known concern. 

It operates mills at Newberg, Independence, McMinn 
ville and Salem, in addition to the plant bought at 
Dallas, and has a total daily capacity of about 500,000 
feet. The officers of the Charles K. Spaulding Logging 
Company are: Charles K. Spaulding, president, ani 
B. C. Miles, secretary, and ‘these with F. W. Leadbetter. 
W. P. Hawley and H. L. Pittock comprise the directors 
of the company. J. P. Keating is manager of the sales 
department. This new deal is in line with the pro 
gressive policy of the company which is fast becoming 
one of the largest lumber manufacturing concerns i: 
Oregon. 

Report a Stronger Situation. 


The improvement in the lumber market noticeable this 
week is pointed out by Lloyd J. Wentworth, manage: 
of the Portland Lumber Company, as one of the strong 
features in the situation. He states that some days agu 
he wired his representative at San Francisco to with 
draw all quotations and to advance common dimension 
and timbers $1 to $1.50 and flooring from $1 to $3. Mr. 
Wentworth states that his company will not accept any 
low coastwise business and in fact is receiving busi 
ness at.a higher price every day now. 

The banks in San Francisco are now loaning money 
on building operations which is giving a considerable 
impetus to building and is resulting or will shortly re 
sult in an increased demand for Oregon fir. Mr. Went- 
worth believes that the era of low prices is now over 
and looks for a stronger demand, not only coastwise, but 
from the east and middle west during the coming fall. 


Stronger Reports From East. 


The demand from Denver and Salt Lake City is im 
proving, according to Fred C.. Knapp, secretary of the 
Peninsula Lumber Company, of this city, with offices 
in the Corbett building, and whose big plant is located 
on the Willamette river in this city. Mr. Knapp states 
that his representatives in Denver and Salt Lake have 
advised him that there is a marked increase in building 
opérations, and.a growing demand for lumber. Dealers 
there: now ‘believe that since the rate has been settled 
and business on the Coast can be conducted on a stable 
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sis, that there will be no more low priced lumber, and 
are beginning to stock up their yards before prices ad- 
vanee materially. Mr. Knapp states that over 50 per- 
cont of the business offered his company he is declining 
avd is generally getting from $1 to $1.50 more for com- 
non dimension and timbers and from $1 to $3 more for 
flooring. The situation on the Columbia river appears 
to be considerably stronger than it was. 

The Norwegian steamer Sark cleared this morning for 
Melbourne, Australia, with 5,000 bundles of fencing 
pickets, 5,833 bundles of lath, and 920,156 feet of lum- 
ber. This material was taken on at St. Johns but the 
cargo will be completed at Tongue Point. 

The British ship Largiemore will begin to load lum- 
ber for South Africa next week at the mills of the 
North Pacific Lumber Company. The cargo is being 
dispatched by Taylor, Young & Co.; of this city, which 
firm recently sent the Russian ship Albyn to the same 
destination with 2,200,000 feet of lumber. 

The Pacific Lumber & Manufacturing Company’s hard- 
wood mill in North Portland will soon begin cutting on 
timber to be brought out from Japan. The material 
wili be imported on the British steamer Westminster 
which when last reported was at Kurachee. 

The sailing schooner James A. Garfield, which sailed 
this week for Peru with a cargo of 350,000 feet of fir, 
carried also 45 pieces of oak containing 7,000 feet of 
board measurement, the value of which was estimated at 
about $20,000. 


With the Lumbermen. 


An improvement in the demand for lumber from the mid- 
die west is noted by the Columbia River Lumber Company, 
of this city. C. R. Weber, of this company, states he has 
booked a number of nice orders during the last two weeks 
and finds a marked increase in the demand. Mr. Weber left 
a few days ago for the Missouri river country, intending to 
stop at various markets on the way. He will meet his 
family at Wichita, Kan., and they will return with him in 
about a month. They preceded him several weeks ago owing 
to the death of a relative of Mrs. Weber. 

li’. C. Graham, of the F. C. Graham Lumber Company, 
with offices in the Chamber of Commerce, this city, left last 
week for a few weeks’ vacation in the Cascade mountains 
near Detroit, Ore. Mr. Graham has not been feeling well 
for some time and believes that an outing of this sort with 
a little “roughing it’? thrown in will help him physically. 

W. S. Morse, of Los Angeles, of the Morse & Briggs Lum- 
ber Company, has been in Portland several days visiting 
with his business associate, L. H. Briggs. He went from 
here to Grays harbor and Puget sound points. Mr. Morse 
looks after the company’s yard and office at Los Angeles. 

J. T. Hornung, a cooperage stock manufacturer of De- 
troit, Mich., was recently in Portland. Mr. Hornung is also 
interested in the Laclede Lumber Company, of Laclede, Ida., 
manufacturer of Idaho and western pine. 

Frank S. Murphy, the well known lumberman of Salt 
Lake, Utah, spent a few days in Portland last week. Mr. 
Murphy is interested in many lumber enterprises in Utah, 
Oregon and California and is one of the prime movers in 
the San Vicente Lumber Company that is building a big 
plant at Santa Cruz, Cal., under the management of M. H. 
Grover. Mr. Murphy, strange as it may seem, has become 
an automobile fiend, and it is reported from Salt Lake that 
he can turn those big square corners in Zion on two wheels 
and never turn a hair. Automobiling is great sport in that 
city owing to the long blocks, but if there were more turns 
t wouldn’t make any difference to Mr. Murphy. 

Thomas Kerr, representing the Shultz Belting Company, 
St. Lonis, Mo., well known manufacturer of high grade 
leather belting, has been spending a couple of weeks at Port- 
land looking after his company’s business in this section. 
his is Mr. Kerr's first trip to the west coast, but he is 
well known to the Jumbermen east and south where he has 
traveled for many years selling belts. He expects to visit 
'uget sound points before going east. . 

J. H. Berst, of the Berst Manufacturing Company, Sagi- 
nuiw, Mich., is now visiting in Portland. His company manu- 

{ures woodenware specialties and toothpicks, having one 
of the largest toothpick factories inthe world, with a ca- 

‘ity of $0,000,000 picks a day, at Saginaw. Mr. Berst is 
ooking over the situation with the idea of perhaps estab- 
ishing a wooden specialty plant somewhere on the north 

vast, where butter dishes and such articles may be made. 

W. B. Knowlton, who formerly represented the F. L. 
totsford Lumber Company in Idaho, is now connected with 

Clatsop Mill Company, Astoria. 

Walter Schumate, of the C. H. Chick Lumber Company, 
as gone to Victoria, B. C., to look after interests there. 
ibe company has some large cedar and hemlock holdings in 

itish Columbia. V. L. Chick went on a cruise into south- 

‘n Oregon this week. 

S. F. Owen, manager of the Nehalem Investment Company, 

o returned from Saginaw last week, says crops will come 

' better than expected in the middle states and he looks 

refore for a rapid revival of business and return of con- 

enee, 
S. B. Cobb, of the Standard Box & Lumber Company, re- 
ved an order for 200,000 feet of uppers, Nos. 1, 2 and 3, 
is week. He says there are unmistakable indications of a 
vival of business. 

William MePherson, of Howell, Mich., bought 276 acres 

timber land in the southern part of Clatsop county, near 

Tillamook. boundary line, from BE. B. Clark, of this city, 
e consideration being $12,000. 

forest Supervisor Mackenzie, of the Columbia forest re- 
rve, has just returned from a trip to the Wind river range, 
foe 1 put several crews to work making trails through 
he forest. 

Louis Gerlinger has announced that the Salem, Falls City 
\“ Western railroad, of which he is president, will be ex- 
tended within the next year to Salem. Contract has been 
let for part of the construction. The extension will be 
ourteen miles in length and will tap the heavy timber belt 
n Luckiamute river. The road is also surveyed over the 
“oast range and down the Siletz river to the Pacific ocean. 
‘Itimately it will become a through line from Willamette 
‘iver to tide water at Siletz bay. 

W. E. McCord, treasurer of the Wisconsin Timber Com- 
pany, returned from Tillamook county the other day. He 
reports crops looking fine there and the railroad question 
still the chief topic of conversation. What they need there 
‘s a railroad to give an outlet for the vast resources, of 
which timber forms one important share. It is agreed among 
timbermen that there is no finer timber in the world than 
that found in Tillamook. 

A. B. Scott, of the Blanchard-Scott Lumber Company, re- 
turned this week from an outing at Seaside. 

Allen & Buoy, dealers in lumber, shingles and timber, 

have removed their offices from the Chamber of Commerce 
building to the new Board of Trade building. 
,_.©: W. Thompson, of the Wind River Lumber Company, 
Cascade Locks, reports that the machinery for the new mill 
at Cascade has been secured and that the plant will be 
gotten ready for operations as quickly as possible. The 
company’s mill at Menominee was destroyed by fire a few 
weeks ago. 

A. Rafael Vejar, local Chilean consul, has been appointed 
to the same post for Peru. The appointment is expected to 
bring about increased trade relations between this port and 
the west coast. 





FROM THE GOLDEN GATE. 


Offshore Lumber Trade the Most Attractive —Rail- 
way Will Lower Redwood Lumber Rate 
East — Mills Are Busy. 


San Francisco, Cau., July 31.—A good volume of 
trade with plenty of building is under way in this city 
and a fair amount in the interior. In the city more 
wooden buildings in the line of apartment houses and 
moderate sized residences are being erected than at any 
time since the fire. Considerable lumber is coming in 
by sea, but most of the yards are not heavily stocked. 

Lumber is selling in this city as cheaply as in the 
cities on Puget sound, notwithstanding the freight rate 
of $3.25, which is paid to this port. With the strong 
competition between the mills on Grays harbor, Columbia 
river and Puget sound, the millmen are reported to be 
sacrificing about $3.50 a ton on the coastwise trade. 
Merchantable lumber, which sells for $10 basis, is quoted 
in San Francisco at from $10 to $11 basis, and many of 
the dealers take anything they can get. At present the 
offshore lumber trade is the most attractive, the mills 
getting from $9 to $10.50 at the wharf. Shrewd buyers 
in Australia and the orient recognize that lumber has 
reached bottom and they are laying in ample stocks, buy- 
ing ahead for six months and will hold the lumber for a 
rise, which is sure to come. 

It is rumored that the Southern Pacific has notified 
the redwood lumber people that the company will lower 
the rate on ‘redwood lumber from California to the east 
5 cents from the advance of 10 cents made some time 
ago. This is to correspond with the 5-cent reduction 
ordered by the Interstate Commerce Commission on ship- 
ments of fir to the east from Oregon and Washington. 

A committee has been working for several weeks to 
bring about the formation of a new retail lumber asso- 
ciation in this city, as it is more than likely that lumber 
prices could be considerably improved if the dealers 
would only unite on securing a living profit on the busi- 
ness they are doing. Similar action has been attempted 
in Los Angeles, San Pedro and other southern California 
lumber centers. 

S. D. Benson, of the Benson Lumber Company, passed 
through this city on his way to San Diego, where his 
saw mill has begun cutting up the logs which recently 
arrived from the north in the first log raft of the sea- 
son. A second raft is now on its way from the Colum- 
bia river to ‘San Diego, and Mr. Benson expects to land 
five rafts at San Diego this season. The mill has a 
capacity of about 60,000 feet a day. 

Ira B. Bennett, of the Hume-Bennett Lumber Com- 
pany, of Sanger, has returned to his home in Fresno 
after spending a few days in this city. 

Selwyn Eddy, president of the Pacific Lumber Com- 
pany, is again at his office in this city after spending 
some time in the eastern states. The redwood mills at 
Scotia, Cal., are very busy at present, 

P. R. Jarvis, a lumberman of Minneapolis, is a guest 
at the Hotel Normandie. He is accompanied by Mrs. 
Jarvis. 

Much interest is taken in the outcome of the rate 
situation. The Southern Pacific and other Harriman 
roads, together with the Hill lines, were notified by the 
Interstate Commerce Commission that by August 15 
they must change their lumber tariffs on shipments from 
all Pacific coast points to the east to conform with its 
recent decision changing in many respects their inter- 
state rates. Operation of this notice to the Harriman 
lines will be estopped because of Harriman’s suit, filed 
in the federal court a few days ago against the com- 
mission’s decision. It is said that Hill and Harriman 
will obey the notice of the commission about overland 
lumber rates at the outset but will reserve the right to 
fight the decision later. 

The McCloud River Railroad Company, D. M. Swobe, 
traffic manager, is putting up a good fight for freight 
business in and out of Modoc county. This company is 
offering rates about one-half of those quoted by the 
Nevada-California-Oregon road on freight from San 
Francisco. 

The assessment of Siskiyou county timber land at $7 
an acre will stand so far as it affects the 88,284 acres 
belonging to T. B. Walker and the 66,669 acres owned 
by the McCloud River Lumber Company. The board 
of equalization had proposed to increase the figure to 
$8 an acre, but, after consideration, it was decided that 
the rate of valuation returned by the county assessor 
was reasonable. The Weed Lumber Company was 
granted its request that its timber land valuations be 
reduced from $7 to $6 an acre. 

Advices from Redding, Cal., say that the box factory, 
owned by Coggins Bros., has resumed operations with 
full force of employees under lease for a second season by 
the Northern California Lumber Company. A good sup- 
ply of lumber is on hand. 

The Hammond Lumber Company, which recently 
bought the Tongue Point Lumber Company’s saw mill 
near Astoria, Ore., is reported to have taken options 
on tracts of land adjoining the mill property with the 
intention of building a manufacturing town. It is said 
that one hundred houses will be erected during the 
coming year and that the Astoria Electric Company will 
extend its street railway line to the new townsite. 

Baker & Son’s new saw mill in Long Gulch near Haw- 
kinsville, Cal., has been started up and is cutting 20,000 
feet of lumber a day. 

Two eastern capitalists have been looking over red- 
wood timber lands in Humboldt county with Al Colburn, 
a timber locator, of Eureka, and it is reported that they 
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RED CEDAR 


Shingles and Lumber 











FIR and SPRUCE Lumber. 


FIR TIMBERS 
SPRUCE Factory Plank. 


Yard stock in 
straight or 
mixed cars. 


Send us your inquiries. 


Day-Luellwitz Lumber Co., 


526 Lumber Exchange, SEATTLE, WASH. 
CEDAR 


seer. LUMBER 


RED CEDAR SHINGLES. 


All Grades. All Sizes. 
Write us for prices and information. 


R. J. MENZ LUMBER GO. 


SEATTLE, WASH. 
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For Immediate Shipment: 


Air Dried Red Cedar Lumber 


Consisting of wide 1”, 1%", 
14” &2”. Writefor Prices. 


DAY LUMBER COMPANY, 
SEATTLE, WASH. 
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We Want to Sell You 
Red Cedar Shingles 


Because we have a brand that we believe 
will please your trade and make you a 
permanent customer of ours. We refer 
particularly to our 


Black Cross Brand of extras and clears. 


We make 1,500,000 every 10 hours and can ship 
over any transcontinentalline. To facilitate Eastern 
shipments, however, we constantly keep cars stored 
at our LaCrosse storage sheds and Minnesota transfer, 
hence can fill orders without delay. When you want 
quick action wire your orders at our expense. 





Address all correspondence to 


C.H. NICHOLS LUMBER CO. 


409 Lumber Exchange, SEATTLE, WASH. 











Fir and Cedar Lumber——————Cedar Shingles 


We can fill your order promptly 
for anything in the way of 


Fir Lumber and Red Cedar 
Shingles. 
Our prices are right, too 


Al. P. Henderson Lumber Zo. 


LUMBER EXCHANGE 





We 


$otsccts. Seattle, Wash. 
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Clear Lake Lumber 
Company 





We Can 


Supply Your Wants 
in 


Washington Red Cedar 
Special Stock 


also 





Red Cedar Siding and 
Shingles in Mixed Cars. 





Mills and Office 


| CLEAR LAKE, WASHINGTON. 








Hl. C. FRANCE, 


‘Wholesale 
Lumber 


OSKALOOSA, IOWA 


White and Yellow Pine, 
Hemlock, Cypress 
andCoast Lumber 


——<—<<————_—_—_———————— 
FOR IMMEDIATE SHIPMENT 


1,000,000 feet No. 2 Shop 
and better Spruce. 
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WILL MAKE LOW PRICES ON 


Western Pine 


We wish to move the following : 


6 Cars, 8” No. 2 Shiplap, 10 to 20 feet. 

10 to20 “ 

1x12 No. 2Com. $2S,12 to 16 “ 
“ “ oe “ 18 feet. 


ae 


“ i 


4” B. and Better Bevel Siding. 


6” 


+ 6” 


“ “ “ “i 


8 
1 
3 8” No. 3 Shiplap, 10 to 20 feet. 
1 
1 
+ 


4” C, Bevel Siding. 


Can furnish good assortment of yard stock all 
WESTERN PINE, good grades and good mill 


work. 


We want your inquiries. 





Wm. Musser Lumber & Mfg. Co. 


SPOKANE, WASH. 





Lumber 
Season 


We are looking 


for real fish and not suckers. We 


have for sale the following flies for bait at attractive 


prices: 


20 cars of Box Shooks, all sizes, Western Pine. 

25 cars 14”, 14” and 2” Western Pine factory stock. 
3” Idaho White Pine tank stock. 

A million feet of yard stock in Larch, Fir and Western 


Pine. 


Write us for special quotations. 


Falls City Lumber Co., Ltd. shonan= 








AMERICAN LUMBERMAN TELECODE 


Send for information to AMERICAN LUMBERMAN, Chicago, Hl 


MAKES LONG 
MESSAGES SHORT 


contemplate making investments. They are J. W. 
Stevenson, of Bay Minette, Ala., and A. C. Barley, of 
Marion, Ind. 

The Pacific Avenue Lumber Company has been incorpo- 
rated with Santa Cruz, Cal., as the place of business. 
[he subscribers to the capital stock; which is placed at 
350,000, are H. L. Middleton, A. F. Dougherty and J. B. 
Maher. 

From the Diamond Match Company’s veneering plant 
at Chico, Cal., two carloads of match stock are being 
shipped each week to Portland, Me. Box shooks are also 
cut and seventy-six men are employed under the super- 
intendence of George Benedict. It is probable that 
additional machinery will be installed. 

Snark F. W. Foss, of Berkeley, has been very active 
of late, and has just announced a series of concatena- 
tions of Hoo-Hoo that will wake things up a little in 
California. The first will be held in this city, at Lyric 
Hall, on the evening of August 8. Following will be 
a concatenation at Chico, August 15, and .another at 
Fresno, August 29. September 9 a grand wind-up in 
the form of a joint Oregon-California concatenation will 
be held at Lake Tahoe. 

The latest lumber charters announced include the 
following: 

Schooner Melrose, from Puget sound to Guaymas, by the 
Charles Nelson Company. 


Schooner Prosper, from Puget sound to Guaymas, by the 
Charles Nelson Company. 


Schooner George H. Billings, from Hastings Mills, B. C., 
to Callao. 


Steamer Hornelen, from Eureka and Puget sound to Peru, 
time charter. 


Barkentine Koko Head, from Portland to New Zealand. 
Steamer Boveric, from Portland to Australia. 


LOCAL AND PERSONAL. 


John C. Plagge, a retail lumber dealer of Barring- 
ton, Ill., visited in Chicago this week. 


J. De Faut, of the Ferguson Lumber Company, Lit- 
tle Rock, Ark., is visiting in Chicago this week. 
W. J. Vertrees, a retail yardman of Bushnell, IIl., 
was a caller on the trade in Chicago last week. 

C. M. Bumpus, of the Dunbar Mill & Lumber Com- 
pany, Cairo, Ill., was visiting in Chicago this week. 

8S. C. Major, of the S. C. Major Lumber Company, 
Nashville, Tenn., called on the Chicago trade this week. 

Harry P. Altman, secretary of the American Lumber 
Company, is on a two weeks’ business trip through 
the east. 

George Kerns, of the Kerns-Utley Lumber Company, 
Chicago, was in Memphis, Tenn., last week on a busi- 
ness trip. 

Frank B. Stone, the well known lumberman, of this 
city, is spending August at his summer home at Charle- 
voix, Mich. 

J. B. Weeks, of Champaign, Ill., and of the Alexander 
Lumber Company, Chicago, spent several days in this 
city this week. 

V. F. Mashek, of the Pilsen Lumber Company, Chi- 
cago, is spending his vacation at the mills of his com- 
pany, at Bayfield, Wis. 

H. E. Kline, superintendent of the Louisville Veneer 
Mills, Louisville, Ky., was a visitor in Chicago the 
early part of the week. 

A. H. Ruth, Chicago manager for the G. W. Jones 
Lumber Company, spent several days this week at Hol- 
land, Mich., on business. 

E. R. Hutchins, of E. R. & R. G. Hutchins, is ex- 
pected to return next week from a month’s business 
trip thoughout the east. 

W. R. Minor, chief estimator of the True & True 
Company, Chicago, returned this week from his vaca- 
tion spent in the north. 

M. J. Truman, secretary of Marsh & Bingham Com- 
pany, Chicago, returned to the city this week after a 
northern and eastern trip. 

W. E. Trainer, of the Trainer Bros. Lumber Com- 
pany, Chicago, left Tuesday night for a business trip 
to Memphis and the south. 

W. E. Kelley, of W. E. Kelley & Co., Chicago, is 
spending a large part of the summer at his country 
home at Oconomowoc, Wis. 

C. F. Thompson, of the Mississippi Lumber Com- 
pany, left this week for a two weeks’ visit at the mills 
of his company at Quitman, Miss. 

Robert Maisey, of Maisey & Dion, hardwood dealers 
of Chicago, returned this week from a trip through 
northern Wisconsin and Michigan. 


E. E. Hooper, secretary of Lumbermen’s Association, 
Chicago, left last week to spend his vacation at his 
summer home near Victoria Mines, Ont. 

I. W. Preetorius, traffic manager of the Griffin H. 
Deeves Lumber Company, Chicago, was in Cairo, IIl., 
and St. Louis, Mo., on business this week. 

R. F. Hodges, a wholesale lumber dealer of Milwau- 
kee, was in Chicago several days this week and pur- 
chased several bills of lumber for his yards. 

Ernest Lombard, the wholesale lumber dealer of 
Chicago, is spending the month of August at Oster- 
ville, Mass., in the neighborhood of Cape Cod. 

Charles Westcott, of Hayden & Westcott Lumber 
Company, dealers in railroad lumber, etc., Chicago, is 
spending his vacation at his summer home in Michigan. 

E. Harvey Wilce, of the T. Wilee Company, manu- 











facturers of maple and oak flooring, Chicago, spent 


several days at Empire, Mich., this week on a business 
trip. zy ; 

William L.°Sharp, vice president of E. L. Roberts 
& Co., the sash and door manufacturers of Chicago, 
returned this week from his summer home at St. Joseph, 
Mich. 

E. B. Griswold, of the Ozark Mining & Power Com 
pany, manufacturer of cedar posts and poles at Yell- 
ville, Ark., visited the Chicago trade Wednesday of this 
week. 


P. F. Ahrens, credit manager of the True & True 
Company, sash and door manufacturer of Chicago, 
spent his vacation at the home of his parents at 
Staunton, Il. 

Clarence, Ingalls, office manager for C. L. Willgy, 
returned this week. from a three weeks’ automobile 
trip through Wisconsin, northern Michigan and north- 
ern New York. 

The dry kilns of the T. Wilce Company, Chicago, 
which were partly destroyed by fire several months ago, 
have been rebuilt and will be ready for use within the 
next ten or fifteen days. 

J. L. Curtis, sash and door manufacturer, of Clinton, 
Iowa, and A. P. Smith, of the Cream City Sash & 
Door Company, Milwaukee, Wis., both spent several 
days in Chicago this week. 

W. M. Service, of the Marion Handle & Manufac- 
turing Company, Marion, Ind., spent several days in 
Chicago this week and made some purchases of hard- 
wood lumber for his plants. 


J. W. Darling, R. L. Gilbert and Philip Preetorius, 
of the J. W. Darling Lumber Company, Cincinnati, 
Ohio, spent several days in Chicago this week, looking 
over the local lumber situation. 

Carl A. Newman, who has been with the American 
Sash & Door Company for a number of years, has con- 
nected himself’ with John A. Gauger & Co. and will 
represent that firm in the Michigan territory. 

H. A. Schultz, of Schultz Bros. & Cowen, Chicago, 
spent several days this week in Southern Indiana, look- 
ing over some oak timbered lands from which he ex- 
pects to secure a large amount of oak piling. 


C. R. Jordan, who covers the Atlantic coast and 
southern and eastern territory for John A. Gauger & 
Co., and R. A. Tombs, who covers the Texas territory 
for the same company, spent last week in Chicago. 


A. J. Elias, of G. Elias & Bro., hardwood lumbermen, 
of Buffalo, N. Y., passed through Chicago this week 
on his way home. Mr. Elias attended the democratic 
convention at Denver, Colo., and after the convention was 
over continued westward to the Pacific coast, where he 
visited the principal points of lumber interest. 


W. O. King, the wholesale lumber dealer of Chicago, 
returned last week from a three weeks’ trip to his 
timber lands in British Columbia and on Vancouver 
island. While west Mr. King inspected a number of 
large tracts of timber lands which may be purchased 
at some time in the future. 


A. L. Flood, well known to lumbermen in Chicago 
through his long connection with E. P. Wilce and 
H. Y. Stevens, died Saturday as the result of injuries 
sustained a few days previous at a plant of the Shavings 
& Sawdust Company, Twenty-third street and Western 
avenue. Mr. Flood was connected with the lumber 
business in Chicago for many years. 


The Estabrook-Skeele Lumber Company, dealer in 
lumber and vehicle and implement material, Chicago, has 
decided to open a yellow pine department in connection 
with its hardwood business. Enos A. Halle, formerly 
with the Chicago Car Lumber Company, has_ been 
selected to take charge of this department. The output 
of a number of southern mills will probably be con 
tracted for immediately. 


A. H. Stange, well known sash and door manufacturer, 
banker and prominent citizen of Wisconsin generally, 
whose home is at Merrill, was last heard from at Edin- 
burgh, Scotland. Mr. Stange with his family left this 
country early in the season for a European tour, and has 
been benefited greatly by his outing, and his many 
friends will be glad to get greetings from him through 
the AMERICAN LUMBERMAN from old Scotland. 


The Buchanan-Daley Company at Joliet, Ill., is a new 
concern to enter the lumber business. The company has 
been organized by William Buchanan, the prominent 
southern pine lumberman of St. Louis, Mo., and Edward 
R. Daley, formerly the ‘‘King Bee’’ traveling represen- 
tative for E. L. Roberts & Co., of Chicago. The com- 
pany has ample yard room and it is its intention to carry 
a heavy stock and be prepared to fill all requirements. 


The Lumbermen’s Association of Chicago, at a meet- 
ing last Thursday, unanimously indorsed all the action 
of the Trade Relations Committee of that body in its 
effort to secure necessary improvements in the Chicago 
river. C. F. Wiehe, of the Edward Hines Lumber 
Company, who is chairman of this committee, has been 
untiring in his efforts to agitate this question and to 
secure, if possible, the widening of the channel of the 
river, in order that there may be less difficulty in its 
navigation. 

T. H. McCarthy, of the Ruddock-Orleans Cypress 
Company, of New Orleans, La., accompanied by his 
family, are enjoying a midsummer visit in southern 
France. Our advices indicate that on the 19th of July 
they were wearing overcoats when outside and sitting 
by grate fires when inside their hotel. Advertising on 
their stationery indicates that Mr. McCarthy had choice 
of sports from lawn tennis, golf, clay pigeon shooting 
and mountain climbing. 
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\. C. Ford, of the Ford & Isbell Lumber Company, 
Fort Werth, Tex., with various other trade connections 
in that state, including the Thompson & Ford Lumber 
Company, Sourlake, Tex., was in Chicago this week and 
called upon the LUMBERMAN. He was accompanied by 
Robert T. Burch, of Nashville, Tenn., who for a number 
of vears was correspondent of the AMERICAN LUMBER- 
MAN in that city. He is a well known newspaper man, 
now interested in various commercial lines, and his visit 
was greatly enjoyed. 

i). H. Bucklin, secretary and treasurer of the Small 
& Wueklin Lumber Company, Limited, of New West- 
minster, British Columbia, was a visitor to Chicago 
this week and called upon the LUMBERMAN. Mr. Buck- 
lin makes his home at Ithaca, N. Y., and represents the 
company in the east, but annually makes a trip home 
to the company’s mill. He left Chicago early in the 
week for British Columbia, reporting that trade has 
been quiet in the east to a considerable extent, but his 
company looks forward to a good season’s business. 

E. C. Mershon, ‘of W. B. Mershon & Co., of Saginaw, 
Mich., well known specialist in saw mill machinery and 
manutfaeturer of the famous Mershon band resaw, was 
in Chicago Saturday of last week and paid a welcome 
visit to the AMERICAN LUMBERMAN. He had just dis- 
posed of a 54-inch Mershon resaw to the National Box 
Company, of this city, and was correspondingly elated. 
Mr. Mershon reports unusual activity in all departments 
of the firm’s factories. For some weeks the Mershon 
factories have been running overtime to supply the 
heavy and increasing demand for Mershon products. 

P. D. Roe, manager for the Emerson Lumber Com- 
pany, Vancouver and Port Hood, B. C., was a visitor 
in Chicago this week. The Emerson Lumber Company 
manufactures red cedar shingles and other cedar prod- 
ucts and Mr. Roe was in the city for the purpose of 
arranging to place some of the company’s output in 
this section. He spent Monday and Tuesday in Chicago, 
after which he left for a short trip to some of the 


. principal Illinois cities with a view of visiting the retail 


trade and getting a line on the prospects for business. 
He is expected to return to Chicago the last of the 
week and to remain here a few days before beginning 
his homeward journey to Vancouver. 

Frank Ingram, for the last four years representing the 
American Hardwood Lumber Company, of St. Louis and 
this city, has recently made a new arrangement and will 
from August 1 be the representative in this market of 
the O’Connell Lumber Company, with mills at Winlock, 
Wash. This is one of the progressive establishments 
doing a large trade with railroads in timbers and it is 
also a manufacturer of vertical grain flooring. Besides, 
it ships timber S 4 S up to 24 inches, 100 feet long. Mr. 
Ingram, with his wide experience and knowledge of the 
trade in this market, will make a valued representative 
of this concern with the railroad people. He is also well 
acquainted with commercial trade and the outlook for his 
concern in this market is very satisfactory. 

An important business transaction was accomplished 
last week in the purchase by the C. H. Worcester Com- 
pany, of Chicago, of the mill, timber lands, logging rail- 
road ete., belonging to the C. V. McMillan Company, 
Ontonagon, Mich. There is about 200,000,000 feet of 
hemlock and hardwood involved in the 15,000 acres pur- 
chased. A new company has been formed known as the 
Greenwood Lumber Company, with C. H. Worcester, of 
the C. H. Worcester Company, president, and Thurlow 
A. Green, secretary and general manager. Mr. Green 
Was owner of one-quarter interest in the C. V. McMillan 
Company, which interest he retains in the new concern 
as well as the position of general manager. The trans- 
action involved something like $450,000. The railroad 
is the Ontonagon railroad, which runs west from Ontona- 
gou and works in connection with the Chicago, Milwau- 
kee & St. Paul road. It taps all the timber. Perhaps 
‘0 percent of the timber purchased is high class hemlock 
and the balance hardwoods, consisting of some extraor- 
dinary ash, basswood, oak and other hardwoods of the 
average for that section of country. 





RECEIPTS BY WATER AT CHICAGO. 


‘he receipts of lumber at the port of Chicago by 
Water from July 26 to August 1 inclusive show aa 
in<rease over the previous week. Twenty-four vessels 

ered this port, carrying an aggregate of 8,759,000 

‘ of lumber, 30,105 ties, 41,000 posts, 700 poles and 

' pieces of piling, as against twenty-seven vessels 
‘sich brought in 6,944,000 feet of lumber, 38,700 ties 

i 49,400 posts the previous week. This brings the 
total receipts of lumber by water at the port of Chi- 
cazo from January 1, 1908, to date, to 108,958,000 
tect of lumber, 2,242,000 shingles, 593,616 ties, 428,918 
— 33,344 poles, 400 pieces of piling and 2,121,000 

ne 


at 


ae 


Arrivals by date and vessels for the week were: 
JULY 26. 
p Steamer 8. M. Stephenson, a. Mich. ; Malcolm Mc- 
= to Carney Bros. Co., 8,000 ties and 20,000 posts. ~ 
ma teamer 8. O. Neff, Manistee, Mich.; State Lumber Co. to 
“dward Hines Lumber Co., 250,000 feet. 
JULY 27. 
rT Barge No. 1, Peshtigo, Wis.; Lake Michigan Car Ferry 
Transportation Co. to same, 240,000 feet of lumber, 2,000 
posts and 700 poles. 
wienmer C. H. Starke, Rogers, Mich.; Herman Hoeft to 
liam Ripley & Son, 4,000 ties and 15,000 posts. 
Rineeamer Peters, Duluth, Minn.; Virginia Lumber Co. to 
ttenhouse & Embree Co., 700,000 feet. 
‘ Steamer HZ. Buckley, Marinette, Wis.; Sawyer-Goodman 
rao to Deering division International Harvester Co., 330,000 


JULY 28. 
‘i Steamer Kalkaska, Two Harbors, Minn.; Pilsen Lumber 
“ae ae koe feet. 
Steamer “ ; 
same, 350, tao” Duluth, Minn.; Pilsen Lumber Co. to 








Steamer R. L. Fryer. Bayfield, Wis.; Wachsmuth Lumber 
Co. to Pilsen Lumber Co., 794,000 feet. 


JULY 29. 


Steamer Gettysburg, Duluth, Minn.; Alger Smith & Co. 
to Francis Beidler & Co., 900,000 feet. 

Steamer F. W. Fletcher, Manistee, Mich.; J. O. Nessen & 
Co. to Edward Hines Lumber Co., 350,000 feet. 

Steamer N. J. Nessen, Manistee, Mich.; J. O. Nessen & Co. 
to Rittenhouse & Embree Co., 350,000 feet. 

JULY 30. 

Stcamer J. H. Shrigley, Oscoda, Mich.; H. M. Louds 
Son’s Co. to Edward Hines Lumber Co., 110,000 feet. 

Steamer J. H. Shrigley, Aipena, Mich.; Gilchrist Lumber 
Co. to Edward Hines Lumber Co., 140,000 feet. 

Steamer J. H. Shrigley, St. Ignace, Mich.; Edward Hines 
Lumber Co. to same, 100,000 feet. 

Steamer Shawnee, Alpena, Mich.; C. O. Duncan to Ed- 
ward Hines Lumber Co., 375,000 feet. 

Steamer Shawnee, St. Ignace, Mich.; Edward Hines Lum- 
ber Co. to same, 200,000 feet. 

Barge No. 1, Peshtigo, Wis.; Lake Michigan Car Ferry 
Transportation Co. to same, 160,000 feet, 4,000 posts and 
150 pieces of piling. 

JULY 31. 


Schooner Lotus, Ford River, Mich.; Ford River Lumber 
Co. to Joyce-Watkins Co., 8,105 ties. 

Schooner Oora A., Cedar River, Mich.; S. Crawford & 
Sons to Joyce-Watkins Co., 10,000 ties. 

Steamer Wotan, Manistee, Mich.; Louis Sands Salt & 
Lumber Co. to Henry Lumber Co., 400,000 feet. 

Steamer Wotan, Manistee, Mich, ; Louis Sands Salt & Lum- 
ber Co. to North Branch Flooring Co., 300,000 feet. 

Steamer Philetus Sawyer, Thompson, Mich.; North Shore 
Lumber Co. to South Side Lumber Co., 190,000 feet. 

Steamer Philetus Sawyer, Thompson, Mich.; J. W. Wells 
Lumber Co. to South Side Lumber Co., 145,000 feet. 

Steamer Edward Buckley, Horton Bay, Mich.; Horton Bay 
Lumber Co. to T. Wilce Co., 300,000 feet. 


AuGusT 1. 


Steamer Louis Pahlow, Nahma, Mich.; Van’s Harbor Land 
& Lumber Co. to Edward Hines Lumber Co., 350,000 feet. 

Steamer J. D. Marshall, Cheboygan, Mich.; Embury & 
Martin Lumber Co. to Edward Hines Lumber Co., 400,000 
feet. 

Schooner Delta, Nahma, Mich.; Bay de Noquet Co. to Ed- 
ward Hines Lumber Co., 350,000 feet. 

Schooner Lake Forest, Masonville, Mich.; Escanaba Lum- 
ber Co. to Estabrook-Skeele Lumber Co., 300,000 feet. 

Schooner Arendal, Marinette, Wis.; Francis Beidler & Co. 
to same, 275,000 feet. 

BBD DID DDD DD I 


THE CAR SITUATION. 


The latest report of the car efficiency committee 
of the American Railway Association giving a state- 
ment of car surpluses and shortages under date of 
July 30, and covering the period from July 8 to July 
22, shows an increase in the total surpluses of 5,120 
ears, making a total of 308,680 cars of all classes. 
This was the first. increase in the number of surplus 
ears reported since April 29 and is accounted for by 
the usual stagnation during July. Reports have been 
received by the committee since April 29 showing 
a decrease of about 3,000 in the number of bad order 
ears. As bad order cars are not included in the fig- 
ures representing car surpluses the showing made by 
this last report represents a net increase in the sur- 
pluses of only 2,000. One feature of the report that 
is particularly noticeable is a marked decrease during 
the two weeks covered in the number of idle flat cars, 
the figures being 19,715 cars on July 8 and 14,401 on 
July 22. Total shortages were reported at 509 cars 
of all classes. 


TEXAS MILL DESTROYED BY FIRE. 
(Special telegram to the AMBRICAN LUMBERMAN.) 

Houston, TEex., Aug. 5.—The Thompson Bros. Lum- 
ber Company’s saw mill plant at Doucette was destroyed 
by fire last evening and is a total loss. The mill was 
one of the oldest type of saw mills and~-it is certain 
that it would have been replaced by a new mill within 
the next few years. While the loss is to be regretted, it 
does not in any sense cripple the Thompson Bros. Lum- 
ber Company, and the company will go on as before 
the fire. The company will build at once a double band 
mill of the most modern and latest type, which when 
finished will have a capacity large enough to handle the 
ever increasing trade of the Thompson Bros. Lumber 
Company. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 36. 


Trade shows a slow but steady continuation of the 
improvement which began a few weeks ago. In some 
lines toa certain degree is noticeable a lull in demand 
which is inevitable at this time of the year. Generally 
speaking, however, more lumber of all classes is being 
called for and prices ruling are on an average from $1 
to $2 a thousand higher than they were when the de- 
pression in the lumber trade was most in evidence. 
Crop conditions continue very favorable, although the 
indication is for a somewhat lighter crop than was 
predicted on account of drouths in certain sections. 
The damage from this source, however, will not be 
sufficient to mar the prosperity which the farmer is sure 
to enjoy this fall. Country yardmen are generally of 
the opinion that building operations, which have reached 
a stage entirely unexpected and unusual for this time 
of year, will continue brisk during the fall and if any- 
thing show an increase over last year. In fact, from 
the reports already at hand, it seems that building 
in July, 1908, exceeded that for the same period of 
1907. The railroad demand is returning gradually and 
the shops are daily increasing their calls for lumber for 
the repair of rolling stock., Some large car contracts 
have also been let during the last few days and the 
car building companies have not yet purchased the 
lumber which will go into this equipment. The factory 
trade is at the highest point of the year and, aside 
from a slackening of the furniture demand which has 
been reflected in a slight weakness of hardwoods, con- 











2a" TACOMA, WASH. “3 


Lumber and Vertical 
Grain Flooring 


RED CEDAR 


Lumber and Shingles 


St. Paul & Tacoma 
Lumber Co. 


TACOMA, WASHINGTON. 


Eastern Office: 
HARRISON G. FOSTER, 
849-851 Security Bank Bldg., 
MINNEAPOLIS, MINN. 








Car Material, 
IR Timbers, Yard 
Stock—all kinds 


Try us and convince your- 
self of our superior service. 
We own and operate the 
following mills: 





Kapowsin Lumprr Company, Kapowsin. 
Bismarck Mitt Company, Bismarck. 
Apna Miit Company, Adna. 

North SHore Lumsper Company, Tacoma. 


Foster Lumber Company 


TACOMa, WASH. 














The Hill Lumber Co. 


TACOMA, WASH. 


Everything in 
COAST PRODUCTS 
We especially want to move 


Fir Dimension and Timbers 
and Red Cedar Shingles. 








OFFICES: 


MINNEAPOLIS. 845-7 Security Bank Bidg. OMAHA, 582 Brandles Bidg. 
CHICAGO. Chamber of Commerce Bidg. DENVER, Rocky Mountain Timber Co. 


< 
/Comly & Kirk, 1m Wien. 

“o a Also 
r. 2X6 _| 5-4” Fir Rift Fig. 
|_FIR STAVE } iwusee = 
FOR CONTINUOUS WATER PIPE. y 
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L. N. DANTZLER LUMBER CO. 
MOSS POINT, MISS, 
OTHER MILLS: Native Lumber Co., Howlson, Miss,; Van Cleave, Miss. 
EXPORTERS OF 


Long Leaf Yellow Pine 


Gang Sawed Rift Flooring a Specialty. 
Daily Capacity of Mills 300,000 Feet. 


Shipping Points: PASCAGOULA and SHIP ISLAND. 
Cable Address: ‘‘Dantzler,’’ Moss Point, Miss. 








ROBERT MORGAN, JR. 


Exporter of 


Long Leaf Pitch Pine Lumber 


ORANGE, TEXAS, U. S. A. 


Codes used: Watkins, A.B.C. Cable Address: 
W. Union, Postal. “JUNIOR” 








LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS. MARINE INSURANCE 
Produce Exchange, NEW YORK, 12 Great St, Helens, LONDON, ENG. 


Unexcelled facilities for negotiating be ge freight con- 
tracts, and effecting quickest d om We 

handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 




















BUY ‘ 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 


WESTERN WHITE PINE, tron Lo 2g 
IDAHO WHITE PINE, LARCH) wano stocks 


and get prompter shipments, and save the 
long over-mountain haul. WRITE US on 


FIR, CEDAR, SPRUCE, YELLOW PINE. 
WE FURNISH 


AND IDAHO RED cedar Fefice Posts. 
















IDAHO ann WESTERN 


WHITE PINE LUMBER 
LARCH LUMBER and IDAHO 
WHITE PINE LATH 
CEDAR POLES, POSTS and PILING 


We are manufacturers. Eastern yard and factory trade 
solicited. Correspondence solicited. 


THE LACLEDE LUMBER CO. | 


LACLEDE, IDAHO. 














Western Pine Lumber 


in all forms for yard trade. 
Steam Kiln Dried Factory Plank. 


SPOKANE LUMBER COMPANY , 


MILAN, WASHIP>TON. 














SOUTHERN LUMBER EXPORTERS. ||- 








= wae 


Pine and Fir | BOX SHOOKS 





LUMBER. Manufacturere. 
Klickitat Pine Lumber Company, 
PORTLAND, OREGON. GOLDENDALE, WASH. 





TELEGRAPH BILLS REDUCED j‘3m.erman Tetecoue. 


Yer ‘arther particulars address American Lumberman, Chicago, Ill 


ditions as a whole are decidedly favorable. Building 
permits in Chicago are holding up well and the local 
trade in all classes of building lumber is as great as 
possibly could have been expected at this time of year. 


Chicago Lumber Receipts and Shipments. 


< ‘is by George F. Stone, secretary of the Bogrd of 
Trade. 


RECEIPTS, WEEK ENDED JULY 25. 























—— Shingles. 
ME: eco wseewnccclg cee anerea 47,458,000 11,814,000 
Daa Soup ohare iste nano aeeu dd _ 48, Ore 000 7,876,000 
TN Pe i ee Eee Oe 3,938,000 
SERPS eee | ie 
TOTAL RECEIPTS, JANUARY 1 TO JULY 25. 
Lumber. Shingles. 
SRA eer ir arn tr ee 942,339,000 257,430,000 
PA ee rere eee ee 1,364,673,000 248,599, 000 
eee te ae Pee 8,831,000 
RR reer ees re RO errr 
SHIPMENTS, WEPK ENDED JULY 25. 
Lumber. Shingles. 
NI i diashtnniels: 2 Sheik wake Aes.en merce 15,788,000 12,659,000 
Eee rire one 18,005,000 7,947,000 
NN Sc Sic iiewhaciesscte Seen 4,712,000 
Ey ay oe ere ieee, 4. weds 
TOTAL SHIPMENTS, JANUARY 1 TO JULY 25. 
Lumber. Shingles. 
ES 6 ice ar dis a he oS hs wate ee 386,026,000 253,077,000 
Rr ar ere 617,498,000 256,913,000 
DRNRONE 36.0 5. 0sawaa mais 231,472,000 3,836,000 
RECEIPTS BY WATER. 
Lumber. Shingles. 
Week ended July 25.......... Sees = =——tsét thw bn ce 
From Jan. 1 to July 25, 1908. 90,458,000 800,000 
RECEIPTS, WEEK ENDED AUGUST 1. 
Lumber. Shingles. 
STS A Eee rae 46,414,000 13,581,000 
ERR RRS Rear are een 64,465,000 15,259,000 
ree rere 18,051,000 1,778,000 
TOTAL RECEIPTS, JANUARY 1 TO AUGUST 1. 
Lumber. Shingles. 
EN Soete winds ed caeiay he dae 988,753,000 271,012,000 
IER. © cid Setetive lors inca ee 2 pele aia waitaehe 1,429,138,000 263,858,000 
DE inc eeenceaes cena. > eieees 7,154,000 
PIII 6. ts acd elidtara area ane PM ers re 
SHIPMENTS, WEEK ENDED AUGUST 1. 
Lumber. Shingles. 








IC ee ae were eee ae 16,107,000 11,176,000 
DPE. Wiakalcarkcs ohitsreidis soiala aes pate 17,272,000 10,832,000 
|e a Co a CT ee 344,000 
TI ia tiscte.h-nterern-wieis cca Dee |b warewe'd «a 
TOTAL SHIPMENTS, JANUARY 1 TO AUGUST 1. 

Lumber. Shingles. 

Sg eye ao cere ee ahe, Ge 402,133,000 264,250,000 
eA aes a aes at ted ko 634,770,000 267,745,000 
NS 5G sade eaes 232,637,000 3,495,000 

RECEIPTS BY WATER. 

Lumber. Shingles. 

Week ended August 1......... ae = =«»:—séwiaugbue heb 
From Jan. 1 to Aug. 1, 1908.. 98,297,000 800,000 


Permits issued by the Chicago building department 
during the week ending August 5 were: 





CLASS— No. Value. 
I his455 6 beim pene wid ois wharerere: eymie 8 $ 4,500 
BLOOO GRE WNEOr SABI. a. occ cdsiccwne 76 206.350 

5,000 and under 10,000............... 35 216,400 
i ee ES ee ere 18 220,400 
Ee Ee eee 2 50,000 
50,000 and under 100,000............... 3 155,000 
Chicago City Ry. Co., one brick car barn.. 1 250,000 

I os Schoo cars oreven din baste elu 919 19/0: 4-a0ew 1438 $1, 102,650 
Average valuation for week.......... ora 6 11 
Totals PrOvinGs WEEK... cescccceces 147 i. 193) 050 
Average valuation previous week..... ee 8,116 
Totals corresponding week 1907...... 166 814,500 
Totals January 1 to August 5, 1908...5,253 33,709,195 
Totals corresponding period 1907..... 5,054 41,653,565 
Totals corresponding period 1906..... 5,032 41,664,315 
Totals corresponding period 1905..... 4,066 37,658,765 
Totals corresponding period 1904..... 3,321 24,504,195 
Totals corresponding period 1903..... 3,067 21,348,920 
Totals corresponding period 1902.....3,143 34,234,440 





Northern Pine. 


PPD DPDPOD Le 


Chicago. Northern pine prices are advancing stead- 
ily and practically no concessions can be obtained on 
the better grades of lumber. Shop lumber of all 
kinds is in strong demand by manufacturing concerns, 
and it is believed by the millmen that the supply of 
uppers will not be sufficient to accommodate the de- 
mands of the winter and spring trade. Country yards 
are stocking up more freely on northern pine, and 
most of them are insisting on immediate shipment, in- 
dicating that their old stocks are badly broken. The 
railroads are buying comparatively little pine, although 
some inquiries are out for car siding. Box manu- 
facturers are in the market and are placing some fair 
sized orders for the lower grades. Indications are that 
prices will continue to advance and will reach, if not 
exceed, those obtained last year. 





Minneapolis, Minn. New lists are being issued by 
most of the manufacturers in this territory, making 
advances over the prices that have prevailed. The 
pine advance averages about a dollar a thousand, and 
brings some items on the list very close to what they 
were on the list issued last January. Improved trade 
has brought about the advance. It is well justified 
by the recovery of hemlock, as well as yellow pine 
and fir. The most encouraging feature now is the 
entry of the railroads into the market as purchasers, 
after a long interval of inactivity on their part. 
Some of the other large consumers are also getting 
into the game. The retail yards are slow, but are 
feeling the market and as soon as they feel sure of 
the crop, may be expected to place some large orders 
for immediate shipment. 








‘Saginaw Valley, Mich. There is evidence that deal 
ers are in the field picking up lumber on the bargai: 


counters in the Georgian bay district. Reports of a 
number of buyers being in that district recently ar 
coming in. The impression is that lumber will b 
higher. Choice white pine is not being cut much 
but the lower grades have been sold at concessions 
There is a moderate movement in the local yard 
trade. The box trade is fair, some plants having 
orders booked, while others are running short. Loca! 
building is active. 


New York. Trade is improving very slowly bu 
there is a dullness in the northern pine line that i 
hard to overcome. Orders are more frequently of : 
little better character but it is plainly seen that r 
tailers and manufacturers are confining their purchases 
strictly to immediate wants. Prices are not ver 
strong and competition on large orders is very keen. 

Buffalo, N. Y. The scarcity of the better grade 
of white pine continues and dealers are casting about 
for new stock to fill in with. Some are able to r 
port that they have bought what they want, taking 
only shop and better at a fair price. It was hardly 
supposed that it could be done. They say that though 
the box grades are accumulating it will take nothing 
more than the regular fall trade to clean them up, 
for they are confident of a fair business by that time. 
Pine has been moving better of late and ought to 
improve more very soon. 





—_—OeoOoronorroneee—*- 


Pittsburg, Pa. Demand for white pine here has not 
changed materially. There is a firmer tone in the 
quotations and stocks remain low. The buying is 
larger but it is confined to eastern sections. July 
sales are reported to be better than any prior month 
of this year. 

—_—eoeaeer 

Philadelphia, Pa. The white pine market is well 
sustained and more encouraging reports are heard. 
The outlook seems promising. 


c—_—eTEeeeee 


Cleveland, Ohio. The market shows some inclina- 
tion toward better prices and the lower grades of 
stock are going more rapidly. In the higher grades, 
especially in pattern lumber the demand continues 
slow. Prices are firm But there is more of an in 
clination to place orders at this time, especially in 
small lots, as dealers have apparently decided that 
there is no chance for lower prices. 


——oOOOe 


To-edo, Ohio. The white pine market has remained 
steady for the most part at former quotations. Con- 
ditions are improved and an increased strength has 
developed all along the line and a slight advance in 
price has been quoted in No. 1 common Stocks and 
Strips. Lumbermen all over the city feel sanguine. 


Eastern Spruce. 


New York. The market is gradually broadening 
and the outlook for mg is better than it has been 
for several weeks. Car trade is firm but cargo busi 
ness is very quiet and it is believed that this class 
of trade during the summer months will amount to 
very little. There is no inclination on the part of 
retailers to purchase beyond quick wants and until 
the building situation develops more actively whole 
salers figure they will not get many cargo orders. 











Buffalo, N. Y. The spruce trade has been cut into 
quite a little of late by yellow pine, which mostly 
undersells it, otherwise it would have done more than 
usually well, as the high price of white pine set peo- 
ple to using it for a good many things that pine was 
too high for. It is now coming in for boxes and 
other lower grade softwood specialties and will not 
be laid aside again or put in with other woods io 
get rid of it, as used to be the case. It sells from 
mills direct. 

Boston, Mass. The market for spruce lumber hs 
developed additional strength this week. Nearly 3!! 
mills have asked an advance on frames and while 
there are still a few who have not reached a higher 
level it is thought they will be in line before long. 
Retailers who have tried to place orders for smill 
frames this week admit they have been asked higher 
prices. Few mills are in a position to accept prom)t 
delivery orders at present even if buyers are ready 
to pay a slight advance. Some mills have wt 
known to let orders on hand slide along and iil! 
quick delivery orders where a little higher price w:s 
offered. Frames 9-inch and under are generally quote 
at $21, although business has been taken at $20 anil 
$20.50. By another week wholesalers believe $21 wi!! 
be the lowest price at which buyers can obtain stocs. 
Spruce boards are in moderate call. Large —— 
is still quiet but the call for small sizes is of fa 
size. 

Pittsburg, Pa. Spruce demand has remained eo t 
the same, with low prices and a general disregard f 
the list by some of the larger manufacturers. It 1s 
claimed by-some that cutting continues to be heavy 
and in fact so much so, that no attempt is made to 
meet the outside competition offered with a differ 
ence. of from $5 to $6 on the present list. Eastern 


orders are better, but they are given after the strict 
est competition in prices. 
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White Cedar. 


LOLOL OL 


Chicago. Telephone companies have begun to buy 
»w poles for repair work, but the demand from this 
ree is considerably under the average for this 
season. Many of the companies are resuming ship- 
ments on contracts made last year which were held 
up last spring, but the volume of new business is not 
satisfactory. Traction companies are placing some 
orders for small sized poles but this class of trade 
is not up to the usual volume for this season. Cedar 
posts are asked for throughout the country districts 
and prices can be expected to advance at any time. 
i id 

Minneapolis, Minn. There is an increasing call for 
posts from some retail yards preparatory to fall trade, 
but this branch of the business is seasonably light. 
The short pole demand is getting better, coming from 
rural telephone companies in the northern districts 
where the crop is well assured. 

nnn 

Toledo, Ohio. There has been no change in the 
white cedar market for some weeks and the quietude 
noted last week is still apparent. But few orders 
have been placed and the prospect is that there will 
be little doing in this line until fall business opens up. 


we 





Hardwoods. 





Chicago. Dealers are anything but satisfied with the 
hardwood situation. Although there is a fair volume 
of orders for most of the hardwoods, they are mainly 
for small quantities for immediate delivery and at 
bargain prices. A few dealers are attempting to 
hold prices firm on some of the scarcer hard- 
woods, the competition is so strong that it is possible 
to secure large amounts at material concessions. The 
manufacturing demand is extremely quiet for this sea- 
son, and although some inquiries are being circulated, 
most of the large lots of hardwood now being deliv- 
ered are on last year’s contracts, held up during the 
spring and early summer. Implement and _ vehicle 
manufaeturers have not yet come into the market ex- 
tensively and trade with the furniture factories is 
light. Quartered oak stock remains the strongest fea- 
ture in the hardwood market, and it is difficult to se- 
cure any material concessions on the better grades of 
this lumber. Plain sawed white oak, on the other 
hand, is in large supply and it is possible to buy ad- 
vantageously. Car building companies have placed 
but few orders for oak. Red oak, plain and quarter 
suwed, is quiet, but as the supply is light there is not 
as great a tendency to cut prices as is shown in the 
lower grades of white oak. Box manufacturers are 
buying mixed oak moderately. According to reports, 
oak piling of all sizes is searce and an advance in 
prices is looked for this fall. 

Maple is selling freely at comparatively low prices 

flooring and furniture manufacturers being the prin- 
cipal buyers. Stocks on hand are increasing steadily. 

Basswood is in lighter supply than usual at this sea- 

and prices are holding up fairly well. 

Gum is comparatively quiet, although some fairly 

irge lots have been disposed of to finish and furni- 

re manufacturers. This lumber is now in better de- 
iiand than ever before for some grades of furniture, 

id although prices have not shown any improvement 

1 advance is looked for this fall when trade becomes 

ore active. 

Beech is in light supply here and box manufacturers 

e taking at low prices practically all that is re- 

ived. 

Chestnut, as usual, is scarce, especially in the better 
:rades. The casket manufacturers take all the better 

ades they can secure at unchanged prices. 


—_—oeooo 


New York. The demand for upper grade stock is as 
00d as can be expected but wholesalers claim their 
hookings show little or no increase over last month. 
‘sh and chestnut are strong as is also poplar in the 
pper grade stock. Maple, birch and oak are freely 
fered and it is evident from the trend of inquiries 
hat the fall will be well upon us before orders of any 
ize are placed. 





Buffalo, N. Y. The hardwood trade is looking to 
the fall for a revival of demand. It is generally 
reported that the July movement was better than 
June, but it is quite a little below the normal yet. 
Prices remain stationary and are likely to till they 
‘ire strong enough to advance. There is really less 
need of higher prices than of a disposition to buy in 
‘larger quantity, so that it will not cost as much to 
sell a car load as it used to cost to sell a dozen 
cars. Quartered oak is strongest and elm and _ bass- 
wood are doing fairly well, as usual. 


———eOoOCOoOowororen 


Boston, Mass. The market for hardwoods has shown 
a little improvement but the demand cannot be termed 
active as yet. The results of the furniture sales are 
beginning to be received and from first reports a 
very fair amount of orders were taken. The market 
for quartered oak continues well held so far as the 
best stock ig concerned. Plain oak is in large offering 
and buyers by shopping round can get what little 
they need at low prices. Ash in nearly every case is 
well held, but it is reported that one or two mills have 
offered inch stock at a concession this week. Birch 
18 In quiet call and the demand for elm is not large. 


Baltimore, Md. Hardwood men continue to speak 
in encouraging terms of the present state of trade as 
well as of the outlook. While no very considerable 
expansion in demand is reported the inquiry is more 
active and the trend of prices is upward. The range 
of values is high enough to insure fair bargains of 
profit. Stocks at the mills are light, and the first 
heavy withdrawals would create a scarcity in some 
grades. The one unsatisfactory feature is the situa- 
tion abroad, which is kept unfavorable by the heavy 
accumulations. 


——eeeee 
Philadelphia, Pa. A more healthy tone is noticeable 
in the hardwood situation. Inquiries are increasing, 
and some fair orders are being booked. A few weeks 
of present conditions, and prices undoubtedly will 
stiffen, and a scramble may then be looked for among 
those who have allowed their stocks to run down. 
Poplar first and second and sap are firm, while com- 
mon grades remain steady. Quarter sawed oak is 
firm, as are the common and the better grades. 
Chestnut of all kinds has not shown any change. 
Ash, birch and maple hold same position. Basswood 
is moving. Cherry in the upper grades has made 
no advance; culls are steady. Mahogany at this time 
holds fair. 
APB AQL 


Pittsburg, Pa. A fair demand for the common 
grades of hardwood are reported. Prices are weaker 
than a week ago, particularly for maple and beech. 
Oak and chestnut are in fair demand. Poplar is hold- 
ing firm, particularly for the better grades. 





Toledo, Ohio. No change is apparent in the hard- 
wood market, and while prices are steady there is no 
increase in sight. Throughout the summer this mar- 
ket has-been dull owing to the inferior class of 
buildings being constructed, no hardwoods being 
needed for the cheap structures. Recently more ac- 
tivity has been noticed as a higher class of buildings 
are not only being planned but contracted for and 
work begun. This will do much toward stimulating 
prices and an increase may be looked for. Factories 
are using their full quota, box factories especially 
placing heavy orders. 





Cleveland, Ohio. Trade in hardwoods seem to be 
picking up and while prices are weak they are show- 
ing an inclination toward stiffness on account of 
better business conditions. The cabinet woods have 
a better tone and quartered oak is firm. The com- 
mons in oak are wavering, birch is weak and while 
the prices of ash are holding firm the demand is 
slack. 

wenn 

Cincinnati, Ohio. July finished dull and slow in the 
hardwood market. The opening days of August have 
been more satisfactory, numerous inquiries and orders 
being received. There is a general tone of satisfac- 
tion among the lumbermen, who express confidence in 
the outlook for fall trade. Manufacturers who use 
hardwoods have but small stocks in their yards, and 
have been so conservative in buying that as soon as 
trade opens up and there is a demand for their goods 
it will keep the lumbermen busy supplying their wants, 
which of necessity will be urgent. White oak, quarter 
sawed and plain, lead in the sales of furniture stock, 
while there is a better demand for oak for building 
and heavy stock for car builders. Chestnut is in fair 
demand for building purposes, and the stocks on hand 
and available are heavy Poplar is plentiful and prices 
are strongly adhered to. 
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Columbts, Ohio. Although the market is quiet there 
is a better inquiry and several large orders for oak 
flooring developed this week. Local companies have 
bids in on some big contracts and expect to land them. 
Values for hardwoods show an upward tendency and 
prices that were considered six weeks ago are not men- 
tioned now. Local dealers expect to secure some or- 
ders from furniture manufacturers. Stocks are low 
and wholesalers are holding for higher prices. Buyers 
are convinced that the bottom level of the market has 
been reached and are now in the market for all the 
future delivery lumber they can get, but dealers are 
not anxious to sell that way at the prevailing low 
prices. Jiardwood lumbermen are optimistic regard- 
ing the future of the market and say that considerable 
improvement will be seen. With so many new struc- 
tures going up in Columbus, it is believed that the 

‘ hardwoods will be in good demand dvring the fall 


months, < 
Hickory and Ash. 


Chicago. A slightly better inquiry for hickory and 
ash from the vehicle and implement manufacturers 
has given more steadiness to this market, but prices 
are still considerably lower than they should be in 
view of the scarcity of both these woods. Practically 
all the orders received are for the better grades and 
the lower rgades are in very light demand. As soon 
as the outcome of the crop situation can be deter- 
mined, it is believed that a number of the large wagon 
and implement manufacturers will begin buying lum- 
ber, but until they come into the market little or no 
change can be expected. 











Pittsburg, Pa. The demand for’ ash has been 
slightly better and some good sales of the better 
grades ure reported. Stocks available for shipment 
are confined to small lots. Hickory is stronger also, 
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Shevlin-Carpenter Co., 
MINNEAPOLIS, MINN. 


CROOKSTON LUMBER CO., Bemidji and Crookston, Minn. 
NICHOLS-CHISOLM LUMBER CO., Frazee, Minn. 

J. NEILS LUMBER CO.. Cass Lake, Minn. 
SHEVLIN-MATHIEU LUMBER CO,, Spooner, Minn. 
RAINY RIVER LUMBER CO,, LTD., Rainy Kiver, Ontario, 


WHITE and NORWAY PINE LUMBER 


H. D. PETTIBONE, Sales Agent 
115 Adams Street 














1730 Commercial National Bank Bidg. CHICAGO 
Telephone Central 6183. 
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Sto ck s shipping condition enable 
ustoship promptly ordersfor 


Longleaf Yellow PINE 
North Carolina 
Let us hear from you. 


Walworth & Neville Mfg. Co. 


Ee Heyworth Bldg., CHICAGO. 
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‘Lumber, Lath and Shingles | 


Kept on hand constantly in well assorted stocks 
at our Chicago yards enable us to make prompt 
shipments and save our customers much valuable 
time. Let us quote on your next order. 


C. A. PALTZER LUMBER CO. 


YARD: Centre Ave., 37th Ave., 39th St. 
5 OFFICE: 3800 Centre Avenue. 


CHICAGO. y 
‘The White Lake Lumber Co. 


NORTHERN and SOUTHERN PINE 


FACTORY LUMBER—CAR MATERIAL 
SHINGLES—LATH—HAR DWOODS 























\_ Chamber of Commerce Bldg, CHICAGO. . 


FRED. D. SMITH 


HARDWOOD 
LUMBER 














OFFICE AND YARDS : 
440 to 450 N. Branch St., 


CHICAGO 








PRINTING brancués 


No job too large—none toosmal! for us toexecu‘e promptly 
and satisfactorily. Catalogue and Blank Book Makers, 
Lithographers, Stationers, Die Embossers, Plate Printers. 


P. F. PETTIBONE & CO. 


Main Store, 178 Monroe St. 


Store, Factory and Gen’! Offices, . 
44-50 S. Desplaines Street. CHICAGO. 




















PAXTON & LIGHTBODY CO., °'* {orscngck Block 
. Harrison 4012. 
Manufacturers of HEMLOCK AND CEDAR. 
Jobbers of YELLOW PINE, FIR & RED CEDAR, 











BD. LIGHTBODY, Pres, MILLS AT MATTOOA, WIS, = C. E. CONKLIN, Sec'y & Treas, 
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OvR mineral tanned ‘* Krome ’’ Belting and Lace 


eather is adapted to use in exposed places, as 
weather conditions do not effect it. 


“KROME” BELTING 


is water-proof, heat-proof and friction-proof — will trans- 
mit 25 per cent. more power than the ordinary leather 
belt. Variation of load will not cause slippage. Try it. 


The Chicago Rawhide Mfg. Co., 


73-75 E. Ohio St., CHICAGO, ILLINOIS. 








Ask Us for Prices on 


Poplar, Cypress and Gum Beveled Siding, 
Drop Siding, Flooring and Ceiling. Can 
ship in mixed car with Yellow Pine piece 
stuff from our Columbus, Miss., plant. 








Chicago Car Lumber Co. 


Pullman Building, CHICAGO. 








C.D. BENEDICT & CO. 


PEORIA, ILL. 
Nothing but 


Yellow Pine 
OF ALL KINDS. 


Chicago Office, 


Southern Office, 
1240 Old Colony Bldg. 


Hattiesburg, Miss, 








The C. R. SCHWARTZ 
LUMBER CO. 


Manufacturers 


“ Specialty 
Rough White 
and Oak 


Dressed | Bill Stock 
Lumber. Cut to Order. 











Mills in Arkansas and Missouri. 








| General Offices, ELKVILLE, ILL. | 








TEN 
TIMES 


the 
Strength 


of 
Creosote 


ANTISEPTINE 


Regis. U. S. and Can, 


DOUBLES THE LIFE OF TIMBER 
The PERFECT COLD, HOT BRUSH 
and OPEN TANK TIMBER PRESERVER 


wi o¢ Antiseptine Shingle Stains ,,A"., 


American Wood Preserving Co. 
Incorporated 1892. CHICAGO. 


430 THE ROOKERY, 
Phone Harrison 1345, 




















the buying continuing for implement manufacturers. 
Prices are unchanged. 


Walnut. 


Chicago. Trade in walnut has been extremely quiet 
this week and supplies in the yards are increasing 
steadily. Furniture and piano manufacturers have 
bought some small lots and one sale of several car 
loads at a low price was reported. Furniture manu- 
facturers are buying comparatively little walnut and 
do not seem to be using it to any extent. Veneer 
manufacturers are in the market for all the figured 
walnut they can secure and are willing to pay satis- 
factory prices for this class of material. 











‘Hemlock. 





Chicago. The hemlock. trade is gradually recov- 
ering from the difficulties it experienced in meeting 
yellow pine at extraordinarily low prices early in the 
year. That condition obtained up to possibly two 
months ago, when the atmosphere began to clear and 
especially for the last six weeks, the hemlock situa- 
tion has been improving steadily until today the in- 
dependence of the millmen is more marked and prices 
are more substantial and remunerative and_ the 
movement considerably greater. Stocks are not large; 
comparatively few mills held their lumber, believing 
in the policy of selling on the market from time to 
time, but those who were courageous enough to hold 
to their views on the subject are now getting any- 
where from a $1 to $2 more for their hemlock—more 
often the former than the latter—but the ratio is in- 
creasing the otner way very rapidly. 

As a matter of fact, and this statement will apply 
to the mills of the north as well as to the yards in 
Chicago, the volume of business for the last thirty 
days has been large and almost equal to that of a 
year ago—to some extent a record month—and it is 
because buyers of hemlock as well as buyers of com- 
peting commodities and consumers thereof have come 
to the conclusion that THE TIME TO BUY and THE 
TIME TO BUILD are synonymous terms. They are 
therefore being actuated by substantial motives in 
entering the market for hemlock lumber as they are 
for other woods. 

Advices from the east show that the stocks and 
hemlock in Pennsylvania and relative territory are 
comparatively light. They have been drawn upon 
all the year for moderate shipments. In fact some 
of the great mill‘companies of the east who are large 
producers of hemlock contract millions of feet at a 
time and hence they are constantly shipping. They 
usually at the beginning of the year make contracts 
for anywhere from 1,000,000 to 20,000,000 feet. They 
have gone on doing business throughout the year, 
some report sales equal to 70 percent of last year’s 
business, and they have shipped at the expense of 
new stocks because they have moderated the activi- 
ties of their mills in view of the financial situation 
and the needs of their respective exchequers. They 
are now in possession of light stocks and eastern 
dealers—some quite a distance from Chicago are 
drawing on Wisconsin and Michigan and therefore 
relying more on western hemlock than formerly. Con- 
siderable shipments have been made during the last 
week or ten days and sales havé been made for sub- 
sequent shipment of large quantities. 

The same thing can not be said to the same degrce 
of the western yard trade. They have recovered from 
the stagnant condition of a few weeks ago and are 
buying in moderate quantities, both yellow pine and 
hemlock, and in the field where hemlock formerly ruled 
and where the markets were partially vacated by hem- 
lock salesmen because of the extraordinary low prices 
for yellow pine some months ago, hemlock salesmen 
have returned to find some of their customers on the 
alert for stocks and hence the western yard demand 
in the zone of its erstwhile autocracy is better than 
it has been for the last six months or more. 
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New York. Trade is improving slowly. Prices show 
a little tendency toward higher figures and stocks at 
millpoints are still large enough to make the mills 
anxious for any large business. Retailers are op- 
timistic, especially in the suburban sections, and con- 
sidering the fact that local stocks are very low there 
will be a good demand from retailers when their cus- 
tomers start in placing even moderate orders. 


———oron 


Buffalo, N. ¥Y. Hemlock sells, but with the price 
pretty nearly under control of the buyer, on account 
of the war between the mills east and west. There 
would have been business enough for them all if they 
could have kept the prices uniform, but when the lake 
dealers found that they were not getting what they 
felt was their due and cut the price the Pennsylvania 
mills let them have the trade. 
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Pittsburg, Pa. Demand for hemlock is fair, with 
a firmer tone to prices and dealers are not willing 
to accept new business except on prompt deliveries. 
Small orders of car lots are not accepted by the 
larger manufacturers at less than list prices. In 
larger orders a reduction of from 50 cents to $1.50 is 
made. Mills are operating steadily. 


— :Poplar. 


Chicago. Receipts of poplar during the week have 
been unusually heavy and of very fine grade. One 
shipment of a number of cars of clear box boards at 
tracted some attention as it included some of the 
best poplar received here this summer. Demand froin 
manufacturing interests is not up to the average, al 
though some sales are reported and a number of good 
inquiries are out. Poplar siding is in fair demand but 
as the supply is ught prices are well maintained. Box 
factories are buying the lower grades to some extent 
but take the cheaper woods whenever possible. 
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Boston, Mass. The market for poplar is fairly well 
held. Dealers ate holding the better grades at full 
prices, but on some of the low grades it is still pos 
sible to get stock at concessions. 





Baltimore, Md. While no important changes ar 
to be recorded in the poplar trade, all that have 
taken place are for the better. The demand for the 
lower grades has improved, and other divisions of the 
business have been affected by the revival in busi 
ness. The foreign situation furnishes cause for com- 
plaint, the large stocks abroad keeping prices so 
low as to make profits out of the question. The 
improvement at home may be expected to work a 
change for the better. 





Fir, Spruce and Cedar. 





Chicago. Trade in western lumber has been ex 
tremely quiet during the week. The only sales re 
ported being a few small amounts of fir tank and car 
material. Although the rate question is now settled, 
quotations are still very uncertain, and it is not prob- 
able that the market will become steady until the new 
rates ordered by the commission are placed in effect. 
Railroads have out inquiries for considerable amounts 
of car decking and siding, but at present are only buy 
ing the lumber needed for immediate use. Timbers are 
quiet and yellow pine is being used in place of fir 
wherever possible. 

OOOO 

Portland, Ore. Conditions are improving and normal 
business is looked for. Inquiries have been liberal 
during the week, everything pointing to a lively de- 
mand soon. Instead of being ‘‘feelers’’ inquiries now 
are looked upon as bona fide. California business is 
picking up and foreign trade remains active. One 
steamer was chartered this week to load here for 
Australia. The cargo will measure 3,000,000 feet. 
Local business continues fair. Logs are worth about 
the same as a week ago. Shingles show no change. 
There is a big demand for mill work and the plants 
are working to capacity. 





Seattle, Wash. The turning point has now been 
reached in the lumber market as lumbermen on the 
north coast this week report orders coming in in 
greater volume than any time during this year, with 
a stiffening in prices. Lumbermen now feel hope 
ful, and with general conditions throughout the 
country showing an improvement on almost every 
hand; crop reports favorable in almost every instance, 
and with polities out of the way, there is nothing to 
hinder a revival of old times in the lumber world. 
The increased demand has resulted in a general ad- 
vance of $1.50 on common dimension and timbers and 
from $1 to $2 on flooring. The cedar lumber list is 
firm. A car shortage is looked for by September 1, 
which will naturally delay the delivery of shipments 
for the fall trade and brisk buying is looked for dur- 
ing August in anticipation of the scarcity of cars, 
and advancing market. 


RAP 


Kansas City, Mo. Jobbers here who handle Pacific 
coast stock say that the further yellow pine advances, 
the better it will be for the fir trade in this territory. 
They have not pushed trade very much this year as 
the unsettled freight rates and the low price of yellow 
pine combined gave them little chance to sell fir in 
competition with southern pine. During the last two 
or three weeks considerable inquiry for yard stock 
has developed in Kansas and Nebraska and the de- 
mand is more pronounced now than at any previous 
time this year. While no heavy volume of fall busi- 
ness is expected, the jobbers here look for a fair 
demand for coast stock during the fall, and hope for 
higher prices a little later on. 





Mahogany and Spanish Cedar. 





Chicago. Reports from the English auction sales 
last month show that there has been no improvement 
in the market in England or on the continent, and 
almost all grades of mahogany logs sold at a lower 
range of values at the last sales than for some time. 
A number of large lots were bought for American 
manufacturers and will be shipped immediately. Trade 
reports indicate that the market on mahogany veneers 
is quiet and little or no change is expected before 
fall, The furniture manufacturers are not buying as 
freely as expected and the demand for mahogany 
finish is also quiet. 
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Spanish cedar is unchanged, with both supply and 
‘mand very light. 





Southern Pine. 





Chicago. The advance in practically all grades of 
low pime, with the exception of timbers, continues 
d there is every indication that the market will be 
a fairly healthy condition this fall. At present 

: demand is not entirely satisfactory, the principal 
uquiry being for mixed cars. These orders are diffi- 
enlt to handle, as mill stocks are so badly broken and 
the country yards are unwilling to accept substitutes 
for the sizes originally ordered. Building lumber is 
comparatively quiet, although an advance of from 
25 to 50 cents has been reported this week, particu- 
larly on dimension stock. The cheaper grades of 
pine are quiet although the box factories are buying 
considerable quantities. Siding and flooring are bot 
active and it is difficult to secure any large quanti- 
ties of some grades of flooring for future deliveries. 
Most of the manufacturers are unwilling to: make con- 
tracts at the present time and therefore the volume 
of business is not heavy. With a steady advance in 
the market the manufacturers believe it will be fool- 
ish to tie themselves down to furnish lumber ror 
future deliveries at the prevailing prices. 

Kansas City, Mo. In a general way the yellow 
pine situation is the same as last reported. Several 
of the leading firms here are turning down mixed 
orders right along, in an endeavor to even up their 
stocks, and be in better shape to handle business 
promptly later on. They are quoting prices higher 
than the market to divert business for the time being. 
All reports indicate that yellow pine stocks are woe- 
fully broken, and the complaint regarding the short- 
age of dimensions is more pronounced than _ ever. 
Prices are firmer than a week ago, and some items are 
bringing 50 cents per thousand more than they did 
10 days ago. The demand is increasing every day 
and a heavy eall for yard stock is expected this 
month. The demand for railroad material is better 
than for several months, and although the requisitions 
are not for large lots of stock, the inquiry indicates 
that the railroad companies are beginning to come 
into the market for construction material. Car stock 
has been in rather active demand for some weeks, and 
factory lumber is selling more freely than for a long 
while. The car supply is still fair except in isolated 
instances, but the yellow pine men expect trouble 
from car shortage within, 30 days or so. 


——oO eee 

New Orleans, La. Prices have held their own for 
the week, the searecity of the items in heaviest de- 
mand thwarting any movement to hammer down 
quotations. The volume of business has improved 
somewhat, though it is reported that some mixed car 
business has been turned down account broken mill- 
stocks. - Dimensions stuff still rules in low supply in 
this territory, and a further stiffening of the price 
would eause little or no surprise. The railroad de- 
mand is still limited, but inquires are coming in 
briskly and it is believed that buyers are merely feel- 
the market for the purpose of getting at the 
hedroek prices before placing orders that cannot, in 
y event, be much longer delayed. Retailers are 
rather active buyers and are still stipulating 
mpt deliveries. The extent of the movement to- 
rd resumption cannot as yet be accurately gauged, 
‘ough well posted lumbermen here express the opin- 
i that the inereased output thus far forecasted will 
ardly weaken prices, particularly in view of the fact 
some inerease of activity is necessary to sort 
depleted millstocks. Exporters are not in accord 
garding the state of the market. It is declared for 
stance, that there is no European demand, the trade 
ng lifeless and the overseas ports glutted with 
msignment stuff. Others declare that the South 
\merican trade is in very similar case, Yet quota- 
‘ons on sawn timber and primes have advanced to 
me extent and the movement of export stuff is 
ther larger than would be expected under the con- 

ilions deseribed. 





New York. Unquestionably the improvement in the 
inber trade is stronger in the yellow pine market 
lian it is everywhere else on the list. Edgebox is 
‘ery strong and roofers’ are bringing good prices. 
Wholesalers booked much business during the past 
weeks and this is taken to mean that it will not be 
‘ong before there will be a general recovery all through 
‘he market. Stocks are not as easily obtained and 
several shipbuilders who have inquiries out for their 
stocks are disappointed because quotations run higher 
than they expected. A number of buyers are already 
Sorry that they did not buy a month ago when stocks 
were more easily obtained and prices lower. 





Pittsburg, Pa, Extensive orders for the common 
grades of yellow pine timbers and bill stuff have 
been placed during the past week and inquiries are 
coming in for other large blocks of this stock which 
promise to give more business for the mills in the 
near future. As a rule dealers look with some doubt 
on any movement for better prices ruling during the 
remainder of the summer and some think that it will 
not before spring that the yellow pine trade has 
become normal again. Prices are uncertain, and there 
1s a disposition to refuse to take any order except 


a prompt delivery on quotations sent out at this 
me, 





Columbus, Ohio. At this time southern pine is show- 
ing better form than many other kinds of lumber. 
The price scored another advance this week and seems 
to be tending upward. The volume of business in 
this lumber is slightly larger than it was a week ago 
and some future delivery orders have been closed. The 
demand for immediate use is fair. Supplies are light 
and the outlook for a better market is promising. 





Cincinnati, Ohio. Yellow pine is in better condition 
in the market than at any time in over a year, and 
prices are firmer and advancing. Jobbers in yellow 
pine are more cheerful over the ‘outlook than at any 
time since the slump in yellow pine set in. 





North Carolina Pine. 


Buffalo, N. Y. There is a stir in shortleaf pine as 
well as longleaf. Orders sent in at old prices are 
refused. 








Boston, Mass. The tendency of the demand in this 
market is for larger lots, but as a whole buyers still 
confine their purchases to just what they will need 
for immediate use. The retail yards here are carry- 
ing fair sized lots on hand, but when sales are made 
they have to think of replenishing their supply. Re- 
ports from the mills indicate that manufacturers are 
holding for better prices. Leading dealers state that 
as soon as the demand increases to any extent prices 
will be decidedly firmer. 





Baltimore, Md. The North Carolina pine men are 
in a more hopeful frame of mind. They have become 
optimistic with each successive week, and the belief 
now prevails among them that the rest of the year 
will bring an appreciable improvement. In fact, 
values have already felt the stimulating influence of 
the better feeling and the general tendency is to- 
ward greater steadiness. A stiffening in quotations 
has taken place and this will become more pro- 
nounced when once the movement approaches a normal 
volume. The requirements of the builders are mod- 
erate, but the demand from other sources is expand- 
ing and stocks are taken up as fast as they arrive, 
so that no accumulations have taken place. 





Cypress. 





New Orleans, La. Most manufacturers call the mar- 
ket situation unchanged. The business for July 
showed a healthy gain over that of June, though 
there was small betterment of price. Some of the 
mills report upper grades, especially clears, in low 
supply. The movement of car and track material is 
still sluggish, though some orders are being placed. 
Factory trade, too, shows small if any improvement. 
The demand for yard stock is slowly growing the 
country over and the better grades seems to be in 
stronger call. As a rule the cypress people are sitting 
tight and showing no disposition to increase their 
sales by sacrificing their stock at unprofitable prices. 
The general view of the situation is that the same 
slow improvement will continue through the present 
month. With the opening of September a marked 
betterment is looked for. Until it materializes, how- 
ever, there will be no general increase of output in 
the Louisiana cypress belt. 


Se 





Chicago. Dealers are not satisfied with conditions 
in the cypress market. Prices are weak, and with the 
strong competition it is possible to secure almost all 
grades at considerable concession from list prices. 
Some of the mills adhere closely to list quotations, 
while others pick up desirable orders at a decided 
reduction. Mill stocks seem to be in fairly good con- 
dition, and it is possible to give prompt delivery. 
Country yards are buying comparatively little cypress 
and say they will not come into the market until the 
extent of building operations in the country this fall 
and winter can be determined. Thick tank stock is 
in fairly good request at satisfactory prices, and 
greenhouse material is also asked for. The lower 
grades are quiet. 

Kansas City, Mo. The cypress demand is about the 
same as last reported. The dealers are buying stock 
as they need it,-but show no disposition to load up 
heavily in advance of their needs. This probably on 
account of a lack of firmness to the market. Prices 
are being shaded on a good many items, but the mar- 
ket is no lower than it has been. Some items are re- 
ported scarce, but as a general thing the mills are 
handling their mixed orders for yard stock with a fair 
degree of promptness. The demand for factory stock 
shows some improvement, and the cypress people here 
express the opinion that the volume of August busi- 
ness in the Kansas City territory will show a good 
increase over that of July. New Orleans reports a car 
shortage on the Texas and Pacific road, and the 
cypress people say that their car troubles will be pro- 
nounced a little later on. 





New York. There is a difference of ‘opinion in the 
cypress market and this is evidently caused by the 
fact that millwork trade will not pick up materially 
until work is actually started on plans recently filed 
with the building department. Trim men expect a 
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INDUSTRIAL 
OPPORTUNITIES 





Manufacturers seeking new locations or 
desiring to establish branch houses will 
upon request be furnished with informa- 
tion regarding many desirable locations 
having excellent openings for new con- 
cerns with abundant natural resources and 
growing markets reached by unsurpassed 
transportation service. Address 


GEO. BONNELL, Inoustriat Acent 
nw4as Cc. & N.-W. RY., CHICAG@ 







































SPECIAL 
nANY 


G1) EXCURSION 


AILWAY FARES ox 
SYSTEM CHICAGO 


Double Track. 


SUMMER 1908. 
TORONTO, ONT., and Return (after July ist, $15.60) - $13.60 


MONTREAL, QUE., and Return - - 20.00 
QUEBEC, QUE.,and Return - - - - 24.00 
ROYAL MUSKOKA, ONT., and Return ““ghandsot  . 47.95 
NORWAY POINT, ONT., and Return *y Rotel Mews”. 17.95 
NIAGARA FALLS and Return (during June only) - 16.00 
BOSTON, MASS., and Return - - - - 25.35 
PORTLAND, ME., and Return - - - 2735 
OLD ORCHARD, ME., and Return - - - 27.75 


Also to about one hundred other favorably situated places in 
Canada and New England. 

Tickets on sale daily June 1st to September 30th, 1908. Good 
thirty days from date of sale. St. Lawrence River trip can be 
included at somewhat higher fares. Longer limit tickets at 
higher fares are also on sale. Liberal stop-over arrangements. 


Full particulars can be obtained by writing 
GEO. W. VAUX, Assistant General Passenger and Ticket Agent, 
135 Adams Street, CHICAGO. 































LOCATIONS FOR 


Saw Mills and Woodworking Plants 





on the 


Illinois Central 


and 


Yaz00 & Mississippi Valley Railroads 





There are thousands of acres of timber prop- 
erties tributary to the above lines awaiting de- 
velopment. 

For full information address 


J. C. CLAIR, 


No. | Park Row, 
Industrial Commissioner, 
Ilinois Central R. R. CHICAGO. 





















BIRCH 


1 & 2 and Common, 
4-4 & 8-4 


SOFT ELM 


Sanford & 
Treadway 


MENOMINEE, MICH. 




















8-4 Culls. 
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good fall business but are buying very slowly now: On 
large inquiries for fall shipments competition is keen 
but the hand to mouth business brings a good average 
of prices. Those wholesalers who have stocks in the 
vicinity ready for immediate shipment are getting the 
cream of the trade just now. 

eee 

Baltimore, Md. The cypress trade is in fair shape, 
stocks being small enough to justify the expectation 
that any marked increase in the demand will send up 
values. Receipts are held down to such proportions 
that the market is not congested, and the prospects 
of a sharp recovery in the fall makes a further ad- 
vance in quotations a reasonable certainty. 

SOOO 

Philadelphia, Pa. There has been no decided change 
in the cypress market during the last few days, but 
the outlook, as the building work increases, is favor- 
able. 

Cincinnati, Ohio. Cypress is in good inquiry, and 
che prices asked are considered low, and there is a 
tendency to go stronger. Heavy stock for tanks is in 
fair supply, while other grades are in good supply. 


Shingles and Lath. 


Chicago. Buying of shingles by country and sine 
yards is dull and although some small orders are re- 
ceived for immediate delivery the volume of business 
is not satisfactory on either white or red cedars. The 
stock at Minesota Transfer is complete and _ this 
has had a slightly strengthening effect on the trade 
but until buying in the country is more active little 
or no change in prices can be looked for. Shingle 
mills on the Coast are again in operation and receipts 
this fall are expected to be heavy. 








SOPRA 
Minneapolis, Minn.—The price situation is fairly 
good, and is now firmer with regard to Stars than it 
is for Clears. The latter are quoted at from $2.95 to 
$3.09, while Stars are steady at $2.48 on the 55 cent 
rate. The old stock at Minnesota Transfer has been 
much reduced lately, and this has had a tendency to 
stiffen prices. Demand is not heavy, but keeps up 
well for the season. 
OBB LOI 
Tacoma, Wash. Shingle manufacturers. feel en- 
couraged by prospects. Demand is good and prices 
have shown a slight advance. Other advances are 
expected, and there is a general belief that a good 
fall trade will follow. 
OOOO 
Seattle, Wash. Presumably the announcement of 
the railroads that they will not appeal from the -de- 
cisicn of the Interstate Commerce Commission has 
had its effect on the shingle market on the coast, 
for prices this week show a five to ten cent advance 
on Stars and about “five cents. beter on clears over 
last week, on all grades, and from now on the price 
of shingles should advance. It is said the demand 
for the first time in many months is in excess of the 
output. 
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Kansas City, Mo. The dealers are not yet buying 
red cedar shingles in anticipation of their needs to any 
greater extent. At the same time there is a fair vol- 
ume of btsiness in transit cars coming from dealers 
who are running out-of stock, and as a matter of fact 
the supply of transits has been so limited of late that 
there are hardly enough cars coming to meet the de- 
mand. Prices on the coast are stiffening, and Stars are 
reported firm at $1.60 f. 0. b. the mills. The shingle 
men here are of the opinion that the retail stocks of 
shingles are light, and look for a noticeable increase in 
the demand within the next two or three weeks. 

OOOO 

New Orleans, La. Small change in demand, little 
or no change of price for the week. The eall for 
lath is termed only fair, with stocks in good shape to 
handle either mixed or straight car shipments. Cy- 
press prime shingles, which have been moving rather 
briskly for several weeks past, are reported in re- 
duced stock. There has been no accumulation of the 
lower grades. 


Buffalo, N. Y. The shingle trade is good, so far as 
quantity goes, but receipts are still rather large, and 
the consumer takes advantage of it, so that prices 
are low and likely to remain so awhile. Dealers are 
saying that the bottom has been reached and hope 
for a better price soon, but they hardly look for 
anything very pronounced in that direction. The 
prospect of high prices bringing in other sorts of 
roofing seems very remote again. 
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BLL LI 
Boston, Mass. The market for shingles is not active 
and prices are easy. Best cedar extras are quoted 
$3.90 to $4. In a few cases manufacturers are able 
at times to get a little better than $4, but such cases 
are rare. Sales have been reported as low as $3.85. 
Clears are quoted at $3.40 to $3.50. The demand for 
laths is moderately active. Quotations range from 
$3.30 to $3.35 for 1 1/5 inch and $3 to $3.10 for 1 1/2 
inch, 
w“~—woeowrrrnreneeeeeees 
Toledo, Ohio. Owing to the increased activity in 
local building circles, lath has in the last few days 
tleveloped the first signs of real life noticeable for 
months. In response to the stimulated activity all 
kinds of lath have developed an unlooked for strength. 
Shingles are still quiet. 


Columbus, Ohio. The market for shingles and lath 
is steadier and values are well maintained. Compared 
with the market of a week ago, the demand is slightly 
better and it now looks as if lath, especially, would 
be active in the near future. Shingles are quiet, but 
there is a better inquiry for lath and dealers are now 
getting ready for a good fall trade. For this time of 
the year the market is very satisfactory. 





Cooperage. 





‘Chicago. The approach of the distilling season has 
given an impetus to the trade in tight cooperage and 
the indications are the trade in oak staves will be 
much better this fall than last year, as a larger num- 
ber of the distilleries expect to operate. Prices have 
not yet shown any material advance although there 
is a better feeling in the trade. Slack barrel cooper- 
age of all kinds is quiet, although the gathering of 
the fruit crop has increased the demand to some ex- 
tent and prices are a shade higher than a few weeks 
ago. 

Buffalo, N. Y. Cooperage prices are a trifle weak, 
as it is said that some of the mills are in need of 
money and are trying to urge trade in that way, but 
it is found in every trade that sales are not based 
on price merely. If a consumer does not want the 
goods he will not buy. If he does he will pay the 
price. The apple crop is a sure one, so that there 
will be a big demand for barrels in that trade, but 
flour never moved slower, so that first class stock is 
very dull. 





Philadelphia, Pa. There has been practically no 
change in cooperage last week. The bulk of the 
packages used by oil and sugar refiners are made or 
recoopered in their own shops. The slack barrel 
situation still remains quiet. 














Advertisements will be liserted in this department at 
the following rates: 


For one week, 7 . - 26 cents a line. 
For two weeks, « . e 46 cents a line. 
For three weeks, “ ~ . 60 cents a line. 
For four weeks, = - - * 765 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display t the can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than be bene meson A morning in 
order to secure insertion; cevinsepnlon dene: epartment. All adver- 
Breve —— later will be placed under heading Too 

Classify 
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FIRST CLASS OPPORTUNITY TO A MAN 


With saw mill experience, with $50,000 or more in ready 
money. Can take practical charge of a proposition which 


promises great profit. Owners of the timber will gladly 


join in development of this property which is well located. 


Address “S. 29,” care AMBRICAN LUMBERMAN. 


THE ‘EASIEST WAY To GET ‘CAPITAL 
Incorporate —" ee Dakota. Lowest cost, most liberal 
charter. NO XES. Meetings and records in your own 
state. — Pav Blanks and copy of laws FREE 
upon request 

SOUTH DAKOTA CORPORATION CHARTER CO., 
Pierre, So. Dak. 


FOR SALE-—ENTIRE STOCK 
Of new sash, doors, porch work, stair material e located 
near Pittsburg. Immediate shipment. Worth $7,0 
Address “SASH & DOORS,” care AMERICAN Copeman: 


WANTED-POSITION BY COMPETENT 
And sober man as operating millwright or foreman, or both 


if not too large a plant. Can furnish best of references. 
Could come on short notice. 


Address “L. 72,” care AMERICAN LUMBERMAN. 


aig &: FOR SALE—TIMBER. 


4 million, feet gum, 2 million feet oak, 1% million feet hick- 
ory, on 2,500 acres land _ ot Ark. 
Address . JONES, Fort Smith, Ark. 


- WANTED— POSITION AT MILL BY YOUNG 
Man 20 years old vishing. to learn and make lumber business 
permanent oceupation ive years’ whats experience. Fa- 
miliar with shorthand and typewriti 

Address JOHN HELD, 5238 Piece Bldg., St. Louis. 
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FOR SALE-RETAIL LUMBER YARD 
In new and growing part of Colorado, 10,000 capacity saw 
mill and one-half million standing timber in connection, and 
plenty more adjacent ag 
Address . 77,” care AMERICAN LUMBERMAN. 


WANTED-—AN EXPERIENCED MAN 





In estimating department of sash and door house. Must be 


competent to tigure country lists, also plans and specifica 
tions. Must be as capable. 
ddress . 76,” care AMERICAN LUMBERMAN. 


WANTED-SASH AND DOOR SALESMAN 
For the Metropolitan district; must have some acquaintance 
with the trade in that territory and be fully posted on the 
various lists in use; only high class man wanted. State 
fully Pr . mgrae and salary required. 
dress “N. 78,” care AMERICAN LUMBERMAN. 


[ Wanted: Cmployees | 


WANTED-COMPETENT ACCOUNTANT 
To handle loose leaf system, retail, wholesale and jobbing 
lumber business in city of 20,000, central Pennayly vania ; 
give references, state age, experience, whether married o1 
single, salary expected. 
U. S LUMBER & SUPPLY CO., Berwick, Pa. 


WANT AN EXPERT DETAILER, BILLER AND 
Estimater for planing mill, sash and doors; must be up to 
date and a worker; strictly sober; to go to work at once, 
the right place for the right man; give references, state ex- 
perience and age w hen Wee 

Address 50," care AMERICAN LUMBERMAN. 


WANTED-BOOKKEEPER, YARD MANAGER. 
An experienced bookkeeper as ‘assistant in general office 
of line yard concern; northern Nebraska. Also yard man- 
ager; German preferred. 
ddress “K. K.,” care AMERICAN LUMBERMAN. 


WANTED AT ONCE SASH AND DOOR MAN, 
One competent to lay out and detail general planing mill 
work and interior finish. Must be a practical man and one 
who can get results. 

Address “N. 57,” care AMERICAN LUMBERMAN. 


WANTED—ESTIMATOR AND FOREMAN, 
Competent to detail and order work into factory. Must be 
accurate and reliable. In reply, state former employer, refer- 
ences, age, with salary expected. Location Iowa. 

Address “N. 58,” care AMERICAN LUMBERMAN. 


GENERAL MANAGER WANTED. 

A man that is capable of taking entire charge of a large 
hardwood lumbering operation in the south. Must be well 
recommended, with a record of having made good. Also some 
money to put in the peopesitign. The chance of a lifetime 
for the right man. Addre 

SUITE 521, FIRST NAT'L BANK BLDG., Chicago, Ll. 


WANTED—ESTIMATOR. 
We have an opening for first class estimator; must have 
experience on all kinds of special millwork, also must be 
good draftsman. WILBUR LUMBER CO., Waukesha, Wis. 


EXPERIENCED & COMPETENT LUMBERMAN 
Wanted to take charge of manufacturing and marketing 
forty million feet of ‘Pine well located in the Southwest. 
Thirty-five thousand feet daily capacity saw mill and small 
planing mill near main line railroad in operation. Would 
sell an interest to right man. 

Address “N. 72,” care AMERICAN LUMBERMAN. 


i MANAGER FOR RETAIL LUMBER YARD 

n eastern Kansas. Married man preferred. Good residence 
furnished. May take small interest if desired. Address, with 
references, M. R. SMITH, Long Bldg., Kansas City, Mo. 


WANTED-—YARD MAN. 
One who knows the business. ery any Re month. 
THE GIBSON LUMBER & MERCAN > a Re. , 
elta, Col. 


WANTED-—A FIRST CLASS ibe tuaaeanaaal 
Familiar with custom work in a planing 
MILLER & DONAHUE LUMBER CO., South Bend, Ind. 












































WANTED-YARD FOREMAN 
For country yard near Chicago. Must be a hustler and sober. 
Good wages paid to right man. 
Address “N, 79,” care AMERICAN LUMBERMAN. 


WANTED-AT ONCE, 
Superintendent for manufacturing plant in west. Must 
be competent to take full charge of saw and planing mill, 
yards, shipping etc. Medium sized plant. State experience, 





age, references and salary expected. Salary moderate to 
start, but will be ig as ability is demonstrated. 
ddress . 73,” care AMERICAN LUMBERMAN. 





WHEN YOU HAVE A WANT 
In the lumber line, get what you want through the want 
columns of the AMERICAN LUMBERMAN, the greatest clearing 
house for lumber wants. 


WANTED-—SUPERINTENDENT 
For fir and logging business in mountains of west. Must 
be competent to handle good sized business, getting out 
hewed ties and small logs on government forests. Timber 
handled by teams and men exclusively. State age, expe- 
rience, references and gery expected. Salary moderate to 
start, but increased | a ability is demonstrated. 
ddress . 72,” care AMERICAN LUMBERMAN. 


WANTED-FOR MILL IN MIDDLE WEST 
Experienced lumbermen of all kinds, logge rs, millmen, 
yard men, graders and planing mill men ood positions 
now open. 
Write “M. 71,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS BAND SAW FILER 
For box factory; “a employment; give references. 
ddress . 59,” care AMERICAN LUMBERMAN. 














WANTED-—SUPERINTENDENT 
For modern sash, door and blind factory. None but experts 
in this line bch be considered. State age, experience, refer- 
—, and sa 
ERKINS *ANUFACTURING COMPANY, Augusta, Ga. 
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